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Export Shipping 
Extends Lumber 
Market 


FOR the first nine months of 
_1920, the total export lumber 
shipments from the Pacific Coast 
reached 1,256,716,312 feet! A con- 
siderable part of this tonnage was 
shipped from the Port of Portland. 
Portland is and will continue to be 
the “lumber capital of America.” 


The First National Bank, established 
when Portland was but a country 
8 town, has grown with this Western 
== country. It has always taken an active 
part in the development of lumbering 
and is peculiarly able to serve those 
engaged in any branch of this industry. 
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Band Mill, Tipler, Wis. 


We Have Confidence 
In the Future 


To do our bit towards a stabil- 
ized market, we offer at rea- 
sonable prices the following 
high-class dry stock:— 


HARD MAPLE 
4/4” No. 1 & 2 Com....244M’ 
Me. 8 DOM. 2.000% 191M’ 
6/4” No. 2 Com. & Btr..187M’ 
8/4” Ne. 2 Com. & Btr..116M’ 





BIRCH 
4/4” No. 1 Com, & Btr.. 68M’ 
No. 2 Common.... 63M’ 
No. 8 Common....100M’ 
5/4” No. 2 Com. & Btr.. 18M’ 


3” No. 1 Com, & Btr.... 6M’ 74” No.1 Com. & Btr.. 3M’ 
BASSWOOD 8/4” No. 1 Com. & Btr.. 31M’ 
4/4” Box Bds ......... 32M’ 
No. 1 Com. & Btr.. 95M’ SOFT ELM 
Ne. 2 Common.... 45M’ 4/4” Ne. 2 Com, & Btr. 56M’ 
Ne. 3 Common.... 70M’ 10/4” Com, & Btr...... 10M’ 


Let Us Have Your Inquiries 


Tipler - Grossman 
Lumber Co. 


Green Bay, Wisconsin 




























Hardwoods 
BIRCH 


5 cars 4-4 FAS 
6 cars 4-4 No. 1 Common 
4 cars 4-4 No. 2 Common 
2 cars 6-4 No. 2 and better 
2 cars 8-4 No. 2 and better 
1 car 12-4 No. 2 and better 
10 cars 4-4 No. 3 Common 
3 cars 5-4 No. 3 Common 


You can’t go wrong in ordering this stock 
now to balance up your assortments. It’s 
cut from Michigan’s finest timber and is 
perfectly milled. 


WRITE US 


Weidman & Son Company 


TROUT CREEK, MICHIGAN 











Bergland Lumber Company 
BERGLAND, MICHIGAN 
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Aggressive Policy Needed In Lumber Industry 


N A DISCUSSION of proposed tariff legislation that is far be- 
low the standards of intelligence and fair play that would be 
naturally expected from a publication calling itself “the world’s 

greatest newspaper” the Chicago daily Tribune takes a nasty and 
uncalled for fling at the lumber industry. In fact its discussion of 
the tariff seems to have been only an excuse for an attack on lumber. 
This is just an example of the unfairness of at least a part of the 
daily press in its dealings with one of the country’s great basic in- 
dustries, and it seems almost impossible for this industry to receive 
anything like just or fair treatment from papers such as the 
Chicago Tribune. 

The Tribune says: “Lumber is one of the commodities that — 
[sic] not been liquidated.- Its price is one of the principal deterrents 
in the way of the building campaign we are all praying for. We 
must have cheaper lumber if we are to build.” 

If the Tribune were to take the trouble to make even the most 
superficial investigation it would easily convince itself and be able 
to show proof to its readers that lumber has liquidated and in fact 
was one of the first basic commodities to liquidate. - 

With many lumber manufacturers operating their plants only 


that their employees may be given work and an opportunity to 
support their families, with every month’s operation showing a 
heavy loss, manufacturers are not to ve blamed if they feel resent- 
ful at the attitude of the Chicago Tribune and papers that follow 
its lead in indulging in the favorite indoor sport of charging the 
lumber industry with profiteering and with responsibility for the lack 
of building activity thruout the country. This uncalled for attack 
by the Tribune is only another proof that the lumber industry must 
be wide awake and aggressive and must lose no opportunity to set 
the real facts about the industry properly. before the people. The 
time has come when the industry should no longer remain on the 
defensive but should in an aggressive manner press its publicity 
campaigns and show the public that lumber prices have been de- 
flated and that the public can not expect cheaper lumber unless it is 
able to secure cheaper transportation charges and lower production 
costs. The latter are being brought about by the manufacturers 
and their employees but the former can hardly be expected until it 
has been made possible for the transportation lines to reduce their 
operating costs. 

If the Tribune really desires to be helpful in this matter of se- 
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curing lower building costs it ought to bring all of its influence to 
bear upon these larger questions and discuss these problems in a 
fair and impartial way that is not so apparently the result of malice 
or prejudice. 

The AMERICAN LUMBERMAN is not here attempting either to jus- 
tify or to condemn the proposed tariff on lumber. It does object, 
however, to this sort of gross misrepresentation of an industry that 
is of such tremendous importance to every citizen of the United 
States. 





Recovery of Overcharges Barred by Statute 


ECTION 206, paragraph c, of the Transportation Act requires 
that claims for reparation on account of rates and charges col- 
lected and. classifications, regulations or practices enforced dur- 

ing the period of Federal control may be filed with the Interstate 
Commerce Commission within one year after the termination of 
Federal control, against the particular carrier involved. Late in 
February the commission announced that it was “not prepared to 
say that straight overcharge claims are not included with other 
classes of claims in the statute of limitations fixed by that section.” 
Three days after this announcement the Director General of Rail- 


roads ruled that he would accept no overcharge claims and sug- ’ 


gested filing them with the commission before Feb. 28. 

The commission’s announcement was published in full in the 
AMERICAN LUMBERMAN at the time, and with it was published the 
suggestion of the Southern Pine Association that its subscribers 
forward all papers with proper claim statements to the manager 
of the transportation bureau of the National Lumber Manufacur- 
ers’ Association at Washington. 

As the announcements of the commission and the director general 
were made only’a few days prior to the last day—Feb. 28—when 
claims could be filed with the commission, hundreds of claims for 
overcharges were not lodged with the commission in time to escape 
the operation of the statute. Therefore, without legislation spe- 
cifically extending the period, shippers who in all equity are en- 
titled to recover can not do so. : 

The Federal railroad administration is understood not only to 
have given assurance that it will not oppose such legislation, but 
has even suggested its enactment, extending the period within 
which claims for overcharges may be filed to two years from the 
termination of Federal control. 


While lumbermen are not the only shippers who have suffered 
from the operation of the present law, their interest in the matter 
is sufficient to warrant a concerted effort to secure the enactment 
of the proposed remedial legislation, which clearly is designed to 
promote justice. 





Lumber Is Going Into Buildings 


HE NEWS columns of the AMERICAN LUMBERMAN this week, 
and for the last two or three issues, have furnished indubita- 
ble evidence that home building on a very respectable scale is 

actually under way in many parts of the country. The activity 
naturally is greater in some sections than in others. In some com- 
munities the number of houses now in course of construction is the 
greatest in many years. Here and there the movement attains to 
the proportions of a genuine “boom.” 

Not only is home building under way, but recently numerous 
reports are coming in of ground being broken for churches, schools 
and hospitals, as well as for a great number of commercial and 
industrial building projects. This development of the building 
situation has been especially marked during the last week or two. 
All this seems clearly to indicate that many long delayed building 
projects are being begun, and that the jam, if not broken, at least 
has begun to crack. 

On the solid basis of work actually begun lumbermen well may 
feel greatly encouraged. It is pleasing, too, to note that an un- 
usually large proportion of the houses being built are of wooden 
construction, proving anew that when it comes down to the acid 
test lumber is the cheapest as well as the best building material on 
the market. Home builders this year are exercising the most care- 
ful discrimination, choosing the material that represents the great- 
est value for the smallest outlay. 

Looking to the future volume of building, as evidenced by the 
tremendous flood of building permits being taken out by prospective 
builders, the picture can hardly be painted in too bright colors. 
From the majority of the cities of the country come reports that 
the number of building permits issued break all recent records. 
Moreover, the flood appears to be constantly rising. True, the issu- 
ance of a permit does not always mean the immediate erection of a 
building, but it does imply a definite, well grounded purpose to 
build in the near future—which rather vague term as a rule usually 
means within a very few months. No person goes to the trouble of 
supplying the required information and paying the fee for a permit 


unless he intends to build within a comparatively short period. Of 
course, his plans may be upset by untoward circumstances, in which 
case they simply remain in abeyance until conditions become, in his 
judgment, more propitious for going ahead with the enterprise. 
On the whole, the volume of permits issued afford a fairly accurate 
barometer of what may be expected in the building line during the 
current season, subject always to postponement—tho not, generally 
speaking, to abandonment—in case of unfavorable conditions 
arising. 

This quite naturally leads to discussion of the labor situation. 
It must be admitted that much depends upon the attitude of labor 
in the building trades during the next few weeks. There are some 
indications that the unions are disposed to take a reasonable view 
of the situation and relinquish a portion of the emergency advances 
granted under the compulsion of soaring living costs. Now that 
living costs have to a large extent been deflated it is not to be ex- 
pected that wages can be maintained at the peak. The labor leaders 
no doubt fully understand this, tho rather than establish the prece- 
dent of accepting reductions without a fight they may make the 
gesture of calling strikes. Any strikes that may be called in the 
building trades probably will be of short duration—tho the most 
gifted prophet may quickly lose his reputation by venturing into 
this field. In any event, they will be futile so far as maintaining 
peak wages is concerned. So much may safely be said. Already 
builders in many cities are operating on practically an open shop 
basis, and this movement undoubtedly will spread with great 
rapidity in case organized labor undertakes generally to resist 
the inevitable wage deflation. 

Viewed from all angles the indications certainly point to a ris- 
ing tide of building activity, which of course means increasing de- 
mand for lumber, and probably stronger prices than now prevail. 
The wise retailer will be guided by the developments that have 
been here discussed. 





Commission Asks Extension of Powers 


NE OF THE most applauded declarations in President Hard- 
O ing’s message was that in which he announced a purpose to 
have more business in government and less government in 
business. Referring to a report of the Federal Trade Commission, 
which has since been made public, he said it attributed the “failure 
to adjust consumers’ cost to basic production costs to the exchange 
of information by ‘open-price associations,’ which operate, evidently, 
within the law, to the very great advantage of their members and 
equal disadvantage to the consuming public.” He said further that 
“without the spirit of hostility or haste in accusation of profiteer- 
ing” some suitable inquiry by Congress “might speed the price read- 
justment to normal relationship.” 

Much of the commission’s report, which appears substantially 
in full on page 55 of this paper, is but a reiteration of facts 
already familiar to observant citizens. However, the commission’s 
summary of causes and the remedies proposed deserve some con- 
sideration for the reason that the latter particularly appear to be 


‘ diametrically opposed to the assurance given by tthe President 


that there should be “less of government in business.” 

After admitting that its “generalization . can not be ap- 
plied to every industry or to every phase of each industry,” the 
report says it is to be “checked and modified in the light of the 
observations subsequently made” under the heading “causes.” Chief 
among such “causes” the report, of course, places the “close or- 
ganizations” of the nature “clearly condemned by the Sherman law;” 
but in addition it notes the “widespread development of organiza- 
tion known as ‘open-price association.’ ” 

One of the purposes of this form of organization, the report states, 
is “nominally to determine uniform cost accounting methods and 
to steady the market by furnishing the supply which it can readily 
absorb.” But it notes a tendency or policy to “confine to members 
statistical data which if made public might make such associations 
of benefit to the producer and consumer alike;” and further, “price 
maintenance is in part brought about by the adoption of uniform 
cost accounting systems which tend to substitute average costs for 
actual costs and to emphasize uniformity of results rather than 
uniformity of accounting methods.” 

Nevertheless, the commission finds a present fundamental diffi- 
culty to be that “there is no complete information available to any- 
one with reference to the proper adjustment of manufacturers’, 
wholesalers’ and retailers’ prices in any industry.” “When it be- 
comes possible for any fact-finding governmental body to determine 
at any stage the cost which a commodity represents at that stage, 
it can be determined whether an excessive charge has been placed 
thereon.” A corollary of this, of course, is that “any governmental 
body authorized to ascertain costs should have the authority to 
determine the accounting methods by which costs are to be com- 
puted, whether in production or in distribution.” 

If this observation carries any implication it is that Government, 
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thru a bureau, shall have supervision of all business; determining 
how books shall be kept, how prices shall be determined; and, by 
inference at least, what prices shall be charged. Indeed, the com- 
mission asks specifically for the passage of a bill that shall meet 
“judicial objections to the authority of the commission to continue 
its efforts to obtain and publish information respecting the owner- 
ship, production, distribution, cost, sales and profits in the basic 
industries more directly affecting the necessities of life—shelter, 
clothing, food and fuel.’’. 

The commission recommends vigorous prosecutions under the 
antitrust laws, “including a reéxamination ef reviewable decrees 
already entered in such cases” and “a closer scrutiny of the 
so called open-price associations, to ascertain whether under the 
guise of beneficial associations they are in fact violating the law.” 
Indeed, it would be no exaggeration to say that the commission asks 
authority to examine and inquire into the operations of all classes 
of business. 

It would have “positive encouragement of codperative organiza- 
tions of agricultural producers and of codperative consumers’ 
organizations;” would “eliminate unnecessary reconsignment and 
brokerage operations, including ‘gambling in futures;’” would call 
a conference of trading nations with a view to “clearing the chan- 
nels of international trade so as to eliminate undesirable combina- 
tions and to promote fair competition.” It would give Federal as- 
sistance to the farmer in the form of market information and in 
“affording more ample and suitable local market and storage facili- 
ties.” 

Here is one of the most comprehensive proposals for government 
inquisition, surveillance, subsidy and interference generally that 
ever has been made by a responsible arm of the Government. And 
yet the body that recommends it admits that present conditions are 
abnormal and inevitable; and that normal conditions would be 
‘quickly restored “if the producer, the laborer, the manufacturer, the 
jobber, and the retailer will each share at once in the unavoidable 
loss.” In short, abnormal conditions due to the war are to be made 
the excuse for a permanent policy of governmental interference with 
business at every stage. The report looks more like an attempt to 
perpetuate and extend the powers of an arm of the Government that 
no longer has, if it ever had, an excuse for existence. 





The Distribution of Overhead Expense 


NE OF THE subjects on the program for discussion at the 
meeting of the Chamber of Commerce of the United States 
at Atlantic City, April 26-29, relates to overhead cost and 

its proper treatment in stabilizing prices. This is a continuation 
of the educational campaign which the chamber has carried on for 
some time. A bulletin recently issued, with the title, “How to Dis- 
tribute Overhead Expense in Good and Bad Times,” had a wide 
circulation. 

In times of depression the small business may be throttled when 
the whole overhead charge is loaded upon small production; and 
observing this, the manufacturer may be led to distrust his cost 
figures, and sell his product for what it will bring on the market, 
and thus make the demoralization worse. 

Some progressive manufacturers meet the problem by charging 
overhead expense against production on the basis of the business of 
a normal year. When this is done, and business is more than normal, 
a surplus from overhead will accrue. In times of subnormal pro- 
duction, the entire load of overhead will not be charged into pro- 
duction, but only by so much as the production will warrant. For 
this method of handling the problem two important advantages are 
claimed—that it will assure a reward for speeding up the business, 
and that it will minimize the harm resulting from loading low 
production with more burden than it can safely bear. 

The Fabricated Production Division of Products of the national 
chamber will have charge of the discussion of this problem at the 
Atlantic City meeting. 





CALLOUSED hands and unpronounceable names are the marks of 
an increasingly large proportion of the landlords in American 
cities. While the native American too often is spending his sub- 
stance for unnecessarily fine clothing, or for luxuries of some other 
sort, the foreigner is steadily saving, until eventually be becomes 
the owner of a 2-flat building, if not of a more pretentious apart- 
ment building. Then there arises from the free-handed native a 
mighty howl against the grasping landlord, who, it must be ad- 
mitted, frequently is something of a hog when he holds the whip- 
hand as at present. The tenant, however, too frequently overlooks 
the fact that the thrift and savings game is open to all, and that it 
is never too late to “sit in.” 


Sales Depend on State of Mind 


HE TRUE fisherman does not quit angling and pull for camp 
because bites are few and far between. Neither does he say 
dolefully: “There used to be lots of fish in this lake but some- 

body must have caught them all.” He knows that there are still 
plenty of fish there, and he also knows that they can be caught if 
right methods are used. So he changes his bait, fishes a little 
deeper, or rows to a new location. Presently his efforts are re- 
warded by a tug at the line and soon a big bass, or other fish, is 
flopping in the bottom of the boat. Others follow, until at sundown 
he lifts a weighty string of finny beauties, and is the envied of all 
beholders. His success was due simply to right methods, coupled 
with an understanding of “fish psychology,” which enabled him to 
overcome the “state of mind” that at first kept the fish from taking 
the bait. 


The successful salesman must be a skillful fisherman, in the best 
sense. There is good Scriptural precedent for the phrase “fishers 
of men.” The “fishing” there referred to is not selfishly to exploit 
men, but to benefit them. Just so the real salesman serves and 


benefits his customers, while at the same time fattening his order 
book. 


The good fisherman gets fish where fish apparently are scarce, 
and the good salesman gets business the possibility of securing 
which would never occur to the mere order taker. Anyone can 
catch fish when they are hungrily jumping for the bait the instant 
it strikes the water, and anyone can take orders when everybody 
is wanting to buy. 

A letter very recently sent to the salesmen of the Peavy-Byrnes 
Lumber Co., Shreveport, La., by Sales Manager O. N. Cloud, con- 
tained an excerpt from the United Bulletin Service which strikes 
the nail squarely on the head. It says, in part: 

“Sales conditions in business are very much a state of mind. 
Since this country is doing 85 percent as much business, in dollars, 
as it was doing a year ago, is it not a regrettable fact that some 
organizations are idly waiting for a turn in business conditions? 
Bradstreet’s commodity index shows a 43-percent decrease in prices 
from a year ago. The above figures, therefore, indicate an increase 
rather than a decrease in the number of sales. 


“Somebody is getting this business. Business, more business, is 
being done by some organizations than they ever did before. 
Organizations that are not doing this business should look into the 
frame of mind of their sales organizations. Stimulate them with 
an explanation of actual conditions. Many sections of the country 
today are offering increased opportunities for making sales.” 

While the salesman is out on the firing line, striving to create a 
new and more favorable state of mind both in himself and in his 
customer, there are important problems of strategy, policies etc., 
that must be worked out at “G. H. Q.” Some of the policies upon 
which largely depend the success of the salesman’s efforts are 
summed up in a paragraph from the current bulletin of an eminent 
statistical authority and business pilot, reading as follows: 

“Business will be called quiet [Referring to the immediate future 
—EpIToR.] but in many lines there should be some improvement. 
If you have weathered the storm of the last seven months you can 
take courage. At this stage of depression the main problem is sell- 
ing. Cut down your production expenses as far as you can; do 
without further expansion in new buildings and equipment, but 
don’t skimp on your selling appropriations. Now is the time to 
use that reserve fund which was set aside during the fat years. 
Later in the depression area we shall come to the point where you 
should increase your plant, but this summer—increase your adver- 
tising. Take the aggressive course. There will be considerable 
business; the concerns which go after it will be the ones that get it.” 

The facts that have been stated, and the principles that have been 
laid down, apply to retailers as much as to manufacturers and 
wholesalers. Retail lumbermen all over the country are finding out 
that intelligent, aggressive salesmanship wins even in the face of 
unfavorable conditions. Business is being unearthed, or created, 
where in ordinary times one would hardly suspect that it existed, 
even potentially. 

Building is on the increase, and in the aggregate a large volume 
of lumber is going into consumption—more, probably, than for 
many months past—but if the industry, including both the manu- 
facturing and the distributing branches, is to attain to the maximum 
prosperity possible for it, intensive cultivation of sales territory, 
both wholesale and retail, is necessary. 





THE WOODEN roof is given more blame than its just due for fires 
which burn houses. It is true that wooden roofs are liable to take 
fire when exposed, but it is also true that most fires which burn 
buildings start elsewhere than in the roof. 
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SMALL HICKORY SQUARES OFFERED 

I would like to get in touch with someone that 
uses hickery squares 1 inch by 1 inch by 12 and 18 
inches, or 14% inch by 1 inch by 12 and 18 inches. 
These can be used for chair, ladder, or plow rounds. 
I would want to ship in small lots, 100 to 1,000 
pieces. I am cutting nothing but hickory and have 
a lot of this stock strictly clear grade and too good 
to throw away.—INquiry No. 215. 

[Interested parties can have the Tennessee 
address of the inquirer on request. His busi- 
ness is cutting auto and buggy stock as well as 
lumber.—EDITor. ] 


WOOD FOR AUTOMOBILE WHEELS 

In talking to an automobile salesman recently 
about the superior qualities of wooden wheels for 
automobiles as compared to wire wheels, he rather 
dolefully said that the public would have to get 
used to metal wheels soon, for it is now almost 
impossible to get the hardwood with which to 
make such wheels. I am wondering if this is 
correct or has some propaganda been circulated 
recently against the wood auto wheel?—INQUIRY 
No. 206. 

[Hickory is one of the best woods for auto- 
mobile wheels, and there is no immediate danger 
of the exhaustion of hickory. So far as can be 
judged from present conditions, it will be one 
of the last woods of this country to fail in sup- 
ply. Much is used for handles and vehicles, but 
it grows rapidly. It is at least as much of a 
domestic tree in its habits as black walnut, and 
grows along fences and in old fields where it is 
at its best. It is peculiar among woods in that 
the faster it grows, the better it is. Second 
growth—that is, fast growing, hickory—is pre- 
ferred for many purposes. The wide rings of 
spring wood which are found in open ground 
hickory trees, give a strength and toughness, 
exactly what is desired by makers of vehicle 
wheels. It will be a long time in the future 
before automobile makers can not get wood 
for wheels if they want it.—Eprror.] 


WHAT IS WRONG WITH THIS WOOD? 


We accepted an order for merchantable longleaf 
yellow pine, S48, consisting of posts, joists etc., 
to be delivered in Philadelphia for use in a factory 
building. The order calls for the above grade, with- 


out any other stipulations. The material was 
shipped from Mississippi, delivered to the job, and 
used in its construction. When the contractor at- 
tempted to paint the inside of the building with a 
water paint, there developed a great many grease 
streaks, about one and one-half inches wide across 
the pieces—two on each piece, approximately ten 
to twelve feet apart. This has every appearance 
of being grease taken up by the pieces in passing 
over the skids at the mill. The contractor applied 
several coats of paint, but without any effect. He 
has also used shellac, and as a last resort tried 
aluminum paint mixed with banana oil, but the 
grease continues to ooze thru. 

We have never had an experience of this kind and 
should like to know if lumber shipped in this man- 
ner is considered longleaf yellow pine, provided 
all the requirements of the grade are met? As the 
material was S4S, can a mill be compelled to fur- 
nish it without grease marks or become liable for 
claim? 

We were not aware when the order was taken 
that the material was to be painted, but irre- 
spective of this fact, can we furnish lumber marked 
with grease, as outlined, and fill a contract for 
“Merchantable ?’—INQuIRY No. 209. 

[This is an interesting and unusual case and it 
involves several questions. The use of the word 
‘¢merchantable’’ complicates the matter, for 
there may be some question as to the exact mean- 
ing of that word when an attempt is made to 
construe it as part of the southern pine grad- 
ing rules, as is done in this instance. If it 
were northern hemlock, the grading rules would 
take care of it, for the term is defined there; but 
in the southern pine it appears not to be de- 
fined, and when it is employed, there may be 
more or less room for controversy as to what 
the meaning is. The words have been used in 
a rather loose way for years in buying and sell- 
ing lumber.. The effect of the term, as ‘used 
in the inquiry in defining the grade is one of 


the disputed points. The opinions of experi- 
enced lumbermen will be welcome, as well as 
opinions on the other matters involved. 

What caused the streaks, and what is the 
remedy? Are similar occurrences frequent? 

If it is grease or dirt on the surface of the 
wood, perhaps the application of a carpenter’s 
plane, or an adz to the bad places would be the 
remedy.—EDITOR. | 


CHLOROPHYLL 
I read in the AMERICAN LUMBERMAN of March 
19, Prof. Samuel J. Record’s address before the 
Nylta Club concerning wood’s structure and chloro- 
phyll. I have a habit of trying sometimes to put in 
poetic form things which interest me. So here is 
the attempt: 
Chlorophyll 
The ground sap tingles with the dance— 
Come out, let’s up and away! 
Let every atom have its chance 
To climb the mystic halls of day! 


On to the fairy Chlorophyll 
For the strange ceremonies there! 
Behold the green palace of light 
Where she reigns so fair! 


A myriad wedded atoms whirl 
Thru structured leaf and cells of lace, 
Then down to sapwood, bark and root 
Goes each unerring to its place, 
Cc. T. Epear, Wausau, Wis. 


THE WEIGHT OF CHEMICAL WOOD 

We are interested in knowing what the average 
weight would be of a cord of green alcohol wood, 
48 inches long, wood to be cut from a mixture of 
oak, beech, maple, hickory, and birch, 75 percent 
oak and the balance of the other woods. We 
desire to know the experience of cordwood men in 
regard to this, basing the weights on their average 
cord as they have received same in practice. 

We should also like the opinion of lumbermen 
in regard to floating the above mentioned woods 
in a river. Would these woods float successfully 
if they were first cut, split, piled up and air-dried 
for, say, four or five months? Would this wood 
then float for, say, a period of fifteen days before 
sinking ?—InquiRy No. 191. 

[This wood is intended for dry distillation, 
that is for making wood alcohol, charcoal and 
other products, and in order to be used to the 
best advantage it should be air seasoned several 
months. It is considered by large plants that 
use hardwood for distillation that a cord 4 x 4 
x 8 feet weighs 6,200 pounds green; and when 
air seasoned the weight is figured at 3,800 
pounds. This estimate, however, is based on the 
assumption that the prevailing kinds of wood 
are beech, birch, and maple which are more 
used in operations which distill hardwoods. 
But this inquirer uses 75 percent oak and that 
might lessen by a small amount the average 
weight of the cord, because beech, birch, and 
maple are heavier than oak, 

Cordwood made up largely of limbs is a little 
lighter than body wood, because the limbs con- 
tain proportionately more bark than is con- 
tained by body wood, and bark is light. It 
is considered that body wood is more profitable 
than limb wood in distillation operations. 

Green hardwoods which usually go to dis- 
tillation plants are all heavy, but only a few 
when green will sink in water. Some of the 
red oaks will; and the butt cuts of green hick- 
ory will barely float, but when fairly air dried 
nearly every wood of the United States will 
float. It may be confidently asserted that a 
few months of air drying will cause any wood 
to float which any operator will send to a 
chemical plant in this country. 

However, these woods and any other woods 
when completely soaked will sink in water; but 
there is no danger that they will do so in 
the short space of fifteen days while being 
floated to the plant. Wood in order to sink 
must weigh more than 62 pounds per cubic 
foot, and not one of these mentioned is that 
heavy when partially air-dried. When fully 
air dried beech weighs 44 pounds per cubic 


foot; birch about 44; maple 43, red oak 44, and 
hickory 50. 

The inquirer is in*business in Tennessee and 
would like to have the opinions of those who 
have had experience with the particular matters 
mentioned. The address will be furnished on 
request.—EDITOR. ] 


WHERE IS THIS COMPANY LOCATED? 

Will you kindly give me the address of the Smith- 
Banta Gate Co.?—INnquiry No. 210. 

[The directories at hand do not seem to con- 
tain the information which this inquirer asks 
for. If any reader of the AMERICAN LUMBER- 
MAN will send us the address of the company 
we will forward it to the inquirer in Missouri.— 
EDITOR. } 


WHITE PINE’S AUTOBIOGRAPHY 

I have a pamphlet published by you entitled 
“White Pine’s Autobiography,” and I would like to 
receive some additional copies, if possible, for use 
in vocational school work. If you have copies, will 
you please inform me of the price of six or more.— 
INQUIRY NO. 213. 

[The ‘‘ Autobiography of White Pine’’ was 
published in the AMERICAN LUMBERMAN. on 
Sept. 19, 1908, and consisted of thirty pages 
of text and pictures. It was one of the finest 
accounts of white pine that has appeared, and 
so great was the demand that it was reprinted 
in pamphlet form, but the large edition was 
exhausted in filling the requests for it. It is 
possible, however, that some of the lumber com- 
panies which ordered large numbers of the re- 
print have a few copies left. If so, and they 
wish to supply the inquirier with a few for his 
school work, his New Jersey address will be 
sent on request.—EDITOR. ] 


TURNED CLOTHES POSTS WANTED 

Can you furnish us a list of manufacturers of 
turned clothes posts?—INQquiRY No. 207. 

[The inquirer is in business in northern Ohio 
and the address will be furnished on request. 
The names of wood turners who may furnish 
clothes posts have been sent to the inquirer, and 
the names of others who so request will be sent 
also.— EDITOR. | 


STAVE-SPLITTING MACHINE WANTED 

We have heard about some American wood- 
splitting machine special for making doves for 
cooperage purpose. As far as we know, this machine 
would be used in the States under the name of 
“Bokker” (or something alike) and would include 
a punch and a set of knives. It would be able to 
split the white oak coming in the shape of a log, 
make smaller timber, and finally produce what we 
call in France “merrains,” that is to say thick 
doves out of which the cask makers usually get 
two doves by means of a resaw. I insist upon the 
fact that the dove is obtained by splitting and not 
by sawing, so that the wood fibers and sap canals 
are not injured by the splitting process as they 
would be by any sawing. We have been told such 
machines were extensively used in Texas. The 
doves thus obtained are then kiln dried to shipping 
weight and sent to Europe. We would be much 
obliged to you if you could give us some more in- 
formation about those “Bokkers” or any machine 
for the same purpose, as we want to buy one and 
use it extensively for French woods.—INQUIRY NO. 
211. 

[This inquiry comes from France, and the 
letterhead carries the name of the maker of a 
famous airplane used in the late war. The 
word ‘‘dove’’ is here retained exactly as it ap- 
pears in the letter, but it is our opinion that it 
is so written by mistake, and that it should be 
‘‘stave.’’? At any rate, it is evident a machine 
that will split staves is meant. The word 
‘¢dove,’’ in the sense used here seems not to be 
employed in this country; and lists of machines 
do not contain the name ‘‘bokker.’’ However, 
the manufacturers of yt machinery may 
be able to supply the information the inquirer 
wants; and if the AMERICAN LUMBERMAN re- 
ceives replies to this inquiry it will promptly 
forward them to France.—EbITor. } 
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The General Business Situation 


General business conditions in the main con- 
tinue to be marked by hesitation and uneven 
recovery from the depression, but added encour- 
agement has been given during the last two 
weeks by several very favorable developments. 
Particularly noteworthy among these is the re- 
adjustment in steel prices announced by the 
United States Steel Corporation and concurred 
in by most of the leading independent producers, 
which has served to lessen the uncertainties sur- 
rounding that key industry and which business 
men believe will soon prove beneficial to indus- 
try at large. The undercurrent of revival which 
has been noticeable for some weeks in the hide 
trade and allied lines is gradually materializing 
into definite improvement, and some divisions of 
the textile markets, especially the silks and the 
woolens which were particularly hard hit by the 
business depression, are in a decidedly more 
favorable position. In a good many other lines, 
too, there have been readjustments until the 
point has been reached where buying interest 
has been rekindled to a certain extent. The 
general situation, however, is still characterized 
by much irregularity, in some trades dullness 
being pronounced and progress so slow as to be 
hardly discernible; and, considering the far- 
reaching changes of the last year, it is not 
strange that sharp irregulartties still appear. 
An outstanding feature of prevailing business 
sentiment is the continued general indisposition 
to pile up goods ahead of orders, and it must 
be owned that the moderate gain which has 
been made in manufacturing in certain lines is 
largely due to seasonal influences. However, re- 
tail distribution is broader and purchases for 
replenishment are frequent, tho of small 
amounts each time. The many requests for im- 
mediate shipment verify the fact that retail 
stocks are badly depleted and that there are 
very pressing needs for a quite large variety 
of commodities. The conclusion generally 
reached is that when the retailer regains con- 
fidence in his market to the extent that he is 
willing to stock up normally a tremendous vol- 
ume of business will result. In the meanwhile, 
where demands are reflecting urgent needs, sell- 
ers are assuming a more confident attitude and 
slightly higher prices are being asked on cer- 
tain commodities, after some months of con- 
tinuous yielding. 


Conditions in the Hardwood Trade 


The outstanding feature of the hardwood 
market is the great scarcity of FAS lumber 
which is just now making itself rather keenly 
felt. A report from Memphis shows that not 
more than 5 to 10 percent of the entire stock 
of lumber on sticks in the Memphis territory 
consists of FAS. Farther south existing stocks 
of this grade are 75 percent below those on 
hand during the peak demand of last year, and 
northern manufacturers make similar reports. 
Elsewhere in this issue of the AMERICAN LuM- 
BERMAN is printed the correspondence between 
two prominent and well versed hardwood lum- 
bermen, one operating extensively in the South 
and the other in the North, which presents in a 
clear light the actual steck and price situation 
in the respective regions. This correspondence 
should be read for the valuable information 
which it contains. Due to the scarcity of FAS 
stock, prices are advancing, and a good many 
of the mills are quoting figures which mean 
nothing else than that they have withdrawn 
their holdings of uppers from the market. The 


result has been the diversion of much trade 
to the lower grades, and it is reported that 
stocks of No. 1 common also are being gradu- 
ally reduced, and prices are reacting according- 
ly. Production in the meanwhile is very small. 
A good many of the mills have been closed down 
for some time on account of market conditions, 
and those that are running do so only because 
they have old logs on hand that would spoil if 
not sawed immediately. Lately, however, there 
have been very heavy rains in the Memphis ter- 
ritory which have forced many of the mills that 
were operating to close down, and thus limited 
production still further. The mills report that 
business is increasing slowly, tho steadily, as 
some consuming industries are making enlarged 
demands. The furniture industry, for example, 
is buying on a slightly larger scale, and flooring 
manufacturers are operating on a distinctly 
larger scale than recently and their purchases of 
Nos. 1 and 2 common oak have increased cor- 
respondingly. However, the market as a whole 
remains decidedly unsatisfactory, and until a- 
very decided improvement sets in the hardwood 
manufacturing industry is likely to be very 
quiet. 


Pointers on Southern Pine 


The demand for southern pine continues to 
increase and each week sees the market healthier 
in tone. Buying comes in spurts, but the vol- 
ume of mixed orders is heavy, in fact suffi- 
ciently so to make it difficult to book those that 
contain numerous items. Industrial concerns 
still buy cautiously, but an increasing volume of 
business from retailers is noted. Building is 
getting under way very well in many sections 
and consequently more retail stocks are becom- 
ing broken, as is shown by the assortments 
asked for in retailers’ orders. With continued 
light production it is increasingly difficult to 
place these mixed orders, with the result that 
buyers often have to do a lot of shopping around 
before they can get their requirements filled. 
Prices of lower grades, particularly of longleaf 
dimension, show an upward trend. Those of 
upper grades in some instances are still being 
revised downward, not because of a surplus or 
of a poor demand as compared with that for 
lower grades, the revisions being readjustments 
between the grades. Production is slightly be- 
low orders. One hundred thirty-three repre- 
sentative southern pine mills reported as follows 
for the week ended April 15: 

Shipments Production 
61,925,220 ft. 59,299,055 ft. 


Orders 
76,041,000 ft. 


In the North Carolina Pine Market 


Reports from North Carolina pine territory 
this week indicate that lumber prices are show- 
ing some increased strength altho there has been 
noticeable no increase in the sales and demand 
continues to be exceedingly spasmodic. This 
strengthening probably is due to a gradual de- 
pletion of stocks carried by the southwestern 
mills, which makes it more difficult to secure 
prompt shipments from that direction. What is 
being bought now in most cases is for imme- 
diate delivery, and as the North Carolina pine 
mills generally are prepared to give such service 
they are more often being given preference. 
The southern pine and southwestern operators, 
too, are decidedly more bullish than recently, 
and competition is not so severe. Several of the 
North Carolina mills are talking about closing 
down soon for an indefinite period, as demand, 


particularly for the lower grades, is not nearly 
equal to production, and the outlook, the manu- 
facturers feel, is still too uncertain to take 
chances on what tomorrow may bring. For the 
week ended April 9, forty-one representative 
North Carolina pine mills reported as foHows: 
Shipments Production Orders 
4,692,194 ft. 5,298,554 ft. 3,181,495 ft. 


The Demand for Western Pines 


Sawmills in the Inland Empire are opening 
up later than usual and the annual production 
will be materially curtailed even should the 
market become very brisk. Business is picking 
up, but is still below normal. Because of the 
stiffening in southern pine prices, as well as in 
prices of fir dimension, fir and larch dimension 
from the Inland Empire is moving with greater 
freedom. Producers that are out after busi- 
ness and are combing the highways and byways 
for it are getting a reasonable volume, but 
many mills are not seeking orders aggressively. 
For the week ended April 9 a group of Inland 
Empire manufacturers reported: 

Shipments Production Orders 
14,201,000 ft. 11,654,000 ft. 11,450,000 ft. 

In southern Oregon and California the situa- 
tion is very similar to that prevailing in the 
Inland Empire. If anything the California and 
Oregon mills are booking more orders in pro- 
portion to the cut than are those of the North. 
Some mills will cut a normal volume this year, 
but on the whole the production will be lessened. 
For the week ended April 9 a group of Cali- 
fornia and Oregon mills reported: 

Shipments Production Orders 

1,418,000 ft. 1,499,000 ft. 1,865,000 ft. 

For the week ended April 9 a group of mills 
cutting redwood reported: 

Shipments Production 

5,243,000 ft. 4,813,000 ft. 


Orders 
4,137,000 ft. 


The Douglas Fir Market 


The Douglas fir market is showing very dis- 
tinct signs of improvement. For one thing the 
sales cover many more items than were being 
called for a month ago and prices have stiffened 
somewhat, particularly on dimension. With 
limited production some stock is becoming very 
searce and consequently badly mixed orders are 
hard to place. In fact the volume of business 
would be considerably larger if the mills had 
on hand well balanced stocks. For some weeks 
production has been held either below or ap- 
proximately at the level of orders and the mills, 
of course, can only get out of the logs what 
there is in them. Orders received have by no 
means called for the average run of the log, 
with the result that while stocks have not been 
materially reduced they have been very badly 
broken in many items. For example, one mill 
will be entirely out 6-inch slash grain flooring 
while another mill will have no 4-inch vertical 
grain flooring. Thus cars ealling for a wide 
range of items are difficult to place. For the 
week ended April 9 a group of fir manufactur- 
ers reported: 

Shipments 
62,674,712 ft. 


Orders 
57,306,837 ft. 


Production 
52,330,268 ft. 


Portland Workers Accept Wage Cut 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, OrE., April 20.—The building 

trades of Portland have accepted a 10 percent 
wage reduction effective May 1. 
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Ténants Seek Refunds Under Rent Law 
{Special telegram to AMERICAN LUMBERMAN] 
WasHIneTon, D. C., April 20.—Following 

the divided opinion of the United States Su- 
preme Court Monday upholding the constitu- 
tionality of the New York and Washington 
rent laws, tenants are flocking to the rent com- 
mission here with suits to recover excess rental 
they declare has been exacted by landlords. 
The expectation is that the commission and the 
local courts will hold that only in cases where 
tenants had appeared before the rent commis- 
sion and secured an order can their claims for 
recovery be upheld. The District of Columbia 
supreme court held the rent law unconstitu- 
tional, and many landlords ignored it. The 
rent commission continued to function. The 
rent law prohibits landlords raising the rent 
on old tenants over their protest. Where a 
new tenant comes in it does not apply. It 
likewise forbids the ejectment of a tenant for 
refusing to pay increased rental. Some build- 
ers fear that this situation may have the effect 
of retarding the general revival of building 
here, where the housing shortage continues. 


President Endorses Aeronautics Report 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 20.—In its re- 

port to President Harding dealing with a pro- 
posed aviation program, the national advisory 
Congress appropriate $217,151 for aerial for- 
est fire patrol in 1922. This amount, with pro- 
vision in addition for 160 commissioned officers 
and 660 enlisted men, would provide for five 
squadrons of planes and allow the forest fire 
patrol to include Washington, Idaho, Montana 
and a small part of Wyoming. Funds available 
this year will confine this work to California 
and Oregon forests. President Harding trans- 
mitted the report to Congress with his endorse- 
ment. 





Asks Protection for American Business 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., April 20.—John Henry 

Kirby, president of the Southern Tariff Asso- 
ciation, appeared today before the House ways 
and means committee. He discussed frankly 
the situation in which the mineral, agricultural 
and manufacturing interests of the South now 
find themselves, characterizing it as ‘‘the 
throes of an economic disaster of unparalleled 
intensity.’’ 

According to a memorial presented on behalf 
of the association, agriculture in the South 
‘‘lies prostrate,’’? the manufacturing industry 
is ‘‘threatened with paralysis’’ and the mineral 
industry is ‘‘entirely inoperative.’’ 

Mr. Kirby told the committee that while he 
is a southern pine producer he did not appear 
on behalf of the lumber industry. Southern 
pine, he said, requires no protection. 

Mr. Kirby did not paint a rosy picture nor 
attempt to gloss over the situation as he sees it 

The memorial presented urges the Congress 
‘fin this grave emergency’’ to reverse the cus- 
tomary processes of legislation and by joint 
resolution or otherwise make immediately op- 
erative such tariff schedules as the committee 
may recommend as desirable, subject to modi- 
fication upward or downward as subsequent 
full investigation may show to be wise. 

The memorial puts the association on record 
as intending to ‘‘organize the entire South 





around an American tariff policy to equalize 
cost of production and maintain American 
standards of living, on economic grounds, irre- 
spective of party. The South asks only for 
equal treatment.’? 

The ways and means committee has planned 
no further hearings on the tariff, having: given 
much time to hearing representatives of the 
various industries during the last session. 





Ford Sawmill Ready July 1 

- Iron Mountain, Micu., April 18.—About 20 
percent of the equipment of the Ford sawmill, 
at this place, is already installed. Four 300- 
horsepower boilers are being placed in position 
in the power house; a steam turbine capable 
of developing 750 horsepower will be the main 
propelling force. The cutting equipment will 
include two bands, a gang and two resaws, the 
last to,be operated on slabs so as to conserve 
all parts of the log worth recovery. All 
machines will be driven by individual motors. 

Six million feet of logs are already in the 


‘sawmill yards; all bought from contractors, 


however, as Ford authorities say they can 
better afford to buy logs than to log their own 
timber. It is understood that when logging of 
Ford timber begins only the mature timber 
will be cut; the greatest care being taken in 
felling the trees so as not to injure the young 
growth. This is expected to permit a second 
cutting in ten years. 

Reports indicate that ultimately a body 
plant will be constructed here, but work on it 
is not expected to start until late in the year. 
Assurance is given that the body plant will be 
under construction early in 1922. A small 
veneer plant also will ultimately be included 
in the Iron Mountain operations, but present 
plans for this plant are in the formative stage. 
The statement is made also that some agricul- 
tural developments will be made by Ford, con- 
siderable land already having been plowed. 
There are 3,500 acres of farm land immediately 
adjoining the plant site, and there is a pros- 
pect that its productiveness will be made avail- 
able to employees of the sawmill plant. Ten 
houses have been built for the foremen and 
other officials, and more are promised as work 
on the plant progresses. Assurance is given 
by those in charge here that work is going 
ahead rapidly and that by July 1 the machines 
in the mill will be humming. 





Cincinnati Golfers’ Program 

CINCINNATI, OxIo, April 19.—The Cincin- 
nati Lumbermen’s Golf Association has ar- 
ranged for the year’s program of play. Tues- 
day afternoons were designated as club play- 
days and arrangements have been made to hold 
the play at the various country clubs about Cin- 
cinnati. The same rules regarding the ar- 
rangements of flight were adopted as prevailed 
last year, to wit: The lowest four gross scores 
to be in the first flight the following Tuesday, 
and the second lowest gross four to be in the 
second flight and so on thruout the season. 

The program which has been arranged by 
President J. C. West and Secretary 8S. E. 
Giffen calls for the appointment of a captain 
and lieutenant for each Tuesday who will ar- 
range for the club privilege, caddies, luncheon 
and keep tab of all score cards. 

The schedule for the season is as follows: 





Portland-San Francisco Bay Rates 


[Special telegram to AMERICAN LUMBERMAN] 

WasuineTon, D. C., April 21.—Following a 
rehearing in docket No. 8118—Inman Poulsen 
Lumber Co. et al vs. Southern Pacifie Co. et al 
—the Interstate Commerce Commission in a de- 
cision today announced an award of reparation 
on numerous shipments of lumber from Port- 
land, Ore., to San Franciseo Bay points ‘‘on 
account of — due to unduly prejudicial 
rates.’ 


On Oct. 29, 1915, the rates on fir and hem- 
lock lumber and lath from Portland to San 
Francisco Bay points became less than the rates 
from Willamette Valley points. - Willamette 
Valley shippers reduced their selling price to 
the full extent of the drop in rates, and Port- 
land competitors were obliged to base their 
prices on Willamette Valley instead of Portland 
rates. In its original report the commission 
found the Portland rates unduly prejudicial but 
not unreasonable. Commissioner Hall dissented 
from today’s decision, holding that the com- 
plaints failed to produce convincing proof of 
actual damage. The exact amount of repara- 
tion will be determined under rule 5. 





Government Plans for Aiding Business 
[Special telegram to AMERICAN LUMBERMAN] 
WasuHINGTON, D. C., April 21.—President 

Harding and members of his cabinet are giving 
earnest study to the industrial and economic 
situation with a view to finding a remedy for 
existing conditions, if an effective one can be 
found under existing law. Meanwhile the ad- 
vice given everybody is to ‘‘keep your feet on 
the ground.’’ Secretary of Commerce Hoover 
is busily engaged working out plans for co- 
operation thru the proposed advisory trade 
board. The Chamber of Commerce of:the Unit- 
ed States is selecting the men who will repre- 
sent business on this board, Secretary of Agri- 
culture Wallace is choosing the agricultural 
representatives and Secretary of Labor Davis 
the labor members. The board when fully or- 
ganized will consist of twenty-five members. 
In addition Secretary Hoover is perfecting plans 
for the appointment of special trade committees 
representing each of the big industries, the idea 
being to have one representative of each trade 
here most of the time and available for con- 
sultation. These plans are in line with the 
general movement in the administration plan 
to find a remedy for existing depressed condi- 
tions, if it is possible to do so without wait- 
ing for the enactment. of tariff and taxation | 
legislation. The suggestion has been made 
from several sources that the president eall a 
conference of leading representatives of the 
industries of the country. Farmers’ organiza- 
tions today strongly urged this step as one 
promising to prove beneficial. The advisability 
of a general reduction in freight rates to help 
move traffic and get things going has received 
a good deal of attention. The organized farm- 
ers are urgently pressing for reduced rates. 
Today representatives of the building material 
industries, including lumber, are conferring 
on the advisability of urging reductions in rates 
on building materials as a purely emergency 
measure ; the idea behind this is that if build- 
ing materials begin to move freely industry 
in general will soon start revolving in the right 
direction. 





Date Club Captain First Lieutenant Date Club Captain First Lieutenant 
AB ia 005.055 555 Hyde Park G. W. Hand E. M. Bonner OS Se ae Highland E. O. Robinson Earle Hart 
Hyde Park G. W. Hand E. M. Bonner lke. eee Highland E. O. Robinson Earle Hart 
Hyde Park G. W. Hand E. M. Bonner a a ae Highland E. O. Robinson Karle Hart 
Hamilton County W. H. Hopkins Dwight Hinckley way Me «545 ee eee Ft. Mitchell Tom Thames - 
Hamilton County . W. H. Hopkins Dwight Hinckley ... Ft. Mitchell Tom Thames ee 
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. Western Hills P. A. Ruttledge Dave Willie Wyoming L. C. Cordes A. My Cordes 
Western Hills P. A. Ruttledge Dave Willie Wyoming L. C. Cordes A. H. Cordes 
Western Hills P. A. Ruttledge Dave Willie Wyoming L. C. Cordes A. H. Cordes 
Cincinnati N. H. Hargrave L. G. Banning Laauutavilie Harry Freiberg Arthur Freiberg 
Cincinnati N. H. Hargrave L. G. Banning Losantaville Harry Freiberg Arthur Freiberg 
Cincinnati N. H. Hargrave L. G. Banning Losantaville Harry Freiberg Arthur Freiberg 
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CHANGES MADE IN SOUTHERN PINE SIZES 


New Or.EANS, La., April 18.—At the recent 
meeting of subscribers to the Southern Pine As- 
sociation in this city, and as has been previously 
announced in the AMERICAN LUMBERMAN, the 
standard sizes for softwood lumber recom- 
mended by the National Lumber Manufacturers’ 
Association were adopted as the standard for 
southern pine lumber. Actually the sizes called 
for in the grading rules of the Southern Pine 
Association vary only slightly from the proposed 
universal standard for softwood lumber and 
consequently the changes made were few. They 
are as follows: 


1%-inch finish to pe made 14-inch in thickness 
instead of 14-inch. 

1%-inch finish to be made 1 );-inch instead of 
1%-inch. 

2-inch finish to be made 15-inch instead of 
1% -inch. 

3-inch tongued and grooved flooring to be made 
2%-inch instead of 24%4- and 24-inch. 

6-inch shiplap drop siding to be made 5%-inch 
face with %-inch lap. 


Certain other changes were authorized in the 
grading rules. In the first place the clause 
‘*Provided the variation does not extend more 
than one grade below that invoiced’’ was added 
to section 39 making that section now read: 
‘“Tnspection of lumber is not an exact science 
and a reasonable variation of opinion between 
inspectors should be recognized; therefore, a 
variation of not more than 5 percent upon re- 


inspection should not disturb the original in- 


would be heard at Washington last week and 
that decision of the court would be handed 
down before adjournment for the summer. 
R. M. Carrier, president of the American 
Hardwood Manufacturers’ Association, John 
M. Pritchard, secretary-manager, and F. R. 
Gadd, manager of statistics, were in Washington 
last week to hear the rearguments and the an- 
nouncement of the postponement came as a 
very severe shock to them as well as to their 
colleagues in Memphis and the entire southern 
hardwood producing territory. 

It is now pointed out that, with argument 
postponed so late in the year, decision can 
hardly be expected until the earlier part of 
1922, thus making a period of practically two 
years intervene between the first hearing in 
this case and the final verdict of this tribunal. 
It is recognized, however, that nothing can be 
done until the Supreme Court is ready to take 
up the case and pronounce its verdict and the 
association, as well as all the defendants in 
this case, are prepared to obey faithfully the 
injunction granted by Judge McCall. ~ 





COMMERCIALIZING MISSISSIPPI WILLOWS 


The willows, which in immense numbers 


either fringe or cover the islands and bottom 
lands along the Upper Mississippi, have been 
found at last to serve a real commercial pur- 
pose instead of just greening and festooning 
the landscape and supplying the Indian women 








a 





Building Dams in the Mississippi with Willows Cut from Islands and Bottom Lands 


spection, provided that the variation does not 
extend more than one grade below that in- 
voiced.’ 


Section 57 of the grading rules has been 
changed by the elimination of ‘‘or No. 3 com- 
mon flooring’’ making that section now read: 
‘“*No. 3 sheathing will admit all pieces that 
can not be used as No. 2 common flooring, but 
are still available as cheap sheathing or lath- 
ing without a waste of more than one-fourth the 
length of any one piece.’’ 


In addition the following changes were also 
made: 

That the following be substituted for next to last 
sentence of Section 109, describing grading for 
“No. 1 Yellow Pine Lath’. 

“Not more than 20 percent of the shipment may 
be as much as one-half inch short in length.” 

The above amendment also to be made in last 
sentence of Section 131, specifying “Size of Yellow 
Pine Lath.” 

The substitution of “count width’’ for the words 
“full width” in the second paragraph of page 26 
of specifications for ‘“‘Common Boards, Shiplap and 
Barn Siding.” 

That above be inserted in specifications for 
“Fencing” on page 30 of the grading rules. 


DISAPPOINTED OVER POSTPONEMENT; 


MeEmpuis, TENN., April 19.—It is putting it 
mildly to say that lumbermen of Memphis, who 
are defendants in the ‘‘open competition plan’’ 
case, are disappointed over the decision of the 
Supreme Court to postpone reargument until 
October. : 

It was confidently expected that rearguments 


with the material for basketry. The Govern- 
ment in its $20,000,000 undertaking to make a 
6-foot channel at lowest water stage on the 
Mississippi from St. Louis to St. Paul, has 
turned willow lumberman and is cutting thou- 
sands of these willows annually. 

The channel deepening is largely accom- 
plished by the building of ‘‘wing dams’’ out 
from shore. These throw the water into 
one main groove, increasing the rate of the eur- 
rent, which in turn scours out and deepens the 
channel. Besides the wing dams, in order to 
prevent the waters from spreading into second- 
ary channels, occasionally a ‘‘closing dam’’ is 
built across the neck of a slough or bayou, en- 
tirely cutting it off from the river. 

To build these dams Uncle Sam has many 
erews at work chopping down willows on the 
islands. They pay the owners a small sum, and 
in most cases the parties owning the lands are 
glad to get rid of the willows, as it gives more 
chance for the trees to grow. The willows are 
loaded on big flat barges and towed to the 
place where the dam is to be built. They are 
tied into bundles and then dropped from the 
barges into the river at the puint of dam build- 
ing. After a mattress of them has been laid in 
the water it is loaded down with rock to sink 
it to the bottom of the river. Then a second 
willow mattress is built which in turn is sunk. 
So the building goes on until the dam is of de- 
sired height. The barges of willow and rock 
are moved up and down the length of the dam 
by electric power furnished from a floating 
power house, which with the barges forms the 
equipment of a dam building crew. 


SHOULD UTILIZE CHEAPER GRADES OF LUMBER 


New Yorx, April 18.—‘‘The high cost of 
labor and the cost of other materials and sup- 
plies used in working lumber from the raw 
state to the finished product, practically pre- 
clude the possibility of any further reduction 
in lumber prices until there be some liquidation 
in these divisions of the industry.’’ This is.the 
view of F. Eckenroth, of F. Eckenroth & Sons, 
retail lumber dealers, who operate a yard be- 
tween Fifth and Sixth streets on the East 
River. Said Mr. Eckenroth: 

Lumber, which has already experienced a sharp 
drop in price, will fall little if any lower in the 
course of the next few months. High grade lumber 
is down to a price which makes the margin of 
profit either extremely small or non-existent. The 
tendency now will be toward a rise in price, par- 
ticularly if the demand for such lumber increases. 

If efforts were made to make the cheaper grades. 
of lumber serve, the decreased demand. for the 
high grade product would be the most potent factor 
in bringing about a lower price. Our policy is to 
assist our patrons to economize in the use of lum- 
ber. When orders or plans are submitted to our 
firm, the cheapest grade of lumber that will fill the 
need is recommended, rather than the highest 
priced. 

The Eckenroth concern caters chiefly to busi- 
ness houses and manufactories of Manhattan 
and Brooklyn. 


STATE LAW REGULATES COMPETITION 


MINNEAPOLIS, MINN., April 20.—The Min- 
nesota legislature which adjourns sine die to- 
morrow has done very little of special interest 
to lumbermen. But in the closing days it 
passed a bill to prevent ‘‘unfair discrimina- 
tion’’ in the sale of commodities. It was frank- 
ly aimed at line-yard lumber companies, charged 
by the author of the bill, Senator Magnus John- 
son, of the Nonpartisan League, with throttling 
the competition of farmers’ yards. But the 
retail lumbermen appeared before the commit- 
tees and showed how the bill as drawn would 
tend to stifle competition in prices at local 
points. Amendments were agreed to allowing 
any dealer with more than one yard to meet 
competition at one yard without lowering his 
price at all yards. Im the amended form the 
bill is not considered a menace to legitimate 
trade. 


THIS RETAILER RETARDS PROGRESS 


PORTLAND, ORE., April 16.—That there are 
occasional instances that retail lumbermen re-- 
tard progress in their communities is indicated 
by an incident that occurred in one of the 
smaller towns of this State a few days ago- 
A fruit grower concluded to erect some new 
buildings and sent to the retailer for quotations 
on lumber and shingles. The retailer had some 
15,000 shingles in stock and a quantity of lum- 
ber, bought when prices were at a higher level 
than now prevails. Unwilling to absorb any 
of the loss, and disregarding present reduced 
mill prices, the retailer quoted on the old basis, 
with the result that the fruit grower became dis- 
gusted and decided to abandon the planned 
improvements. A sawmill is operating not far 
from the town but has been selling thru the 
retailer, and as it might be regarded unethical 
for the mill to go after business direct, the 
retail yard man in this case not only deprived 
himself of business but also prevented business 
going to the mill that would have been appre- 
ciated as it is doing its best to keep employed 
its erew who by the way are no small factor 
in keeping alive the community in which the 
retailer is located. 





COTTON AND TOBACCO EXPORTS 


Wasuineton, D. C., April 18.—The War 
Finance Corporation today approved a prelim- 
inary application of a southern bank for an 
advance to assist in financing the exportation 
of 6,000 bales of low grade cotton to Germany. 

An application of a southern bank was also 
approved in connection with the exportation 
of a small shipment of tobacco to Denmark. 


SUNSHINE in the heart is better than moon- 
shine in the stomach. 
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Piles of Bright, New Lumber Beside Fresh 


COMMISSION TO PLAN ZONING 


INDIANAPOLIS, IND., April 18.—Following the 
signing by the mayor of the ordinance creat- 
ing the city planning commission recently 
passed by the city council, the Indianapolis 
board of safety was requested to delay action 
on the issuing of building permits for structures 
that may not conform to plans of the commis- 
sion. Under the law authorizing the commis- 
sion passed by the recent legislature, fiye out 
of the nine members of the commission will be 
appointed by the mayor, the other four mem- 
bers to be Frank C. Lingengelter, city en- 
gineer; George Lemaux, chairman of the board 
of public works; a member of the city coun- 
cil, and a member of the board of park com- 
missioners. In order to regulate spring build- 
ing the mayor has announced that the commis- 
sion will begin at once on a planning and zon- 
ing system. The commission will meet for or- 
ganization and arrange for offices as soon as the 
five appointees are named. 





CONSTRUCT HOUSES AT NIGHT 


BirMINGHAM, ALA., April 18.—Building ac- 
tivity in this city continues on the increase and 
in some places it has been noticed that build- 
ing is being done by electric light at night in 
order to rush the building along. March 
showed a gain of 58 


chants feel that home building is the thing to do 


to increase the size and importance of the town and 
to make it a better place in which to live. 

The building situation in these parts seems very 
hopeful. 

The papers at Kirksville and at Moberly have 
also been printing a good deal about the ‘‘ build 
a home’’ idea, and have been running each 
week a page of cards from those who handle 
building material and contracts for building. 


BUILDING CHURCHES AND HOSPITALS 


Fort SmirH, Arx., April 16.—Estimates 
made by the Business Men’s League of Fort 
Smith show that building projects for 1921 in 
this city exceed $3,000,000. They include a 
$650,000 free bridge to’ be completed across 
the Arkansas River, the $150,000 building of 
the Central Methodist Church and the $60,000 
addition to the First Presbyterian Church, both 
of which are nearing completion. 

The municipality owned water plant is being 
improved to the extent of $250,000. The $50,- 
000 stadium and athletic field is nearly finished. 
A $125,000 vaudeville theater will be completed 
by Sept. 

Ground has been broken recently for an ex- 
tensive annex to St. Edward’s Infirmary which 
will cost at least $150,000. Additions to two 
other hospitals, which will total more than $100,- 
000, are planned. 





BUILDING IS ACTIVELY RESUMED 


RALEIGH, N. C., April 18.—From all the prin- 
cipal cities and towns of North Carolina come 
reports of a resumption of construction work, in 
the building of business houses as well as thou- 
sands of dwelling houses. A number of corpora- 
tions are being formed thruout this section of 
the South to construct dwellings for small fam- 
ilies to be sold on easy terms to working men 
and others who can pay for them in monthly 
instalments. 

The builders say that lumber, framing espe- 
cially, can now be purchased at the Carolina 
lumber mills cheaper than at any time in the 
last five years and that when the overproduction 
is disposed of prices will go up again. Hence 
there is a manifest disposition to buy now. 





CARPENTER APRONS ARE STYLISH 


BELLINGHAM, WASH., April 16.—The rising 
volume of nail driving has inspired a poet. Hear- 
ing the noise of hammers and feeling the urge 
of spring, he brushed aside prosaic accounts 
in the retail office of the Bloedel Donovan Lum- 
ber Mills to pen the following advertisement for 
the local daily: 

The song of the hammer and saw bids fair once 
more to fill all the land. Carpenter aprons are 
becoming the style, and piles of bright, new lumber 
are seen near freshly 





percent in comparison 


made excayations. The 





with March, 1920, and 
it is expected that 
April will show a 
much greater gain. A 
recent editorial that 
appeared in the Bir- 
mingham Age-Herald 
contained these two 
pertinent paragraphs: 


The man who still 
hesitates to build is 
foolish. When prices 
have become reasonable 
there is nothing to be 
gained by waiting for 
the lowest point that 
may be possibly  at- 
tained. Prices have got- 
ten to a level in the 
building trades where 
slight advances may be 
expected here and there 
with just as much rea- 





time to build. 


and he declares that neither high nor low 





J. Frank Cantwell, builder and real estate man of Indianapolis, Ind., believes that now Is the 


As a result he is now finishing four new bungalows of the more modest type. 
Mr. Cantwell is of the opinion that any time during the next ten years will be the time to build 
prices or other economic conditions are going to 
stop him. He says the only thing that will stop him is lack of money and so long as he can 
continue to sell what he builds he sees no immediate possibility of that contingency. 


thoughts of the people 
are set upon home own- 
ership, which means 
building, and they are 
beginning to act. Let’s 
all work together to 
make 1921 a good year 
for Bellingham. 
Manager David F. 
Trunkey says that 
his company’s retail 
yards sold more lum- 
ber last month than in 
any previous March, 
so possibly he is the 
author of the above 
poetical advertisement. 
Anyway, he has good 
cause to break into 
song. Mr. Trunkey 
added that his office is 
figuring three or four 
building estimates 





son as lower prices. 

The sensible folk of Birmingham have required 
no prodding. They began building as soon as it 
was within reach of their pocketbooks, and they 
show no disposition to call a halt. 





FORM HOME BUILDING COMPANY 

INDIANAPOLIS, IND., April 18.—Several promi- 
nent men of Terre Haute, Ind., have organized 
what will be known as the Terre Haute Home 
Building Association,: with a capital stock of 
$500,000. The purpose of -the organization is 
to construct dwelling houses. Work will be 
started this summer on the construction of sev- 
eral. Dr. C. R. LaBier, of Terre Haute, is one 
of the promoters of the new organization. 





OUTLOOK GOOD, SAYS RETAILER 


Macon, Mo., April 18.—‘‘In less than a 
month following the issue of our Home Build- 
ers’ edition things are looking mighty hopeful 
in the building line,’?’ said John W. Atwell, 
manager North Missouri Lumber Co., at this 
place, and he continued: 


We have got the people to thinking earnestly 
about the matter. This week the Macon County 
Medical Society discussed plans for the building of 
a hospital at the county seat, and I am informed 
that the purpose is to complete the building this 
year. The Elks have decided to build a home and 
work on that project is looked for at an early date. 
A local business man has purchased lots for the 
purpose of building a new theater. Contracting 
carpenters say they have been in consultation with 
a large number of people who are contemplating the 
building of homes this year. 

The effect of the campaign so far has been 
stimulating to all classes of business. The mer- 


There are now under construction, or to be 
started in the immediate future, more than fifty 
residences, varying in cost from $4,000 to 
$20,000, totaling at least $300,000. It is es- 
timated that $500,000 or more will be expended 
for residence buildings within the year. 

Other building plans on which construction 
is to start in the near future include a modern 
apartment house for thirty families, the physi- 
cian and surgeon’s building, under auspices 
of the Cooper Clinic, the Masonic Temple, City 
Auditorium and Soldiers’ Memorial. 


— 


NOW BUILDING 15 BUNGALOWS 


Tacoma, Wasu., April 16.—No-better indi- 
cation of the activity of building in Tacoma 
and of faith in the future business conditions 
and prosperity of the city can be found than 
that of the construction program announced 
here by W. T. Post, a local contractor, who has 
fifteen bungalows now under construction and 
plans the erection of a total of fifty new homes 
in the south end of the city. The house build- 
ing plans of Mr. Post are the most extensive 
undertaken in the city for many years. Many 
of the homes have already been sold. Mr. Post 
bought enough lumber last winter to complete 
the entire fifty bungalows and will put them on 
the market at prices ranging from $3,500 to 
$4,500 each, according to location. The houses 
will be of the 5-room California bungalow type, 
each fitted with electric cooking and heating 
equipment. 





daily. 

In the first seven days of — thirty-seven 
permits were issued, seven of them for homes 
of two to five rooms. Most of the others were 
for repairs and alterations, the whole repre- 
senting an outlay of more than $21,000. It is 
certain that the permits for April will exceed 
those of January and February combined. 

The largest single building expenditure in 
sight is for the erection of a girls’ dormitory 
at the Bellingham Normal School. This week 
the general contract was awarded to George H. 
Moon for $124,000. The structure is to be 
finished by September. Equipped and fur- 
nished, the dormitory will cost more than $200,- 
000. Practically all subsidiary bids were award- 
ed except those for plumbing and _ heating. 
These tenders were higher than those of a year 
ago, when all bids were rejected because they 
represented more money than the trustees had 
on hand. The general bid is $40,000 or 25 
percent less than that of a year ago. The crus- 
tees said that they saw no reason why plumbing 
and heating bids should be higher than they 
were last year and so are advertising for new 
ones. 





HOME BUILDING HAS BEGUN 

Omana, Nes., April 19.—Temple McFayden, 
builder, announces that he will build between 
forty and sixty homes in Omaha this season. 
He has begun a number of them, and says the 
building outlook for Omaha is not at all bad. 
C. G. Carlberg, another real estate man and 
builder, is building seven handsome homes, and 
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Excavations Are Getting to Be Common Sights 


plans to go ahead and complete between twenty- 
five and forty more. 

The big Omaha building exposition, known 
as the Complete Building Show, opened at the 
Municipal Auditorium this week. It is draw- 
ing good crowds and the exhibitors themselves 
have been surprised to see how many people 
were actually vitally interested in obtaining fig- 
ures on building material with a view to build- 
ing homes as soon as conditions suit them. 


LUMBER IS STRONG AT ‘‘HOME’’ SHOW 


New York, April 18—A model house built 
entirely of lumber, a facsimile of a prize win- 
ning design in the recent national small house 
competition, is easily the feature of the ‘‘Own 
Your Home’’ Exposition which opened Satur- 
day night in the Twenty-second Regiment 
Armory. The show opened to an almost 
capacity attendance, evincing the widespread 
interest of the New 
York public in the 


activity that perhaps has no counterpart in the 
United States today. According to the records 
of the city’s building inspector some six hun- 
dred dwellings are now in course of construction, 
and the ‘‘era of reconstruction’’ has only be- 
gun. These houses range in cost from $2,000 
to $15,000 or more, the majority between $3,500 
and $5,000. 

On May 1 it is expected that mechanics and 
laborers’ wages will be shaded, and if this is 
done activity in the building line will increase 
materially. Meetings between employers and 
employees have been held and the matter has 
been left with a committee of three to decide 
upon what reduction, if any, is to be made. 
The contractors have suggested a 12 percent 
cut. This will mean a wage cut of not to exceed 
75 cents per day for laborers and about $1.25 
for bricklayers, who are among the highest 
paid of the building trades. 


any too high. The railroads are struggling hard 
for existence, let alone profit, and I don’t see how 
they can reduce freight rates and still do business. 

In my opinion the worst part of the depression 
has been passed, and I look for more normal condi- 
tions to prevail before the end of the present 
year. 5 


MUCH BUILDING IN PROGRESS 

Sureverort, La., April 18.—Scores of resi- 
dences are under construction in Shreveport, 
and since the first of the year several hundred 
thousand dollars’ worth of building operations, 
including several big apartment houses, have 
been contracted for, with more in prospect for 
the near future. There are also numerous com- 
mercial properties in course of erection. Dur- 
ing the week just closed a piece of downtown 
property sold for $90,000 to T. K. Giddens, a 
local capitalist, it be- 





‘‘Own Your Home’’ 
movement. 

Doubtless no indus- 
try has taken more 
pains to present its 
cause at the exposition 
than the lumbermen, 
and that their enter- 
prise will accomplish 
big results is accepted 
as a foregone con- 
clusion. The several 
associations of lum- 
bermen in the Metro- 
politan district took 
upon their shoulders 
the responsibility of 
giving the house of 
wood a fair showing 
among houses of com- 
petitive material and 
they have well accom- 
plished their purpose. 

The model house 
was constructed with 
funds provided by the 
New York Lumber 
Trade Association, the 
New Jersey Lumber- 
men’s Association, the 
Long Island Coal & 
Building Material 
Dealers’ Association 
and the Building Ma- 
terial Men’s Associa- 
tion of Westchester 





ing announced that the 
new owner is planning 
to erect thereon a. 
large business struc- 
ture, representing an 
investment of several 
hundred thousand dol- 
lars. Within less than 
a block of this site is 
the handsome Ardis 
skyscraper office build- 
ing, now nearing com- 
pletion at a cost of 
several hundred thou- 
sand dollars, and just 
a few blocks away is 
the location purchased 
by the Saenger Amuse- 
ment Co. for a new 
moving picture theatre 
to cost, with site and 
furnishings, around 
$1,000,000, this being 
about one-third of a 
contemplated expendi- 
ture by the Saenger 
interests for new 
theaters, including ad- 
ditional ones in New 
Orleans and Texar- 
kana. Campbell’s 
bakery, representing 
another very lar 

outlay, was recently 
completed, and other 
commercial properties 
of lesser magnitude 








County, New York. 
Besides this joint 
demonstration, there 
are exhibits at the armory by the Seattle Lum- 
ber & Manufacturing Co., the West Coast Lum- 
bermen’s Association, the Maple Flooring 
Manufacturers’ Association and the California 
White & Sugar Pine Manufacturers’ Associa- 
tion. 

Among the firms contributing to the success 
of lumber in the ‘‘Own Your Home’’ show are: 
William Schuette & Co. (Inc.); Stetson, Cutler 
& Redman; Hirsch Lumber Co.; Frost & Davis 
Lumber Co.; J. Herbert Bate Co.; Stevens- 
Eaton Co.; Curtis-Brislin Lumber Co.; Ferguson 
& Clark; W. F. Cunningham; Homan & Pud- 
dington (Inc.); Lawson & MacMurray; Cross, 
Austin & Ireland; James P. Paret; New 
Rochelle Coal & Lumber Co.; Wright Lumber 
Co. (Inc.); L. N. Godfrey Co.; Joseph H. 
Benzing & Co. (Inc.); Southern Pine Sales 
Corporation; J. A. Mahlstedt Lumber & Coal 
Co.; Cornell Lumber Co.; Dykes Lumber Co.; 
—— Supply Co. and the Port Chester Lum- 

r Co. 


PORTLAND HAS BUILDING BOOM 
PORTLAND, ORE., April 16.—Portland people 
have come to the conclusion that lumber prices 
are about as low as they can possibly go and 
as a result this city is experiencing a building 


Some of the Six Hundred Houses Now Under Construction at Portland, Ore. 


A ‘‘Build a Home Campaign’’ has been in- 
itiated by the Portland Realty Board and is 
doing much to arouse interest in home building. 
Organization of financing concerns, too, is aid- 
ing in the movement, so that it is now possible 
for a person to purchase a home ready for 
occupancy for about $4,000, by paying $1,000 
cash and the remainder in monthly installments 
of about $50. 


BIG BUILDER IS OPTIMISTIC 

New York, April 18.—Louis J. Horowitz, 
president Thompson-Starrett Co., last week 
said: 

Building thruout the country, altho not quite as 
brisk as could be wished, is increasing favorably. 
There has been a large improvement lately in 
building activity in New York, due largely to the 
recently inaugurated tax exemption ordinance. 

I do not think labor costs are too high, except 
where the wage earner fails to render a full day’s 
service for a full day’s pay, or where, owing to some 
regulations, two or more men are employed to do 
one man’s job. Labor should be taught to save 
money and to invest it prudently and to take part 
in providing urgently needed capital for our coun- 
try’s expanding enterprises. 

Regarding freight costs, I do not think they are 


have been started and 
are in prospect. 

At the last meetin: 
of the Caddo parish school board, the action o 
the board’s building committee in awarding a 
contract to W. J. Butler, of Shreveport, for the 
erection of a high school at Mooringsport, La., 
to cost $47,000, was ratified. 


Just outside the city limits, work has been 
started on a window glass factory to cost in the 
neighborhood of $1,000,000 and to have an an- 
nual payroll exceeding that amount, it is an- 
nounced, and negotiations are under way for 
another factory or two soon to be located here. 


Contract for the erection of a new church 
building here for the St. Paul’s Methodist 
Episcopal Church (colored) was recently 
awarded to B. P. Hammett, local contractor. 
St. Mark’s Episcopal Church recently completed 
the rebuilding of its edifice, and the First Bap- 
tist Church is engaged in building a costly ad- 
dition representing an expenditure of $250,000; 
the Highland Baptist recently practically com- 
pleted a handsome edifice, also. The First 
Presbyterian Church has started a new building 
fund, as has also the Queensborough Methodist. 
The First Methodists also have enlargement 
plans. 


There are many more important improvements 
under way and in contemplation, showing that 
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the business interests in and around Shreveport 
are going ahead, with great faith in the future. 


WILL HOLD ‘‘HOME’’ EXPOSITION 

BALTIMORE, Mp., April 18.—Arrangements 
are being’ made by a special committee of the 
Real Estate Board of Baltimore for a ‘‘Own 
Your Home’’ exposition to be held in the Fifth 


Regiment Armory early in September, after the’ 


manner of similar exhibitions in Philadelphia, 
Chicago and New York. The intention of the 
board is to make this the largest event of its 
kind ever held here. Invitations will be extend- 
ed the builders and architects, the gas com- 
pany and all of the savings banks to join in 
the movement. 


TEXAS CITY SHOWS ACTIVITY 

Houston, Tex., April 18.—Building permits 
issued in Houston during last week amounted 
to $359,449, bringing the total for sixteen days 
in April to $521,339. 

The buildings erected continue to be smaller 
structures, but the Texas and New Orleans 
Railroad Co. has a permit for two buildings 
which total $200,000, replacing structures 
destroyed by fire several weeks ago, and the 
contract has been signed for a banking house 
for the Houston branch of the Federal Reserve 
Bank of Dallas which will cost $350,000, oe- 
cupying a downtown location that brings the 
investment to $500,000. It is expected by local 
builders that these structures are the fore- 
runners of a number of larger and more ex- 
pensive building operations which have been 
under discussion for some time. 





HOSPITAL AND SCHOOL UNDER WAY 


Lansing, Micu., April 18.—The Reniger Con- 
struction Co. reports a busy season ahead. It 
is rushing work on the Allan A. Post addition to 
the Edward W. Sparrow Hospital and also the 
East Junior High School. Structural steel work 
has been begun on the Lawrence bakery. H. A. 
Reniger, secretary-treasurer of the company, be- 
lieves a good share of the building this year 
will be of a commercial nature, including 
churches, schools, banks and industrial struc- 
tures. 


_—_A anne 


HOUSE BUILDING ON INCREASE 

Lirtte Rocx, ArxK., April 16.—The city en- 
gineer last week issued permits for the erection 
of seventeen new residences in Little Rock, the 
largest number issued for the building of homes 
in several weeks. The estimated cost of the 
residences and bungalows ranges from $1,700 to 
$6,500. Many permits were issued for building 
additions to homes and for re-covering roofs. 
A permit was issued to the Church of the Naza- 
rene, Fourteenth and Johnson streets, for an 
addition to cost $2,500. 


‘‘OWN HOME’’ EXPOSITION OPENS 


Fort Wortu, Tex., April 16—With the 
view of giving an impetus to home building an 


eight weeks’ ‘‘Own Your Home Exposition’’- 


was opened here a few days ago under the 


auspices of the Fort Worth Real Estate Board. - 


Practically every feature of a modern home 
are embraced in the various exhibits. Sugges- 
tive parts of the walls and ceilings and com- 
plete exhibits of other elements are arranged 


so that the entire home looms up in the visitor’s 
mind. The Alexander Lumber Co. has a minia- 
ture bungalow in its booth. 





PLAN BIG POOL TO HELP BUILDING 


New York, April 17.—Plans are under way” 
to form a building and loan association to be 
composed of 11,000 subscribers to the United 
Citizens’ Home Building Committee, organized 
to devise means for relief of the housing situa- 
tion. It is estimated that by pooling the inter- 
ests of all members the organization represents 
a combined capitalization of something like 
$9,000,000. Plans for the building and loan 
association have been submitted to the city au- 
thorities for a decision as to their feasibility. 





NOTABLE HOUSE BUILDING PROJECT 


New York, April 18.—The most note- 
worthy building project in the small home line 
announced recently in New York is that of 
Thomas Healy, the restaurateur, who yesterday 
filed plans for the construction of twenty-seven 
dwellings of the 2-family type, each covering 
an area of 20 by 35 feet. The housing venture, 
as outlined by Mr. Healy and reflected in the 
tentative plans, is remarkable in that these 
houses would be the first of their kind erected 
in Manhattan in many years. Mr. Healy 
purposes at once to obtain estimates on the cost 
of materials, and if these are not too high he 
will push the project to completion. He de- 
clares the buildings will be an ornament to the 
city, and that his chief object is to help remedy 
the housing dilemma. 





DEVELOPMENTS IN THE LABOR SITUATION 


CLOSED SHOP IS ISSUE 


MeEmpPuHis, TENN., April 19.—Efforts of the 
civic committee, representing all of the civic 
and commercial organizations of Memphis, to 
bring about a settlement of the deadlock be- 
tween the contractors and union workers of 
Memphis identified with the building trades, 
have failed. The union men offered to accept 
a reduction of 10 percent in wages if the con- 
tractors would recognize the elosed shop princi- 
ple as applied to all unions, including carpen- 
ters, electrical men and iron workers. The con- 
tractors, however, have refused to accept the 
proposition on the ground that none of the last 
three named unions has been working under 
closed shop conditions. 

Indications now are that the contractors will 
declare ‘‘open shop’’ for all the men identified 
with the building industry altho efforts are 
still in progress looking to a settlement of the 
matters in dispute. 





WAGE CUT STIMULATES BUILDING 

San FrRAncisco, Cauir., April 16.—The labor 
outlook in the building trades is more favorable 
since the arbitration board decided upon a re- 
duction of about 7 percent in a number of crafts. 
Much new construction work is in plan, and 
many wood buildings are being erected. Last 
week sixty building permits were issued, total- 
ing $383,000. 





RESUME ON OPEN SHOP BASIS 

EVANSVILLE, IND., April 18.—Despite the fact 
that most of the building trades unions of the 
city have refused to accept the 20 percent re- 
duction in wages announced by the Associated 
Building Contractors April 1, operations are go- 
ing forward. Many of the contractors have de- 
clared for the open shop and say that they will 
not recede from their former demand for a wage 
reduction. They express the belief that they 
will be able to get all the men they want under 
the open shop plan. 

The biggest job in Evansville that has re- 
sumed operations since the cessation of work 
April 1, is that of the Victory Theater and 
Hotel Sonntagg, to cost more than $700,000. 


‘The contractors resumed operations on the open 


shop basis and have invited all their former 
employees to return to work at a 20 percent cut 
in wages. The contractors believe they will be 


able to finish the job even should the building 
trades unions continue to hold out indefinitely. 

While no large amount of construction work 
is now under way in this city, a great deal of 
planning has been done for the summer and 
contractors believe that conditions are more 
favorable for building now than they were this 
time last year. Reports from many towns in 
southern Indiana, southern Illinois and western 
and northern Kentucky indicate that the build- 
ing programs for this year in the main are 
larger than they were last year, and some of 
the contractors express the belief that they will 
have plenty to do after May 1. 


SUBMIT REDUCED WAGE SCHEDULE 

NortH TONAWANDA, N. Y., April 18.—In 
the hope of encouraging building operation, the 
Building Trades’ Association, of Lockport, N. 
Y., will submit to the labor unions a schedule 
reducing pay, effective May 1, as follows: 
Masons, from $1.15 to $1; carpenters, from 
85 to 75 cents; painters from 75 to 65 cents; 
plasterers and cement finishers, from $1 to 
80 cents an hour. The master plumbers of the 
same city put into effect today a new wage scale 
calling for $6 instead of $8 a day. 





STRIKERS FIND THEIR JOBS FILLED 

Hopoken, N. J., April 19.—Faced by a 
strike of its employees, following announcement 
of a wage reduction of 20 percent for princi- 
pals and employees, Lawson & McMurray 
(Ine.), one of the largest retail lumber firms 
in this section of New Jersey, is recruiting an 
entire new yard force. So far indications are 
that the company will succeed in its single 
handed battle with its workers, who have called 
in the Teamsters’ Union to their assistance. 

When announcement of reduced wages was 
made the lumber firm asked its employees to 
appoint a committee to confer with the man- 
ager of the plant. This request was ignored 
and the workers instead conferred with officers 
of the teamsters’ union, who ordered a strike 
on April 1, in which all but two superintendents 
among the yard employees joined. 

An injunction has been granted, prohibiting 
interference with the company in any way in 
its efforts to reorganize its working force, and 
particularly warns the union against adopting 
violence in any form. 


WAGE DISPUTE HALTS BUILDING 

INDIANAPOLIS, IND., April 18.—Because of 
the walkout two days ago of all unions affiliated 
with the Building Trades Council here, except 
the brieklayers and hod carriers, new construc- 
tion and repair work are at a standstill. The 
contracts of the bricklayers and hod carriers 
do not expire until May 1; contracts of the 
other trades expired April 1 but they continued 
working for fifteen days longer pending negotia- 
tions. The contractors are still firm in their 
fight for a reduction of wages. Permission to 
negotiate separate contracts were given the 
various unions by the Marion County Build- 
ing Trades Council at a meeting today and 
the contractors feel that some of the trades 
will sign up within the next week. The ques- 
tion of hours has been settled definitely and the 
only difficulty now is on the question of a de- 
crease. 


BRICKLAYERS REDUCE OWN WAGES 


PirrsBuRGH, Pa., April 18.—At New Castle, 
Pa., forty miles north of this city, the brick- 
layers yesterday announced thru their secretary, 
T. L. Morgan, that they would put a 10 percent 
reduction in wages into effect this morning. 
They have been receiving $10 a day, or $1.25 
an hour. The new scale is $9 a day, or $1.12% 
an hour. 


___A nae 


WORK FOR ‘‘WHAT THEY CAN GET’’ 
CotumsiA, 8S. C., April 16.—Contractors in 
speaking of wages of carpenters say that while 
union men are nominally standing for 87% 
cents an hour as a matter of fact they are work- 
ing for 60 cents to 75 cents. One large con- 
tractor estimates that the average carpenter 
has worked on an average two to three days a 
week since Jan. 1. Brick masons are receiving 
about 90 cents an hour and many of them are 
idle two or three days a week. 
Contractors and carpenters will likely arrange 
a conference in the near future at which time 
wages will be discussed and a regular seale 
adopted. At present, carpenters are working 
Yor what they can get, according to contractors. 
Master plumbers say they reduced their forces 
about 50 percent early in January. Plumbers, 
however, are receiving the same wage they got 
when prices were at the peak. They are under 
an agreement made last July, which expires 
July 10. 
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HRU THE ASSISTANCE OF BELLING- 
ham (Wash.) lumber companies, among 
others, that city soon will have a com- 

munity athletic field practically in the cen- 
ter of the city. At a cost of between $5,000 
and $6,000 a block of land, the use of 
which has been donated by the Bellingham 
School District, has been put into shape, a high 
board fence built and a grandstand erected. 
The field will be ready for the first baseball 
game of the season between members of the 
Twilight League, in which a team from the 
Bleedel Donovan Lumber Mills has a member- 
ship, about May 1, and it will be the scene of 
many baseball battles this summer. 

The movement for the establishment of this 
field, which is one block in extent, was started 
several months ago by Community Service, 
whose chairman is Dr. G. W. Nash, president 
of the Bellingham State Normal School, and 
whose director is Prof. W. C. Weir, a member 
of the normal faculty. When the movement was 
fairly launched a board of control for the ath- 
letic field was named by Community Service and 
a drive for public subscriptions was prosecuted 
under its direction. Anything from a few cents 
up was solicited, school children taking as 
active a part as business and professional men; 
and lumber companies coming forward with 
liberal donations of material. Within a short 
time the necessary sum was secured. About 
75,000 feet of lumber was required and a good 
part of this and considerable labor were do- 
nated. The Bloedel Donovan Lumber Mills 
gave $200, the E. K. Wood Lumber Co. $50 and 
the Whatcom Falls Mill Co. $50. 

The board of control of the Community Ath- 
letie Field consists of the following persons: 
George Downer, attorney, chairman; a)! 
Weir; J. H. Prentice, secretary Bloedel Dono- 
van Lumber Mills; J. D. Rockey, president 
Silver Beach Shingle Co.; and R. A. Oberlatz, 
elothier. Codperating with the board is Pat 
Scott, publicity man and sporting editor of a 
local newspaper. 

* * * 


STEPS HAVE been taken at Wenhan, Mass., 
to provide a soldiers’ and sailors’ memorial in 
the form of a community house. The site is 
available and plans are being considered for 
raising the money to buy it and erect a build- 
ing. 

* * * 

At Decatur, Ill., the Decatur Malleable Iron 
Co. recently opened its new community hall, 
which is a neat frame building 32x40. It has 
a screened-in porch, large fireplace, and is 
equipped with benches and tables for the con- 
venience of the employees. Sunday school is 
held in the building, and within a few weeks 
motion pictures of an educational character 
will be provided, instructors will be secured 
and lessons given in civie affairs. The build- 
ing may be used also for lodge meetings and 
other social gatherings. 

* * * 


Everysopy feels free to criticise the news- 
papers and the Government; and yet both pa- 
pers and Government are conducted by persons 
as intelligent and as well meaning as those who 
complain. The best way to cure a critic is to 
give him the job he criticises. If more persons 
knew the difficulties involved in getting accurate 
reports of happenings the publie would have a 
better appreciation of the newspapers and their 
publishers. It must have been with some such 
thought in mind that the editor of the Rockford 
(Ill.) Star organized the Junior Press Club of 
that city; including boys from 10 to 15 years old 
in the public schools. At first only a few of 
the boys were in, but now all the city’s thirty 
schools belong, and they edit a page of the 
paper every day. During March the students 
brought in 258 stories, of which the editor con- 
sidered seventy-eight real news. The editor 
offered as a prize to the best ten student news- 


gatherers a trip to Chicago, and recently the 
winners spent a day in the city at the editor’s 
expense. Aside from the good business enter- 
prise displayed by the Rockford editor, his work 
with the boys is good civies and sound com- 
munity building. 

- * * 

‘*Cxuicagco Boys’ Week’’ will be celebrated 
May 6 to 13; the program including athletic 
contests with more than three hundred thousand 
boys taking part. ‘‘Boys’ Day in Church’’ 
will be May 8, and ‘‘ Boys’ Health Day’’ will 
be May 10. ‘‘ Boys’ Day in Industry’’ will be 
May 11. The week’s celebrations will open with 
a loyalty parade in which ehildren of the pub- 
lie schools, Boy Scouts, boys’ elubs and other 
organizations will participate. It is expected 
that more than fifty thousand boys will march 
in the parade. 





The Boy’s Golden Chance 


Be kind enough to let me say a word or 
so to you about your future outlook—your 
chances in life. 

| want this to apply to all boys—good 
boys and boys not so good; rich boys and 
poor boys; boys at work and especially 
boys not at work, or those out of work. 

Every fellow ought to try to get as 
good an education as possible, and it is 
possible nowadays to get a crackajack 
education, ever so much better than we 
older chaps could get when we were boys. 

We felt so much in need of more knowl- 
edge and more skill which would give us 
a better fighting chance in life that we 
have fixed it up for you fellows to have a 
better show for your white alley than we 
ever had. 

| have always felt that if a fellow had 
a chance to train his mind and hands his 
heart would train itself. That is what |! 
call a kid’s holy trinity—good head, good 
hands, good heart. 

You have a golden chance to prepare for 
life if you will get in touch with the super- 
visor and the principal of the Vocational 
School; they have been fine friends to 
thousands of other Buffalo fellows; they 
are willing to be your friends; they know 
how to advise and help you; and, what 
is better, they are willing to help you 
and be your big brothers. | can say this 
for them much better than they can say 
it for-themselves, because | know them. 

We older fellows have arranged this 
opportunity to obtain a good trade edu- 
cation so it will not cost you anything 
in money; we pay for it; we want you 
to get in the game, learn a trade, every 
single bit of it; don’t be satisfied with be- 
ing a part of a mechanic, be a whole me- 
chanic; learn as much about the job as 
you can; get all the kinks and short cuts 
in your head and all the necessary skill 
at your finger tips. it will make you 
feel mighty good; you will feel like a 
real uptodate independent American fel- 
low, able to do your part, earn a good 
living, fight your own battles, and, if nec- 
essary, work for yourself instead of work- 
ing for someone else. 

If your hands are skilled you are use- 
ful; if your head is trained you may be 
clever; if your head and your hands are 
both skilled and trained you have two 
strings to your bow. You can pull your 
own weight; you can make your own self 
a noticeable quantity; you will be a good, 
strong citizen, with none to tease you 
or make you afraid. 
~* Let me give you a little tip, fellows. 
Learn how to use your hands in a good 
trade before you reach the age of 25, be- 
cause there isn’t much chance after that; 
but there is no time limit nor age limit 
on head training; all you want for that is 
a will to getit. . . 

—A. E. Holder, of Federal Board for Vo- 

cational Education; in Buffalo Eve- 
ning News. 
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N RESPONSE TO AN INQUIRY, L. J. 
Rossman, president Loomans-Rossman Co., 
Waupun, Wis., wrote as follows: 

‘*Relative to our activities here in connection 
with the erection of a community building, beg 
to advise that about a year ago representative 
business men ‘of the city met and appointed 
what is known as a.community council, in view 
of fostering any movement or condition which 
might arise relative to the erection and financing 
of a community house. This council has been 
successful in securing, by donation, a very at- 
tractive site on Main Street on which to erect 
this building. 

‘* As to the financing of same, our first move 
along these lines was the celebration of Armis- 
tice Day (last November) with a community 
picnic, which was fostered by the American Le- 
gion Post. Tents and stands were erected on the 
athletic field and the principal feature of the 
day was. an auction sale of merchandise which 
had been donated. for this particular auction by 
the merchants of the town. For instance, we 
as lumber dealers donated. several rolls of the 
different makes of reofing- paper, combination 
sereen and storm doors ete. After assembling 
all the material donated an auctioneer was ap- 
pointed and everything was auctioned off, bring- 
ing in net proceeds for the entire day of ap- 
proximately $1,000, which was turned into this 
building fund. From that time on the different 
elubs of -the city have put on entertainments, 
the net proceeds of which went toward this same 
fund. Also the several women’s clubs have been 
active in putting on movies at the different 
movie houses, and the last event that was put 
on was the one )«n make mention of—the com- 
munity pageant in commemoration of the three 
hundredth anniversary of the Landing of the 
Pilgrims; so that we now have a considerable 
fund toward the erection of our community 
house of which we feel quite proud. 

‘“We had hoped to proceed with the erection 
of this building this year. We have a State 
law which permits us to erect such a building 
by direct tax on the city and school district. 
However, business conditions are such at this 
time that we do not deem it advisable to try to 
put this thing over right now and the council 
is inclined to hold off for another year and con- 
tinue to add to our fund thru the different ac- 
tivities as heretofore. We have as yet not de- 
cided on any definite plans, but will undoubt- 
edly go into that some time later. 

* * * 

At Des Mornss, Iowa, plans are nearing com- 
pletion for erecting a south side community 
house to be under the supervision of the field 
secretary of the National Catholic Welfare 
Council of Washington, D. C. The Knights of 
Columbus hut at Fort Des Moines has been 
bought and moved to meet the needs of the 
center. Classes in citizenship, sewing, cooking, 
millinery, and physical training are in progress 
and the program will be enlarged when the 
new building is ready. 

* * * 

THE MODEL bungalow donated by F. S. Dur- 
ham, Neenah, Wis., of the Durham Lumber 
Co., as a prize in the birdhouse contest, was the 
subject of considerable interest to the boys 
of the city for the last month. The first prize 
was awarded to Claude Meyer, a Boy Scout, for 
having fashioned the best birdhouse in the con- 
test. Prominent local business men and Mayor 
McGillan of Menasha acted as judges. Splen- 
did talent was exhibited by the scouts in their 
handiwork. Over fifty houses were entered in 
the contest and they are being displayed prom- 
inently in a window of a local department store. 

* 7 * 


THE WOMEN’S civie league of Cliftondale, 
Mass., is active in matters affecting the village 
weifare. For two years it has maintained a 
playground and is supporting two French war 
orphans. The league is accumulating a fund to 
be used in erecting a community club house. 
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At the time this article is written the 
AMERICAN LUMBERMAN is getting reports that 
the hoped for lumber-buying revival is setting 
in. These new orders, it seems, are coming from 
the country districts; and this was rather to be 
expected. Ebbs and flows of business move- 
ment are not quite so sharp in the country. 
Towns and small cities feel these fluctuations, 
but they are likely to swing back to normal a 
little sooner than the metropolitan centers. 
While the runaway market of some time ago 
was riding the peak a good many mechanics 
left the country in order to get metropolitan 
wages; and numbers of these men are return- 
ing home and are ac- : 
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Retail Advertising and Service Should Take New Tack If Lumbermen Are to 
Sell More Homes—Sell the Idea of Home Owning to the Owners Themselves 


depends on his own feelings and on the exam- 
ples of his neighbors. 


Power of Honest Advertising 


All of us agree that the temper of the people 
can be changed by honest advertising that is 
done in the right way. The Realm has met 
quite a number of manufacturers in the last 
few weeks, and a large number of them have 
mentioned the fact, always of course with re- 
gret, that there is a general and a rather deep 
seated prejudice in the public mind against 
the lumber industry. They say that lumber- 
men all the way from the woods to the retail 








the people who already own homes. Does this 
sound like a joke? It is far from being a joke, 
and we can tell you how to prove it. Pick 
out some average person in your neighborhood 
who owns his home and ask him whether or 
not he thinks it pays. The chances are that 
in the course of the ensuing conversation he 
will make one statement in favor of the propo- 
sition. He will say that it is a comfortable 
feeling to know that his house can’t be sold over 
hishead and that so long as he can pay the taxes 


and keep up the interest on the mortgage he will 


fiave a place to stay. This, he will admit, is a 
comfortable feeling. But he will not dwell long 
: , on it and he will 





cepting less money. 
Probably all work- 
men are more ready 
to do a full day’s 
work; and for that 
matter merchants are 
more ready to give 
more and better serv- 
ice if by doing so they 
can make more sales. 
For the most part the 
smaller places have less 
labor trouble than the 
cities do, partly be- 
eause there is more di- 
rect personal contact 
between workmen and 
owners and partly be- 
eause the union busi- 
ness agent finds it 
harder to get around 
to all the small towns 
in his career of rais- 
ing jack. These and 
other things that might 
be mentioned explain 
why it might be ex- 
pected that the busi- 
ness revival would get 
its start in the country. 

The buyers’ strike 
seems to be loosening 
up, and while reasons 
might be brought for- 
ward to explain just 
why this is true it is 
bound to remain some- 
thing of a mystery be- 
cause we do not have 
any complete and exact 
idea of how this strike 
got its start. Of course we can see that prices 
went very high, but people paid these prices 
for a time. Of course we had a fictitious pros- 
perity and probably were consuming more than 
we were producing; but that, too, has happened 
at various times without inciting any such 
cessation of buying. Of course the Federal 
reserve injected a somewhat artificial element 
into the business world. But after you name 
over all these things and add the reckless 
expenditure of public money in an effort to 
speed up the war, which induced a corre- 
sponding recklessness in personal expenditure, 
you have to admit that the buyers’ strike came 
about not because of a sharp and clear under- 
standing of any one or all of these things, but 
rather from an instinctive knowledge that 
something was wrong. And for the same rea- 
son the strike will be called off, not because 
any one specific abuse has been corrected but 
because instinct says that it is safe once more 
to widen out a little. Bankers can analyze the 
situation; but the average purchaser does not 
make his decisions on bankers’ analyses. He 








load there were twelve 8 x 
found to be a great labor saver. 


have much to say about 
the high cost of own- 








ing a home. He will 
show you figures prov- 
ing to his satisfaction 
that it costs him much 
more to own a home 
than it costs his neigh- 
bor to rent one. He 
will tell you it costs 
him $700 a year in in- 
terest on investment 
and $500 a year in 
taxes, upkeep, depre- 
ciation, insurance and 
so on. So he pays $100 
a month, while his 
neighbor rents a 
house just as large 
and modern and con- 
venient as his for $75 
a month; so it costs 
him $300 a year, over 
what his neighbor 
pays to own his home. 


This Kind of Talk 
Disastrous 

Imagine the effect 
of this kind of talk. 
Suppose a man is 
moving into that 
neighborhood and is 
finding some difficulty 
in getting a house. 
You as a retail dealer 








The above illustration shows a 5-ton crane employed by the Anderson Lumber Co., Passaic, N. J. 
The crane is shown swinging a load of 8 x 12 timbers on to a lumber wagon for delivery. In the 


yard have neglected that most potent former 
of public opinion, the news press. Efforts are 
being made in a big way to change this condi- 
tion and to get the facts presented to the 
public in an honest and an effective way. The 
manufacturers are doing more than they ever 
have before, and we believe retailers are in- 
creasing their use of advertising in their local 
papers. We’re all getting started a little late; 
and we all have to realize that one of the 
big jobs for every kind of business, regardless 
of its size or kind, is to regain the confidence 
which the public has lost during the past 
months of inflation and ‘‘profiteers.’’ 


Must Convince Home Owner 


H. R. Isherwood, formerly of the National 
Lumber Manufacturers’ Association and now 
executive head of Hoo-Hoo, a keen student of 
all phases of the lumber industry, suggested 
to the Realm one campaign that so far as I 
know has had little attention given to it but 
which is of very real importance. This is a 
campaign to sell the idea of home owning to 
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2—24 timbers weighing about four and one-half tons. 


are all loaded to sell 
this newcomer the 
idea of building a 
house. You have a 
good service depart- 
ment. You are fixed to help him get the 
plan he wants and to quote him prices on 
all the material he will need to build it. 
You are prepared to put him in the way of 
getting it financed. Everything looks pretty. 
Then some evening this newcomer strolls over 
and asks the opinion of Mr. Homeowner and 
gets told this story of the excessive cost of 
home owning. Where will your sale go? Well, 
it’ll go, no matter what its destination. We 
have a plugged peso that says millions of dol- 
lars’ worth of house-building business has dis- 
appeared down this same road, scared out by 
the pessimism of home owners. A _ pleased 
customer, says the store ad writer, is our best 
advertisement. What, then, may we ask, is a 
customer who bids his fellow humans look 
upon him as a horrible example and to avoid 
doing as he has done? 


A Banker’s Idea of the Housing Shortage 


This forenoon we heard a banker make a 
speech at a little meeting here in New Orleans, 
where this stuff is being written, in the course 


This crane is 
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of which he stated that in his opinion there 
never had been much of a house shortage save 
in one sense. During the last few years an 
unprecedented degree of prosperity has come 
to the laboring class, and as a result the worker 
whose family formerly lived in a couple of 
rooms moved into a house or apartment of five 
rooms and bath. This, of course, would at 
once make a house shortage. We all wish they 
might continue living in the larger and better 
quarters; but this banker stated that since the 
return for the labor these men have always 
done and are still doing has been able to sup- 
port but two rooms they probably will have to 
go back to the smaller quarters. When they 
make this move, so the banker thinks, the 
house shortage will in large part be relieved. 
No doubt there is a certain amount of truth in 
this statement. But when we remember that 
last year, as nearly as can be learned, there 
were but 70,000 houses built in- 


action below the point where they will furnish 
a reasonable return on new construction, we 
must expect to see the building program 
checked. In time of coursé the pressure will 
become so sharp that instead of moving into 
smaller and smaller quarters people will start 
building regardless of cost. And when they 
do start the contagion of the thing is likely 
to sweep us into another runaway market, 
something which friends of the lumber indus- 
try would see with regret. 


Security of Home Makes Appeal 


Well, there are so many elements entering 
into this thing, and the question of rents is 
loaded with so much social dynamite that 
there is not much a single retailer can do 
about it with safety and propriety. But it 
seems to the Realm that retailers might do 
something in the way of selling the idea of 


from savings banks and from representative 
business authorities as to the comparative 


‘advancement in wealth or at least in financial 


security of renters and of home owners. It is 
a fact, which should be made use of in the 
right kind of advertising, that the family 
which buys and pays out on a home becomes 
accustomed to the conserving of resources that 
are usually dissipated by the average renter. 
And this habit is likely to persist and to be- 
come the source of comfort and security for 
old age even if it does not lead to the accumu- 
lation of wealth. 


Shortsighted Policies 


Mr. Isherwood also mentioned the fact 
that in their advertising a large number of 
retailers are shertsighted. They are anxious 
to make sales; so anxious in fact that 
they forget the fact that if they are to gain 





stead of the 400,000 houses which 


the confidence of the public to the 
extent of being accepted as build- 





have been the yearly average, and 
when we recall -that building 
stopped almost entirely during 
the war it seems reasonable 
to think that aside from the 
expansion of prosperity there is a 
genuine house shortage. It is true 
that few if any families are living 
out of doors; but we may guess 
that some people instead of mov- 
ing back to the small quarters 
they used to occupy are compelled 
to move to smaller quarters than 
they ever before have lived in. 


Far be it from us to place our- 
selves deliberately in front of the 
battery of the angry tenant who 
is out gunning for the ‘‘con- 
scienceless landlord.’’ A person 
who has followed the New York 
and Chicago papers for the last 
six months or so knows that this 
field of fire is particularly danger- 
ous. But it may be safe to point 
out that the fight against the 
landlord has a certain amount 
of back kick. Suppose the ten- 
nants are able to force rents 
down, and this has been done. 
One result will be that no rental 
properties will be built, old ones 
will wear out and tenants will 
have to crowd closer and closer 
together. As the supply decreases 
there will be a corresponding in- 
crease in demand, and regardless 
of restraining laws there will be 
ways found for profiteering in 
what supply of housing there is. 
Everybody who has had experi- 
ence with the lumber market dur- 
ing the last three years has sharp 
recollections of the meaning of an 
‘fauction market;’’ and the same 











House Your Car— 


We sell Togan Garages—buildings that harmonize with 
your home; in a size and design to please you. 
Factory-built, like the car itself, it’s clean-cut for you— 
no fussing, no uncertainties. You know what you're 
buying, what it costs, a guaranteed job—complete; no 
extras to buy, not even a lock. 

Call at our yard, 516 Burt St., and see just how Model 
No. 104 looks erected. 


Wilson & Greene Lumber Co. 


“Famous for Service” 


SYRACUSE—S16 Burt St.; Phane Warren 60 —OORTLAND 


ing authorities and reliable advis- 
ers they must think of some- 
thing besides immediate sales. 
Retail service is a long game, 
and too many retailers forget this 
fact. They try to use their service 
to increase this month’s sales by 
getting some people to build 
whether or not they are in a 
position to do it to their own 
advantage. Mr. Isherwood is 
afraid that the service idea which 
should be one of the finest modern 
developments of the retail lumber 
industry will fall into discredit 
unless retailers realize that its 
true function is to make building 
easier and more exactly fitted to 
the ecustomer’s needs and not to 
make immediate profits larger and 
easier to get. Every kind of 
service if it is the genuine stuff is 
worth what it costs and should be 
paid for. But it is something 
more than a new jimmy with 
which to pry a customer’s coin 
away from him. 


Advertising with a Purpose 


Look over a series of retail lum- 
ber ads and see how many of them 
have headlines stating that ‘‘ Now 
Is the Time to Build.’’ The effect 
upon the customer who is already 
fed up on the clamors of hungry 
merchants is not good. In fact the 
eustomer gets something of a de- 
pressed feeling out of reading 
them and takes a fresh grip on his 
bank roll. When a retailer puts 
such a heading on his ad he at 
once drives away every person ex- 
cept those who are already sold 
on the building idea. A man who 








thing will manifest itself in any 
field where the demand is sharp. 


Necessity May Force Reckless 
Building 


How One Retailer Features Togan Garages in His Advertising, Letting the 
Public Know That He Is Prepared to Furnish Serviceable Garages at 
Reasonable Cost. 


has decided to build will read the 
ad; but usually when he does read 
it he finds it is an argument why he 
should build. The result is that 





The point is that one reason for the holding 
back of building is the fact that properties 
constructed on a pre-war level of costs have 
not been valued on a replacement basis. 
We will grant that the 1920 level of re- 
placement was abnormally high; but as 
labor and materials come back to a rea- 
sonable and continuing basis the value of 
old properties should be set on a corresponding 
basis, with suitable deductions for deprecia- 
tion. Until that is done and until rents are 
established on that basis there will be little 
incentive from a purely financial standpoint 
for the building of a home for oneself and prac- 
tically none at all for building to rent. These 
things will be worked out in time. We know 
that the period of readjustment must see some 
things done and some losses sustained that 
would not be justified in ordinary times. With 
extensive unemployment relief must be avail- 
able for renters who thru no fault of their 
own are without income. But if these things 
continue, if rents are forced down by legal 


home owning to the home owners themselves. 
The very uncertainty of lodging places makes 
a pretty good opening shot. I personally 
know people who have moved so often they ’ve 
gotten hardened to it but who nevertheless 
have suffered heavy losses because of hav- 
ing to do it. One family comes to mind, 
a family with a reasonably adequate income, 
that has moved ten times in eight years. 
This man on several occasions has been com- 
pelled to pay rent on two houses at once. His 
furniture naturally has suffered from this ex- 
cessive handling. But probably the most seri- 
ous damage has been done to the family morale. 
He has children growing up. So long as they 
are small they adapt themselves to this condi- 
tion rather easily; but as they become older 
the rapid change in schools and neighborhoods 
and friends and other community possessions 
becomes more and more serious. He himself 
is becoming in a sense a drifter. These things 
can be worked into effective advertising if a 
dealer wishes to do it. He can get statements 


the heading has driven away the 
only persons for whom the thing was intended. 
This may seem like a finely drawn distinction; 
but I wonder if Mr. Isherwood isn’t right. 
It merely goes to prove that advertising 
is not something that can be slapped on 
with a trowel or turned over to one of 
the hired hands of the local paper. If 
the purpose of a given advertisement or 
a series of them is to sell the idea of 
owning a house, then make it that all the way 
thru. Publicity does not need to be tricky. 
Everybody knows a retail lumberman wants 
to sell lumber and that he would not buy space 
if he did not believe it would in some way 
help him do that very thing. If a dealer sets 
out intelligently to get the confidence of his 
community in such matters he can do it, and 
he ean put out publicity that does not smack 
so much of his hunger for business that his 
readers will say, like Little Red Riding Hood, 
‘*What long teeth you have, Grandmother.’ 

In illustrating his ideas of what real adver- 
tising should be Mr. Isherwood mentioned a 
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concern which I have never had the pleasure 
of visiting; the West Lumber Co., of At- 
lanta, Ga. This company uses all the usual 
means of advertising; wagon signs, road signs, 
letters, newspaper space anl-so on. But it 
uses these things in a careful, educational way. 
The company takes pains to spread sound ideas 
about building. The idea back of it, if I got 
Mr. Isherwood’s explanation, is that since the 
company is in the building business it is its 
duty to spread this information; and it does 
not load every shot so full of commands and 
entreaties to build that it scares away the very 
people who need the information tbe company 
has to give. One of its ads, or perhaps it was 
a series, consisted of a careful analysis of the 
real estate market of Atlanta showing the 
advisability of buying city lots. The thing 
was done carefully and honestly so that the 
conclusions set forth had all the marks of 
soundness. To be sure, this was indirectly a 
boost for the company’s own business; but it 
was far enough removed from the real estate 
business to. give no little authority to what it 
said. The result is that the real estate men 
have a very kindly feeling for the company 
and are ready to reciprocate in the same spirit 


of honesty and codperation. This makes for a 
more edifying spectacle than that of lumber- 
men and architects and builders calling each 
other liars and thieves. If the different ele- 
ments in a given business can not work in hon- 
est harmony for the good of the industry and 
of the public where is the poor customer to get 
off at? He will play safe by staying away 
from them as long as he possibly can. 

Advertising and service, we think, are 
things deserving of longer and more careful 
thot than they sometimes get. 


Creates Confidence by Price Lists 


Syracuse, N. Y., April 18.—An enviable 
record has been achieved by the Wilson & 
Greene Lumber Co., of this city, in that last 
year considerably over $1,000,000 worth of busi- 
ness was done. This is especially remarkable 
when there is taken into consideration the fact 
that the firm is only five years old. The offi- 
cials declare that the success of the company 
is due in a large part to its extensive advertis- 
ing campaign. Snappy advertisements in not 
only the local papers but in papers in adjacent 
towns brought publicity which has been of great 


assistance. This concern operates a retail yard 
in Cortland, a city of about 17,000 population, 
doing mostly a farm trade. To its retail cus- 
tomers it has sent home its message by adver- 
tisements inserted in the Cortland newspapers. 
In addition to the newspaper advertisements, 
the company has used form letters, price lists 
and return postcards, which have been sent out 
in large numbers to the trade and also to con- 
tractors here and in fhe vicinity. New price 
lists are sent out each time prices change and 
these are rigidly adhered to, by this policy gain- 
ing for the firm the reputation of. being a one- 
price concern. It also uses numerous sign 
boards, direct mail ete. Souvenirs—such as 
pencils bearing the firm’s name, packages of 
matches, carpenters’ aprons, boys’ caps ete.— 
are distributed, all of the members of the firm 
belonging to some civic or social organization 
in the city. Some of the slogans used are: 
*“Courage to Lead and Strength to Accom- 
plish,’’ ‘‘Famous for Service,’’ and several 
others. The company’s aim is to handle quality 
goods and give courteous treatment, and so to 
serve its customers that they will be well satis- 
fied. From the results obtained it is evident 
that its methods and policies are correct. 





MAKING LAWNS ATTRACTIVE BY THE USE OF WOOD 


The owner of a home spends a great deal of 
time in making it as attractive as possible. He 
must often find that it needs a finishing touch 
such as is given by the addition of a sightly 
fence, a pleasing pergola, or a trellis to train 
a elimbing rose upon. That such structures 
beautify the home and increase its value out 
of all proportion to the cost of the material re- 
quired will be clear to. anyone who has noted 
the sharp contrast between the section of a city 
where fences, pergolas and garden seats are 





For illustrations of the use of wood in 
beautifying lawns, see the front cover 
page of this issue of the American 
Lumberman. 





children, animals and human beings that are 
far from welcome to its use. . 

Even if the owner does not desire a fence 
around the front lawn, he may use one very 


In the spring the home owner’s thoughts 
naturally turn to building, improving and re- 
building. If he is induced to use a few pieces 
of lumber for the construction of a trellis or 
something else of wood, the supplying of these 
minor demands may easily lead to the sale of 
considerable quantities of lumber for other pur- 
poses, for once a man becomes possessed of the 
idea of improving his home there is no telling 
how far he will go. 

The use of wood for fences, pergolas and 











THE WOOD FENCE AND ATTRACTIVE WOOD BUILDINGS RELIEVE THE MONOTONY OF THIS LANDSCAPE 


extensively used, and that of the section where 
such features have not received attention. 
Retail lumbermen, particularly those located 
in cities and towns, can increase their sales 
volume by advocating the use of wood for the 
purposes outlined. A great deal of short length 
lumber can be disposed of in this way, and much 
material that is broken or damaged in the yard 
ean be worked up so that it will yield a profit. 
Sales of this character can best be made in 
the spring. The first warm weather starts the 
home owner to fixing up and improving his lawn. 
The protection of lawns by the use of fences 
is strongly favored in the ordinary community, 
as will be revealed by a little investigation, for 
to the owner it seems that an open lawn invites 


effectively to screen in the back part of the 
lot and secure privacy by shutting off from the 
public view chicken houses, gardens and the like. 
One of the illustrations (No. 6) on the front 
cover page of this issue shows an especially at- 
tractive example of the use of wood for shutting 
off the rear part of a lot. Some years ago the 
owner of the property shown built upon the 
back part of it a small machine shop, to which 
he gradually added as his business expanded. 
Neither he nor his wife liked the appearance 
of the shop, so he built the wood fence shown. 
The fence is low in some places, being so built 
to admit light freely to the machine shop, and 
it has greatly improved the appearance of the 
place. 


the like need by no means be confined to city 


or town. A barren, desolate cut-over section of 
western Washington State is shown in the ac- 
companying illustration, but the landscape is re- 
lieved by the attractive wood fence which fronts 
the highway. The retail lumberman who in- 
vestigates the possibilities will find a surpris- 
ingly large potential market for the use of 
wood for out door ornamental purposes, and 
sales efforts to supply it will be well rewarded. 


RAILROAD BUILDERS are of the opinion that 
this country can always supply the cross ties 
needed by the railroads, and that it will never 
be necessary for us to go to tropical countries 
for ties. 





APRIL 23, 1921 


AMERICAN LUMBERMAN 


53 





School Pupils Prove Effective Publicity Agents 
for Spreading “Own Your Home” Gospel 


Among the most potent agencies that have been devised for 
stimulating interest in home building must be reckoned the 
essay contest plan originated by the AMERICAN LUMBERMAN, 
under whose auspices hundreds of contests have been con- 
ducted by lumbermen in all parts of the country, resulting in 
the writing by school pupils and others of tens of thousands 
of essays on the advantages and benefits of home owning. 
Altho the plan was worked out by this newspaper with special 
view to the needs of lumbermen, it has also been used to excel- 
lent advantage by commercial clubs, daily newspapers, build- 
ers’ organizations, rotary clubs, ‘‘Own Your Home’’ exposi- 
tions, and various other community agencies interested in pro- 


Lumber Company’s Successful Contest 


FrEeporT, Int.—The J. H. Patterson Co., 
dealer in lumber and other building material, 
from March 19 to April 3 conducted an essay 
contest on the subject ‘‘ Why You Should Own 
Your Home.’’ Several hundred contestants 
submitted essays, many of which were very 
creditable. The success of this contest may 
largely be attributed to the energetic way in 
which the Patterson company advertised it, us- 
ing display space fifteen inches deep and five 
columns wide in the daily Journal-Standard, 
while at the close of the contest the results 
were announced in an advertisement four col- 
umns wide and extending the entire length of 
the page. The essays were all very brief, two 
hundred words being the limit set. That of 
Esther Fishburn, winner of the first prize, fol- 
lows: 

One of the first duties of every citizen is to own 
his own home. If you own your home you know 
that you are helping to pay the expenses of your 
town and State. If you own your home you are 
independent—you do not rely upon others to fur- 
nish you a home. 

You save money by owning your home. Do you 
realize that your rent exceeds $200 a year and that, 
after all, you have nothing to show for the money. 

If you build a home, by being thrifty, in a few 
years you can have it paid for. If you keep on pay- 
ing rent you will spend your money in other ways 
and, in the end, you will have nothing to look 
forward to. 

With the above reasons I think you will all agree 
with me when I say it pays to own your home; and 
that now is the time to build a home. Do not put 
this serious matter off. It will secure your future 
happiness. 


Another Lumber Concern Starts Contest 


HoLuaANp, Micu.—The Bolhuis Lumber & 
Manufacturing Co., of this city has offered $25 
in prizes for the best essays written by high 
school pupils on the subject ‘‘How Shall We 
Remedy the Home Shortage?’’ The prizes are 
divided as follows: First prize, $10; second 
prize, $5; two third prizes of $3 each; two 
fourth prizes of $2 each. Superintendent of 
Schools E. E. Fell and Principal J. J. Rie- 
mersma are actively promoting this contest. The 
local daily newspaper also is coéperating. The 
contest is to close April 25. 


Lumber Company’s Contest Arouses Interest 


Havana, Inu.—An essay writing contest on 
the subject ‘‘Why Every Family Should Own 
Its Home,’’ promoted by the Bruning Lumber 
Co., of this city, has just drawn to a close. It 
created great interest among the pupils of the 
high school and in fact thruout this territory. 
A gratifying number of essays were submitted. 
The essays were judged by professors of the 
University of Illinois and of Knox College. The 
first prize was awarded to Herbert Stelter, Roat 
School; second prize, Bernice Akridge, Frank- 
enfield School; third prize, Clara Hanson, Cen- 
tral School. 

Following are a few paragraphs from the 
first prize essay: 

The home owner, understanding the needs of his 
family, is at liberty to meet these obligations to his 
own satisfaction. The landlords seldom care much 
about the vital problems that confront their ten- 
ants. They seek only for profits and it is natural 
that they should. If they even attempt to meet 
these problems it is from the most economical 
standpoint. 


In tenant communities the homes and other build- 
ings are very poor. ‘The surroundings are some- 
times neither beautiful nor healthful. Few of the 
houses have porches. A sun parlor is rarely seen 
and even the other rooms are not well lighted. The 
poultry houses in farm districts are often built on 
other buildings in order to save lumber. The wells 
are sometimes in unhsalthful locations and in poor 
eondition. These are only a few of the obstacles 
enveloping the tenant communities. 

In communities in which the families own their 
home quite different conditions prevail. The houses 
are usually well ventilated and modern in every 
way. The lawns, flower plots, shrubbery and build- 
ings are arranged with the most estheticism. The 
wells are located with healthful surroundings and 
are in perfect condition. In such communities 
everyone is interested in his work and contributes 
his share in making the environment of the com- 
munity beneficial to everyone concerned. These 
people are the foremost element in making a pro- 
gressive community, which is the predominant fac- 
tor in building a sturdy nation. 


Hundreds of Essays Written 

GRAND Rapips, Micu.—The Grand Rapids 
Builders’ & Traders’ Exchange, thru the Grand 
Rapids Herald, recently conducted a contest 
for the best essays on ‘‘Why To Build Now.’’ 
Interest thruout all western Michigan was 
aroused and hundreds of essays were received. 
The winning ones were published in a ‘‘ Build 
Now’? edition of the newspaper. 


The response to the essay contest indicated 
that the public is confident that now is actually 
the time to build. It was shown that not only 
was the spirit which makes for home ownership, 
in which Grand Rapids is second in the United 
States, still alive, but heightened by the need 
for more homes arising out of the war. Com- 
munity enterprise was not found wanting. 


A tendency on the part of the lay public to 
study actual building conditions and carefully 
consider material values and current quotations 
was also disclosed. The contest was barred to 
builders and members of their families. 


The first prize was awarded to Raymond 
Weaver, Saranac, Mich. Some of the most per- 
tinent paragraphs of his essay follow: 


To the man who plans to build a home and secure 
for himself the realization of his ambition: to the 
man who would invest where his capital will yield 
good returns for years to come—in fact, to anyone 
who plans to erect a garage, a barn, a flat or a 
factory—the present offers the opportunity to do 
so when prices of materials and labor are much 
lower than we have known for some time and the 
assurance of an appreciated investment is almost 
a certainty. 

Each year the finest lumber becomes scarcer and 
relatively higher in price. With the State and 
counties planning to resume the construction of 
roads when conditions are again favorable and the 
funds forthcoming, Jabor will cost more. When 
business revives, as it will, the increased use of ma- 
terials in other lines of endeavor will force up the 
cost of steel and other things to keep pace with 
the demand. 

A big building program would put idle men and 
idle funds to work; a big building program would 
lead the way and help to revive and stimulate 
business activity in other lines: a big building 
program would increase the’ available homes and 
stabilize rents. 

Figure it over. 
and BuILp Now. 

3uILD Now, for investment. 

BuILp Now, for economy. 

BuiILp Now, and get the best at the lowest cost. 

BulILp Now, for progress. 

If you plan a home, a flat or a factory, BuriLp 
Now. 


Draw up plans. Get estimates 


moting home ownership by well planned publicity campaigns. 

The opening of the spring building season has been the oe- 
casion of the conducting of several large contests, some of 
which have finished up within the last week or two. Believing 
that accounts of these contests will prove interesting to many 
readers of the AMERICAN LUMBERMAN a number of them are 
briefly described herewith. 

Lumbermen or others who may be interested in putting on 
similar contests in their communities are invited to write to 
the AMERICAN LuMBERMAN for full particulars regarding the 
plan and detailed instructions as to just how to proceed in 
staging a successful contest. 


Lumber Company Offers $100 in Prizes 


ATLANTA, GAa.—A _ contest that will un- 
doubtedly have a benefivial effect on the com- 
munity as a whole is being conducted in Atlanta 
by the Willingham-Tift Lumber Co., $100 in 
prizes being offered to the students of the city’s 
high schools for the best essays written on the 
subject ‘‘The Effect of Home Building on the 
Individual, the Family and the Community.’’ 
More than one thousand essays have already 
been submitted in the contest, and many of these 
will be later published in Atlanta newspapers. 


One Hundred Thousand Pupils Enlisted 


Sr. Louris, Mo.—One hundred thousand school 
children in St. Louis are aiding in creating in- 
terest in the ‘‘Own Your Own Home’’ Exposi- 
tion to be held under the auspices of the Build- 
ing Industries Association at the Coliseum April 
25 to May 1, by writing essays on the subject as 
a part of their regular work. Here are the 
questions upon which the essays are based: 

Why should every man in St. Louis own his own 
home? 

Why does it make him a better citizen? 

How does it help the city of St. Louis? 

What advantage is there in owning a home? 
(a) To the head of the family? (b) to the wife 
and mother? (c) to the children of the family? 

When should one begin to plan a home? 

Why would St. Louis be a better place in which 
to live if every citizen owned his own home? 

If every eligible unmarried man in St. Louis 
owned his own home, how long would it be before 
there would be a general shortage in the forces of 
women employees in offices, mercantile establish- 
ments, schools and factories? 

Has a man any right to ask a girl to share his 
fortunes by becoming his wife unless he either . 
already has built a home or can provide her with 
a home immediately ? 


Cctperative Contest Is Successful 


BELLINGHAM, WasH.—The Bellingham Ro- 
tary Club, Real Estate Association, Thrift Com- 
mittee, and the Y. M. C. A., in codperation, 
have recently carried thru an essay contest, 
limited to school children, on ‘‘ Why Everyone 
Should Own His Home,’’ that engaged nearly 
five hundred contestants and brought out a 
great many useful ideas on home owning and 
what it means to any community. The contest 
was promoted by the Bellingham. Thrift Com- 
mittee, of which C. M. Smith, manager of the 
Bellingham Bay Improvement Co., was chair- 
man, in conjunction with the Y. M.C. A. The 
cash prizes were provided by the Rotary Club 
and the Real Estate Association. A total of 
492 essays was received. The winner of the 
first prize on ‘‘Why Own Your Own Home?’’ 
was Bonnie Jean Wallace, whose essay follows 
in part: 

People who own their own homes take more 
interest in the appearance and «welfare of the city 
and so are better citizens. Permanent residents are 
desirable to employers because they do more care- 
ful work as they have a reputation to keep up, and 
property, and probably have a family to support. 
Transient labor is undesirable. A home may be 
used as security to raise money in an emergency 
and credit may be more easily obtained. If you 
own your home you can not be forced to move at 
thirty days’ notice. A home of your own is a good 
investment because by the time you have paid 
several years’ rent you have probably more than 
paid for the house. 
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Tells All Customers Lumber Is Low 


DeENnveER, Couo., April 18.—The Sterling Lum- 
ber & Investment Co., with headquarters here, 
operates thirty-three retail yards in territory 
tributary to Denver. This company is aggres- 
sively pushing a campaign to stimulate build- 
ing and is impressing upon the customers of its 
retail yards the fact that lumber prices have 
decreased very materially. The company re- 
cently sent out a letter and circular to over 
seven thousand consumers of lumber and lum- 
ber products in the territory covered by its 
yards. The mailing lists were furnished by the 
retail yards of the company and it is believed 
that every consumer in its territory was reached. 
The letter briefly recited the fact that lumber 
prices are down 30 to 50 percent and that com- 
petent labor is available and ready to do more 
and better work at a lower wage than for sev- 
eral years. The consumer is invited to take 
advantage of the company’s service department 
in preparing plans and is urged to get building 
started as soon as possible. 

The circular, printed in two colors, first states 
‘¢Lumber has declined in the last eight months 
as much as it advanced in the last five years.’’ 
There is then shown an illustration of an attrac- 
tive house designed by the company’s plan 
service department and the following figures are 
given on the present cost of the material enter- 
ing into the house and the highest price in 1920: 


Highest Present 
price 1920 price 
$1,863.83 $1,233.78 

644.60 476.60 


297.00 
121.30 


Reduction 


$630.05 
148.00 


36.25 
40.79 


Lumber 

Millwork 

Masonry (including 
plastering) 

Hardware and paint 


333.25 
162.00 





Total cost of ma- 


terial $3,003.68 $2,128.68 $855.00 


Approximate heating, plumbing and lighting cost, 
750.00. 


Retail Sales Show Gradual Increase 


Mepway, Mass., April 18.—Discussing the 
building situation and conditions in the retail 
lumber trade in this section, A. J. Black, who 
recently embarked in the retail lumber business 
at this place, said, ‘‘My entry into the retail 
business here is being marked by a gradual 
increase in sales. Some new buildings are be- 
ing sold and considerable repair work and 
additions are calling for satisfactory quantities 
of lumber.’’ 


Wants Plans for Country Bank 


The AMERICAN LUMBERMAN has received a re- 
quest from a lumber company in Kansas for 
plans for a country bank, the building to be 
approximately 26x46 feet in size. Furthermore, 
the lumber company says that the building is 
to be of brick and to cost not to exceed $6,000. 

The AMERICAN LUMBERMAN, never having 
published plans for brick buildings, has none 
available at this time and this inquiry is being 
published with the thought that possibly some 
retail lumberman located in a small country 
town will have available a plan he is willing 
to pass over to the Kansas retailer. 

The town in Kansas where it is proposed to 
build this bank is a very small one, and therefore 
it would seem that wood construction would be 
just as satisfactory as brick. It might be a 
fine idea to use a bungalow plan for this bank 
building, modifying it sufficiently to suit the 
requirements of the bank. Such a building cer- 
tainly would be unusual, attractive in appear- 
ance and one which would occasion a lot of 
publicity for the bank and incidentally for the 
retailer supplying the lumber. 

More than one retailer this spring has been 
heard to state that lumber manufacturers, or 
rather the salesmen of lumber manufacturers, 
should be ready and willing to go out with the 
retailer and sell to the ultimate consumer ma- 
terials which are not moving briskly, a practice 
which is common with the salesmen of the sub- 
stitutes for lumber. The particular case now 
under consideration is one where a good sales- 


man might be of material assistance to the xe- 
tailer in inducing the prospective builders to 
use wood. The name of the lumber company 


which has this inquiry will be supplied to any 
lumber salesman covering Kansas who wants 
to have a try at the proposition. 





Aids In Selling Ready Made Buildings 


GRAND Rapips, Micu., April 12.—Togan- 
Stiles, of this city, manufacturer of ready made 
standardized homes, bungalows, garages, in- 
dustrial buildings, churches and schools, all of 
which are sold thru the local retail lumber deal- 
ers, has just issued a booklet describing its 
summer homes and cottages which contains 
photographs and floor plans of its different 
models with complete information as to what 
they are made of and how they are made. For 
each exterior shown in the booklet several floor 
plans are given, so that the prospective builder 
will be able to select the one that best suits his 
needs. That is, each model comes: in several 
sizes. Togan summer homes and cottages are 


details. In order to push the sales of its prod- 
uct and to let the public know the advantage of 
purchasing Togan ready made buildings, Togan- 
Stiles is now conducting a national advertising 
campaign in which it states that its buildings 
are sold thru the retail lumber dealers of the 
country, thus creating business for the retail 
lumbermen. This campaign will send the pros- 
pective purchaser to the retailer for further 
information. 

At this time of year there usually starts a 
demand for summer cottages, and the cottages 
made by the Togan-Stiles will ideally fill that 
demand, as by their use the uncertainties of 
‘building are done away with ‘and a cottage 


A Togan Summer Cottage—Series “D’’ Showing How Easy It Is to Adapt the Building to a Dif- 
: ficult Location, 


finished products completely built and ready for 
use and as they are standardized and produced 
in quantities there is economy in buying them. 

Togan-Stiles makes a specialty of distributing 
its product thru the retail lumber dealers only 
and in this book, which is designed for the use 
of the prospective builder of summer homes, it 
suggests that the man to handle the purchase 
is the local lumber dealer, who will deliver to 
the site, erect the building and handle all the 


One of the Five Floor Plans for Series “D”, 
peg Like the Other Models, Are of Vary- 
ng Size. : 


~ 


ean be selected, ordered, received and put up 
within a very short time. The ones illustrated 
in this booklet can be erected in two to four and 
a half days according to the size and they are 
made to fit all purses. 

That this booklet will fill a long felt want by 
people who want to build summer homes with 
the least possible confusion and trouble and with 
the best results, is without doubt, and thru it the 
retail lumber dealers ought to be able to in- 
crease their business very materially in the sell- 
ing of summer homes. 

Togan summer cottages are by no means 
temporary structures. Many families like to 
own an acre or two of ground on some lake or 
river and put up summer homes which they go 
back to from year to year. Many Togan cot- 
tages have been used for this purpose, complete 
basements of brick or cement being put in. 
Thus the summer home has practically all the 
accommodations of a home in the city. Many 
people practically close up their homes in the 
cities during the summer months and live in 
a summer home, and because of the fact that 
Togan cottages can be put up quickly there is 
a@ very good demand for them. 

Where a permanent foundation is desired the 
work can be handled in the same way that the 
cement work on Togan garages is handled. By 
making it easy for the summer residents to se- 
cure a desirable cottage the retail lumberman 
can book some very desirable business. 
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Report of Federal Trade Commission Recommends _ 
“Closer Scrutiny of Open Price Associations” 


WASHINGTON, D. C., April 18.—The White 
House Sunday evening made public the text of 
the report of the Federal Trade Commission to 
which President Harding made reference in his 
message April 12. Printed in connection with 
the commission ’s report is this extract from the 
President’s address: 

One condition in the business world may well re- 
ceive your inquiry. Deflation has been in progress 
but has failed to reach the mark where it can be 
proclaimed to the great mass of consumers. Re- 
duced cost of basic production has been recorded, 
but high cost of living has not yielded in like pro- 
portion. For example, the prices of grains and live- 
stock have been deflated, but the cost of bread and 
meat is not adequately reflected therein. It is to 
be expected that nonperishable staples will be slow 
in yielding to lowered prices, but the maintained 
retail costs in perishable foods can not be justified. 

have asked the Federal Trade Commission for 
a report of its observations, and it attributes, in 
the main, the failure to adjust consumers’ cost to 
basic production costs to the exchange of informa- 
tion by “open-price associations,” which operate, 
evidently within the law, to the very great ad- 
vantage of their members and equal disadvantage 
to the consuming public. Without the spirit of 
hostility or haste in accusation of profiteering, 
some suitable inquiry by Congress might speed the 
price readjustment to normal relationship, with 
helpfulness to both producer and consumer. A 
measuring rod of fair prices will satisfy the country 
and give us a business revival to end all depression 
and unemployment. . 

For the most part business men familiar with 
general economic conditions probably will not 
take serious exception to the report of the trade 
commission. In spots, however, it is open to ob- 
jection as unwarranted. For example, in sum- 
ming up its observations on the cause of the 
condition referred to by the President in his 
letter asking for a report, reference is made to 
‘‘the existence of the typical corporate monop- 
olies, and in distinction, agreements in viola- 
tion of the anti-trust laws, illustrated in the 
latter instance by the condition in another basic 
commodity; to wit, lumber, which was the sub- 
ject of a recent report by this commission to the 
Department of Justice and upon which that 
department is now proceeding.’’ 

The objection to this statement, as pointed 
out by lumbermen who have read it, is that the 
commission condemns alleged agreements as 
violative of the Sherman law when the matter 
has not yet been passed upon by the courts, and 
few men familiar with the facts in the Southern 
Pine case, to which reference necessarily is 
made, expect the Department of Justice to win. 

It is quite clear to business men from the 
language used by Mr. Harding that he has no 
disposition hastily to accuse anybody of 
profiteering or violation of law, but seeks to do 
something helpful to all concerned. 

It is recalled in this connection that the lum- 
ber industry was prepared to codperate with the 
trade commission in the matter of compiling re- 
ports on production costs, sales and sales prices 
and orders and stocks, after having gone over 
the matter on two different occasions with 
members of the commission suddenly determined 
to drop the project. A little later the commis- 
sion sent to the Calder committee of the Senate 
a long, critical report and a little later the De- 
partment of Justice filed suit in St. Louis to en- 
join the Southern Pine Association from compil- 
ing and distributing such reports and the trade 
journals, thru which many of them reached the 
public, from publishing them. 


Data of Value to Producer and Consumer 


’ In its report to the President the commission 
in discussing the ‘‘open-price association,’’ 
says: 

The collection and public dissemination of such 
statistical data might make the operation of such 
associations of benefit to the producer and the con- 
sumer alike, but unfortunately the tendency is 
here manifested to confine the information to mem- 
bers and to bring about uniform prices and to 
maintain them at an artificially high level by cur- 
tailing = or_ supply thru action which 
tends strongly toward uniformity because based 
upon common information, but which purports to 
lack the element of concerted a ment character- 


= of the combinations forbidden by the Sherman 
Ww. 


It was pointed out in this connection that 
even if a Government agency compiled the data 
from reports submitted for various industries 
and made it public at stated times it would not 
reach a large proportion of the people. On the 
other hand, men in the industries concerned 
would get it regularly and would make the same 
use of it they now make of association reports 
in their efforts to do business intelligently. 

The report says: 


Suggests Inquisitorial Powers 


A fundamental difficulty at the present time lies 
in the fact that there is no complete information 
available to anyone with reference to the proper 
adjustment of’manufacturers’, wholesalers’ and re- 
tailers’ prices in any industry. Only those who are 
directly concerned in an industrial group organiza- 
tion—such as the open-price association—are pos- 
sessed of the available information, which, tho in- 
complete, makes possible a manipulation of prices. 
With no information the general public is unable 
to reach a proper conclusion as to the reasonable- 
ness of a price at any stage of the producer-con- 
sumer line. When it becomes possible for any 
fact-finding governmental body to determine at any 
stage the cost which a commodity represents at 
that stage, it can be determined whether an exces- 
sive charge is being placed thereon. 

The determination of production cost is an es- 
sential element in determining the propriety either 
of the average sales realization or of the prices on 
particular sales. The experience of the commission 
demonstrates that any governmental body author- 
ized to ascertain costs should have the authority 
to determine the accounting methods by which 
costs are to be computed, whether in production 
or in distribution. 


This would seem to get back to the idea of 
uniform cost accounting, which was rather vig- 
orously assailed in the commission’s recent lum- 
ber report, altho it had been preached by the 
commission itself from coast to coast only a few 
years ago. 


Alleged Causes of Ills Complained of 

In summing up its report the commission 
says: 

We are of the opinion that the following are 


among the principal causes and are indicative and 
not necessarily exhaustive of the subject. 


First—The excessive price of many basic com- 
modities, prominent among which is coal, which 
vitally affects the cost of other commodities, to 
say nothing of the effect upon the health and com- 
fort and upon the cost of living and buying power 
of the people. 

Second—tThe existence of the typical corporate 
monopolies and, in distinction, agreements in viola- 
tion of the anti-trust laws, illustrated in the latter 
instance by the condition in another basic com- 
modity, to wit, lumber, which was the subject of a 
recent report by this commission to the Depart- 
ment of Justice, and upon which that department 
is now proceeding. 

Third—Open price associations, in many cases 
not yet challenged by the law, yet tending to bring 
about and maintaining unduly high prices. 

Fourth—Interference with the channels of trade 
by distributers’ trade associations, particularly by 
activities tending to maintain an unnecessary num- 
ber of inefficient “regular” dealers while shutting 
out new dealers seeking to sell at lower prices, and 
especially codperative purchasing and distributing 
organizations of consumers. 

Fifth—The conditions with respect to foreign 
combinations in the international market to which 
reference has already been made. 


Q dl Pp 
r Prop 


The remedies aside from those which may be af- 
forded by improved transportation and credit facili- 
ties are: 

1—The passage of a bill which will meet judicial 
objections to the authority of this commission to 
continue its efforts to obtain and publish informa- 
tion respecting the ownership, production, distribu- 
tion, cost, sales and profits in the basic industries 
more directly affecting the necessities of life— 
shelter, clothing, food and fuel—for the informa- 
tion of Congress and the promotion of the public 
welfare. ‘ sildieasn 

2—Vigorous prosecutions under the anti-trus 
laws, inclediing : reéxamination of the reviewable 
decrees already entered in such cases, with a view 
to strengthening them to meet a conditions, 
including also a closer scrutiny of the socalled open 
price associations, to ascertain whether, under the 
guise of beneficial associations, they are in fact 
violating the law. Examination of associations of 
distributers to determine whether violations of law 
exist, particularly restrictions of codperative pur- 
chases, and whether any of the activities of such 

tions are not of public service. 


8—Positive encouragement of codperative associa- 


a 





tions of agricultural producers and of codperative 
consumers’ organizations. 


4—tThe passage of measures aimed at the elimin- 
ation of unnecessary reconsignment and brokerage 
operations, including also “‘gambling in futures.” 
Pyramiding of reconsignments and of jobbing sales, 
while not possible in present market. conditions, 
was one of the causes of the buyers’ strike from 
which we now suffer and may reappear whenever 
markets again become speculative. 


5—Calling a conference of official representatives 
of the trading nations of the world to consider the 
question of clearing the channels of international 
trade so as to eliminate undesirable combinations 
and to promote fair competition. 


6—Protection of the farmer against the more 
closely organized elements with which he has to 
deal, by extending Federal assistance in giving 
more adequate and timely information concerning 
foreign and domestic market conditions and in 
affording more ample and suitable local market 
and storage facilities for the serviceable conserva- 
tion of perishable farm products. 

Senator Norris of Nebraska and Representa- 
tives Graham of Illinois and Frear of Wisconsin, 
Republicans, as well as some other members, are 
interesting themselves in the suggestion that 
Congress make an inquiry such as suggested by 
President Harding. 


SECRETARY “CALLS” NEW YORK SUN 


New York, April 18.—Secretary W. W. 
Schupner, of the National Wholesale Lumber 
Dealers’ Association, is a fast worker when 
it comes to ‘‘scotching’’ newspaper stories that 
put lumber in a false light before the public. 
When the New York Sun came out the other 
day with a Chicago dispatch carrying a mislead- 
ing head that conveyed an entirely wrong im- 
pression, Secretary Schupner immediately 
wrote that paper, giving the true situation, 
and requesting the justice of a correction. He 
followed this up with a bulletin to the mem- 
bership of the Wholesalers’ Association, repro- 
ducing the original dispatch and his letter to 
the Sun, finishing with the request that ‘‘If any 
other newspaper items are called to your atten- 
tion that require correction we will appreciate 
your forwarding copies to this office.’’ Fol- 
lowing are the misleading items referred to 
and Secretary Schupner’s letter requesting 
correction : 

LUMBER PRICES REMAIN HIGH. 
Leader in Trade Says They Will Not Follow 
Those of Brick. 

Curicaco, April 9.—Despite the reduction in the 
price of common brick from $16 to $12 a thousand, 
announced by brick companies here yesterday, the 
-president of the Lumbermen’s Association of Chi- 
cago has informed the public that no reductions 
in the price of lumber are contemplated in the 
immediate future. “At the present time lumber 
in Chicago is being sold below the cost of produc- 
tion,” he said. “We have made our liquidation, 


which the other material people are just com- 
ing to.” 





Tue Sun, New York City. 

Gentlemen: In your issue of April 9 there ap- 
peared an item on the first page prominently 
headed “Lumber Prices Remain High.” The Chi- 
cago dispatch .refers to a statement made by the 
president of the Lumbermen’s Association of Chi- 
cago. Your quotation of only part of the state- 
ment, together with your misleading heading, 
creates in the minds of the public a very erroneous 
impression which is entirely different from what 
the president of the Lumbermen’s Association of 
Chicago had in mind. 

There has been a very substantial reduction in 
the wholesale price of lumber, varying from 30 to 
50 percent, especially in lumber required for house 
construction, and if other industries were as will- 
ing to assume their share of price deflation the con- 
struction cost to the prospective house builder 
would be on a much lower basis than now exists. 
We have not had an opportunity of seeing the com- 
plete statement issued from Chicago, but in view of 
the sacrifices being made by the manufacturing and 
wholesale lumber industry to assist in restoring 
normal conditions and knowing it to be the policy 
of The Sun to encourage more active house con- 
struction, the officers of this association believe 
you will desire to correct the impression which the 
public obtains from your article. It oped the 
correction will appear as prominently as the news 
item referred to. 


Respectfully, 
NATIONAL WHOLESALE LUMBER 
Di ASSOCIATION, 
(Signed) W. W. Schupner, Secretary. 
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OIL KING COMMENDS FOUR L’S 


PORTLAND, ORE., April 16.—The Loyal Le- 
gion of Loggers & Lumbermen has received a 
personal letter from John D. Roékefeller, ad- 
dressed to Norman F. Coleman, president, com- 
mending the spirit of the work of the Four L’s 
and asking to be kept informed of its activi- 
ties. The letter follows in part: 

Because of my deep interest in the industrial 
problem, I want you to know how profoundly I 
have been impressed, not only with what you are 
accomplishing in the Four L’s, but especially with 
the point of view and the spirit in which you have 
entered into the work. I am sure you have long 
since found that while the method of conducting in- 
dustrial relations is important, the spirit in which 
they are conducted is the real vital thing. That 
you seem to have to an extraordinary degree, as 
well as what appears to be an admirable and work- 
able method. A 

What you are doing is of real value in helping 
toward a solution of the industrial problem. I 
congratulate you upon what you have accomplished 
and shall be glad to receive from time to time at 
my office address, 26 Broadway, New York, N. Y., 
information which your organization is putting out 

Headquarters of the legion has also received 
an inquiry in regard to the organization and 
its workings from D. R. Hagmann, of Zurich, 
Switzerland, who is at present in Chicago, but 
who will return to Switzerland soon. He seeks 
the information with a view of applying some of 
the principles to industry in his native country. 
Another inquiry comes from Hale Smith, of the 
bureau of commercial and industrial relations 
of the University of Wisconsin, in regard to the 
plan and practice of the organization. 


FIRE CAUSES $300,000 MILL LOSS 


SEATTLE, WASH., April 16.—Fire in the plant — 


of the Aloha Lumber Co., Aloha, Wash., April 
13, destroyed the sawmill and shingle mill, dry- 
ing shed and lumber estimated at 14,000,000 
feet.. The loss is placed by B. J. Wooster, man- 
ager, at $300,000, about 70 percent insured. 
Ralph D. Emerson, owner, is on the steamship 
Wenatchee, having sailed from Seattle last Sat- 
urday to investigate lumber conditions in the 
Orient as a representative of the West Coast 
Lumbermen’s Association. He expects to be 
absent about sixty days. No steps will be taken 
toward rebuilding the plant until word is re- 
ceived from Mr. Emerson. 

While the origin of the fire is uncertain, the 
blaze is known to have started under a dry kiln 
at low temperature where there had been no 
fire nor heat for some time. Employees fighting 
the fire brought it under control, but at the 
critical moment a dry valve burned off in the 
sprinkler system and a 6-inch water main broke, 
permitting the flames to get a new start. After 
the breaking of the main, a wind from the west 
carried embers to many buildings, but a shift- 
ing of the wind aided in saving houses that had 
taken fire. At the same time it carried the 
flames directly thru the lumber mill and shingle 
mill, drying shed and into the accumulated 
stocks. The only stocks saved comprised piles 
of common and other grades, which had been 
placed on the opposite side of the mill pond 
from the fire, the total being about 1,500,000 
feet. 

Fire Chief W. E. Crawford, of Hoquiam, and 
his crew made the run to Aloha in fifty-five 
minutes, taking a pumper and chemical. They 
succeeded in saving the large hotel, the homes 
of many workmen and a few other buildings. 
Part of the road is paved, and about five miles 
of it is narrow planking. Chief of Police C. F. 
Hards, of Hoquiam, went ahead, keeping the 
road clear, and at Aloha organized a crew to 
remove goods from the company’s store and 
endangered houses. Fire apparatus from Aber- 
deen became stalled, the road having been con- 
gested with automobiles from Hoquiam and 
Aberdeen. 

Recent improvements to the plant cost $30,- 
000, including a new dry kiln. About 225 men 
were employed in the mill and logging camps 
of the Aloha Lumber Co., and about seventy- 
five men were working in the camps of the 
Stearns Logging Co., which supplied the mill 
with logs. 

A considerable part of the output of the 
Aloha Lumber Co. was handled by the Pioneer 
Lumber Co., of Seattle. W. F. Wahlenmaier, 


manager of the shingle department of the Pi- 
oneer Lumber Co., states that a considerable 
number of orders had been placed against the 
stock of the Aloha Lumber Co., and that thru 
necessity’ all such orders will become auto- 
matically canceled. 


BANQUETED BY MILLMEN 


SPOKANE, WasH., April 16.—A_ testimonial 
banquet in honor of J. P. MeGoldrick, presi- 
dent McGoldrick Lumber Co., was given at the 
Davenport Hotel last night by the Timber Prod- 
ucts Manufacturers, attended by forty promi- 
nent lumber manufacturers of the Inland Em- 
pire. Mr. McGoldrick has just returned with 
Mrs. McGoldrick from a six weeks’ California 
trip. Last month he retired from the presi- 
dency of the Timber Products Manufacturers 
after three years’ service. Toasts were respond- 
ed to by Huntington Taylor, general manager 
Edward Rutledge Timber Co., of Coeur d’Alene, 
and new president of the manufacturers asso- 
ciation; B. H. Hornby, president Dover Lum- 
ber Co., Dover, Idaho; W. 8. Rosenberry, gen- 
eral manager Winton Rosenberry Co., St. Joe, 
Idaho; B. W. Sawyer, manager Brace & Her- 
gert Mill Co., Seattle; E. F, Cartier Van Dissel, 


J. P. MeGOLDRICK, SPOKANE, WASH. 
Given Testimonial Banquet. 


manager Phoenix Mill Co.; Henry G. Klopp, 
president White Pine Sash Co.; William H. 
Kroll, president St. Maries Lumber Co.; T. J. 
Humbird, president Humbird Lumber Co.; W. 
C. Ufford, general manager Spokane Lumber 
Co.; E. N. Van Ostrand, president Craig Moun- 
tain Lumber Co., and Ray Wilson, of the Deer 
Park Lumber Co. 

Telegrams from friends of Mr. McGoldrick 
in New York, Philadelphia, Chicago, St. Paul 
and Minneapolis and many other eastern points 
and from all Coast cities were read by J. C. H. 
Reynolds, who presided as toastmaster. A short 
musical and vaudeville program preceded the 
speaking. 


STATEMENT OF LIGHTERAGE RATES 


PoRTLAND, ORE., April 16.—H. L. Hudson, 
general traffic manager of the Portland Port 
& Dock Commission, has received from Chi- 
arello Bros. Co. (Ine.), of New York, a state- 
ment of rates for lighterage of lumber from 
alongside of ship in New York Harbor, New 
Jersey and Connecticut, as follows: 


Free time 
Lighterage and 
Discharging 
10 days each boat 
9 days each boat 
9 days each boat 
9 days each boat 
9 days each boat 
8 days each boat 
8 days each boat 


Bridgeport, Conn 

Stamford, Conn. 

South Norwalk, Conn.... 
Upper Norwalk, Conn... .4.7% 
New Haven, 

Yonkers, N. Y. 

New York Harbor....... 2.25 
DMawark, -Ne. Dvciccsscvess 2.25 8 days each boat 
Passaic, N. 8 days each boat 


Demurrage—$25.00 per day on each boat. 


The above rates apply to lumber of 2 inches in thickness or over. 
* 


Minimum 


DINNER TO HOO-HOO OFFICIAL 


SEATTLE, Wasu., April 16.—In honor of H. 
R. Isherwood, national Secretary-treasurer of 
Hoo-Hoo, a quiet and excellent 6:30 dinner was 
given at the Metropolitan Club Wednesday by 
local members of the organization. Charles B. 
Floyd, Vicegerent Snark, spoke briefly, saying 
Hoo-Hoo was being rebuilt on a finer and higher 
plane than it had ever been. Mr. Floyd then 
introduced W. M. Beebe, Supreme Bojum of the 
order, who made a strong talk on the benefits of 
Hoo-Hoo and its bright future. 

Mr. Beebe introduced Mr. Isherwood, who in 
an hour’s talk went into the present standing 
of Hoo-Hoo, its present rapid growth and future 
aims. 

Several of the older members spoke on the 
many pleasant times they had enjoyed in the 
past. At the close of the meeting all the mem- 
bers present expressed themselves as enthusi- 
astic for the future of Hoo-Hoo in the Pacific 
Northwest, and each one stated that he was 
keen on the trail of kittens for the big con- 
eatenation. Among the old-timers who spoke 
were W. P. Lockwood, formerly a member of 
the Supreme Nine; Lou R. Fifer, M. D. Haire 
and Robert B. Allen. 

An impressive and solemn part of the gather- 
ing was a memorial session during which a num- 
ber of touching references were made to the 
late brother Fred H. Gilman, No. 262, past Vice- 
gerent Snark. The career of usefulness of Mr. 
Gilman as Coast representative of the AMERICAN 
LUMBERMAN; his blameless life and exalted 
character were portrayed feelingly by his for- 
mer associates in Hoo-Hoo. 


SEATTLE HO0-HOO CONCATENATE 


SEATTLE, WASH., April 16.—Hoo-Hoo of Seat- 
tle all report having enjoyed very much the 
concatenation held at the Butler Hotel, April 
15. Vicegerent Snark Charles B. Floyd had 
heralded this meeting with letters to every 
Hoo-Hoo in the State whose address could be 
obtained. H. R. Isherwood, Secretary-treasurer 
of the order, was present and lent his assistance 
in making the evening enjoyable. 

The nine putting on the initiatory work was 
largely composed of men who were kittens at 
last year’s concatenation, and it goes without 
saying that they enjoyed the work much more 
than the kittens who were before them for in- 
struction and enlightenment. Those who ram- 
bled thru the pleasant gardens were: Joseph 
R. Blount, shingle branch West Coast Lumber- 
men’s Association; Arthur Bevan, shingle 
branch West Coast Lumbermen’s Association; 
Timon J. Torkelson, West “Coast Lumbermen’s 
Association, and Robert E. Seeley, Burton Beebe 
Lumber Co. 

After the ceremony of initiation was com- 
pleted the Vicegerent outlined plans for the 
work of the year and appointed the members 
of the nine and new members as a committee 
to work for increased membership and to ar- 
range for another concatenation within thirty 
days. 

Talks were made by H. R. Isherwood, Seere- 
tary-treasurer, of St. Louis, Mo.; Ed. Tennant, 
of St. Louis, Mo.; L. R. Fifer, of Seattle, and 
Harry Miller, the lumberman poet of the North- 
west, gave several of his inimitable poems, which 
were greatly enjoyed. 

To W. M. Beebe, Supreme Bojum, goes the 
glory for this gathering of the cats in his 
domain. A good time, a good feed, a fine song- 
fest, and everybody happy and ealling for 
more, describes the evening. 

OPO OOOO 


ConTRACTORS in Toronto report that building 
costs have dropped from 18 to 20 percent with- 
in the last six months as 
a result of competition. 
They explain that the 
decline is partly due to 
the greater efficiency of 
labor, now well back to- 
ward 1914 standards. 

In fact they intimate 
that in some cases the 
efficiency today is great- 
er than in 1914. 


Extra Towing 
Charge 
None 
None 
None 
None 


None 

$ 75.00 each boat 
None 

boat 


75.00 each 
100.00 each boat 


150 M 
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OPPORTUNITIES IN THE NORTHWEST 


PorTLAND, OreE., April 16—The United 
States National Bank, of this city, has re- 
cently issued a very attractive booklet on the 
Pacific Northwest lumber industry in the inter- 
est of furthering its development. 

This booklet contains information on the 
growth of the lumber industry at the Pacific 
coast, stating that the first sawmill in the North- 
west began operations on Puget Sound in 1845, 
that Washington became the leading State in 
lumber production in 1905 and has since held 
this place (except only in 1914 when it fell 
slightly below Louisiana), and that the State’s 
present cut is about 4,500,000,000 board feet 
annually. Oregon at present holds third place, 
with a lumber cut for 1918 of a little more than 
2,700,000,000 board feet. California has never 
exceeded 1,500,000,000 feet. More than one-fifth, 


the booklet states, of the standing timber in 
the United States is in Oregon. The westward 
trend of lumber production is discussed and 
several maps to illustrate this trend are in- 
cluded. There are also statistics of the stand- 
ing timber of Oregon and Washington; the 
value of stumpage; information regarding the 
log market; figures on a normal year’s opera- 
tion based on records of 1918, showing cut, 
character of lumber produced and its distribu- 
tion. The services of the United States Na- 
tional Bank are offered to lumbermen in the 
development of these resources. 


Many beautiful photographs of the stands of 
fir and pine are used to illustrate this booklet, 
as well as many maps of the district and of 
the United States, more clearly explaining the 
text. The United States National Bank will be 
glad to place a copy of this book in the hands 
of any interested lumberman. 


WHOLESALERS ON UNIFORM ORDER BILL 


SEATTLE, WasuH., April 16.—Sherman L. 
Johnson, of the Washington Cedar & Fir Prod- 
ucts Co., was principal speaker at the luncheon 
of Seattle wholesalers Thursday. He reported 
on the Hines committee meeting in Chicago, 
which considered the uniform order blank. 

Mr. Johnson’s: summary of the proceedings 
was that the final terms agreed upon, 2 percent, 
five days after arrival of car, impose quite a 
heavy additional load on the west Coast manu- 
facturer and wholesaler. ‘‘It is up to us to say 
what we propose to do about it,’’ he said. The 
entire matter was made a special order for the 
meeting of wholesalers April 21. In the mean- 
time the details of the proposed terms will be 
circulated among the wholesalers. 

Mr. Johnson brought an encouraging report 
of the gradual return toward normal. ‘‘Re- 
covery will be slow,’’ he said. 





BETTER FIR MARKETING METHODS NEEDED 


SEATTLE, WasH., April 16.—The masterly 
address of R. W. Vinnedge, president West 
Coast Lumbermen’s Association, prepared for 
delivery at a recent meeting in Chicago, is be- 
ing generally circulated in fir territory. It is 
timely in that it outlines manufacturing condi- 
tions in the Pacific Northwest, and definitely 
points the way to market expansion thru the 
aid of the West Coast Forest Products Bu- 
reau, and thru the encouragement of ship- 
ments of merchantable by way of the Panama 
Canal to the Atlantie seaboard, where, he ob- 
serves, squares and cants may be resawed. Mr. 
Vinnedge discusses salesmanship and grades, 
revealing certain defects from which the west 
Coast must ultimately recover. 


Price Decline Brings Heavy Curtailment 


He disclaims being a confirmed pessimist; 
but observes that the fir industry has followed 
and passed other commodities in the leveling 
process which has been going on for eight 
months, saying: 


We have seen our product deflated about 75 
percent, until it is now selling $5 to $7 below cost 
of production. At least 50 percent of the normal 
output is curtailed, and the greatest unemploy- 
ment since 1913 is now obtaining. Many mills 
are operating two or three days a week in order 
to furnish absolute necessities for their em- 
ployees. Some now operating expect to close in 
the near future. The camps of the commercial 
loggers who ship their products to salt water 
are about 50 percent closed, with no surplus of 
logs in the water. Of the 90,000 men normally 
employed not over 50,000 are now employed. 
Wages have gone from a common labor base of 
$5.20 to $3.20@3.60 a day—which does not reflect 
the same shrinkage as our product has experi- 
enced; nor does the operator at present expect 
labor to accept the same percentage. My judg- 
ment is that labor and other elements entering 
into production must and will be lower, else we 
can not successfully compete with other produc- 
ing sections. Men are gradually becoming more 
efficient, and will continue to do so until, in the 
near future, the labor cost will again assume its 
proper relationship to the manufactured product. 
There is né indication of anything but a plentiful 
labor supply thruout this year. For the last sev- 
eral weeks shipments have exceeded production, 
and, generally speaking, stocks are about normal 
and many of them are badly broken. 


Freights and Wages Obstacles to Recovery 


On the foregoing basis Mr. Vinnedge declares 
the present period to be the most chaotic and 
uncertain ever experienced by Northwest man- 
ufacturers. A disturbing factor is the per- 
centage rate advance, of which he says: 


Relationships built up over a period of thirty 
years have been disrupted, and our frontier has 
been pushed relentlessly westward, until much 
formerly exclusive fir territory has been captured 
by our competitors. The reductions allowed by 
the carriers will be of a material help but will 
not restore former relationships. The disadvan- 
tage we suffer as a result seems small; yet, 
under highly competitive conditions such as ob- 
tain at present, a small disadvantage means a 
great many carloads of lumber lost to the Pacific 
Northwest. We are 2,200 miles from the center 
of population, with a freight rate about twice 
that of our principal competitor, southern pine. 
Our wage scale is about double that paid in the 
South. We work eight hours and they work ten. 
These are the salient obstacles we must over- 
come in competition with the southern operators, 
whom we respect both as gentlemen and com- 
petitors. 


Sales Methods Must Be Improved 


The discussion of ‘‘marketing handicaps’’ 
leads Mr. Vinnedge to state the necessity for 
different methods. He sets forth that the 
wholesale operator, as the salesman of the in- 
dustry, must assume certain obligations, in- 
spiring and fostering keen, intelligent sales- 
manship. He says: 


I submit the greatest evil of the industry in all 
branches is poor salesmanship; and in this con- 
nection I wish to say that one of the prime ob- 
jects of the West Coast Forest Products Bureau 
in the near future is to 
establish a school of 
salesmanship in whose 
membership should be 
found every sales- 
man selling Northwest 
woods, whether he be 
employed by a whole- 
sale operator or a 


manufacturer. This or- 
ganization would be 





R. W. VINNEDGE, 
Seattle, Wash.; 
President West Coast 
Lumbermen’s Asso- 
ciation 





the connecting link be- 

tween the retailer, the 

wholesaler and_ the 

manufacturer. The 

province of such an or- 

ganization will be te 

promulgate and _ dis- 

seminate the science of 

giving the buyer ex- 

actly what he needs; of 

knowing the product 

he sells in all of its ramifications; of being able 
to discuss it in all of its angles; to promote 
familiarity with our grades; the formation and 
strict enforcement of recognized terms of sale; 
adherence to the gospel of buying exactly what 
he sells; and last, and most important, eternally 
to boost his commodity. 


Educate Salesmen to Market Intelligently 


A great deal of our effort in developing the 
eastern market will at first be made among the 
wholesale salesmen. They are the direct con- 
nection between the producing region and the 
market; and we believe that if we tell our story 
to them and acquaint them with the properties 
and uses of our west Coast woods they can 
amplify our own efforts many hundred-fold in 
relaying the story to the retailer and the large 
purchaser and in assisting in this way in the 
intelligent marketing and use of cur woods in 
new territory. 

In order to do this it is our purpese to meet 
these salesmen in groups and in their organiza- 
tions and associations, and show them in lan- 
tern slides and motion picture films the processes 
of our logging and lumber operations, the types 
and species of our timber and their grades and 
uses, 


Buyer Should Understand Grades Thoroly 


I wish to emphasize the part that a wholesale 
operator must play in the maintenance of grades. 
This is where eastern wholesalers must assist 
us. A ear of off-grade stock is first a reflection 
against the manufacturer; but in a great many 
instances it is the fault of the man who first 
takes the order, because he either does not know 
the grade of the lumber he is selling or fails 
fully to acquaint his customer with it. It is 
necessary in introducing a new wood in. any 
territory to see that a thoro understanding 
among all parties to the transaction is had. Some 


of our methods do not comply with eastern ideas. 

believe it will be necessary for a _ certain 
amount of conformity to be practised by all 
parties—retailers, wholesalers and manufac- 
turers—in the introduction of our woods to east- 
ern markets. 


Will Probably Ship to East in the Rough 


The Atlantic coast market promises to develop 
very much like our export market, taking large 
sizes of merchantable grade for resawing to its 
many and diversified uses. The East objects 
to our standard sizes and for reasons quite valid 
from the standpoint of its requirements and 
objects, also with equally good reason to our 
practice of dressing lumber while green. This 
market is also much more accustomed to use 
lumber in the rough, instead of dressed, than 
is the western market. Many of our mills are 
quite ready to cut lumber to the fuller sizes 
desired by the eastern market and an increasing 
number are preparing to dry lumber before 
dressing it, either by air drying or kiln drying; 
but the solution of the problem will probably, to 
a large extent, lie in shipping material in the 
rough, and to a considerable extent in large 
squares and cants for resawing. 


Comparing Fir and Longleaf Pine 


Mr. Vinnedge refers to efforts toward devel- 
oping a method for comparing on equal 
terms fir and longleaf pine. Since there are 
no species or type names under which to make 
the segregation, other means must be found. 
Rate of growth seems to be the most practical 
eriterion; and in fir practically all material of 
medium rate of growth, say from 6 or 8 to 25 
or 30 rings to the inch, excluding coarser 
grained or finer grained material, will com- 
pare favorably with the best of longleaf pine. 


Water Rate Is Half Cost of Rail Shipment 


Mr. Vinnedge observes that water transpor- 
tation promises to be the big factor in reach- 
ing the eastern market, particularly near the 
Atlantic coast, saying: 


With the possibility of a back-haul distribution, 
much tonnage is available. Water shipments 
now reach the Atlantic coast in one-half the 
time and at one-half the cost of rail shipments; 
and water transportation costs will probably de- 
crease proportionately with any decrease in 
freight rates, so that a large volume of west 
Coast woods will probably eventually reach the 
eastern market by water. Charters are now 
easy at $20 to Atlantic coast ports, with pros- 
pects of lower rates with increased tonnage. A 
recent cargo of 2,000,000 feet originated on the 
Columbia River for an Atlantic coast port for 
back-haul to Collingwood, Ohio. 


Millmen ‘‘On Toes’’ to Please Customers 


Mr. Vinnedge estimates that about 60 per- 
cent of Northwest lumber is sold thru whole- 
sale operators. He concludes his discussion in 
these words: 


The West Coast Forest Products Bureau will 
be the medium of exchange of ideas between all 
of the elements of the lumber industry. Our 
men will travel constantly thru the eastern terri- 
tory, introducing our woods and seeing that 
they make good. There will at all times be close 
codéperation and coédrdination between the mar- 
ket extension and the manufacturing ends of the 
business. We are really on our toes with a firm 
determination to market our products in the 
eastern States in a businesslike manner. We are 
firmly of the belief that in order to do this we 
must first please our customers. The machihery 
of the West Coast Forest Products Bureau will 
a functioning largely with this latter object in 
view. 
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FLIES HIGH ON FLORIDA TRIP 


Fonp bu Lac, Wis., April 18.—Fred G. 
Steenberg, of this city, former secretary and 
treasurer of the old O. C. Steenberg Co., which 
sold out in 1919 to the W. J. Nuss Lumber & 
Supply Co., has just returned from a seven 
weeks’ trip in the South and East. Mr. Steen- 
berg was in Washington, D. C., at the time of 
the inauguration of President Harding and 
saw Mr. Wilson move out of and Mr. Harding 
move into the White House. 

Mr. Steenberg spent four weeks in Florida, 
spending some time at Arcadia, which is eight 
miles from Carlston Field, where his brother, 
Capt. H. 8. Steenberg, is located. Thru him 
Mr. Steenberg became familiar with life about 
an aviation field. He made three trips over a 
60-mile railroad that was built over the keys 
from Fort Meyers to Boca Grande for golf 
games. 

The outstanding feature of his stay in Florida 
is the flight he took in a giant DeHaviland air- 
ship from the west coast of Florida to the east 
coast, flying at an altitude of 7,500 feet at a 
rate of 125 miles an hour, his impression of 


Florida from that altitude being that it con- 
tains a myriad of lakes. 

Mr. Steenberg stopped at Tampa and St. 
Petersburg and made side trips to many places 
from these two cities, went to Jacksonville and 
then St. Augustine, where fhe took the boat to 
New York. Here he spent a week, meeting 
among others N. H. Morgan, manufacturer’s 
sales agent of ‘‘Shevlin Pine.’’ On the way 
home from New York he stopped at Albany, 
Schenectady—where he saw Union College, from 
which his father was graduated—Cleveland, 
Toledo and Detroit, arriving back home after 
having spent a very full and pleasant seven 
weeks’ on his trip. 


AN OLD TIME TAVERN at Hamlet, Chautauqua 
County, New York built ninety-two years ago, 
of timbers hewed by hand, is to be torn down, 
tho still in a good state of preservation. The 
lumber is to be used for making homes for 
laborers in a nearby city. The building con- 
tained a hall with an old fashioned spring floor 
for dances, and many of these were held there 
about seventy-five years ago. 


RESIGNS BECAUSE OF OTHER INTERESTS 


San Francisco, Cauir., April 16.—A. A. 
Baxter, who has been general manager of the 
Douglas Fir Exploitation & Export Co. this 
city, since its organization Nov. 1, 1916, has 
tendered his resignation to President W. H. 
Talbot, asking to be relieved not later than 
June 30. His relations with company are most 
harmonious and his only reason for leaving 
is that it is necessary for him to take the man- 
agement of J. H. Baxter & Co., this city. His 
brother, J. H. Baxter, died a few months ago 
and his lumber, shipping, pile and creosoting 
interests require attention. Under A. A. Bax- 
ter’s management, the Douglas Fir Exploita- 
tion & Export Co. has been of great benefit 
to the industry. Thru the trying period of the 
war and the following months of financial 
stress, there have been no losses. Ninety per- 
cent of the export mills of the Coast are affiliat- 
ed with it. The eighty-three mills have a com- 
bined cutting capacity of 12,643,000 feet a day. 
The company is in good condition financially, 
and tg Baxter is to be congratulated on its 
record. 





A COMBINED ORDER BLANK AND SHIPMENT RECORD 


HammMonp, La., April 19.—Some time ago 
W. E. Snider, sales manager Natalbany Lum- 
ber Co., with headquarters here, became dis- 
satisfied with the method employed in keeping 
track of orders and shipments and consequently 
he set about evolving a system which would 
make it a simple matter to-keep track of them 
and at the same time lessen work. After 2 
great deal of study, thought and corresponden-e 
with other lumber manufacturers, Mr. Snider 
made up a combined order and shipment blank 
which has upon it all information regarding an 
order and its shipment. Furthermore it is so 
arranged that the part of the order booked at 
each of the four mills of the company can be 
shown. 

The original sheet is punched for insertion 
in a loose leaf book and is approximately 1344 
inches high by 24 inches wide. A sample sec- 
tion from it is shown in connection with this 
article. A careful study of this illustration will 
readily reveal how the system works. The origi- 
nal sheet is kept in a file in the sales office 
and the entire order of the customer, unless it is 
a very long and extended order, is entered on 
one blank. It will be noted that at the head a 
place is provided for the usual information 
necessary in filling an order, and that columns 
are provided for the distribution of the order 
among the various mills of the company. Im- 
mediately to the right of the price column 
eighteen spaces are provided for the posting of 
shipments. Shipments are posted in red and 
in the illustration are indicated by stars. Im- 
mediately below each record of shipment the 
unshipped balance is written in black ink. 

It will be seen that by referring back to the 
column showing the amount of the order placed 


satesman: Jobn Doe, 
satesmans No 408 
v.08 Chicago aT Chicago, 
rate 42¢ inv.to Same 


with each mill, as soon as one mill fills its share 
of the order the item is checked off in red ink, 
thus showing at a glance which mills have com- 
pleted their: part of the order and which have 
not. At the extreme right columns are provided 
to give the date of shipment, the car number 
and initials and the invoice number. Thus Mr. 
Snider has before him at all times the amount 
shipped from each mill and the balance due 
GRD. ‘Nee 
CUSsT. Ne. 
8AL'S No_____ 


HAMMOND OFFICE: 


FOR 
REC'D. 
WE ARE SHORT. 





"WE CAN SHIP___. 














THIS WILL DELAY SHIPMENT......____. 





By 





Shipping Clerk. 
Porm 500. 1-15-21. Sun 


Card used by mill to acknowledge receipt of order 
to sales office and to specify when shipment can 
be made. If the order is not a rush one a card 
the color of an ordinary post card is used, but 
-4 on order is a rush one a red card is em- 
ployed. 


upon the order, and if there is an overshipment 
of any item he hag an instant check on it. 

When the order is written up in the sales 
office a copy is made to mail to the various mills 
and also a copy to send to the customer to serve 
as an acknowledgment. The copy which goes 
to the customer takes in only part of the sheet, 
to the price column, and on the bottom of it 
has the following: 

The above is a copy of-our entry of your order. 


8672 NATALBANY LUMBER COMPANY, LTD. 
HAMMOND,.LA. ich Sth, 


surto Blank Lumbe@ Co., 
Illinois 


ourso. 5630 
your xo. 827 


TERMS" 2/10/60 
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RR vevy. CB&Q 
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There are no other agreements or understandings 
except as shown hereon. 

This sale is made f. o. b. mill, freight only al- 
lowed to destination on rate shown hereon, unless 
otherwise stated. Buyer to pay freight tax. 

The Natalbany Lumber Co. (Ltd.) assumes no 
switching or reconsigning charges whatever. 
Neither does it guarantee delivery or assume respon- 
sibility for delays in transit as its responsibility 
ceases with issuance of bill of lading. This order is 
accepted subject to delays unavoidable or beyond 
its control and no claim for loss or damage shall be 
allowed buyer in consequence thereof. 

Claims must be filed within five days after receipt 
of lumber. Shortage claims must be supported by 
affidavit, damage claims by written statement of 
railroad agent. 

The Natalbany Lumber Co. (Ltd.) shall not be 
held responsible if capacity of car will not contain 
entire order. Neither does it assume any re- 
sponsibility for any warranty expressed or implied 
for buyer’s contract to sell. 

Unless otherwise stated, the latest grading rules 
of the Southern Pine Association shall apply for 
pine listed hereon, those of the National Hardwood 
Lumber Association for hardwoods, and in the 
event of claim stock is to be subject to their official 
inspection. Terms of settlement shall be stated 
above. : 

Our acceptance of this order constitutes a con- 
tract and the order is not subject to cancelation 
without consent of both buyer and seller. 

If the foregoing conditions of sale do not have 
your approval or if order is not in accordance with 
your understanding in every particular, write or 
wire us immediately. 


NATALBANY LUMBER Co. (LTD.) 

When the mill receives its copy of the or- 
der a card is enclosed which is to be filled out 
by the shipping clerk to advise whether any 
item is short and if so how long the order will 
be delayed. If thé order is not a rush one this 
card is the color of an ordinary post card, but 
if the order is a rush one the card which ac- 
companies the order is of red paper. These 
cards when returned filled out are placed in 
a file kept on Mr. Snider’s desk. This file 
actually is a daily index. If the car is to 
be shipped April 15, for example, the card 
goes in the proper place and when that date 
arrives and if the order is not shipped steps 
can be taken to find out what the difficulty is. 
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Combined order and shipment blank used by the Natalbany Lumber Co. (Ltd.) Stars indicate figures written in red in original 
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WAR FINANCE BODY STATES CONDITIONS 


New Oreans, La., April 18.—The Southern - 


Pine Association requested the War Finance 
Corporation of the United States Treasury 
Department to consider lumber as a commodity 
entitled to financial assistance in exportation 
and long time credits; to be granted upon the 
merits of the applications filed by individual 
lumber exporters. 


In response to this suggestion, the association 
has the following letter from the War Finance 
Corporation signed by Angus W. McLean, di- 
rector: 


The corporation will be glad to consider on its 
merits any application which you or any of your 
associates may care to make. 

H.enclose copy of the War Finance Corporation 
Act, in Section 21 of which may be found the 
provisions relating to advances by the corporation 
in‘aid of American exports. 

By reference to said prgvittone you will observe 
that for the purpose of financing exportations of 
domestic products to foreign purchasers, the cor- 
poration may make advances to American exporters, 
or to American banks which have made advances to 
such exporters. If the applicant is an exporter, 
however, it must appear to the satisfaction of the 
corporation that the advances applied for can not 
be obtained thru the usual banking channels, 

All applicants for advances should furnish the 
corporation with information in sufficient detail to 
enable the board to determine whether the proposed 
transaction in all respects meets the requirements 
of the Act. 

The corporation is required to take the direct 
and unconditional obligation of the borrower, 
whether an exporter or a bank, with such addi- 
tional security as in the opinion of the board may 
be fully adequate to insure repayment of the ad- 
vance. : 

The amount which can be advanced to any given 
exporter is dependent upon his financial strength. 
taking into account the collateral offered. The 
Act requires that advances to exporters must be 
at a rate of interest not less than 1 percent per 
annum in excess of the rate of discount for 90-day 
commercial ong prevailing at the time of suc 
advance at the Federal Reserve Bank of the district 
in which the borrower is located. 

Advances to banking institutions which make ad- 
vances to exporters are dependent upon the financial 
strength of the bank, and not necessarily upon that 
of the exporter. The security offered by the bank, 
in addition to its own obligation, may be the obliga- 
tion of the American exporter or that of the foreign 
purchaser, or such other security as may be agreed 
upon. In the case of an advance to a bank, banker 
or trust company, the rate of interest is not pre- 
seribed by the Act. 

Information should be furnished as to the name 
of the consignee, date of commitment, approximate 
date of shipment, the country to which the exporta- 
tion will move and the purpose for which made, 
the’ date, amount and maturity of the proposed 
advance, and the character and value of the secur- 
ity offered, together with a financial statement of 
the applicant and, as far as possible, of any pro- 
posed endorsers or guarantors. 

The board will be glad to give prompt considera- 
tion to any inquiry or application which you may 
care to submit. 

The Southern Pine Association says to its 
subscribers: 

If you are interested in the conditions under 
which the Government will lend its financial as- 
sistance for the exportation of lumber, we will be 
pleased to forward to you copy of the Act referred 
to by Mr. McLean, wherein the conditions under 
which this assistance is granted are set forth. 


SABINE DISTRICT PORTS TO CO-OPERATE 


OrANGE, TeEx., April 18.—After working as 
separate entities, frequently in direct opposi- 
tion to each other, the three principal ports of 
the Sabine navigation district—Orange, Port 
Arthur and Beaumont—are to codperate in the 
matter of securing 30 feet of water to the three 
ports, each of which has a minimum of 26 
eet at present. 


At a meeting of the executive and advisory 
boards of the Chamber of Commerce Friday, 
Mayor W. E. Lea, of the Chamber’s deep water 
committee, submitted the committee’s report 
and pointed out the benefits of the codperative 
plan. He reported that conferences of the 
representatives of the three ports had been held 
recently and a definite plan of procedure 
agreed upon. 


The forthcoming visit to this section of 
Maj. Gen. Beach, chief of army engineers, will 
be taken advantage of by the deep water advo- 
cates and data will be ready for presentation 
to Gen. Beach, who will also be taken for a tour 
of the waterways and shown just what the pres- 
ent capabilities of the ports are and what they 
may be expected to do with a proper depth of 





water at their loading piers and thru the chan- 
nel to the Gulf. 

The board of army engineers has already 
recommended a 30-foot channel from the Gulf 
to Beaumont and it is the general belief here 
that Orange may be included in the appropria- 
tion if proper codperative work is done by the 
three ports. 


APPROVES REFORESTATION ORDINANCE 


New Or.EAns, La., April 18.—The Louisiana 
constitutional convention has under considera- 
tion an ordinance introduced by Judge H. H. 
White, of Alexandria, establishing a definite 
policy of reforestation. It provides that the 
State may purchase cut-over lands—authorizing 
the issue of $10,000,000 in bonds for that 
purpose—suited to reforestation at a price not 
to exceed the assessment for tax purposes. If 
the owners decline to sell at that figure, it 
weuld contemplate the raising of the assessed 
valuation to the level of the price asked by the 
owner.. Other provisions to protect the invest- 
ment and insure proper care of the tracts thus 
undergoing reforestation are included. Judge 
White’s ordinance is actively supported by 
Henry E. Hardtner, of the Urania Lumber Co., 


BIG CYPRESS CONCERN INCORPORATED 


SavaNNAH, Ga. April 18—The Gulf Red 
Cypress Co. is a new organization that is re- 
ported to have applied for papers of incorpora- 
tion, the ineorporators being parties interested 
in the Pine Plume Lumber Co. It is understood 
that the Gulf Red Cypress Co. will be under the 
same ownership and management as the Pine 
Plume Lumber Co. and will take over the 
cypress and hardwood departments of that con- 
cern, which has been handling the entire output 
of the following well known mills: The He- 
bard Cypress Co.; Big Salketatchie Cypress Co.; 
Black River Cypress Co.; Savannah River Lum- 
ber Co.; Dibert, Stark & Brown Cypress Co. in 
territory east of Pittsburgh; Pineora Manu- 
facturing Co., and Mullins Lumber Co. In ad- 
dition it will have the exclusive sale of the prod- 
uct of the Burton-Swartz Cypress Co., Perry, 
Fla. 


TWO MISSOURIANS START COMPANY 
LavurEL, Miss., April 18.—A. C. Schuyler, 
manager National Lumber Co., of this city, has 
resigned his position to engage in business for 
himself, and has organized the American Lum- 
ber Co. of Laurel. 





Mr. Schuyler has been 
with the National people 





a little nearer to our own door. 


NOW. 


Spring. 
— Complete Line —— 


— FERTILIZER — 


The Signal Light Shows Green. 


Even the unnecessary pessimist must admit that RED LIGHT 
OF RETRACTION has indisputably switched to green. 


PROCEED AHEAD WITH CAUTION that i8 what the Green 
Light tells the engineer—and that it what the indication of the 
times tells you as engineer of your own destiny. 


It is pretty well agreed upon that the worst is over—everyday 
some closed mill opens its doors—every minute prosperity arrives 


BE READY TO RECEIVE IT—OFFER IT EVERY ASSIST- 
ANCE—BUY WHAT YOU NEED AND CAN AFFORD AND BUY~ 


WE HAVE FOLLOWED THE MARKET DOWN. 


Let us quote you—Let us assist you in your troubles and joys 
whether it is a leaky roof ur the planning of a new house this 


— LUMBER — HARDWARE — FARM MACHINERY — SEEDS — 


for several years, before 
which time he won suc- 
cess as a traveling 
salesman. He is full of 
pep and ginger, which 
fact will be attested by 
any dealer who has re- 
ceived his many quaint 
and humorous trade let- 
ters. 

James B. Moore, of 
Laurel & France, is as- 
sociated with Mr. 
Sehuyler in the new 
venture. ‘‘Jimmy,’’ as 
he is familiarly known, 
was for several years 

rivate secretary at the 

ilchrist Fordney Co.’s 
plant of this city. 
Obeying the call of 
duty, he enlisted in the 
Y. M. C. A. for over- 
sea’s service during the 
late war, and has many 


aaa 








Mansfield, Mass. 


WEBB PLACE—Tel. 310, 311: Branch 
Exchange Connects Al] Departments. 





Mansfield Lumber Company, 


interesting stories to 
tell. Soon after his re- 
turn to the States 
Jimmy engaged with 
the National Lumber 
Co., in the sales end. 
These boys hit the 


SO. MAIN ST. 
Tel. 97-M. 





A Retailer’s Timely Advertisement, Reflecting Conservative Optimism 


wholesale game ‘‘on 
high,’’ full of ag- 
gressiveness, ripe with 





known as the father of conservation in Louisi- 
ana and organizer of the famous Urania forest 
reserve. Discussing the matter at Baton Rouge 
last Thursday, Mr. Hardtner said that while 
he preferred the plan outlined by the White 
ordinance, looking to a bond issue, he would 
accept the alternative proposed by opponents of 
the proposed bond issue if he could not do bet- 
ter, This is a ‘‘pay-as-you-go’’ proposition 
which it is proposed to finance in part by an 
allotment of the severance license tax on timber. 
Mr. Hardtner has issued a statement in ad- 
vocacy of the White reforestation ordinance. 


LOUISIANA MILL RESUMES CUTTING 


Monrog, La., April 18.—The O. S. Hawes 
Lumber Co., manufacturer of hardwood and 
southern pine lumber, resumed operations Mon- 
day after being closed down since Dec. 1. T. 
F. Terzia, manager, stated that inasmuch as 


, conditions have become more nearly normal and 


the company is able to get efficiency from its 
workmen as well as to find a market for its 
product, the directors have decided to start up 
again. 


experience and with lots 
of faith in the future, 
and already say ‘‘Business is good.’’ With 
a legion of friends, both in and out of the in- 
dustry, their success is already assured. 


CALIFORNIA BOARD OF FORESTRY 

San Francisco, Cauir., April 16.—California 
lumbermen, who have made a strong fight to 
prevent the work of the State board of forestry 
from being upset by the consolidation of the 
boards, are reassured by the latest news from 
the legislature in Sacramento. The joint com- 
mittee of the senate and assembly has reported 
out for passage the ‘‘efficiency and economy’’ 
bill with the amendments asked for. The State 
board of forestry is placed under the depart- 
ment of agriculture, but is granted regulatory 
powers, and is made up of representative lum- 
bermen, and the director of agriculture is an 
ex-officio member of the board. The State for- 
ester is removed as a member of the board, ex- 
officio, but remains as its executive officer to 
carry out its instructions, He is to be a tech- 
nically trained man. The board of forestry will 
be one of the divisions of the new department 
of agriculture. 
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RAIL AND RATE MATTERS AFFECTING LUMBER 


RULING IN SIDE TRACK LEASES 

WASHINGTON, D. C., April 18.—In a formal 
opinion handed down by the Interstate Com- 
merce Commission today in Docket No. 11,545 
—National Industrial Traffic League vs. Aber- 
deen & Rockfish Railroad Co. et al—the com- 
mission announces that it is ‘‘ without jurisdic- 
tion to prescribe uniform liability clauses to 
be contained in leases or contracts for the con- 
struction, maintenance and use of industrial 
or private side tracks.’’ 

The National Industrial Traffic League had 
alleged that the defendants, which comprise 
practically all railroads subject to the Inter- 
state Commerce Act, have severally made numer- 
ous leases for the use of railroad property 
and contracts for the construction, maintenance 
and use of industrial side tracks containing 
clauses limiting their liability for loss and 
damage caused by fire from locomotives while 
operating over such tracks. These liability 
clauses were attacked as unjust, unreasonable, 
unduly prejudicial and otherwise unlawful. The 
commission was asked to require the carriers 
to insert in all their leases or contracts uniform, 
reasonable, nondiscriminatory, nonpreferential 
and otherwise lawful liability clauses. 

After the complaint was filed the parties 
sought an amicable solution of the matter. As 
a result counsel jointly submitted the proposal 
that the commission approve the following lia- 
bility clauses, recommend their general adop- 
tion and use in contracts for the construction, 
operation and maintenance of industrial side- 
tracks, and that the complaint be dismissed: 

It is understood that the movement of railroad 
locomotives involves some risk of fire, and the in- 
dustry assumes all responsibility for and agrees to 
indemnify the railroad company against loss or 
damage to property of the industry or to property 
upon its premises, regardless of railroad negligence. 
arising from fire caused by locomotives operated 
by the railroad on said track, or in its vicinity for 
the purpose of serving said industry, except to the 
premises of the railroad.and to rolling stock belong- 
ing to the railroad or to others, and to shipments 
in the course of transportation. 

The industry also agrees to indemnify and hold 
harmless the railroad company for loss, damage, or 
injury from any act or omission of the industry, 
its employees or agents, to the person or property 
of the parties hereto and their employees, and to 
the person or property of any other person or cor- 
poration, while on or about said track; and if any 
claim or liability other than from fire shall arise 
from the joint or concurring negligence of both 
parties hereto it shall be borne by them equally. 

Several organizations of shippers intervened’ 
in opposition to the action urged by complain- 
ant and defendants. 

On submission of the proposed liability clauses 
the commission expressed the opinion that it was 
without jurisdiction to pass upon a contract 
of this character, and invited the parties to file 
briefs. The matter was disposed of on the 
briefs without hearing. The commission has 
entered an order dismissing the complaint. 


SAY CAR DISTRIBUTION UNFAIR 

WasHInNeTON, D. C., April 18.—In a tentative 
report filed with the Interstate Commerce Com- 
mission in Docket No. 11,961—Wausau South- 
ern Lumber Co. vs. Gulf & Ship Island Rail- 
road Co., et al—Examiners E. L. Gaddess and 
J. C. Roth, recommend that the commission 
find that the distribution of cars among lumber 
shippers at Laurel, Miss., since September, 1919, 
has not been unduly prejudicial or unjustly dis- 
criminatory against the complainant. 

The Wausau Southern Lumber Co. charged 
in its complaint that since September, 1919, 
the railroads have, failed and refused to fur- 
nish its mill with the proper quota of empty 
cars for the shipment of its products, greatly 
to the injury of its business. The commission 
was asked to prescribe for the future a just 
and equitable basis for the distribution of cars 
among manufacturers of lumber at Laurel. 

Eastman, Gardiner & Co., and the Gilchrist- 
Fordney Co., neighboring lumber manufactur- 
ers, intervened in opposition to the complaint. 

Since October 12, 1919, complainant has op- 
erated its mill on what is termed a 20-hour 
day, on which basis it rates the normal capa- 
city of its plant. Other mills in the vicinity 


operate on the 10-hour day basis, which, the 
examiners state, ‘‘seems to be the standard 
manner of rating the capacity of lumber mills 
by lumbermen and mill machinery manufactur- 
ers generally, additional operation whenever 
occasion demands resulting in overtime produc- 
tion.’’ 

The examiners add that complainant’s rea- 
son for adopting the 20-hour day was to reduce 
proportionate overhead expense and to this end 
installed additional logging, dry kiln, planing, 
mill storage and other facilities to accom- 
modate the output calculated to follow. 

‘*During periods of subnormal prices, over- 
production and consequent heavy accumulation 
of stocks, the night -shift ‘was temporarily 
eliminated,’’ states the tentative report. 

The complainant, the examiners state, relied 
largely upon the report of an inspector of the 
commission on car service of the American 
Railway Association, wherein its suggested rat- 
ing was based on a 20-hour day. This report 
was not adopted by the Association. The re- 
port continues: 

Generally speaking the principle that during 
periods of car shortage cars should be distributed 
to shippers upon the basis of the quantity of 
freight offered for shipment is sound, and in con- 
formity with a carrier’s duty to furnish transporta- 
tion upon reasonable request therefor. It appears, 
however, that as applied to the lumber industry 
this doctrine, if rigidly followed, would tend to 
favor unduly the lumber manufacturers with the 
largest storage capacity and would not be alto- 
gether practicable in its application. Moreover, 
the record shows that as to the lumber industry 
the plant capacity of particular mills should be the 
Cominant factor in the matter of car distribution 
during the periods of car shortage and that that 
basis of car distribution is in general satisfactory.. 

The examiners add that the figures show 
that complainant suffered little by comparison 
with Eastman, Gardiner & Co. Its shipments 
during the period under discussion averaged 
88 percent of annual output: on the 20-hour 
basis, against an average of 90 percent for 
Eastman, Gardiner & Co. on a 10-hour basis. 

While the theory of the Wausau Southern 
Co. that cars should be distributed on the basis 
of quantity offered, regardless of how or when 
produced, is conceded to be in general funda- 
mentally sound, ‘‘its practicability and rea- 
sonableness as applied to the lumber industry 
must be carefully examined.’’ 

After going further into detail, the two ex- 
aminers announce they believe it would be un- 
wise on this record to establish a different rule 
for distribution of cars than now followed. Nor- 
mally, they point out, ‘‘the ability of particular 
mills to ship lumber depends largely upon their 
capacity to manufacture; and as it seems to be 
the general practice, so far as the lumber in- 
dustry is concerned, for carriers to distribute 
ears based upon the capacity of the plant.’’ 

The fairest test is declared to be the quantity 
of lumber plants are able to produce during 
ten hours or any other specified period. Conse- 
quently, they do not see a great difference in 
the policy of the Wausau Southern Lumber Co. 
in running two 10-hour shifts and closing down 
when conditions are subnormal and the policy 
of Eastman, Gardiner & Co. and other competi- 
tors in operating one 10-hour shift and engaging 
in overtime production from time to time as oc- 
easion demands. 





DENIES PLEA TO REOPEN CASE 
WasuineTon, D. C., April 18.—The Inter- 
state Commerce Commission has denied the ap- 
plication of the Pine Plume Lumber Co. to 
reopen Docket No. 10,933, in which the director 
general as agent, Atlantic Coast Line Railroad 
Co. et al. were defendants. 





“~~ 


CHICAGO HEARING IN LUMBER CASE 

WasuHineTon, D. C., April 18.—The Inter- 
state Commerce Commission today formally an- 
nounced that Docket No. 11,818—American 
Wholesale Lumber Association vs. Director 
General as agent et al.—has been set for hearing ° 
June 13 at 10 a. m. in the Great Northern 
Hotel, Chicago, before Assistant Chief Examiner 
Butler. 





SHARP FIGHT ON LOG RATES 
Tacoma, WasH., April 15.—The hearing be- 
fore the State Public Works Department, which 
succeeds the old Public Service Commission, 
on the proposed readjustment of freight rates 
on logs, has developed into one of the most 
bitterly contested cases ever heard in the State. 
The hearings began at Olympia April 12 and 

have been held daily since. . 


Scott Z. Henderson, Tacoma attorney, is con- 
ducting the fight for lower rates for the As- 
sociated Log Shippers; while C. M. Dudley of 
Seattle, attorney for the Chicago, Milwaukee 
& St. Paul railway, is presenting the railroad’s 
side of the case. 


The original purpose of the hearing was to 
establish an equitable and standard rate for the 
hauling of logs in western Washington, the 
present system of rates being arbitrary and 
often discriminatory. The question of the cost 
of hauling logs, however, has been interjected 
into the case and it is probable that the result 
will be a revision of the entire tariff. Both 
sides are contesting every point bitterly, the 
lumbermen claiming -that log rates are far too 
high when the present prices are taken into 
consideration and the railways affirming that 
even at present tariffs logs are being hauled for 
less than the cost of operation. 


Among the mills and logging companies rep- 
resented. at the hearing are Balch Logging Co., 
Hobi Logging Co., and Saginaw Timber Co., 
Aberdeen; Independence Logging Co., Inde- 
pendence; Clark.County Timber Co., Portland; 
McCoy Logging & Timber Co., Bellingham; 
Mason County Logging Co., Bordeaux; West 
Fork Logging Co., Tacoma; Union Lumber Co., 
Union Mills; C. K. Spaulding Logging Co., 
Portland; Willamette Valley Lumber Associa- 
tion, Portland; Mineral Lake Logging Co., Ta- 
coma; Pacific States Lumber Co., Tacoma; Buf- 
felen Lumber & Manufacturing Co., Tacoma; 
Skagit Logging & Boom Co., Seattle; Cherry 
Valley Logging Co., Everett; Lake Riley Lum- 
ber Co., Seattle; Great Northern Lumber Co., 
Seattle; Western Pine Manufacturers’ Associa- 
tion, Spokane; Sedro Logging Co., Sedro Wool- 
ley; Nestos Timber Co., Tacoma; Puget Sound 
Saw Mill & Shingle Co., Seattle; Eastern Rail- 
way & Lumber Co., Centralia; Willapa Harbor 
Traffic Association; Lewis Mills & Timber Co., 
Warren Logging Co., and Sunset Timber Co., 
Raymond; Puget Sound Lumber Co., Tacoma; 
Skookum Railway & Logging Co., Tenino; Globe 
Lumber Co., Seattle; Clear Lake Lumber Co., 
Clear Lake; and the West Coast Lumbermen’s 
Association. 





Cordwood for fuel shipped from Puget Sound 
points to eastern Washington will go at a much 
lower rate according to a decision issued April 
14 by the State Department of Public Works. 
The old rate for 300 miles was $4.69 and the 
new rate for the same distance is $3.80. The 
rate on cordwood has been equalized in all sec- 
tions of the State. 





HEARINGS ON $10 PENALTY 


WasuineTon, D. C., April 19.—In connection 
with Docket No. 11,818—American Wholesale 
Lumber Association vs. Director General as 
agent—the Interstate Commerce Commission 
will hear a series of specific complaints asking 
reparation on account of the application of the 
$10 per day penalty charge on cars of lumber 
held for reconsignment beyond the 48-hour 
free time period. 

For example, the Chicago Lumber 
Co., is asking $6,110 reparation on certain 
specified shipments. Other concerns seeking 
reparation on the same ground include Nicola, 
Stone & Myers Co., Burnaby Bros. Lumber Co., 
Van Cleave Saw Mill Co., G. W. Miles Timber 
& Lumber Co., Robert Kamm, trading as Rob- 
ert Kamm Lumber Co., Myers-Parsons Lum- 
ber Co., Bertholdt & Jennings Lumber Co., 
Gloor-Ortmann Lumber Co., W. T. Ferguson 
Lumber Co. and Union Wholesale Lumber Co. 
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MILLING-IN-TRANSIT PRIVILEGE GRANTED 


WASHINGTON, D. C., April 19.—The Inter- 
state Commerce Commission in a formal decision 
in Docket 1,109—Southern Hardwood Traffic 
Association et al. vs. Director General, Abi- 
lene & Southern Railway Co. et al.—finds that 
defendants’ participation in tariffs carrying 
joint rates on lumber and forest products and 
permitting under such rates transit at certain 
points while contemporaneously denying simi- 
lar transit upon the same thru routes at Mem- 
phis, Tenn., and Louisville, Ky., subjects com- 
plainants to undue prejudice and disadvantage. 
The carriers are ordered to remove the undue 
prejudice against these two points on or before 
July 20. 

At the same time, the commission states that 
‘‘transit arrangements on lumber and forest 
products at Memphis and Louisville, of the 
character and extent prayed for by complain- 
ants, is not shown to constitute a necessary 
transportation service which defendants should 
be required to furnish at a reasonable charge 
under section 15 of the Act.’’ 

The complaint asked the commission to find 
that transit of the character and extent sought 
constitutes a necessary transportation service. 

Under this ruling the railroads could remove 
the undue prejudice by withdrawing transit at 
Buffalo, N. Y., Toledo, Ohio, and Chattanooga, 
Tenn., and elsewhere, but in view of the long- 
established practice of granting transit at those 
points the more logical course is to establish 
a same arrangement at Memphis and Louis- 
ville. 

Commissioner Daniels handed down the opin- 
ion of the commission, while Commissioner Hall 
prepared a brief but rather vigorous dissenting 
opinion. The latter pointed out that the Louis- 


ville & Nashville and Illinois Central roads con- 

sistently refuse to accord transit on lumber, 

while participating in joint thru rates on which 

transit is allowed north of the Ohio River. 
Commissioner Hall says: 


Their lumber tariffs specifically provide that they 
will not be responsible for the granting of transit 
privileges by their connections. Under these cir- 
cumstances they are not, in my opinion, chargeable 
with undue prejudice because they fail to provide 
transit upon request at Memphis and Louisville on 
their own lines. I think we should not fasten a 
finding of undue prejudice upon a carrier not re- 
sponsible for the difference in treatment and with- 
out power to remove it. 

Transit is only one of many accessorial services 
which one carrier in a chain of communication may 
see fit to accord and another to withhold. That 
chain may stretch from the Gulf to the Lakes, or 
from one ocean to the other, thru many varying 
local transportation conditions. I can give no ad- 
herence to the view that because one carrier in 
that chain responds to the conditions under which 
it operates an accessorial service of some kind at 
points on its line, every other carrier in the chain 
may be required to do the like or withdraw from 
the joint rate. That view is not formulated in the 
majority report but seems to follow from it as a 
logical conclusion. 


Mr. Hall points out that while the Louisville 
& Nashville and Illinois Central may withdraw 
from the joint rates, ‘‘the law fosters joint 
rates, and in a proper proceeding we can re- 
quire their reéstablishment.’’ 

The decision says further: 


With respect to the objections urged by those car- 
riers that they have no control over the transit 
arrangements accorded by their connections, and 
that the establishment of similar transit at Mem- 
phis and Louisville would adversely affect their 
revenues, it may be said in reply that if those car- 
riers are assured of a reasonable return for the 
additional services rendered in according the 
transit at Memphis and Louisville, it does not ap- 
pear that they have any just cause for complaint. 
The record does not afford a sufficient basis for 
determining what would be a reasonable transit 
charge to apply at Memphis and Louisville on lum- 
ber transited at those points. If the existing 
transit arrangements on the thru routes from and 
to the territories involved are continued in effect, 
all of the defendants who are parties thereto will 
be expected to establish transit arrangements and 
charges which will effect substantial equality as 
between the various transit points. If the Illinois 
Central or Louisville & Nashville, in establishing 
similar transit arrangements, conceive that their 
revenues are adversely affected by the failure cf 
their connections to establish reasonably compen- 
satory transit charges, the matter may be brought 
to our attention in an appropriate proceeding. 

We find that defendants, in so far as they re- 
spectively participate in tariffs carrying joint rates 
on lumber and forest products applying thru Mem- 
phis or Louisville from the territories of origin to 


the territories of destination embraced in the com- 
plaint, and permitting in connection with such joint 
rates transit at Buffalo, N. Y., Toledo, Ohio, Grand 
Rapids, Mich., Fort Wayne ard Logansport, Ind., 
Chattanooga, Tenn., or Meridian, Miss., while con- 
temporaneously denying similar transit arrange- 
ments at Louisville or Memphis on the same thru 
routes, subject complainants to undue prejudice and 
disadvantage. As stated, the complaint was with- 
drawn as to three of the defendants, so far as 
transit at Memphis is concerned, and this finding is 
not to be understood as applying to those three car- 
riers with respect to transit at Memphis. 

Commissioner Daniels handed down a similar 
decision in Docket No. 10,582—American Cre- 
osoting Co. vs. Director General, Central Rail- 
road of New Jersey et al. In that case it is 
held that defendants’ participation in tariffs 
carrying joint rates on lumber and permitting 
under such rates ereosoting in transit at cer- 
tain points, while contemporaneously denying 
similar transit upon the same thru routes at 
Newark, N. J., subjects complainant to undue 
prejudice and disadvantage with respect to 
traffic from- points in southern classification ter- 
ritory to points beyond Newark. While at the 
same time the commission finds that the re- 
fusal of defendants to establish creosoting-in- 
transit arrangements at Newark is not found 
unreasonable, the carriers are directed to estab- 
lish on or before July 20 rates, regulations and 
practices which will remove the undue prejudice 
against complainant. 

Commissioner Hall likewise entered a dissent- 
ing opinion in that case. 


Means Much to Louisville 


LOovuISVILLE, Ky., April 16—When the In- 
terstate Commerce Commission yesterday or- 
dered railroads to discontinue the practice of 
denying to Louisville lumbermen thru rates on 
lumber from the South to be ‘‘milled in 
transit,’’ the lumber industry in the city was 
declared to have been relieved of its greatest 
handicap. 

The decision of the commission was greeted 
joyously by lumbermen. 

**Tt means that Louisville now is put back 
on the map,’’ they said, ‘‘as far as lumber is 
concerned. ’? 

They added that expansion of plants will now 
be in order with corresponding benefit to the 
building industry. 

The fight to obtain the privilege granted 
yesterday has lasted for fifteen years. Per- 
sistent efforts to have the railroads remove 
the alleged discrimination have been unsuc- 
cessful, it was explained. The question was 
brought before the commission by the Southern 
Hardwood Traffic Association last year, J. 8S. 
Thompson, district manager, pointed out last 
night. 

The association acted for all Louisville in- 
terests, including cooperage and box manufac- 
turing concerns. 

No lumberman would venture an opinion on 
the sum to which Louisville interests will bene- 
fit, but A. E. Norman, jr., vice president in 
charge of the local branch of the Southern 
Hardwood Traffic Association, said that ap- 
proximately $80 a car may be saved thru the 
order. 

Mr. Norman said it not only would permit 
Louisville lumber dealers to compete success- 
fully with their strongest rivals, but probably 
would mark the beginning of a new expan- 
sion program. 

‘*Some Louisville interests,’’ Mr. Norman 
said, ‘Shave been making arrangements to move 
from the city; others have held in abeyance 
expansioin plans while the question was pend- 
ing. I look for immediate construction of 
large lumber yards in the city. It is probable 
that more lumber mills also will be drawn 
here.’’ 

Under the commission’s order lumber from 
fhe South and Southwest may be halted at 
Louisville and Memphis for yarding, assorting, 
drying, dressing and further manufacture, and 
then proceed to its destination under thru rates 
from the point of origin. The stopover priv- 
ilege will cost only a nominal sum, lumbermen 
said. 


According to Mr. Thompson, Buffalo, De- 
troit, Indianapolis and other Northern cities 
have been able to rehandle lumber more cheap- 
ly than it could be purchased in Louisville be- 
cause of the railroads’ refusal to grant thru 
rates thru Louisville for lumber to be milled 
in transit. This was true, he explained, de- 
spite the fact that Louisville is hundreds of 
miles closer to the source of supply. 

Mr. Thompson said it also would ‘‘open up’? 
the entire southern lumber territory to Louis- 
ville dealers and mills. 


Milling ‘Privilege Called Boon 


MEMPHIS, TENN., April 19.—Millions of 
dollars in new capital will be invested in mills 
and yards here, and Memphis will regain its 
former prestige as a hardwood lumber mar- 
ket as a result of the decision of the Inter- 
state Commerce Commission that Memphis and 
Louisville, Ky., are entitled to transit arrange- 
ments on lumber moving thru these gateways. 

The commission, according to telegrams re- 
ceived by the association has approved the 
tentative report of Attorney-Examiner Barclay 
that transit privileges should be granted on 
lumber and-other forest products moving into 
these centers to be assorted, dried, graded, 
dressed, manufactured and otherwise rehandled 
and reshipped on the thru rate from point of 
origin to destination, plus a reasonable charge 
for the stopover privilege. Tariffs are to be 
prepared and put into effect not later than 
July 20, 1921, but the Southern Hardwood Traf- 
fic Association expects them to be in effect con- 
siderably earlier. 

Most roads entering Memphis and Louisville 
now have transit arrangements as a result of 
voluntary concession but these arrangements 
are hedged about with restrictions. 

J. H. Townshend, secretary-manager of the 
traffic association, predicts that $5,000,000 in 
new capital will be invested in mills and yards 
in this city within another year. He points out 
that many firms already have taken options on 
industrial sites. He also believes that forty- 
six to fifty wholesale yards will be opened in 
Memphis within two years. 

James E. Stark, former president of the as- 
sociation and one of the chief witnesses at the 
transit hearing at Memphis in March, 1920, 
regards transit arrangements as a ‘‘ commercial 
and economie’’ necessity and he is of the opin- 
ion that the decision of the commission is ex- 
ceptionally favorable to lumber interests, par- 
ticularly as it is necessary for manufacturers 
in the territory tributary to Memphis to have 
privileges under which logs can be drawn into 
this center and converted into forest products 
and under which rough lumber may be given 
more adequate treatment than is possible at 
the smaller mills thruout this area. 

C. A. New, assistant secretary of the associa- 
tion, insists that the decision of the commis- 
sion marks a ‘‘milestone’’ along the tariff 
way? 


URGE EARLY BUYING OF COAL 

WasHineTon, D. C., April 18—The National 
Coal Association is making an appeal to bitumi- 
nous coal users thruout the country to order 
eoal, keep the mines running and utilize sur- 
plus transportation equipment during this period 
of idle cars. 

Government officials and railroad men like- 
wise are counseling those who have facilities 
for storing bituminous coal to place their orders 
now and keep the coal moving, with a view to 
avoiding another such experience as the country 
went thru last fall and winter. 

In November of last year the average weekly 
production of bituminous coal was 11,685,000 
tons. In December it was 11,429,000 tons. In 
January the figures had dropped to 9,613,000, 
in February to 7,728,000 and in March to 
6,592,000 tons. With tens of thousands of 
miners eager for work and with hundreds of 
thousands of freight cars idle, producers and 
carriers urge all who can store coal to do so. 















AMERICAN LUMBERMAN 





Aprit 23, 1921 





LIGHT ON THE HARDWOOD SITUATION 


The following very recent correspondence be- 
tween two prominent hardwood lumbermen, made 
available to the AMERICAN LUMBERMAN thru 
their joint courtesy, throws clear light on the 
conditions prevailing in the hardwood industry, 
both in the South and in the North. A prom- 
inent manufacturer in Louisiana, having heard 
rumors to the effect that prices on the higher 
grades of certain northern hardwoods had 
broken, addressed an inquiry regarding the 
facts of the matter to a concern having im- 
portant manufacturing connections in Wiscon- 
sin, and supplemented the inquiry with a con- 
cise statement of -conditions-in the southern 
hardwood field. His letter reads in part. as 
follows: ; 


Reports are in circulation thruout the southern 
producing field that the prices of the higher grades 
of northern woods, particularly birch and maple, 
have broken materially, and that such stock is now 
being sold at considerably lower prices than those 
generally in -effect thirty or sixty days ago, and 
desiring reliable information on the subject I am 
appealing to you. I assure you that I will appreci- 
ate a frank expression from you and will treat same 
in the strictest confidence, if you so desire. I 
would also like to have your views on the general 
situation and what you think of the future. 

We are in a decidedly more optimistic frame of 
mind than we have been for some time, and I think 
this is true of most southern operators. There is 
a decidedly better demand, and while the stock 
that is moving is being sold at prices considerably 
below the cost of replacement. I feel that this 
low priced distress stock will soon be cleaned up, 
and that our fellows will develop a little more 
courage and optimism. Production is now re- 
stricted almost entirely to the logs: that are out 
and must be cut up. Fully 60 percent of the mills 
are now shut down, and a very large percent of the 
remaining ones will cut out within the next sixty 
days. It is probably true, of course, that there will 
be some mills resuming operations again during the 
summer months, but from June 1 on for the balance 
of the year I do not expect production to exceed 
25 percent of normal. 


FAS Almost Entirely Consumed 


Even with the slack demand we have had, the 
grade of FAS, in practically all woods, has been 


almost entirely consumed, and I do not think there 
is to exceed 25 percent of the amount of this grade 
on hand that the industry carried during the peak 
demand of last year. This is reflected in the price 
of the respective grades, as in southern hardwoods 
today the price of the No. 1 common that is moving 
is not to exceed 40 percent of the price of FAS. 
Despite this, however, I feel that the price on FAS 
is. very much too low, taking into. consideration 
the great scarcity in this grade. 


Tells of Conditions in North 


The reply of the northern manufacturer 
reads in part as follows: 


I understand reports have been circulated in 
southern Michigan, and no doubt they have reached 
your territory, too, that there is to be a break in 
the northern hardwood prices. However, up to the 
present time, I have not been able to discover any 
reason why such a thing should happen. In the 
first place, the supply of FAS in all northern hard- 
woods is very limited. Four-quarters FAS birch in 
dry stock is almost exhausted. Another thing, very 
few if any of the manufacturers up North pile their 
stock grades separately, and we do not believe there 
are over 50 percent that sell stock No. 1 common 
& better, the balance insisting on purchaser taking 
stock No. 2 common & better. . 

From what we can learn from the office of the 
secretary of the Northern Hemlock & Hardwood 
Manufacturers’ Association, the input of northern 
hardwood logs will not exceed 60 percent of the nor- 
mal production. The amount of green and dry lum- 
ber at the mills at this time is not above a normal 
supply for this time of the year. We think the 
production exceeds the consumption by about 50 
percent at the present time. 


Prices on Northern Hardwoods 


The northern manufacturers are not selling very 
much lumber, but they are receiving very good 
prices for what they do sell. We are pleased to 
name you the approximate average prices at which 
stock has been sold delivered on a Chicago basis: 
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RATES A 60.00 $ 40.00 
There has been a very fair volume of the various 
kinds of northern hardwood sold in this territory 
during the last two weeks at the above prices and 
we understand that several of the large auto body 
and motor car manufacturers are in the market, or 
will be very shortly, for a large amount of the 
various thicknesses of hardwood. 


No Material Price Drop Expected 


You understand, of course, that there are bound 
to be some concerns that think they are carrying 
a larger stock of hardwoods at mill points than 
their individual condition justifies, and they, of 
course, are going to make prices low enough to be 
sure to secure orders for themselves. But these 
mills are in the minority. The writer can not sec 
any condition at the present time that will bring 
about a material lowering of our hardwood prices. 
Very frequently our salesmen in calling upon hard- 
wood consumers, such as interior trim manufac- 
turers, are advised that this trade will not con- 
sider buying northern hardwoods as long as oak 
and gum prices are so low. Even tho they make 
this statement, every once in a while one of them 
finds it necessary to buy some birch or some of 
our other hardwoods. 

Frankly, we think the average northern manu- 
facturer is more disposed to refrain from selling 
his lumber for less than cost than the southern 
manufacturer. We understand that the average 
cost of manufacturing northern hardwoods this 
year will run from $35 to $40 f. o. b. mill, and the 
cost of lumber put in pile last year averaged still 
higher. It looks to us as if it would be financial 
suicide for us to sell at prices lower than we are 
at the present time, viz.: about $30, and we do not 
think we will. 

It might be interesting for you to know that the 
average manufacturer of northern hardwoods that 
produces good quality of lumber refuses to sell 4/4 
No. 3 common birch for a price less than about 
$25 to $27 delivered Chicago. This is the wood that 
is competing with No. 2 gum. So, the southern 
manufacturers are not competing with any one but 
themselves when they sell their No. 2 gum in large 
quantities to box factories for $20 to $22 as they 
are doing at present. 





NOTES FROM THE NATIONAL CAPITAL 


URGES CLUBS HELP FORESTRY WEEK 

WASHINGTON, D. C., April 19.—Following the 
issuance by President Harding of a proclama- 
tion setting aside May 22-28 as Forest Pro- 
tection Week, Secretary of Agriculture Wallace 
is urging governors and important organiza- 
tions to aid this movement. 

Codperation in this movement is expected 
from State foresters, commercial and business 
organizations, educational institutions, societies, 
and individuals interested in the preservation 
of national timber resources. 

Secretary Wallace has written to the national 
presidents of the Kiwanis, Rotary, American 
Automobile Assocjation and other large com- 
mercial clubs, the Boy Scouts of America, and 
the president-general of the Daughters of the 
American Revolution, urging’ codperation. 





BUSINESS CONDITIONS IMPROVING 


WasuHIncTon, D. C., April 20.—An indication 
that business conditions thruout the country 
are improving is found in the fact that the 
volume of distribution by jobbers and retailers 
showed a distinct gain in March over February, 
says Archer Fall Douglas, chairman of the 
committee on statistics and standards of the 
Chamber of Commerce of the United States, who 
reports at length on the business situation in 
the May number of The Nation’s Business. 

The whole tone of Mr. Douglas’ report is 
optimistic. He points out many signs as indi- 
cative of an improvement in the situation, and 
as tending to foreshadow a return to more set- 
tled and stable conditions. Some of the most 
striking points in Mr. Douglas’ report are: 

The most significant, and possibly most cheering 
feature of the situation is that the automobile busi- 
ness seems to have been not dead, but sleeping. 
There is a resumption of operations in a modest 
way by some factories which were shut down, but 
which now have orders in hand. Also there is 
increasing sale for used cars. 





There is a better demand for lumber and prepared 
roofing and paint because of somewhat more build- 
ing and construction. There is more building going 
on in the cities than in the country, and there will 
not be much construction of any description on the 
farms until another harvest has shown the farmer 
where he stands. 

Winter wheat is in unusually fine condition. 

There will be much less cotton acreage planted 
this year than last. The crop will receive less 
fertilizer than last season, but ‘much greater in- 
tensive cultivation. ‘There will be more of a di- 
versified crop in the South this year. 

The farmer is economizing as he has never done 
before. He is making greater use of the horse, and 
leaving the automobile in the barn. But while he 
is economizing on some things, he is also buying 
somewhat more freely, especially the farmer in the 
grain regions. This is a healthy sign, for the 
genuine beginning of better times is likely to come 
from agricultural rather than industrial life. 


PROGRAM OF NATIONAL CHAMBER 

WasHINGTON, D. C., April 18.—Proposed 
plans for reducing the cost and increasing the 
efficiency of railroad transportation in the 
United States will be discussed by representa- 
tive business men from all parts of the country 
at the annual meeting of the Chamber of Com- 
merce of the United States, to be held in At- 
lantic City, April 27-29. 

Speakers at the railroad group meeting, which 
will be held on the first day of the annual meet- 
ing, will include a prominent railroad executive, 
a large shipper, a leading banker and an eminent 
engineer. In addition to the special speakers, 
there will be a general discussion of the whole 
railroad situation in which the different rail- 
road interests will participate. 

During the meeting world trade problems 
will be discussed by the American section of 
the International Chamber of Commerce, with 
the purpose of bringing out the American point 
of view on economic problems in the fields of 
finance, production, distribution, ocean and land 
transportation, communications and the restora- 
tion of devastated areas. 

A considerable part of the program of the 





. 





meeting is devoted to the tariff, which is re- 
garded as one of the most important problems 
confronting American business at this time. In 
addition to discussing problems peculiar to the 
industries and interests within the groups, 
eight of the nine group meetings will take up 
the tariff. 


WHOLESALE PRICE DECLINE LESS 


WasuineTon, D. C., April 19.—A statement 
issued by the Department of Labor contains 
the announcement that the decline in wholesale 
prices which began in the spring of 1920 slowed 
down decidedly in March. Of 326 commodities 
for which comparable data for the months of 
February and March were secured, decreases 
were found to have occurred in 173 and in- 
creases in 64. In 89 commodities no change 
in price between the two months was shown. 

Food and lighting materials declined on the 
average about 5 percent in March compared 
with February, followed by metal products with 
a decline of 4% percent and building materials 
with a decline of 4% percent. Farm products, 
cloths and clothing, chemicals and drugs de- 
creased more than 3 percent. 

Articles in ‘the group of miscellaneous com- 
modities, including bran, cottonseed oil and 
meal, lubricating oil, jute, rubber, newsprint 
and wrapping paper, soap, tobacco and wood 
pulp, declined on the average more than 7 per- 
cent in price. Food showed practically no 
change in the general wholesale price level, 
while a very slight decrease was registered for 
the group of housefurnishing goods. 

Food at wholesale declined 39 percent during 
the year from March, 1920, to March, 1921. 
Cloths and clothing declined 46 percent, and 
farm products nearly 48 percent. All com- 
modities, taken in the aggregate, showed a de- 
cline of nearly 36 percent in wholesale prices 
in March of this year compared with the same 
month last year. 
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“To Make Friends, Be Friendly,” Motto of Nylta Club, 
Which Gathers in Full Strength for First Banquet 


New York, April 18. 
—Three hundred and 
forty members of the 
Nylta Club stood at the 
banquet board in the 
grand ballroom of the 





H. B. COHO, 
New York City. 
Secretary Nylta Club. 





Hotel Commodore Sat- 
urday night and for 
half a minute prayed 
silently that ‘‘God would give them strength to 
do their part as men in the great battle of life.’’ 


This brief ceremony, during which the drop 
of a pin might have been heard, heralded the 
first banquet of an organization that has come 
to be the greatest association of lumbermen for 
purely social pursuits in the East, if not in the 
country at large. 


Motto, ‘‘To Make Friends, Be Friendly’’ 


Thus ushered in, Saturday’s affair proved 
a 100 percent success. ‘‘To Make Friends, Be 
Friendly,’’ now a byword of the lumber trade 
of the Metropolis as the motto of the Nyltas, 
was given such impetus that not a one of the 
340 members gathered under the roof of one 
of the world’s largest hotels but left with a 
new definition of comradeship in his mind and 
a determination to do his best that the spirit of 
brotherly love may thrive, even amid the tur- 
moil and strife of business. 





of all, and stranger or friend henceforth will 
be welcome within the organization’s portals. 


Renowned Pastor Once Again a Lumberman 


Dr. Hillis had not arrived when the lumber- 
men stood in prayer. The venerable Brooklyn 
divine had been detained, and so H. B. Coho, 
the club secretary, requested that the meeting 
be inaugurated with a solemn appeal to the 
Ruler of Mankind. Dr. Hillis reached the ban- 
quet room after the men had taken their seats 
and he was greeted with open arms and a round 
of cheers. He acknowledged the salutations and 
soon ‘‘felt as much a lumberman as he did in 
the days of his youth when he, too, was in the 
game.’’ It did not take the minister long to 
imbibe some of the enthusiasm that was pres- 
ent in abundance and when he said later he had 
enjoyed every minute of the time it was not 
difficult to believe him. 


Jollity Ousts Business Cares 


Once under the way, the banquet became a 
riot of fun. With ‘‘Happy Hooligan’’ hats, 
rattles and balloons, the members threw dignity 
to the winds and became boys again (Some of 
them did not have to go very far back at that.) 
One speaker likened the occasion to ‘a revelry 
of the pre-XVIII Amendment days. But all 
the lumbermen needed to carry jollity to the 
highest pitch was good music and this was pro- 
vided. The ‘‘Lions’’ roared between tunes. 

Greetings in behalf of the club were extended 
by Frank A. Niles, the president, who expressed 
a debt of gratitude to the New York Lumber 
Trade Association, parent of the new organiza- 
tion. Mr. Niles was cheered to the echo when 
he said ‘500 members by June 1’’ was the 
aim of the club and he was accorded a recep- 





introducing E. H. Ford, the well known humor- 
ist. Mr. Bruce let it be understood that he was 
merely pinch-hitting for Frank Niles in the 
job and incidentally he ‘‘set’’ the assembly 
for Mr. Ford, introduced as a ‘‘leading pro- 
hibition advocate who had downed drink at 
every opportunity.’’ He disclaimed relation- 
ship with an ‘‘obsecure middlewestern manufac- 
turer of knick knacks,’’ who had made walking 
a pleasure. 


Go-Getters Will Find Future Rosy 


Fred Van Amberg, noted Rotarian and mag- 
azine publisher, said young men must analyze 
themselves and show a spirit of friendliness be- 
fore they can hope to make friends, and added: 

**The gate of opportunity used to have a 
knocker. Later it had a bell, where a pull was 
required, but today there is a button and you 
have to push. When you pass thru the gate 
and get in the game, play it for all you are 
worth. The men with push and ‘go-get it’ 
have a rosy future close at hand, but there 
will be no place for the slackers.’’ 

The last speaker was Christopher Keenan, 
deputy appraiser of the Port of New York, 
who showed how the immigration laws work. 
He made a strong plea to have immigrants ex- 
amined as to their fitness to enter this coun- 
try before they are permitted to embark for 
this country. 

Table Captains and Givers of Souvenirs 

The table captains were George P. Wilmer, J. 
G. Gillies, J. J. Lapsley, James E. Thornton, 
C. B. Hudson, W. W. Knauth, P. J. O’Leary, 
William S. Beckley, ae M. Markoe, Fred 
Gilliar, L. H. Pflug, P. M. White, E. W. Ketzen, 
Tom MeMahon, F. A. Lutz, R. R. Sizer, jr., A. 





NYLTAS GATHERED IN FIRST BANQUET AT THE HOTEL COMMODORE, NEW YORK, APRIL 16 


The Rev. Newell Dwight Hillis, pastor of 
historic Plymouth Church, Brooklyn, and re- 
nowned leader of men, characterized the meet- 
ing of the Nylta Club a ‘‘revelation.’’ He 
said in all his experience he had never attend- 
ed a more interesting gathering nor had he 
‘*sat in’’ at a function at which the tide of 
good-fellowship ran higher. 


Organized to Promote Welfare of All 


The banquet was in every respect a gathering 
of the ‘‘lumber clan,’’ as one speaker termed 
it, and if there was a note of discord in the 
pure strains of sentiment that say ‘‘love thy 
neighbor’? it was not evident on the surface, 
and it is difficult to conceive that any of these 
young dyed-in-the-wool chieftains of industry 
could have had a spark of rancor in their 
hearts. 

It was just the kind of a meeting that the 
officials of the Nylta Club had conceived for a 
public debut. They desired to give the lum- 
ber trade of the country notice that an organ- 
ization exists in New York City with no other 
purpose in view than to promote the welfare 


tion no less uproarious when he introduced 
Fred J. Bruce, chairman of the publicity com- 
mittee, as toastmaster. Mr. Bruce performed 
the functions of this office in happy vein. 


Optimistically Predicts Era of Prosperity 


Dr. Hillis did not announce his subject, but 
‘*Optimism’’ might serve as a blanket for his 
remarks. He said that everything points to an 
era of prosperity in the United States far 
beyond the dreams of this generation and he 
supported his assertion with facts and figures 
that caused the audience to become imbued 
with the fact that ‘‘the man must know where- 
of he speaks.’’ 

The speaker dwelt at length on the wonderful 
agricultural resources of the United States and 
he showed that the United States and Alaska 
have more productive land available than all 
the rest of the world combined. Further, he 
asserted, the records of history show that any 
country having a range of mountains in the 
west is bound to have a proper rainfall, and he 
explained interestingly how this comes about. 

Toastmaster Bruce made a sally of wit in 


R. Carr, T. A. Jenkins, A. H. Dykes, W. E. 
Code, jr., J. 8S. Paige, J. A. Paterson W. E. 
Murchie, J. F. Rodarmor, V. S. Leggett, C. D. 
Kells and R. 8. Decker. 

The souvenirs were presented for the oc- 
casion by the W. S. Beckley Lumber Co., Wil- 
liam Schuette & Co., the Dykes Lumber Co., 
Pacific Lumber Co., Wright Lumber Co., John- 
son Bros., Robert R. Sizer & Co., Homan & 
Puddington, Hirsch Lumber Co., Yawman & 
Erbe, Nichols & Cox, John D. Mershon & Co., 
Rice & Lockwood, Lumber Mutuals, J. F. Mur- 
phy & Co. and the Lufkin Rule Co. 

A reprint from the AMERICAN LUMBERMAN 
showing the relative reduction in the cost of 
lumber and trim in a house costing $5,900 was 
distributed to every banqueter and was ac- 
corded favorable comment. 


If Is NOT POSSIBLE to dry all the water out of 
wood without burning the wood. It is very dif- 
ficult to reduce wood to such a dryness that 
water will fall below six percent of the weight 
of the wood. 
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Southeastern Missouri Retail Lumber Dealers 
Hold Annual Convention at Poplar Bluff 


Popuar Buurr, Mo., April 18.—Salesmanship 
was the theme of the ninth annual convention 
of the Southeast Missouri Retail Lumber 
Dealers’ Association, held here in Elk’s Hall 
last Thursday and Friday. ‘‘This is the year 
and now is the time when salesmanship is going 
to count as it never did before,’’ said President 
Charles E. Kiefrer in his annual address, and 
the idea that now is the time to sell was empha- 
sized by other speakers and in the discussions 
that followed the opening of the question box. 

The Southeast Missouri association is unique 
among retail lumber dealers’ organizations in 
that it has 100 percent membership. There are 
eighty dealers in the territory it covers, and 
the association has a membership of 80. Fifty 
of these dealers attended the convention last 
week and exchanged ideas, telling of successful 
methods they had used. 

Mr. Kiefner, who has built up a wonderful 
association, was reélected for a third term. He 
had insisted that he would not accept the office 
again, but the association refused to heed his 
plea to be relieved of office. J. S. N. Farquhar, 
who had served two terms as secretary, was pro- 
moted to be vice president. N. B. Massey, of 
Flat River, was made secretary, and A. W. 
Greer, of Poplar Bluff, was elected treasurer. 

The invocation was delivered by P. G. Throg- 
morton, of Poplar Bluff, and the address of 
welcome by Ed L. Abingdon, of Poplar Bluff, 
who told of the development of southeast Mis- 
souri. 


The response was by A. J. Dillman, of 
Caruthersville. 


Business Getting Methods 


In his annual address President Kiefner, 
said that if lumbermen can not get business by 
sitting in their office, or by’ what other methods 
they followed, they must adopt other methods 
and go after business. And then he told them 
of methods he had pursued and his ideas as to 
how they should go after business. He said in 
parc: 


The country is anxiously awaiting a return to 
pre-war conditions as nearly as they can be re- 
established and the quicker we lumbermen mark 
down our stocks consistent with prevailing mar- 
ket prices the quicker our business will recover. 

What the building industry now needs is, in 
some instances, cheaper lumber and cheaper every- 
thing else that enters into a building, including 
cheaper cement and cheaper labor. 

My company is going to build some houses on 
its own account and offer them for sale. We be- 
lieve it will stimulate business. Some time ago I 
read in the AMERICAN LUMBERMAN an article en- 
titled, “Building Begets Building.” It is upon 
that theory that we are acting. We think the 
building of these houses will act as a suggestion 
to others to do likewise. We do not figure that 
we run any risk in the undertaking because new 
houses are needed.* Old houses out of repair, 
without modern conveniences, are being sold at 
ridiculously high prices. It seems people are so 
accustomed of late years to regard building a 
house as quite out of their reach that they do not 
investigate any more before buying some old shack 
at a big figure. We think that when we get these 
houses completed and a price fixed on them we 
will soon compel the owners of the old houses to 
reduce their figures and will convince the skeptical 
that building a new house has not become a lost 
art or an impossible venture for the man of mod- 
erate means. Since our announcement by the way 
we have figured several plans for neople that had 
not thought of building before. The building of 
these houses not only will be an object lesson to 
the incredulous public, but it will furnish em- 
ployment to mechanics now idle. It also will 
allow the use of short length lumber and of odd 
sizes of doors and windows; it permits the use of 
paint that has become shopworn and of much 
other stock no longer bright and new. 


Mr. Kiefner said that he believed in adver- 
tising and that this was a means of obtaining 
prosperity, and he took occasion to pay the fol- 
lowing tribute to the lumber trade journals: 


I think no better way exists to get educated 
upon the subject of advertising than by reading 
what the trade papers contain. They are filled 
with most excellent matter relating to sane adver- 
tising. By absorbing some of it and putting it 
into actual practice we can make our business pay 
and at the same time make our trade papers pay. 
Perhaps only a few of us appreciate the trade 
papers as we should. It seems to me that intelli- 


gent, careful reading of their contents can not 
fail to be helpful to any lumberman. 

This is the year and now is the time when 
salesmanship is going to count as it never did 
before. Most all buyers now are from Missouri. 
You have got to show-them before you can make 
a sale. I regard good advertising just as much 
of a sales force as I do the flesh and blood sales- 


man. 

What the country needs now is more houses and 
the question that concerns us now is how we are 
going to get people to build them. We can help 
some by proper advertising, by creating building 
and loan associations in every community, by 
building houses on our own account, thereby stimu- 
lating others to do likewise and by interesting the 
aid of capital where capital is lacking and where 
the building and loan does not function. 

Mr. Kiefner held that it was up to the lum- 
ber dealers to take the lead in relieving the 
building shortage and that people generally are 
looking to the lumbermen to do this. 


Secretary’s and Treasurer’s Reports 


Secretary Farquhar reported that the 100 
percent active membership of eighty was 100 
percent paid up in their dues and that fifty-two 
of these had paid up their dues one year in ad- 
vance. The association has forty-seven as- 
sociate members, all of them paid up in full and 


CHARLES E. KIEFNER, PERRYVILLE ; 
Reélected President 


twenty-nine paid a year in advance. Treasurer 
Oscar Fuller of Portageville read his report 
as treasurer. 

J. E. Johnston, traffic manager of the South- 
western Lumbermen’s Association, in discussing 
the present transportation question, told of the 
enormous burdens placed upon them by the 
McAdoo railroad administration in the so-called 
national agreements with labor during the stress 
of war, which have cost the railroads an ad- 
ditional $300,000,000 a year. He said: 

All of these glaring inconsistencies are decid- 
edly against the public interest. We must have 
an honest day’s work for a good livable wage, 
based upon the American standard of living, but 
beyond that the public’s interest is paramount. 
Only thru a direct cut in operating expenses can 
the railroads now sustain themselves. They no 
longer can call upon the public treasury to make 
up deficits. The guaranty period, thank God, is 
over. 

Mr. Johnston said that the tendency of 
higher rates is always to curtail business. He 
added that there must be many commodities 
that would move in larger volumes and greater 
distances even under the present depression if 
reductions in rates were made. He closed by 
telling of the various activities of the South- 
western Lumbermen’s Association. 

Fred M. Robinson, of the E. C. Robinson 
Lumber Co., St. Louis, told of the benefits to 
be derived from membership in the Southwestern 

% 


association and urged the Southeast Missouri 
retailers to join. 


Retail Advertising 

Paul E. Kendall, advertising manager of 
Long-Bell Lumber Co., expressed, ‘‘Some 
Thoughts on Retail Advertising.’? He pointed 
out that Bradstreet’s shows that 84 percent 
of all the companies that failed in 1920 were 
those which did not advertise. He said that 
advertising was one of the most important fac- 
tors in the extremely rapid progress in the 
merchandising of lumber in the last few years. 

Mr. Kendall, who has spoken on this subject 
before a number of associations of retail lum- 
bermen, brought out a number of points not 
hitherto developed by him. He said that the 
following items should not be charged to adver- 
tising: 

1—Dues or donations of any kind. This in- 
cludes schools, churches, good roads funds, com- 
mercial clubs, business men’s organizations, lodges, 


clubs, baseball or football teams, fairs, shows, spe- 
cial celebrations or entertainments of customers. 

2—The cost of painting your company name on 
wagons, trucks, lumber yard buildings or lumber 
yard fences. 

38—Cost of plan services. 

The advertising account should not be made the 
dumping ground for charges rightly belonging to 
the expense account, 


‘¢Continually,’’ is Mr. Kendall’s answer as to 
when should you advertise. He continued: 

Of course, use more advertising when you have 
a special sale or campaign on or when your busi- 
ness is not what it should be. 

A good many lumbermen use a world of adver- 
tising when business is rushing, when orders have 
to be turned away, and then when business is 
poor and people quit buying—these lumbermen 
quit advertising. 

Advertising should be continuous to keep your 
company’s name before the public, to let them 
know what you have to sell or the service you can 
render and to build good will. When business is 
slow is the very time to use advertising in greater 
volume to produce sales. A firm would not think 
of calling in its salesmen when business was quiet ; 
then the salesmen must work harder than ever. 
The same holds true for advertising. Speed up 
and increase your advertising when your business 


is quiet. 
Getting Profits 


Mr. Dillman’s subject was ‘‘Glory or Profit, 
Which?’’ ‘‘We must have the glory to make 
our business go; we must have profits to make 
us go,’’ he said. He said that he had had a 
hard time lately trying to figure how he would 
get his profit. He said that there should be a 
legitimate profit for the retail lumberman, altho 
some people thought otherwise. He digressed 
from his subject to tell of the advantages of a 
building and loan association in the develop- 
ment of a community. 

Laurent M. Tully, of St. Louis, Snark of the 
Universe of the Concatenated Order of Hoo- 
Hoo, told of the benefits of the order, and how 
it promotes fellowship. 

Musical features of the first afternoon’s ses- 


’ sion were the singing of a male quartet, and 


the playing of a string quartet by the four chil- 
dren of Mr. Greer. 


SECOND DAY’S SESSION 


Taking the place of one of the regular 
speakers who was unable to attend, L. E. Clark, 
of St. Louis, secretary of the Huttig Sash & 
Door Co., was called upon to speak at the open- 
ing of the second day’s session on ‘‘ The Trials 
and Troubles of the Manufacturers in These 
Trying Times.’’ He said that sash and door 
manufacturers are finding business is better; 
not generally, but in spots, the betterment 
growing in these particular spots. ‘‘I really 
feel,’’ he said, ‘‘that we are on the turn and 
will get back to normal in a comparatively short 
time, the principal trouble being the country’s 
delayed building program.’’ Mr. Clark told of 
the big demand for built-in furniture, which 
is.on the increase, and the shortage in cabinet 
makers, Mr. Clark said that if the build-- 
ing program is delayed it will be a jam when 
it does come. Lumber and millwork are at a 
very low price, and millwork is particularly at 
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the bottom, and he urged lumbermen to en- 
courage home building, so as to get it started. 
Mr. Clark discussed the wage question, declar- 
infg that the wage bill is a big one now in the 
sash and door industry. His company believed 
that a cut in wages at this time would be an 
absolute mistake, as there had been no decline 
in the things that labor has to buy to exist. 
What was demanded, however, was increased 
efficiency, and statistics showed that the com- 
pany’s labor had increased 25 percent in pro- 
duction since the war, without any reduction in 
wages. 

C. L. Dann, St. Louis manager of the Beaver 
Board Co., spoke on ‘‘ Putting the Punch Into 
Merchandising.’’ He said that what business 
must do today is to fight, concentrate and 
centralize efforts and energies. He suggested 
advertising as one of the best ways to put 
punch into merchandising and he urged the use 
of dealers helps sent by mazufacturers of lum- 
ber and other commodities. He also urged the 
use of selected mailing lists, Mr. Dann recom- 
mended that dealers read Page 50 of the 
AMERICAN LUMBERMAN of April 9. 


**What We See Ahead’’ 

W. B. Massey of the Miners Lumber Co., 
Flat River, discussing ‘‘What We See Ahead,’’ 
said that the country can not expect to enter 
another era of advancing prices and general in- 
creasing business until the water is squeezed 
out of practically all of the inflated prices and 
the dealers in various commodities have made 
up their minds to take their losses and get the 
prices of their products back down to rock bot- 
tom. ‘‘This must be done,’’ he said, ‘‘ before 
we get back to normaley and arter hitting the 
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IMPORTANT COAST MEETING 


SEATTLE, WASH., April 16.—A special meet- 
ing of the West Coast Lumbermen’s Association 
will be held April 29 and 30 at the Multnomah 
Hotel, Portland, Ore. The first day’s session 
will be devoted almost exclusively to considera- 
tion of proposed changes in standard classifica- 
tion grading and dressing rules for Douglas fir, 
Sitka spruce, western red cedar, western hem- 
lock and Port Orford cedar. 

The grading rules committee of the West 
Coast Lumbermen’s Association recently com- 
pleted an extensive revision of present rules 
covering the grading of western forest products, 
and at the meeting these rules will come up for 
adoption, amendment or rejection. At the first 
day’s meeting there will also be considered a 
report on uniform order blank and terms of sale 
as recommended at a recent conference in Chi- 
cago of manufacturers, wholesalers and re- 
tailers. 

The second day’s session will be devoted to a 
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bottom we will very soon again begin to 
ascend.’’? Mr. Massey said that while lumber 
has come down to very near normal prices, 
other items have not as yet declined materially. 

The question box was opened by Secretary 


Farquhar, and some interesting problems were 
developed. ‘‘Is it not possible for every retail 
lumber dealer to handle to advantage short 
pieces of flooring, ceiling, car siding ete?’’ was 
the first. Leon Herrick, of Festus, president of 
the S. W. Crawford Lumber Co., Mr. Massey 
and Mr. Fuller said that it not only was pos- 
sible but should be done. ‘‘Why did you come 
té this convention?’’? was answered by E. C. 
Robinson, of St. Louis, who said it was to meet 
a lot of mighty good fellows, and by Mr. 
Dillman ‘‘to get a lot of good in dollars and 
sense. ’? 

‘*Do you think it is good business to try to 
make people think lumber has reached pre-war 
prices when we, as well as they, know it 
hasn’t?’? was asked. Charles England, of the 
Waggener Store Co., Festus, opined that it 
might stimulate. business for a short time, but 
ultimately would do more harm than good. 

These two questions were made as one: 
‘*Should a lumber dealer ship lumber into a 
town where another yard is located? Is there 
such a thing as a code of ethics in the lumber 
business ?’? 

The annual convention came to a close Fri- 
day evening with a banquet in the dining hall 
of the Christian Church, the retail lumber deal- 
ers of Poplar Bluff acting as hosts. President 
Kiefner was master of ceremonies and con- 
ducted himself in that office very admirably. 
A number of speakers made some excellent talks 
at the banquet, including L. R. Putman, of 
Chicago, directing manager_of the American 
Wholesale Lumber Association, who told of 
business conditions as he had found them in 
his recent extensive travels. 





discussion of general industrial problems. J. W. 
Lee, jr., of New York, representing the George 
L. Dyer Advertising Agency, will discuss the 
contemplated campaign for nationally advertis- 
ing lumber. 


PREPARE FOR MEET IN FRESNO 


San Francisco, Cauir., April 15.—Plans for 
the convention of the Western Retail Lumber- 
men’s Association at Fresno, April 25, 26, 27, 
have been well worked out and everything indi- 
cates that there will be a large attendance. 
Secretary A. L. Porter and the various commit- 
tees have been doing everything possible to as- 
sure its success from the standpoints of enter- 
tainment and practical business. An elaborate 
program has been prepared. Many San Fran- 
cisco lumbermen will go to Fresno and do their 
share of ‘‘boosting’’ for the uplift of the lum- 
ber industry. 


SELECT SOUTHERN PINE DELEGATES 


NEw ORLEANS, La., April 18.—The board of 
directors of the Southern Pine Association has 
appointed a committee of five to attend the 
annual convention of the Chamber of Com- 
merce of the United States to be held at At- 
lantice City, N. J., on April 26, 27 and 29 and it 
is hoped that as many as can of the pine asso- 
ciation’s subscribers or their representatives 
will attend. Those so intending are requested 
to notify the asso¢iation and proper credentials 
will be furnished them. Special rates of one 
and one-half fares have been granted by the 
railroads. 


APPALACHIAN LOGGING CONGRESS 


KNOXVILLE, TENN., April 18.—Acceptances 
already in hand and continuing to come into the 
headquarters of T. Sunderland, secretary of 
the Appalachian Logging Congress, assure the 
largest attendance of members in the history 
of the congress at the Cincinnati session, April 
28, 29 and 30. 

President F. G. Norcross will not only pre- 
side over the largest of all membership meet- 
ings, but will have in attendance probably the 
largest gathering of Appalachian lumbermen 


ever assembled at any one time and place. Of 
the coming convention President Norcross says: 

From all indications there will be an extensive 
gathering of the members and allied industries per- 
taining to the development of the Appalachian 
hardwood region. It is of the utmost importance 
to the lumbermen of this section that they make 
earnest efforts to attend, as there will be brought 
out at this meeting a great many subject matters 
of vital importance to the hardwood interests, both 
in the logging, manufacturing and handling. 

We have a very elaborate and extensive program 
and also have arranged thru the civic and com- 
mercial bodies of Cincinnati for the entertainment 
of those who attend. ; 

Among the important matters to be brought be- 
fore this congress will be the urgent need of legis- 
lative codperation ; also a publicity bureau, which 
will be created. The working of our labor bureau, 
by which members are put in touch with skilled 
workmen, reliable, and desiring employment will be 
brought to the attention of the membership. There 
will also be touched upon the relative cost of com- 
modities used by the employees and entering into 
their living expenses, showing the reduction in 
such commodities to the consumer; also question- 
naires will be submitted showing the wage scale of 
the different operators. These statistics will cover 
a period from Jan. 1, 1920 to April 1, 1921, and 
will give those attending this congress an intelligent 
and tangible knowledge of the situation in which 
the hardwood lumber interests find themselves 
along with other industrial interests thruout the 
country during this critical readjustment period. 
It is important that the members and others affili- 
ated with the industry should attend this meeting 
as it will be one of the most momentous and im- 
portant ever held by the congress, which has been 
in existence since 1916. 


LUMBER TRADE GOLFERS’ ANNUAL 

PHILADELPHIA, Pa., April 18.—J. Elmer 
Troth, secretary of the Lumber Trade Golf 
Association, has announced that the sixteenth 
annual tournament of that organization -will be 
held on the course of the Shawnee Country Club, 
with headquarters at Buckwood Inn, near Water 
Gap, Pa. This is a beautiful course in a 
pleasant valley among the mountains, and is 
said to be one to test the skill of the players. 
The qualifying round will be played on Monday 
afternoon, June 6; the first and second rounds 
on Tuesday, June 7, the annual meeting and 
dinner on Tuesday evening, and the finals in all 
divisions on Wednesday morning, June 8. The 
tournament this year is started one day earlier 
in the week than usual which will give the 
handicap committee a better chance, and also 
let those who wish to get to Philadelphia for 
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the annual meeting of the National Hardwood 
Lumber Association. This is a popular course, 
and as the players have all been there before, 
a large attendance is expected. 


NEW YORKERS CALL CONFERENCE 


New York, April 19:—Lewis P. Sherman, 
of the League of Industrial Rights, will be the 
chief speaker tomorrow afternoon at a general 
meeting of the New York Lumber Trade Asso- 
ciation, called to consider ‘‘questions of great 
moment to the lumber industry. ’’ 

A resolution to be presented will contain a 
protest against an imposition of an import duty 
on Canadian lumber and another will denounce 
the proposal of the Erie railroad to abolish 
lighterage. 

Frank Jones, of the Alexander Hamilton In- 
stitute, will give an address on ‘‘Salesmanship’’ 
at the meeting of the Nylta Club on May 6. 
In June, the Nylta Club will hold its meeting 
in the Metropolitan Museum of Natural His- 
tory. Specimens of woods of all kinds will be 
described by an authority. 


WISCONSIN LOGGERS MEET 


ANTIGO, WIs., April 18.—At a meeting of the 
Central Wisconsin Loggers’ Association held 
here during the last week, about forty were 
present. Expressions of opinion indicated that 
retrenchment rather than expansion of opera- 
tions is imminent. Some mills may close down 
for an indefinite period, it was stated, as the 
demand for lumber is very limited and the busi- 
ness unprofitable at present prices. 

One lumberman expressed the opinion that the 
attitude of financiers on whom Iumbermen and 
builders depend for operating capital is princi- 
pally to blame for present conditions. Interest 
rates have not come down from ‘‘ war charges’’ 
and financiers seem to prefer investment in 
foreign securities, which investments do not 
help domestic industry. He objected to at- 
tempts to ‘‘pass the buck’’ to labor. Building 
trades unions are partly to blame for the build- 
ing deadlock, he said, but financiers are equally 
or more to blame. There is no present labor 
trouble in logging camps or mills, according to 
the lumbermen. 


OPPOSE INSURANCE PREMIUM TAX 

Toronto, Ont., April 18—The Wholesale 
Lumber Dealers’ Association (Inc.) held its 
monthly meeting on April 15 at the Albany 
Club, A. E. Eckardt occupying the chair. Many 
matters of interest to the members were dis- 


cussed. Arrangements were made to have all 
Canadian members of the association write to 
their members of Parliament to oppose the 
proposal recently brought forward by the finance 
minister, Sir Henry Drayton, to impose a tax 
of 15 percent upon premiums paid to insurance 
companies operating in Canada without a 
Canadian license. It is felt that a tax of this 
kind will reduce competition among insurance 
companies, deprive lumber companies of a very 
valuable source of insurance, and provide little 
or no revenue for the Government. Many other 
industrial and commercial bodies in Canada are 
opposing the proposal. 

The members held an interesting discussion 
upon the grading practice in connection with 
hemlock. Much disapproval was expressed re- 
garding the present method in Ontario which 
provides for a ‘‘merchantable’’ grade.. The 
members would greatly prefer to get back to 
the practice of putting hemlock up in a ‘‘No. 
1’’ and a ‘‘No. 2’’ grade. 

K. M. Brown, eastern representative for the 
Vancouver Lumber Co., delivered an excellent 
address upon manufacturing and marketing con- 
ditions in connection with British Columbia 
forest products. Manufacturing operations on 
the Coast, Mr. Brown said, were at a very low 
ebb, having been considerably curtailed during 
the last several months. Nevertheless stocks on 
hand had increased to some extent, because the 
markets had been very quiet. However, if 
business were to offer in fair volume, the slight 
increase in stocks would not begin to be suf- 
ficient. Shingles had been fairly firm during 
the last two or three weeks. British Columbia 
manufacturers were not looking for any reduc- 


tion in prices in the immediate future unless 
production should start up in large volume and 
they did not expect this to take place. 

Speaking of the building situation Mr. Brown 
furnished some interesting figures. He also de- 
voted some time to a discussion of the financial 
market. 

Speaking of the prairie markets, Mr. Brown 
said that British Columbia lumber manufac- 
turers had had very little business there during 
the present year, and the probability was that 
they would not have much business from the 
Prairies until the crop situation was more 
definitely determined. The cities seemed to be 
offering a better volume of business, but they 
were not looking for anything good from the 
Prairies this summer. 


SALESMEN’S CODE OF ETHICS 


Detroit, Micu., April 18.—The new code of 
ethics of the Michigan Association of the Trav- 
eling Lumber & Sash & Door Salesmen has 
brought to the officers of the association con- 
gratulations in many forms. The commendation 
received has been modestly discounted, and the 
code declared ‘‘another step in the totality of 
achievement to the credit of the association.’’ 

Salient points are: 

All orders taken by salesmen should be in writ- 
ing, and should be acknowledged by the signature 
of the purchaser and of the salesman, or by leaving 
with the purchaser a carbon copy of the order; 
order not to be binding on the salesman until ac- 
cepted by his firm, and customer to be notified 
immediately. 

All oral or telephone orders or conversations 
relative to orders to be confirmed in writing im- 
mediately. 

Salesmen should avoid misrepresentation and un- 
truthfulness to the fullest extent. 

When salesmen represent stock to come from a 
certain mill, no other stock should -be substituted 
without the consent of the buyer. ‘ 

Salesmen should not pass judgment on stock 
shipped by competitors. 


MADE TRANSPORTATION MANAGER 


OrTtawa, Ont., April 18.—R. L. Sargent has 
been appointed to the new position of transpor- 
tation manager to the Canadian Lumbermen’s 
Association with offices in the Fraser Building, 
Queen Street, Ottawa. He will begin his duties 
on May 1 and will be at the service of members 
of the association for advice as to rates, rout- 
ing, railway traffic and tariff matters of all 
kinds and will assist members who consider 
themselves over-charged. Mr. Sargent comes 
to the association with twenty-one years’ traffic 
experience so that it is felt that he will be the 
means of assisting members to save a deal of 
money wasted at present by lack of the best 
methods to be adopted in shipping lumber. 


PLYWOOD MEN’S NEW OFFICERS 


At the second annual meeting of the Plywood 
Manufacturers’ Association held at the Drake 
Hotel, April 12 and 13, a general report of 
which was printed on page 76 of the April 16 
issue of the AMERICAN LUMBERMAN, the follow- 
ing: officers were elected to steer the association 
thru the ensuing year: 


—> D. Perry (reélected), Grand Rap- — 


ids, ch. 
First vice president—C. B. Allen, Memphis, Tenn. 


Second vice president—F. B. Ward, Bay City, 
Mich. ; 


— vice president—L. H. Sergent, Marshfield, 

Ss. 

Faeries W. Benjamin (reélected), Cadillac, 
ch, 


E. V. Knight, New Albany, Ind., and O. G. 
Steiner, St. Louis, Mo., with the above officers 
constitute the executive committee of the as- 
sociation. 

M. Wulpi is commissioner of the plywood as- 
sociation and has offices at 1215 Monadnock 
Building, Chicago. 

Thirty-three representatives were present at 
the annual meeting, representing twenty-six 
plants. 

The treasurer’s report showed total receipts 
for the year of $27,954.89, with total disburse- 
ments of $18,028.56, leaving a balance of $15,- 
599.72. 

Several interesting exhibits were made, in- 
eluding an exhibit by M. Wulpi, of the 1920 
trade barometer report, which gave a concise 

“ 


view of actual conditions, now showing a slow 
trend toward improvement; an exhibit by G. O. 
Worland of panel moldings with which to ex- 
pand panel use and a large exhibit by William 
Clendenin of photographic reproductions of il- 
lustrations and references to veneers used in an- 
cient furniture crafts, which showed evidence of 
the use of veneer as far back as the Egyptian 
and Babylonian periods. 

The next meeting of the Plywood Manufac- 
turers’ Association will be held in Chicago in 
June. : 


LIGHTERAGE CHANGE OPPOSED 


New York, April 18.—The attempt of the 
Erie Railroad here to amend its tariff covering 
lighterage and terminal regulations in New 
York harbor and vicinity will be opposed by 
the National Wholesale Lumber Dealers’ Asso- 
ciation, which has asked for a hearing in the 
matter. The association has persistently op- 
posed the attempts of the carriers in this mat- 
ter, which if allowed would refuse lighterage 
facilities to lumber shippers while at the same 
time permitting shippers of other commodities 
the privilege. The carriers would cut out free 
lighterage service and in its place would make 
a charge for the service in addition to the New 
York rate. This would discriminate in favor 
of other commodities which are lightered at the 
New York rate and would also discriminate 
against those sections of New York where it 
is only possible to accept delivery by lighter. 
The National Wholesale Lumber Dealers’ As- 
sociation makes the point in its protest that the 
proposed action by the railroads would not only 
increase the transportation cost of delivering 
lumber to New York, but would also tend 
further to retard the building situation. 


ROTARY VENEER QUARTERLY 


MempuHis, TENN., April 19.—The commercial 
rotary veneer department of the American 
Hardwood Manufacturers’ Association at its 
quarterly meeting in this city today agreed to 
assist the plywood manufacturers in defraying 
the expenses of the case to be brought thru 
the Southern Hardwood Traffic Association 
before the Interstate Commerce Commission 
in an effort to compel the railroads to put into 
effect the ruling of that body that veneers 
shall take the lumber rate. It would seem that 
rulings of the commission to this end have 
never been put into effect by the carriers, and 
the plywood manufacturers have employed the 
Southern Hardwood Traffic Association to handle 
this matter. 

It transpired at the meeting that demand for 
commercial rotary veneers is very light and 
that most of the members have their plants 
closed down because of lack of orders. Most 
of this stock is cut to order. 

There were twenty members of the depart- 
ment present. 

John M. Pritchard, secretary-manager of the 
association, is leaving Memphis this afternoon 
for New Orleans, following adjournment of 
the meeting of the commercial rotary veneer de- 
partment. 


DETROITERS DISCUSS PROBLEMS 


Detroit, Micu., April 18.—The joint month- 
ly meeting of lumbermen, supply dealers and 
estimators here last Thursday was a ‘‘red let- 
ter’’ one both in point of the interest mani- 
fested in the talks of the speakers on the pro- 
gram, and in the social side of the program, 
which was the first big banquet in the new 
Wolverine Hotel here. Several hundred men 
engaged in various branches of the lumber busi- 
ness were present, together with perhaps half 
as many guests. 

Three speakers, able and well posted on their 
subject, discussed the technical side of the 
business, and the Rev. Dr. Edgar DeWitt Jones, 
pastor of the Central Christian church, and an 
eloquent speaker, held his audience spellbound 
with his address. 

‘Sales on the Instalment Plan,’’ was the 
subject of an address by John H. Patton, of 
the Stevens Lumber Co., and he told his audi- 
ence many of the unusual circumstancees and 
events which make this one of the most inter- 
esting phases of the lumber business. He also 
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warned dealers against many. of the ruses of 
the game, and told how to guard against them. 

‘Credit Problems of the Interior Finish 
Business’’ was the subject discussed by Fred 
Miller, of W. F. Hurd & Co., lumber deal- 
ers, who gave his listeners a keen insight into 
the credit methods and difficulties to guard 
against. . 

F. J. Messing, of the Restrick Lumber Co., 
spoke on ‘‘The Use of Lumber for Cement 
Forms.’’ The committee in charge included 
Frank Day Smith, H. J. Rothballer, Robert 
Horine and Fred E. Miller. 





PINE INSPECTION ANALYSIS 


New Or.eEans, La., April 18.—The effect of 
the regular inspections made by the Southern 
Pine Association at the mills of its subscrib- 
ers is seen by an analysis of the inspections 
made during 1920 of stock shipped from the 
mills of southern pine manufacturers, on which 
claims had been made by purchasers for allow- 
ances for undergrades. 

Of a total of 22,586,322 feet shipped by sub- 
scribing mills, inspected on claims, only 2,718,- 
304 feet, or 12.03 percent was found to be be- 
low the grade supposed to have been shipped, 
while out of a total of 16,286,540 feet shipped 
by nonsubscribers, 5,360,121 feet or 32.91 per- 
cent was off grade. 

The big difference in the percentage of off- 
grade stock shipped by manufacturers not sub- 
seribers to the association service as compared 
with that shipped by subscribers, is attributed 
not only to the fact that the lumber of the as- 
sociation mills is graded strictly in accordance 
with the standard specifications promulgated 
by the Southern Pine Association, but also to the 
fact that the graders at the mills are personally 
instructed in proper methods of grading by ex- 
perienced men in the employ of the associa- 
tion. 

An interesting story to all lumber buyers 
should be conveyed by the following statement 
showing the result of claim inspections made dur- 
ing 1920: 

Non- 
Subscribers Subscribers 

Number of claims inspected 820 628 

Number of cars inspected.. 959 878 
Total amount invoiced, ft. ..22,586,322 16,286,540 
Total amount below grade.. 2,718,304 5,360,121 
Percent below grade....... 12.03% 32.91% 





SOUTHERN CYPRESS ANNUAL DATE 


New Organs, La., April 18.—Official an- 
nouncement has come from the offices of the 
Southern Cypress Manufacturers’ Association 
of the date for the annual convention of the 
association which will be held at the Grunewald 
Hotel, this city, on the morning of May 11. It 
is hoped that a full attendance of the member- 
ship will be present as numerous matters of im- 
portance are to come up for discussion. 


~ 


PLANS FOR COOPERS’ ANNUAL 


Sr. Louis, Mo., April 20.—Copies of the pro- 
gram for the sixth annual convention of the 
Associated Cooperage Industries of America, 
which will be held at the Planters Hotel, May 
3 to 6, were sent to members today by Secre- 
tary V. W. Krafft. , 

The first day will be given over to the meet- 
ing of the executive committee, when the presi- 
dent will be elected, and a golf tournament at 
the Algonquin Golf Club. Arrangements for 
the tournament are in the hands of a committee 
composed of L. M. Preston, chairman; J. A. 
McKay and W. P. Anderson. Wednesday’s 
business sessions will be devoted to group meet- 
ings, and in the evening there will be a dinner 
and entertainment at Riverview Club given by 
the association. 

Group meetings will be held Thursday morn- 
ing, and in the afternoon the members will be 
the guests of the St. Louis members and friends 
at American League Park, Browns and Detroit 
playing. E. P. Voll is chairman of the baseball 
committee. 

General sessions will be held on Friday, when 
the president’s address and treasurer’s, secre- 
tary’s and committee reports will be heard. 
‘‘Fundamental Problems That We All Recog- 


. 


nize,’’ will be presented for discussion. 








SEEKS RETAILERS’ CONVENTION 

CINCINNATI, OHIO, April 19.—District No. 1, 
Ohio Association of Retail Lumber Dealers, in- 
structed its secretary, W. Perey Hubbard, to 
extend an invitation to the National Retail 
Lumber Dealers’ Association to hold its con- 
vention in Cincinnati in October. The associa- 
tion is understood to have decided upon Cin- 
cinnati for this year’s convention. Mr. Hub- 
bard was instructed to confer with the Lumber- 
men’s Club of Cincinnati, the Yellow Pine 
Wholesalers’ Association and the Chamber of 
Commerce with regard to their extending invi- 
tations to the National retail association also. 


Arrangements were made for the attendance 
at the May meeting of George H. Most, service 
director of the Millwork Cost Information Bu- 
reau, Chicago, to talk over with millmen of 
Cincinnati and suburban points the work of 
the bureau. 

The following were elected to the executive 
board for the next quarter: C. P. Sterns, E. C. 
Cordes, L. P. Lewin, D. H. Willey and George 
L. Wright. 





WHOLESALERS’ COMMITTEES 


New York, April 19.—John W. McClure, 
Memphis, Tenn., president of the National 
Wholesale Lumber Dealers’ Association, an- 
nounces the executive committee to serve for 
the ensuing year as follows: 

J. W. McClure, Bellgrade Lumber Co., Memphis, 
Tenn. ; president. 

W. H. Schuette, William Schuette & Co. (Inc.), 
Pittsburgh, Pa. 
om. W. McDonough, Cypress Lumber Co., Boston, 

H. F. Taylor, Taylor & Crate, Buffalo, N. Y. 

Dan McLachlin, McLachlin Bros., Arnprior Ont. 


The other committee appointments are not 
yet completed, but President McClure has se- 
lected the following chairmen to serve on the 
more important committees: 


A. L, Stone, Cleveland, Ohio, board of managers 
of bureau of information; A. E. Lane, New York 
City, audit and finance; B. C. Currie, Philadelphia, 
Pa., railroad and transportation ; J. B. Montgomery, 
Pittsburgh, Pa., arbitration ; F. S. Underhill, Phila- 
delphia, Pa., terms of sale and trade ethics; C. V. 
McCreight, Pittsburgh, Pa., legislation; M. B. 
Pleisch, North Tonawanda, N. Y., workmen’s com- 
pensation ; F. R. Gilbert, New York City, ocean ma- 
rine; A. H. Hempstead, Saginaw, Mich., lake ma- 
rine; O. EB. Yeager, Buffalo, N. Y., trade relations ; 
J. R. Williams, jr., Philadelphia, Pa., forestry ; 
F. L. Brown, Chicago, general chairman membership 
committee. 





ST. LOUIS CATS HUNT FOR KITTENS 


Sr. Louts, Mo., April 18.—The arrangements 
committee for the Hoo-Hoo concatenation to be 
held at the American Annex Hotel on April 
27, is making a strong effort to exceed the record 
for number of candidates made at the annual 
in St. Louis last September, when about eighty 
kittens were admitted. To this end, Vern N. 
Cornelius, chairman of the committee, has sent 
out a letter to every member of the order in 
St. Louis asking that each secure two new mem- 
bers. The concatenation, it is promised, will be 
a real success. C. E. Price is chairman of the 
membership committee. 

It is planned to have a ladies’ night with a 
dinner and dance some time in May. 





THE HUNT for large trees in New York State 
is still going on and many places are compet- 
ing for the honor of having the biggest tree. 
At Keene Center is an elm tree that measures 
twenty-six feet in circumference a foot and a 
half above the ground. The branches spread 
one hundred five feet. The tree grows up 
thru the porch of the Elm Tree Inn, which is 
sheltered by its branches. A still larger elm 
tree is at Nashville, in the town of Hanover, 
Chautauqua County, and: it is claimed to be 
the largest tree east of the Rocky Mountains. 
It is over one hundred feet high, with no 
branches for fully fifty feet. Twelve inches 
from the ground the cireumference is thirty- 
nine feet, and at thirty inches it is thirty-four 
feet two inches; at fifty feet it is twenty feet 
around. Five men joining hands can just en- 
compass the tree. 











The day order is received we ship 
OAK, MAPLE, BEECH, BIRCH 


Hardwood Flooring 


Direct from Chicago Warehouse. 





Shipping Platform at our Chicago Ware- 
house that accommodates |2 cars at a 
time. Try us for speed. 
Every foot of our flooring is guaranteed for quality 
and milling; you and your customers satishied. 
All3<" Clear and Select Oak Flooring is carefully 
wrapped in heavy paper, tree of charge, to prevent 
damage in transit and at the job. 

NY ANTITY | STORAGE FOR DRESSED 
ANY | LUMBER AND FLOORING 


3622-3628 SOUTH MORGAN ST., TEL, BOULEVARD 830 

















Good Sellers 


Lumber dealers will find a ready 
sale among farmers, carpenters, 
painters, masons, etc., for 


Bull Dog Brand 


Ladders 


We can furnish them in either 
Norway Pine or Spruce, with 
hickory rungs, and they’ re strong, 
durable and reliable. 


Send for illustrated booklet. 





F. Smith & Son 





Incorporated 
Manufacturers, CLINTON, IOWA 
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The Biggest Card in the Business World 
“Sn eeon a 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. If 
you admit the value of a 'proper card representation we 
would like to send you a tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut edges, 
their general excellence and the protection afforded by 
being encased in convenient book form style. 


The John B. Wiggins Co. 
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The Red Cedar 
Shingle of Quality 


“Forseshoe” Brand 


Good sellers for the Retail Yard because evenly 
sawn, 100% vertical grain, 100% clear, free from 
sap, closely packed, plainly branded and cut from 
live timber. 


We can furnish any American or B. C. grade 
of Shingle in mixed cars with Cedar Siding. 


Reynolds Company, Limited 
VANCOUVER, B. C. 








Anytime 
You Get 


RED BOOK 


You can’t get any better credit book—It's 
the real authority to consult on lum! 
buyers, wholesale, retail and manufac- 
turers, 


Specially good on collections too. 


Lumbermen’s Credit Association 
CHICAGO and NEW YORK 











Appraisal‘ . 


Lumber Industry 
Exclusively 


15 Years Experience 


Personal Service 


Certified Values 
WORKING DRAWINGS 


Thos. J. Callen, Jr. 


Engineer and Appraiser 
836-838 Merc. & Mfg. Bank Bidg., 
MILWAUKEE, WIS. 























Tote-Road 
and Trail 


Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 
filled from cover 
to cover with 
songs of the aw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 


TOTE-ROAD 
AND TRAIL 


DOUCLAS MALLUCH 




















JACKSON CLUB MEN CONFER 

NEw OrR.EANS, La., April 18.—At its meet- 
ing last Wednesday the Lumbermen’s Club of 
Jackson, Miss., listened to an address by Harry 
A. Gorsuch, former secretary of the Southwestern 
Lumbermen’s Association, who discussed the 
Federal suit against the Southern Pine Asso- 
ciation. 

T. K. Currie reported that the price of brick 
had fallen equally as low comparatively as 
lumber, that cement has declined 10 percent 
or more, nails 33 1-3 percent, and that builders’ 
hardware is off to ‘‘some extent.’’ ‘‘Labor 
is more efficient,’’ Mr. Currie said, ‘‘and the 
contractor now can know he is safe on figures. 
We want to see common labor kept up to a 
standard of $1.50 to $2 a day, and hope it will 
never go back to 75 cents and $1. There is 
an earnest effort being put forth on all sides 
now, and that is the most hopeful sign.’’ 

C. E. Klumb, who has just returned from 
an extended trip to the North, presided at the 
luncheon. 


SOUTH BEND CLUB HOLDS MEETING 

SoutH BEnpD, InpD., April 18.—The South 
Bend Hardwood Club held its regular fort- 
nightly meeting at the Indiana Club today. The 
business meeting was held after the noonday 
luncheon, at which there was a large attend- 
ance that included several guests, one of whom 
gave an interesting talk on the value of adver- 
tising. 

The entertainment committee of the club, it 
was announced, is at work preparing for the 
first big outing of the club, to be held about 
the middle of May. 

Among the subjects discussed was the sales 
code sent out by the Lumbermen’s GOlub of 
Memphis, but a vote on it was postponed until 
the next business meeting of the club. 

Conditions were reported as being about the 
same as those of last week, with some orders 
being placed but prices still remaining unsatis- 


’ factory. 


EVANSVILLE CLUB PLANS OUTING 


EVANSVILLE, IND., April 19.—The next regu- 
lar monthly meeting of the Evansville Lum- 
bermen’s Club will be held at the New Vendome 
Hotel on Tuesday, May 10. At this time the 
date of the summer outing of the club will be 
fixed either as June 14 or 21. It also has been de- 
cided to hold the outing this year at Exposition 
Park in this city. 


SOUTHWESTERN HARDWOOD CLUB 

New OrueEans, La., April 18.—President C. 
J. Coppock, of the Southwestern Hardwood 
Manufacturers’ Club, wielded the now famous 
red gum gavel here today in calling the club to 
order with twenty-one members in attendance. 
The entire forenoon and an hour after luncheon 
was devoted to discussing operating costs and 
cost accounting. As usual, the discussions de- 
veloped a wide variation even between mills 
in the same section. J. B. Robinson, C. H. Sher- 
rill, G. H. Damon and W. B. Morgan pleaded 
with the members to use more uniform methods 
of cost accounting for purposes of properly 
basing prices, as well as being able properly to 
figure taxes. The cost accounting committee, 
comprised of W. D. Lurry, chairman; J. B. 
Robinson, G. H. Damon, F. L. Adams and J. 
W. Bailey, was requested to prepare forms 
to send to members who will bring in their cost 
figures to each meeting for discussion. 

After luncheon, R. M. Rickey, tax expert of 
the Southern Pine Association, made a splendid 
talk about income and other taxes, referring es- 
pecially to methods of preparing inventories. 
Mr. Rickey talked against a repeal of income 
and excess profit taxes, stating that the result 
would merely be a shifting of the burden of 
taxation. He asserted that these forms of 
taxations are really meritorious, scoring sub- 
stitute propositions, such as sales taxes and 
taxes on land holdings. 


~ 


Special attention was called to the Ralston- 
Nolan bill now pending, which proposes a 
1 percent land tax on property, exceeding $10, 
000 


The secretary-treasurer said that the club 
had $704 in cash, no liabilities, and he had held 
off collecting dues amounting to $850. This 
statement was supplemented by report of the 
finance committee, stating that it had made ar- 
rangements for an audit of the secretary- 
treasurer’s books. Other parts of its report 
had to do with collecting of dues and bonding 
of the secretary-treasurer, the report and recom- 
mendations being adopted. The secretary was 
also authorized to spend $25 for auditing the 
books. 

Thé next meeting will be held in New Or- 
leans on May 12. 


AGAINST DUTY ON LUMBER 


Burrato, N. Y., April 18—The Buffalo 
Lumber Exchange is decidedly against the plac- 
ing of a duty on lumber, but the opinion is that 
it is useless to oppose it, and it is expected that 
a duty of $2 will be placed upon fir and 50 cents 
upon shingles. There will probably be no duty 
on white pine. Individual lumbermen have been 
writing to congressmen urging them to vote 
against the proposed tariff on lumber, and some 
favorable replies are received, tho many are 
non-committal. 

The exchange meeting was attended by F. X. 
Quinn, acting division freight agent of the 
Pennsylvania Railroad, who gave an address 
along conciliatory lines, saying that the road 
was doing everything it could to please shippers, 
as well as to hold itself together in these un- 
certain times. 


TACOMA CLUB MEETS 


TacoMA, WasH., April 16.—Resolutions of 
condolence for the family of the late Fred H. 
Gilman, Pacific coast representative of the 
AMERICAN LUMBERMAN, who died in Portland 
last week, will be prepared by a special com- 
mittee of the Lumbermen’s Club of Tacoma, ac- 
cording to a decision reached at the regular 
meeting of the club April 13. On the motion 
of T. L. Handforth, of the Lindstrom-Handforth 
Lumber Co., it was decided to appoint a com- 
mittee to prepare the resolutions, which will be 
submitted to the club at the next meeting. The 
motion was seconded by L. P. Hill, of the Carl- 
son Hill Lumber Co., and unanimously adopted. 
The committee was named the next day by Vice 
President George Osgood and is composed of 
Mr. Handforth, Mr. Hill and George W. Cain. 

Discussion of the market by the lumbermen 
present at the meeting brought out the almost 
unanimous opinion that conditions show a slight 
improvement and that prices are stiffening. The 
opinions expressed were the most optimistic 
heard at a meeting in many months. Reports 
from eastern buying territory are optimistic, it 
was stated, and the retail yards seems to be in 
the market again for small orders. 

H. R. Isherwood, organizer for Hoo-Hoo, 
made an address on modern advertising methods 
and urged the manufacturers to support the 
order in its work of bringing retailer and manu- 
facturer together. 

John Manley, of the Manley-Moore Lumber 
Co., presided at the meeting in the absence of 
President Paul Johns and Vice President George 
Osgood. 


NEW CLUB ORGANIZED 


KuaMaTH Fatus, Orz., April 16.—On April 
2, nineteen of the local lumbermen, represent- 
ing sixteen mills in this vicinity, congregated 
at dinner at the Rex Cafe, the culmination of 
which was the organization of the California- 
Oregon Lumbermen’s Club with the election 
of Marion Nine as president and Alfred D. 
Collier as secretary-treasurer. Mr. Nine is 
president of the Nine Lumber Co. and_ vice 
president and manager of the White Pine Lum- 
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ber Co., of this city, while Mr. Collier is presi- 
dent .of the Swan Lake Lumber Co., also of 
this city. This club will eventually have twenty- 
five members and will include all of the mills 
in this territory having a capacity of 40,000 
feet or less daily. Its purpose is to keep in 
touch with market conditions and to discuss at 
its meetings matters which will be of interest 
and mutual benefit to its members. The chief 
discussions of the evening were wage scale, 
board and market conditions as they will affect 
the smaller mills. A production of 150,000,000 
feet of California white pine, of which approxi- 
mately 30 percent will be No. 2 shop and bet- 
ter, is represented by this club. George M. 
Cornwall, of Portland, was present at this din- 
ner and gave an excellent talk on market con- 
ditions as he saw them on his recent extended 
trip thruout several western States. 


—_—~_e—eoaern> 


TEAM DID HIT THE BALL ONCE 


LupinetTon, La., April 18.—Fandom was at 
white heat yesterday when the Ludington Lum- 
ber Co. nine met Bonami in battle here. The 
score was 11 te 0. Collins, pitcher for the 
home team, showed his many admirers that he 
was well versed in the art, striking out the 


first nine men put up by the visitors. A. Ross, 
shortstop on the Ludington team, met with a 
slight accident, spraining his ankle in the fifth 
inning, which was much regretted. The Bonami 
team made only one hit. 8S. Rose, catcher and 
shortstop for Ludington, scored a home run, 
the only one in the game, which lasted two 
hours. The winners were enthusiastically 
cheered. 


TEXANS ROYALLY ENTERTAIN 


Houston, Tex., April 15.—The closing event 
of the many festivities scheduled for visiting 
lumbermen and their ladies at the annual con- 
vention of the Texas retailers was the all day 
outing at Sylvan Beach on the Gulf of Mexico. 
Pleasure boats carried several hundred pic- 
nickers down Houston’s fine new ship channel 
to the handsome beach. A big picnic dinner 
was served about 1:00 o’clock.. Fried fish, 
chicken baked in barbecue style, shrimp cock- 
tails and strawberry shortcake featured the 
menu. 

The afternoon was spent dancing in the 
pavilion. It was the third dance in three days 
given by the entertainment committee and even 
the most strenuous devotee of ‘‘jazz’’ was con- 
tented. 





Memphis Lumbermen’s Club Activities 


MEMPHIS, TENN., April 19.—Adoption of 
resolutions favoring imposition of a tariff on 
all oak logs, lumber and forest products shipped 
to the Pacific coast by Japan and institution of 
reciprocal tariff arrangements with Canada on 
logs, lumber and forest products featured the 
semi-monthly meeting of the Lumbermen’s Club 
at the Hotel Gayoso, Saturday afternoon. 


It was pointed out, in the preamble to the 
resolutions, that Japan has an overwhelming 
advantage over lumber manufacturers in the 
valley territory so far as the Pacific coast 
markets are concerned and that the tariff should 
be imposed in order to equalize the difference 
in labor and transportation costs in favor of 
Japan. It was also noted, in the preamble, 
that labor and transportation costs are very 
similar as between the United States and Canada 
and that imposition of reciprocal tariff regu- 
lations is imperative to insure free interchange 
of these commodities between the two countries. 


The resolutions which were offered by Col. 
S. B. Anderson, president of the Anderson- 
Tully Co., were ordered sent to the Memphis 
Chamber of Commerce and to all senators and 
congressmen for suitable action. 


John McDowell, head of the Memphis Clear- 
ing House Association, made a brief address 
on ‘‘exchange’’ charged by the banks for hand- 
ling out of town items. 

Suitable resolutions were adopted in connec- 
tion with the recent death of Walter Holzgrafe, 
general manager for May Bros. and a former 
vice president of the club. These were ordered 
spread upon the minutes of the organization 
and sent to the family of the deceased. 


J. H. Maassen, chairman of the sales code 
committee, reported that the lumbermen’s club 
of Evansville, Ind., had endorsed the sales code 
recently promulgated by the Memphis organiza- 
tion for incorporation in the rules book of the 
National Hardwood Lumber Association. He 
also stated that this committee had received 
165 replies to letters sent to members of the 
association, with a copy of the code, and that 
142 of these were agreeable. Thirteen sug- 
gested certain modifications, four were not 
agreeable and six were considering the sub- 
ject further. The committee regards these re- 
plies as highly favorable. Meetings, it was 
stated, are to be held in the immediate future 
at South Bend, Ind., New Oreans and Chicago 
at which the subject will be considered. 


J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, and 
chairman. of the tariff committee of the club, 
announced that the Interstate Commerce Com- 
mission had ruled favorably on the application 


of the association for transit arrangements at 
Memphis applicable on all roads handling lum- 
ber and forest products thru the Memphis and 
Louisville gateways, effective July 20, 1921. 
He also stated that the United States Railway 
Labor Board had abrogated the socalled 
‘‘national agreements,’’ thus taking a long 
step in the direction of lowering operating costs 
and of reducing freight rates. He suggested, 
however, that the association was seriously con- 
sidering filing formal complaint with the com- 
mission as a means of securing a readjustment 
of freight rates, and that a meeting of, the 
board of governors would be held during the 
coming week on this subject. 


E. H. Wright, of Thompson-DeFenlon Lumber 
Co., was elected an active member. 

The dinner and entertainment tendered the 
Lumbermen’s Club of Memphis by the Memphis 
Rotary Club at the Hotel Gayoso Friday eve- 
ning, April 15, proved highly enjoyable to the 
500 lumbermen, Rotarians and their guests who 
were fortunate enough to be present. A 
splendid menu was served and artists from 
Pantage’s Theater contributed very much to the 
pleasure of the occasion. 


The piece de resistance, however, was the ad- 
dress of Irvin S. Cobb on ‘‘ Home Folks’’ which 
fairly radiated with good humor, mixed here 
and there with a touch of pathos. Mr. Cobb 
was at his best in telling stories dealing with 
the negro troops who took part in the recent 
wor with Germany. He interpolated a warning 
of the most striking sort against the radical 
element in the United States. 

A feature of the entertainment was the ex- 
cellent music rendered by the Rotarian band, 
composed of more than seventy-five pieces. 

President Smith, of the Rotarian Club, acted 
as toastmaster. He delivered a brief address 
of welcome, to which response was made, in 
most humorous vein, by Earl Palmer, of the 
Ferguson-Palmer Co. (Inc.) 


PHILADELPHIA, PA., is doing a little reforest- 
ing on its own account, fifty thousand seedling 
pine trees, furnished by State nurseries, having 
been planted in the Wissahickon district of 
Fairmont Park. Spruce and pine trees of vary- 
ing sizes are also being planted in good quan- 
tities in other city parks, some being gifts from 
individuals. The park commission is also plan- 
ning to enter the field of lumber manufacture 
by using portable felling saws and marketing 
the lumber from the blighted chestnut trees 
in the park, estimated to number about 5,000. 
On Short Mountain, south of Altoona, Pa., 40,- 
000 pine trees are being planted by the Kier 
Firebrick Co., of Pittsburgh. 


Commercial Banking 
Foreign Exchange 


) Investment 
Securities 


Member Federal Reserve System 


110 South Dearborn Street 
CHICAGO 


Capital . . . $3,000,000 
Surplus . . . . $600,000 


























Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more of 
a problem than ever. 

f the year’s total covered credit losses 
exceed a certain previously. agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it.” 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our 
policpheldess 
The American Credit-Indemnity Co. 


OF NEW YORK 


415 Locust St. {141 Marquette Bidg. 80 Maiden Lane 
St. Louis, Mo. Chicago, II. New York, N. Y. 

















ROBERT W. HUNT & CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER: PILING: TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bidg. 


Gen’l Office—2200 Insurance Exch., CHICAGO 











GILBERT NELSON & CO. 
Public Accountants 


600-60! LUMBER EXCHANGE BUILDING 
CHICAGO 


TELEPHONE RANDOLPH 7777 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind.’ 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 


Write for Details 




















Clear 
Red Cedar 


4-4 to 16-4 


Rough or Dressed 
Green, Air or 
Kiln Dried 


Edge grain up to 16” in width 
Flat grain up to 24” in width 


Wire or mail us your inquiries. 


Vanderhoof 
Lumber Company, Ltd. 


336 Rogers Building, Vancouver, B.C. 

















Logmen’s Bureau Reports Business Improving 


CoLumsus, Ouro, April 19.—The Central Log- 
men’s Bureau has expanded its activities and 
is making excellent progress in building up a 
strong organization. E. E. Roberts, secretary, 
in commenting upon conditions said: 


Business conditions everywhere are on the mend 
but the mend is coming slowly, especially in the 
South. The log and lumber market continues to 
be a buyer’s market and the offerings are far in 
excess of the takings. Only logs to fill urgent needs 
or logs priced especially low are moving. Perhaps 
the chief cause of low log prices is to be found in 
excessive freight rates. Mills could not accept logs 
in distant parts of the country as a gift, pay the 
freight, work them up and break even. White oak 
logs are a drug on the market. Very attractive 
prices were paid for white oak logs during the war, 
thus causing many to invest too heavily in this 
class of stock, and the logs held over are not much 
of an asset. Ash logs are in demand at $70 to $85 
f. o. b. cars,.and ash is getting scarce. Hickory 
logs are beginning to show signs of advancing. In 
fact the handle woods have held better than most 
staple stock. Walnut logs are coming back at fair 
prices. Several inquiries have been received for 
walnut lumber from wholesalers and furniture and 
musical instrument factories. Cedar logs and cedar 
slats are moving slowly. Some calls for export 
cedar have come in, but ocean freight and the ex- 
change situation have kept down exports. White 
cedar posts are being offered at very attractive 
prices within reasonable distance from loading 
points, chiefly in Michigan. Experiments have 
shown that fire killed cedar makes even better posts 
than live cut, thus adding hundreds of cars of 
posts to the potential supply. Gum is livening up 
considerably and the better grades of gum lumber 
are becoming scarce, while the same is true of the 
better grades of most hardwoods—in fact a real 
famine in hardwoods is not an impossible thing 
should building begin in earnest. 


The Central Logmen’s Bureau now offers 


buying and selling service in both logs and 
lumber and all farm products. This is the re- 
sult of its affiliation with farm bureau activi- 
ties which gives it State and local connections 
with over 300,000 farmers alone. The service 
offered is purely a ‘‘finding and recommend- 
ing’’ one. The bureau aids in pooling logs 
and lumber in carload lots and recommends the 
best markets and it also aids in pooling wants 
in lumber and other forest products and gives 
recommendations as to where these wants can 
best be filled. The bureau handles no invoices 
and all deals are closed directly between the 
buying and selling parties. The bureau charges 
a fee of 6 cents a thousand feet on stock bought 
or sold thru the bureau connections. It now 
has for sale hundreds of thousands of feet of 
poplar logs, white oak logs, cedar logs, white 
and red oak lumber, cedar slats, poplar and 
white oak stumpage, gum, cypress and pine 
stumpage, spruce and other pulp woods, locust 
and cedar posts, chestnut poles and large and 
small tracts of timber. Incidentally the bureau 
is in excellent position to inspect bodies of 
timber or help locate tracts. The bureau at 
this time is in need of buying connections from 
which to obtain softwood building material, 
barn siding, shingles, lath, interior finish, hard- 
wood flooring, preservatives, ready made houses, 
cottages and garages and similar products. 
The organization has now reached the point 
where it can guarantee to give service to a mem- 
ber or refund the fees paid. ‘‘ Better No Mem- 
ber Than a Dissatisfied One’’ is the slogan. 





Woodlands Section Organizes 


New York, April 19.—A permanent organi- 
zation of the Woodlands Section of the Amer- 
ican Paper & Pulp Association was effected at 
the theeting here last week, at which there was 
an attendance of 75 percent of the entire mem- 
bership, at a day filled with informal as well 
as formal discussions. 

The officers elected were: 

Chairman—D. A. Crocker, Eastern Manufactur- 
ing Co., Bangor, Me. 

Vice chairman—C. W. Hurtubis, Hammermill 
Paper Co., Erie, Pa. 


Secretary-treasurer—O. M. Porter, American 
Paper & Pulp Association, New York. 


Executive Committee—R. S. Kellogg, News Print 
Service Bureau, New York; R. J. Patrick, Dells 
Paper & Pulp Co., Eau Claire, Wis., and the three 
officers. 

After the discussions were completed it was 
decided to adopt as the program for the com- 
ing year, a cooperative study of the growth and 
yield of pulpwood thru reforestation, both by 
artificial planting and natural reproduction, 
with a view to determining exactly to what ex- 
tent the practice of forestry by paper mill com- 
panies on their pulpwood lands can be made 
profitable. The section will also endeavor to 
secure the codperation of the Federal Forest 
Service in making these studies. 

A significant feature of the discussion was 
the presence of two well known Canadian for- 
esters, Ellwood Wilson, of the Laurentide Co., 
and Edward F. McCarthy, who has just com- 
pleted elaborate studies in the region north 
of Lake Superior for the Commission of Con- 
servation, Canada. Mr. Wilson discussed the 
tractor, sinkage and slash disposal problems, 
while Mr. McCarthy took up the slash problem. 

The tractor discussion brought out much ap- 
proving discussion. The great problem seemed 
to be the care of the vehicle. One of the 
speakers commented that the owner of a trac- 
tor must expect to spend some money in keep- 
ing it in condition, and fit to do its work. 
The general figure seemed. to be that the trac- 
tor cost of a specific haul was about half that 
of horse operation, but that the tractor use 
was particularly economical in the longer hauls. 

The effort made to secure a comparison of 
costs between tractor and horse equipment on 
the basis of ton miles disclosed that there was 


- very little information available on horse op- 


~ 


eration figured on this basis. The Racquette 
River Co. thru Stanley Sisson, its forester, and 
son of the head of the company, reported 
the need for careful maintenance of motor 
equipment, and the value of having loading 
equipment to minimize waste time for the trac- 
tor, while awaiting loading and unloading of 
loads. He said that extra sleighs or wagons 
were of importance if the best returns were to 
be secured.. 

The discussion of slash disposal brought W. 
L. Sykes, of the Emporium Lumber Co., to his 
feet with a declaration that while he believed 
in forestry and protection of the wooded areas, 
the fact must always be kept in mind that the 
margin of profit for the operator is paramount, 
and that if legislation requiring extreme care 
in slash disposal were to. be enacted, the cost 
must be passed on to the consumer. 

W. G. Howard, assistant superintendent of 
the New York State forests, said that the own- 
ers of timber land, whether State or private, 
must protect their land from damage by re- 
quiring neighboring owners to minimize the fire 
hazard. He said that if land were to be main- 
tained in’ continuous production it was also 
essential that the soil value be not destroyed by 
continued fires. 

The Woodlands Section meeting was one of 
several sections of the American Paper & Pulp 
Association sessioning at the annual conven- 
tion of the latter organization. Numerous ad- 
dresses were made at the latter’s annual, among 
the speakers being R. 8S. Kellogg, T. W. Dwight, 
Magnus W. Alexander and Harrington Emer- 
son. Officers for the new year were elected as 
follows: 

President—W. J. Raybold, Housatonic, Mass. 

HRasterr vice president—Henry W. Stokes, Phila- 
delphia, Pa. 

Western vice president—Arthur L. Pratt, Kala- 
mazoo, Mich. 

Hxecutive committee at large—Col. W. E. Has- 
kell, New York; Louis Block, San Francisco; and 
W. R. Shafer, New Haven, Conn. ~, 
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Tue SHEVLIN EQUALIZER, published by the 
employees of the Shevlin-Hixon Co., Bend, Ore., 
sagely observes: ‘‘Only one cold in every 
hundred is contracted by sitting in a draft at 
church, ’’ 
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ASSETS 
I can tell you the grade 


By the mill where it’s made, 
Tho I never have been to the mill— 
If the car has a lot 
Of just lineboards or not, 
And before it comes over the hill. 
For we buy and we sell 
And the quality tell 
Not entirely by rules as they are; 
We are generally hep 
To the general rep 
Of the man who has sold us the ear. 


The stock of a mill 
Is the hearty good will 

Of its trade over many a mile; 
The stock of a yard 
Is the public regard 

Quite as much as the stuff in the pile. 
The wholesaler’s stock 
That’s as safe as the rock 

Is the people who know he is square; 
The thing that they buy, 
When to sell them you try, 

Is the kind of a name that you bear. 


It all comes to this: 
A success many miss 
By believing a fortune is made 
By putting across, 
To another man’s loss, 
A deal that’s a ‘‘trick of the trade.’’ 
It profits today 
But, at that, doesn’t pay, 
For tomorrow the buyer will know, 
Tomorrow his friend, 
And so on to the end, 
Till each friend that you had is a foe. 


In business we need 
Most of all, to succeed, 
Both the goods and the hearty good will, 
Must build in the mind 
Of the buyer a kind 
Of a structure as strong as a mill. 
You’ll learn, if a gale 
Should your business assail, 
That the thing that will carry you thru 
Is the place you have made 
In the hearts of your trade, 
That your principal asset is You. 





RANDOM 

Gyped by the Jap. 

Japan may take Yap, but we still have Yap- 
hank. 

Now the doctors recommend onions as a tonic, 
but, we hope, not hair. 

What Germany seems to need most is to be 
reminded that she was licked. 

We are beginning to have an uneasy feeling 
that there are other yaps besides Yap. 

We voted for Harding, and now we find he is 
one of these persons who say ‘‘ desirous of.’’ 

England expects every man to do his duty, 
and America expects every man to pay one. 

Japan didn’t send a soldier to France, but 
she seems to have sent some good poker players. 

What’s in a name? As Shakespeare says, a 
deserter with a president’s name would smell 
as bad. 

That Panama-Costa Rica fight hangs fire so 
long you would think it was for the heavyweight 
championship. 

In baseball, the evolution from hold-out to 
hand-out is relatively (as Einstein would say) 
swift and certain. 

Every twelfth person in the United States 
owns an automobile, and every thousandth per- 
son can afford one. 

The United States says Panama and Costa 
Rica can’t fight. But they had already said 
that about each other. 

The Wilson administration was defeated be- 


cause it was too altruistic, but the present ad- 
ministration in Japan looks safe. 

You will remember that the Government took 
over the railroads; and that was about the worst 
thing that ever overtook the railroads. 

Sixty percent of the automobiles in the 
United States are owned by farmers, and, 
thanks to the city voters, the country roads are 
good. ‘ 

A legislative committee now charges that Chi- 
cago lumber dealers have been splitting profits. 
We knew something had happened to the profits, 
but we didn’t know what it was. 

Living costs are now 66 percent higher than 
in 1913. Railroad wages are 133 percent higher. 
And it is well to remember that what is making 
us pay the 66 is largely the 133. 

Gen. Wood has been elected head of the Uni- 
versity of Pennsylvania, but we wish to inform 
the general that university presidents are not 
being worn as much as they were. 

Harding gave a delegation of boys $50, and 
Mellon gave them $20. That’s the way with 
us newspaper men, always trying to show up 
the millionaires. That’s why we ain’t and they 
are. 

The Chicago Daily News says: ‘‘As a result 
of the Ontario referendum the flood of liquor 
into the middle West by way of Detroit is ex- 
pected to be dammed.’’ And, in the words of 
the popular song, that ain’t all. 

Mr. Hughes does not impress us as a man who 
is going to give some other nation a bawling 
out and then take its ambassador aside and as- 
sure him that the United States doesn’t really 
mean it. We have never met the secretary but, 
from what we have heard about him, he has 
the happy, friendly manner of stockfish. 





ANOTHER ‘‘LUMBERMAN POET’’ 


Martin Kilmer, a real sure ’nuff lumberman 
in Rochester, recently contributed the follow- 
ing poem to the Rochester Herald: 

MEMORIES OF A LUMBERJACK 
I love the mighty forests 
And the river’s rush and roar, 
And tho I’ve had to leave them 
My thoughts go back once more 
To the days when life was throbbing, 
In muscle, vein and bone, 
And I’ve had my place with the strongest, 
And with them held my own. 


I have helped to cut the hemlock 
On the mountain side sublime ; 
I’ve helped to cut the hardwood 
And I’ve helped to cut the pine. 
I have worked upon the river 
When spring freshets heey the flood, 
On cold and frosty mornin 
When the north wind chilled the blood. 


I have seen the logs go rushing, 
From the skidway down the slide, 
To the log bank by the river, 
Soon upon its crest to ride. 
I’ve been with them from the forest 
Till they reached the shrieking mill, 
And no matter where my lot may be 
I, in memory, see them still. 


I have bunked in straw at midnight 
With the log drive’s noisy crew, 
When the steam from drying garments 
Filled the room with dripping dew ; 
I’ve helped to boom a million logs, 
I’ve sluiced them o’er the dam, 
I’ve walked them on the river 
And I’ve helped to break the jam. 


I have this thought to cheer me, 
Now my work is nearly done, 
I went out in life’s morning, 
And I’ve had my share of fun. 
I’ve mingled with red blooded men, 
And helped to fill a place, 
In the world’s unending struggle 
And its never ending race. 
—M. W. KILMER. 





This Is Sarcasm 
A Poplar Bluff (Mo.) lumber yard received 
a earload of Pacifie coast shingles worth 
$283.50, but the freight thereon was $962.56. 
Ain’t it awful the price these lumbermen ask 
for shingles? 


GIANT Douglas Firs make up 
the largest proportion of tim- 
ber in the vast unharvested forest 
areas on the Pacific Coast. 
Willamette Engineers and Willamette 
Logging Machinery made possible the 
profitable harvesting of Western forests. 


Send for our free Pictorial Rentes 
of Logging Methods “Out W 


Maauadithosens of Logging — 
PORTLAND, OREGON; U. S.A. 

















Hercules Wire Rope is uhetgn made with 
one Red-Strand, which is our guarantee of 
its high quality. 

ESTABLISHED 1857 


A. Leschen & Sons Rope Company 


New York Chicago St.Louis Denver San Francisco 

















LONG and SHORTLEAF 


> Yellow Pine Lumber 


aa Ceiling, Siding, 
Boards and Dimension. 


Cc. E. BLACK LUMBER CO. 


Montgomery, Ala. 








WARREN AXE & TOOL CO. 


WARREN, PA. 
E20! GRAND PRIZE 


O ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS £20 080" fORSiINGS 
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PITTSBURGH 





AMERICAN LUMBER & MFG, C0. 


PITTSBURGH, PA. 


WHITE PINE 


Our SILVER White Pine is a real Cork Pine 
substitute for planing Mill and Pattern 
Work, Etc. 

At our various mill connections we own and 
carry large stocks of 

Idaho White Pine. 

Calitornia White Pine also Sugar Pine. 

Michigan and Minnesota White Pine. 

Also 


YELLOW PINE and HARDWOODS. 


Our new mill at Lenox, Ky., is now operating, 
Also our new mill at Florala, Ala., and Paxton,Fla, 











White P ine MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 
LONG and SHORT LEAF 


Yellow Pine 








ALSO { 
WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 








West Penn Lumber Co. 


Wholesale Lumber 








WHITE -PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 

















PITTSBURGH, PA. 

















friceson BOX LUMBER 
Cypress, Hemlock, Spruce and White Pine 


B. W. Cross Lamber Co., ,}7 Sliver Bide. 








Books for Sawmill Men 


Twelve Principles of Efficiency 
y Harrington Emerson 


Essentials of American Timber Law 
By J. P. Kinney, A:B., LL.B., M.F. 


Principal Species of Wood—Their Characteristic 


operties 
By C. H. Snow 


Kiln Drying of Lumber 
By H. D. Tiemann 


Principles of Handling Yoodlands 
. By Henry S. Graves 


Timber—lIts Strength, Seasoning and Grading 
By Harold 8S. Betts 


Economies of Business 
By Norris A. Brisco 


Commercial Law 
By John A. Chamberlain 
Logging 
By Ralph C. Bryant 
Lumberman’s Actuary 


Write for prices and full information. 


American Lumberman, Chicago 











Wood-Using Industries Confer 


HarrisBurG, Pa., April 18.—The first con- 
ference of wood-using industries ended here 
last Thursday night, and was considered so 
much of a success that it will be repeated next 
year in February or March, at the call of the 
forestry department. One of the main objects 
was to show every industry how important to 
it the forest and lumber interests are, and 
how every business, and the health and hap- 
piness of every resident of the State are de- 
pendent to a great measure on wood. This was 
accomplished, and an interest in these subjects 
aroused in many of the largest industrial con- 
cerns of the commonwealth. There was free 
discussion of all the speeches and papers, and 
the interchange of ideas brought out was very 


- valuable. There were great masses of interesting 


statistics, which will be presented in a full re- 
port of the conference to be published later. 
One of the effects of the conference it is be- 
lieved, will be the granting of the $1,000,000 
asked for fire protection during the next two 
years, and possibly a more liberal allowance for 
general forestry work in the State than might 
otherwise have been granted. What is known 
as ‘‘the governor’s program’’ was unqualifiedly 
endorsed. 


Gov. Sproul was chairman and opened the 
conference, stating in his talk that thirty years 
ago Pennsylvania was producing 420 feet of 
lumber per capita, which has now dropped to 
about fifty feet, or enough to make the coffin 
to bury the person in. In other words, the 
State is growing enough lumber to bury its 
people, but not enough to keep them alive. He 
also said, ‘‘I think you will agree with me 
when I say that there is today no more pressing 
industrial question than the problem of where 
the agriculture, industry and transportation of 
Pennsylvania are to turn in the near future for 
the wood without which our people can not live 
or earn a living.’’ 


State Forester Gifford Pinchot stated that 
every saw log in every part of Pennsylvania 
would not keep its industries going five years if 
outside sources were shut off. ‘‘So near the 
end have we come,’’ he said, ‘‘and so thoroly 
have Penn’s Woods been destroyed, that the 
Pittsburgh district alone consumes as much lum- 
ber as the whole State produces, while the min- 
ing of anthracite coal requires twice as much 
timber every year as the whole product of what 
is left of Penn’s Woods.’’ The State is only 
producing one-fifth of what it is using, and is 
only growing one-third of that, and the coffin 
manufacturers are using as much as is grown 
annually. 


Most of the papers were excellent, and 
brought out some new thoughts, those by the 
ladies being especially appreciated. Ovid M. 
Butler showed that no matter what progress 
wood substitutes made, there had never been 
an average decrease in the demand for lumber, 
the growth of the country keeping pace so that 
the lumber demand is always present. 


A paper on ‘‘Where Our Lumber Comes 
From’’ was read by George E. Lippincott, the 
Philadelphia wholesale lumberman. Mr. Lip- 
pineott said in part: 


It is a most startling fact in connection with the 
subject, ‘Where Our Lumber Comes From,” as it 
affects the uses of lumber in Pennsylvania, is that 
80 percent of the lumber at present consumed in 
Pennsylvania is brought in from other States. 
Pennsylvania’s lumber demands of today differ 
little in kind from the demands of a generation 
ago, yet in that time we have seen our State fall 
away from the position of more than supplying 
her own lumber needs to a position where we must 
go so far away from our lumber that our annual 
freight bill alone amounts to more than $25,- 
000,000. 

I have examined figures from the national For- 
est Service and the forest service of Pennsylvania 
and the facts that the research sections of these 
agencies hive been able to present are sufficient 
to cause every thinking business man to stop, look, 
and listen as to the lumber situation. Those of 
us who are constantly dealing in lumber are able 
to reach conclusions as to very probable future 
eonditions in the trade thru the mere observance 
from day to day of the variance in quotations both 
es to supply and price. We are compelled to go 
farther and farther away for our supplies. Only 
last year I was able to make a mill contract in 
northern Canada for lumber of a quality, which, 
by all that is reasonable, should be grown in such 


_ 


quantity right here in Pennsylvania as to supply 
all of the needs of the Pennsylvania trade. 

Except for scattered purchases in Pennsylvania 
the soft woods which fill the Pennsylvania mar- 
kets are brought into the State from considerable 
distances. Most of it comes from the southern 
States, and great quantities are now coming from 
the Pacific coast States. 

Another interesting fact in connection with 
Pennsylvania’s lumber demands and the source of 
supply is that only one of the States bordering 
upon Pennsylvania is an exporter of lumber. This 
is West Virginia. On the Atlantic seaboard Maine, 
West Virginia, Virginia, Florida and the two Caro- 
linas remain listed as lumber exporting States. 
But the exportable surplus of these States com- 
bined is barely able to supply Pennsylvania’s de- 
mand for importation. Georgia has but recently 
joined the ranks of the lumber importing States. 
This is indicative of the future for the South. 

Southern demands for wood are rapidly growing. 
The present citrus crop of the South, for instance, 
will take 13,000,000 boxes and each box takes 51%4 
feet of wood. Within five years it is estimated 
that 20,000,000 boxes will be required and within 
ten years 40,000,000 boxes each year to put the 
citrus crop of Florida alone upon the market. 
This is just one example of numerous ones of addi- 
tional demands that will be made upon the south- 
ern pine and cypress. It follows, therefore, that 
with the waning supply of lumber to be obtained 
from the South, our efforts should immediately be 
directed to. growing it at home. 

Just as it happened to our lumber regions in 
Pennsylvania and those similar in the other States 
in eastern and northeastern United States, so it 
is already happening in the South, to which we 
have been accustomed to look for our softwoods. 
The States will continue to produce lumber by 
small mills, but will cease to be a national factor 
in supplying the great softwood markets of the 
country. 

Just as the softwood sources of supply have 
gradually slipped farther and farther away from 
Pennsylvania, the hardwood production has moved 
from one region to another, beginning in New York 
and moving along the eastern coast thru Pennsy]l- 
vania to the hardwood forests of the Ohio Valley 
and in the middle Atlantic States. Thence it 
spread northward into the lake States and south 
into Kentucky and Tennessee, and into the south- 
ern Appalachian Mountdins. The stands in these 
regions have been successively depleted and wood- 
using industries dependent upon hardwood have 
had to draw their supplies from increasingly dis- 
tant sources. The one great remaining reserve of 
hardwood forests is in the lower Mississippi Valley 
and production there has probably reached its 
maximum. 

The future hardwood production of America 
must lean heavily upon the Appalachian range and 
this means, to a very large extent, Pennsylvania, 
providing the reforestation of our splendid _ hills, 
ideally adapted to the production of the oak and 
other important hardwoods, is taken care of. 

If I may suggest a remedy for the situation it 
would be that Pennsylvania take immediate and 
adequate steps to put her own house in order for 
the production of her own timber needs, a thing 
she can do and by all means should do. 


Industries Depend on Forests 


In the afternoon of April 13, in addition to 
the governor and Mr. Lippincott, W. B. 
McCaleb, of the Pennsylvania Railroad, spoke 
of ‘‘The Forest and the Railroad,’’ and stated 
that the railroad planting of locust for a future 
supply of ties was a failure, as few of them 
were now alive. The needs of the roads in ties 
is enormous, and will consume millions of feet 
before they are all in good shape. In the eve- 
ning, E. J. Stackpole, editor and publisher of 
the Harrisburg Telegraph, spoke on ‘‘ The Forest 
and the Press,’’ and stated that the average 
consumption of paper per capita was now 147 
pounds a year, and if this cordwood were piled 
on an acre plot, it would make a pile four miles 
high. J. A. McSparran, master of the State 
Grange spoke on ‘‘The Forest and the Farm,’’ 
and Mrs. George W. Dibert, of Johnstown, 
spoke on ‘The Forest and the Housekeeper.’’ 
On the morning of April 14, W. L. Cummings, 
of the Bethlehem Steel Co., spoke on ‘‘The 
Forest and Industry,’’ and Harold S. Betts, of 
the United States Forest Service, spoke on ‘‘ The 
Forest and Wood Substitutes.’’ ‘‘The Forest 
and the Mine’’ was the subject of an address by 
Benjamin M. Clark, of Punxsutawney, who 
stated that 900,000,000 feet of lumber and 
timber is used in one year in the anthracite 
field alone. In the afternoon, John A. Phillips, 
vice president of the State federation of labor, 
spoke on ‘‘The ‘Forest and Labor;’’ Ovid M. 
Butler, of the United States Forest Service, 
spoke on ‘‘The Modern Trend of Wood Con- 
sumption,’’ and Mr. Pinchot told of ‘‘Why 
We Need the Forest.’’ 
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| Floor Plan for 20,000 Ft. Grcular Sawmill 


[By R. ©. Leibe] 





There are many modern band mills thruout 
the land, so many, in fact, that the writer has 
often wondered why no attempt has been made 
to modernize the little circular sawmills and 
thus get away from the well beaten path of 
inefficiency and underproduction of the circular 
mill, which, while a lumber waster in sawdust, 
is yet absolutely necessary to work up small 
tracts of timber in out of the way places. 

Most builders of ‘‘ground mills’’ fail to 
think of them in any light other than as just 
circular mills, when a few additions to the 
equipment borrowed from band mill plans 
would swell the daily cut with little added ex- 
pense. It also may be asked, Why use the backs 
of the men to convey lumber a distance? Why 
use slow motion labor for rolling logs when 
gravity will gladly speed them on their way 
to the mill? Why try to economize on the 
purchase of small oil cans for every machine 
and then let each man use for oiling a tin 
ean from which he pours expensive oils like 
water, doing the bearings no good? Inci- 
dentally it may be asked, Is not a spoonful 
of oil as well suited to lubricate a small bear- 
ing as a half pint? Two-thirds of the oils in 
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to cut 20,000 feet a day is shown. The build- 
ing is 36x64 feet, a single story in height, 
with countershafting above connected to cross 
timbers. A man is supposed to work wherever 
an ‘‘X’’ appears in the illustration and it 
may be remarked in passing that it takes 
only eleven or twelve men to operate every 
department of this mill. In the illustration 
No. 1 is the circular saw and the frame work, 
while No. 2 is the carriage and No. 3 is the 
log deck. No. 4 is the carriage track, while 
No. 5 is a string of live rolls reaching from 
the saw to the other end of the mill, with a 
slab and board cut-off saw half way along 
it at No. 9. No. 6 shows the location of the 
steam-_engine or power plant, while No. 7 
shows the location of a 4-gang edger facing 
the rear end of the mill. Power is supplied 
from the long countershaft, No. 8, which, with 
the other leading shafts and gears, is above 
the workman’s head and is driven by the 
counter fly wheel below on the engine. These 
countershafts are the only machinery above 
the ground floor excepting the upper part of 
the slab saw frame. At No. 9 the slab saw 
and board cut-off saw secure power from the 
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LAYOUT FOR A SMALL CIRCULAR MILL 


many mills are wasted by the use of tin cans 
and buckets, and little oil cans with small 
spouts are worth their weight in gold in a 
year’s operation. 

The use of live rolls and slab carriers and an 
extra pump or injector on the water line, a 
check valve and similar small precautions, 
will greatly add to the efficiency of the ordi- 
nary circular mill and do much to prevent 
breakdowns and keep the machines operating 
all of the time. It must also be remembered 
that the selection of the sawyer in either a 
band or circular mill is very important. The 
sawyer is the maker or the breaker of the 
daily cut. He should have every encourage- 
ment to push his end along and it is not a bad 
idea to pay the sawyer in connection with a 
daily wage a small bonus for each thousand 
feet cut above a certain amount, the amount 
being the capacity of the mill as rated by the 
makers. Paying the sawyer a bonus is recom- 
mended only with a circular mill; with a band 
sawyer this practice can not be followed as 
it results in crowding the saws until bad lum- 
ber is produced, and this plan was never a 
er in a band mill, to the writer’s knowl- 
edge. 

By referring to the accompanying illustra- 
tion the layout of the ideal circular sawmill 


short shaft which also is the source of power 
for the live rolls. Three long lumber slides 
at No. 10 are shown. These slides are 6x6 
inches covered with iron strips for the easy 
sliding of lumber from the live rolls down to 
the edger. This slide has a drop of 18 inches 
and gravity does all the work with the aid of 
the slab man. No. 11 shows another downward 
slide leading to the lath mill, if such a mill is 
wanted. Good sized slabs are crossed over on 
the slide by the man at the edger. No. 12 
shows the location of the lath mill, if one is 
installed. Lumber may be conveyed back 
thru the mill by means of a chain and sprocket 
conveyor, the lumber going endways. Such 
a chain and sprocket conveyor is shown at 
No. 13. In case the mill is poorly located in 
connection with the lumber yard the lumber 
may be run out by this means instead of over 
the live rolls on the other side of the mill. 

The next thing to consider is the most ad- 
vantageous location for the boiler or boilers. 
The boiler may either be installed as shown in 
the illustration, with the dust conveyor crossing 
under the carriage track and up to semi-self 
feed or firing boiler oven, or it may be placed 
on the opposite side of the mill back of the 
saw and just clearing the log deck. The latter 
offers only the advantage of slab wood being 
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We manufacture and carry in stock at ail 
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We ship straight or mixed cars of Floor- 
ing, Oak, Ash, Cypress and Gum Lumber 
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MELLEN, WIS, Lumber Co. 
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SAWED 


BAND 
SouTHERN ARDWOODS 


—the kind ecomomical buyers have 
in mind right now. We manufacture 
high grade lumber and ship it when 
you want it. Try us. 


The Hendrix Mill & Lumber Co. 








MOUND CITY, ILLINOIS 


Collections by Retail Lumber Dealers 4 «rics 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 

Fifteen cents, postpaid. 


American Lumberman, Publisher 431 





Se. Dearborn St., Chicago 


near at hand; while the former, as shown in 
illustration, is more convenient in many ways 
and assures compactness to the plant, while the 
sawdust will furnish more than the necessary 
fuel when sawing is steady. In fact to avoid 
conveyor trouble and properly to control the 
fire under the boiler, this self feeding conveyor 
must not only extend to the firing man hole, 
but continue on past it to the other side of the 
boiler to make room at times for the excess 
sawdust. Another advantage of this is that 
when the mill is not cutting logs, but is running, 


the surplus sawdust is near at hand for hand 
firing. The mill builder should fix the im- 
portance of this idea clearly in mind. Ample 
space is also provided in front of the boiler 
for slab wood storage for emergency use. When 
sawmills of this nature, are far from a town 
it is advisable to install lath machines, as many 
valuable slabs are wasted or sold cheaply at 
country mills. The boiler power should be 
about double the engine power to provide for 
extra items, such as steam feed, turners and 
the like. 





Materials Used for Dry Kilns 


Any of the ordinary building materials— 
wood, brick, tile, or concrete—may be used in 
the construction of a dry kiln. The choice 
between them will depend upon the relative 
importance of the first cost, maintenance, and 
fire hazard. The following comments on each 
type are based on the experience of the For- 
est Products Laboratory, Madison, Wis.: 

Where insurance rates permit, a well built 
wood kiln is very satisfactory, wood being a 
very good insulator, easily repaired, and 
cheaper than the other materials. The chief 
objection to the use of wood, aside from fire 
risk, is its tendency to swell and shrink with 
alternate moist and dry conditions, causing 
more or less working of the frame and loosen- 
ing of nails. All lumber should be thoroly 
seasoned. Fir, Douglas fir, southern pine, red- 
wood, cypress and similar woods with low 
shrinkage rates, should be used for sheathing 
and sills. For frame timbers any good straight 
grained material is suitable. The sheathing 
should be shiplap laid horizontally and nailed 
twice at each stud, in the middle and at the 


_ bottom of the board. Outside walls should be 


sheathed on both sides or sheathed inside and 
plastered outside. They should also be insu- 
lated with a good moisture proof, heat re- 
sistant insulator. The ordinary quilt insula- 
tions sewed between so called waterproof pa- 
per have not proved satisfactory in dry kiln 
construction. Walls should be painted on the 
inside with asphaltic paint. Where lumber is 
plentiful, crib or laminated construction may 
be used, the walls being built up of 2 by 6 


Improvement is noted in the volume of orders 
and inquiries reaching the sash, door and mill- 
work manufacturers and distributors. While de- 
mand is still far from normal, the trend is en- 
couraging, and with labor difficulties adjusted, if 
that happy consummation is reached soon, there is 
every reason to look for a satisfactory season’s 
business. 

Advices from interior finish and sash and door 
manufacturing plants at Duluth, Minn., are en- 
couraging in that a broader demand was reported 
all round. The sales manager of the Scott-Graff 
Lumber Co.’s interior finish department asserted 
that more bills had been received to be figured on 
during the last week than in any similar period 
in the spring season since 1918. In that connec- 
tion he mentioned that interest had been decidedly 
quickened thru the announcement that a slightly 
lower schedule of questions will go into effect 
next week. While he assumed that a large 
proportion of the inquiry is being made with a 
view to trying out the market, he expressed him- 
self as sanguine that fair bookings would be made. 
In the meantime the Scott-Graff plant has suffi- 
cient business standing to enable it to operate full 
time for a considerable period ahead. Similar 
statements were made by other operators. 

Minneapolis and St. Paul (Minn.) factories are 
getting a fair amount of city trade, mostly in 
special work. Country yard demand is quiet, and 
as farmers are now plunged into their spring seed- 
ing and planting, the yards are doing little retail 
business. However, the story from many smaller 
communities is one of a great housing scarcity, 
and steps being taken to relieve it indicate a 
small town building revival soon. 

There is a slightly better tone to the millwork, 
door and sash trade in Columbus and central Ohio 
territory. Figuring on new work is going on 
actively, altho only a small part of the esti- 
mates are developing into orders. But this work 


inch planks laid flat, and the roof of similar 
material laid tight together. If the planks are 
well seasoned and well manufactured, this 
form of construction permits very little heat 
loss; but if the lumber is low grade and knotty, 
a tight, weather resistant construction is ex- 
tremely difficult to obtain. The shrinkage of 
the walls is excessive, and causes considerable 
trouble at door jambs and where pipes pass 
thru the walls. 

Brick or hollow tile are procurable almost 
everywhere, and where permanency is desired 
are usually more satisfactory than wood. The 
brick or tile should be hard burned. The 
walls should be laid up in tempered or cement 
mortar. Unequal expansion in the exterior 
walls, caused by the difference in tempera- 
ture of the outer and inner faces, is almost 
certain to create numerous small cracks, which 
should be painted up with an elastic cement 
rather than with mortar. A kind of tile should 
be chosen that has openings running horizon- 
tally rather than vertically in the wall. The 
tile should be scored for plastering. Both 
sides of tile walls should be plastered with 
cement mortar. When brick, tile, or concrete 
kilns are over 50 feet long, it is advisable to 
build both the exterior and interior walls 12 
inches thick, 

Walls of monolithic concrete or of concrete 
blocks are highly absorbent of moisture un- 
less thoroly waterproofed. It is very difficult 
to hold a high humidity within a kiln whose 
walls absorb moisture readily. The heat loss 
thru such walls is also very great. 





is all preliminary to a buying season and managers 
of mills believe that the demand will soon increase. 
Most of the plants are running with half or two- 
thirds forces. 

The sash and ¢door trade of Baltimore, Md., 
continues in a fairly good position, with the de- 
mand better than might be supposed under the 
existing circumstances, and with some of the 
jobbers and other dealers getting considerable 
business from out of town. It is this out of town 
trade that helps very materially to keep the vol- 
ume of business up to a relatively high level, as 
the city requirements show no large expansion, 
tho the outlook remains promising, with quota- 
tions about stationary. 

Planing mills in St. Louis, Mo., report a gradual 
improvement in the demand for millwork. The 
planing mill listing bureau has as much work as it 
possibly can handle, but of course orders are not 
keeping up with requests for estimates, altho there 
is an increase in orders. The labor situation still is 
unsettled, which is having its effect in halting 
building progress. . 

Sash and millwork plants at San Francisco, 
Calif., are doing a moderate business, with a fair 
amount of wooden building work being figured on. 
Door factories in the Bay counties section are 
operating at less than capacity. Finished door 
factories connected with the white and sugar pine, 
mills are in steady operation with Eastern orders 
on their books. Sash and door cut stock is in 
moderate demand. 

Employees of the various planing mills in 
Evansville, Ind., are now working on a new scale 
of wages, calling for 80 cents an hour as com- 
pared with $1 last year. Notices of this reduc- 
tion were posted at the local plants last week. 
Practically all the men lost no time in agreeing 
to the new scale. For the last year the planing 
mills of Evansville have been operated on the 
open shop basis. 
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A Practical Retail Truck Body 


Lumber dealers have long felt the need of a truck 
body which would render a two-fold service : Deliver 
coal and also haul lumber. The Heil Co., of Milwau- 
kee, builders of steel dump bodies, with the codpera- 
tion of the engineer of the Kissel Motor Car Co., of 
Hartford, Wis., has recently designed such a body 
and is placing it on the market in connection with 
the Kissel truck. For unloading purposes, each 
body should be equipped with a hoist. 

The body consists of a platform, the outer edge 
of which is fitted with a row of stake pockets made 
flush with the platform of the body. A ratchet 
operated roller used for pulling the lumber on to 
the body or pushing it off, is placed at the rear. 
By raising the hoist the truck can be very easily 
unloaded, the force of gravity assisting in carrying 
the lumber off. 

The conipany uses a very efficient method of 
loading its trucks. Lumber is made ready for load- 
ing by being piled on two standards, which hold 
the pile at slightly above the level of the truck 
platform. Each such standard has a vertical leg 
and, to support it in an upright position, a longer 


efficiently and economically at all times as if espe- 
cially built for either kind of work. 

The Kissel Motor Car Co., of Hartford, is featur- 
ing this type of body equipment and is finding a 
ready sale of it. 


The Need for Proper Loading 


In this department the desirability of careful 
loading has often been emphasized. To keep down 
the repair bills, to keep the truck running all the 
time and to add dependability to the delivery serv- 
ice of a retail lumber company it is desirable that 
each truck load be properly loaded. In very few 
cases indeed is it justifiable to overload a truck and, 
furthermore, care and attention should be given to 
the placement of a load upon the truck. For exam- 
ple, practically all retail lumbermen handle cement 
and it is very easy to place a capacity load of this 
material so that practically the entire load is sup- 
ported by the rear axle, thus materially overloading 
this axle. The effect is as bad as if the whole 
truck were overloaded and the results are sure to 
show up in increased repair bills. 

An improperly loaded truck, even if of small ca- 
pacity, will do far more damage to a highway than 














Kissell truck equipped with Heil coal and,Jumber body, showing ratchet which operates roller, un- 


loa 


leg. The standard toward the truck about to be 
loaded has a roller, on which the pile rests== As 
the truck backs in below the pile, the roller-top 
standard is knocked over, so that the lumber then 
rests on the ratchet operated roller toward the rear 
of the truck platform and on the second standard. 
When the truck has been backed well under the 
pile, the lumber can be moved forward on the truck 
platform by use of the ratchet, the second standard 
falling forward and allowing the load to be moved 
with ease. 

When the truck is to be used for hauling coal, 
the sideboards, which are a part of the equipment, 
are placed in the stake pockets and attached to the 
tail gate. The sideboards are securely fastened 
with a few bolts, and the truck is then ready for 
hauling coal. This change can be made in a very 
short time. In case the dealer wishes to deliver a 
ton of coal to one customer and a ton to another, 
a compartment can be used. 


The roller used for loading lumber is only 1% 
inches above the platform level, so that it does not 
in any way obstruct the flow of coal. 

The body should be equipped with a hydro hoist. 
It has only a few working parts and is simple to 
operate and care for, direct acting, and allows the 
maximum loading space back of the driver for the 
loading of lumber. These and many other features 
make it especially valuable to those who use dump 
trucks. The control is located in the cab and can 
be operated very easily from the driver’s seat. 

This two purpose body solves the problems of 
those dealers who can not afford two special trucks, 
one for hauling lumber and one for coal. In the sum- 
mer the truck equipped with this body can be used 
for hauling lumber, and in winter the same truck 
can be used for carrying coal. It is operated as 


ing a load of lumber 


will a heavy truck which is properly loaded. In 
fact, a properly built truck, even if of great ca- 
pacity, when properly loaded will do very little dam- 
age to a highway. 

Another thing to consider is that with a properly 
loaded truck it is possible for a driver to get in 
and out ef places where otherwise the truck could 
not go. This is all particularly applicable to port- 
able mill operators and to loggers who haul logs by 
truck. In every division of the lumber industry 
the efficiency of trucks can be increased by paying 
close attention to loading, and incidentally the re- 
pair bills can be cut down in a gratifying way. 





A NEw G. M. C. truck for fuel deliveries has been 
purchased by the fuel department of the Bloedel 
Donovan Lumber Mills, of Bellingham, Wash. The 
big vehicle hauls three ricks of wood at a time, 





LUMBERMEN who operate trucks should be espe- 
cially watchful of proposed legislation affecting the 
operation of trucks and the size of taxes levied. It 
is easier to prevent the passage of unfair legisla- 
tion than to have such legislation repealed. 


eee” 


CALIFORNIA lumbermen are deeply interested in 
the pending legislation imposing a heavy tax on 
motor trucks. Several bills have been introduced 
in the California legislature, but it is hoped to 
show that railroads are behind the bills. and to 
defeat them. One of the bills proposes a tax of 
$2,000 a year on a 10-ton truck, which would prac- 
tically mean $2 a thousand feet of lumber hauled. 
As hundreds of motor trucks are used in hauling 
logs and lumber in this State, such legislation 
would work an injury to the industry. 
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With a little well directed 
sales efforts you’ll find it rela- 
tively easy to sell it to a good 
many home owners in your 
community and when you’re 
looking for a good reliable 
brand to handle don’t over- 
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“America’s Best Oak Flooring” 


It will build up good will for 
your lumber yard and help 
ermanent cus- 
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ing will satisfy your most ex- 


Tell us your needs. 


Nashville Hardwood 
Flooring Co. 


NASHVILLE, TENN. 





F looring 


















to none. 


¥ Shrewd— 


OAK FLOORING 


has long been a favorite with dealers. 
Can ship mixed cars of oak flooring and lumber, 
quartered and plain. Also‘“Velvet Edge’’ Flooring Strips. 


Arkansas Oak Flooring Co.,"iiitieas' / 
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Mills at 
White City and San Augustine 
Tex., and Hornbeck, La. 
Sales Offices at Lufkin, Texas 





Hardwoods 


Oak, Gum, Elm, 
Magnolia, Beech, 
Hickory and Ash 


First Class Manufacture 
and Uniform Grading 


A. L. BOYNTON 
LUMBER CO. 
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Every Buyer 
Satisfied— 


That’s our aim and the re- 
peat orders received prove 
we “make good” on 


13-16" and %" OAK 


FLOORING 


To insure you clean stock we carefully wrap 
all %”’ flooring for L. C. L. shipment; and, 
upon request, will wrap it for carload buy- 
ers. Order a car or two now for Spring trade. 


We also have Beech Flooring. 


(YMinnville Mfg.Co. 


“Minnville- Tenn- 
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W. E. Small Mfg. Co. 


CORINTH, MISS. 
7 Circular Sawmills, sawing White 


and Red Oak, Ash, Gum, Elm, Maple, 
Beech, Poplar, Hickory and Tupelo. 


ALL LUMBER CAREFULLY GRADED 
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Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 








Finnish Timber Market Uncertain 

WASHINGTON, D. C., April 18.—United States 
Consul Leslie A. Davis at Helsingfors, Finland, re- 
ports as follows regarding the present state of 
the timber market: 


Since last November the timber market has been 
very dull, the total sales for October, 1920-February, 
1921, being reported as only 20,000 standards (1 
standard—165 cubic feet), as compared with 220,- 
000 standards for the corresponding period a year 


ago. 

This is partly accounted for by the fact that 
there are large stocks in England, Holland, and 
Belgium left over from a building industry less 
brisk than predicted, and partly by the fact that 
large quantities of timber have recently been ship- 
ped for sale in England on consignment from the 
Baltic Provinces via Riga, Memel, and Danzig, and 
some from southern Sweden and southern Norway. 
It is said that until such goods have been sold and 
stocks liquidated there is no hope of new purchases 
being made from Finland or Sweden. 

It is uncertain, therefore, when the buying sea- 
son will begin. Last year 22 percent of all sales 
(or 133,000 standards) were made before Jan. 15, 
1920, and there was active buying in February. It 
seems now that the 1921 buying will begin much 
later, altho buying for the next shipping season 
must begin soon. In spite of the probable struggle 
between buyers and sellers in regard to prices and 
the general declining tendency, experts believe that 
prices will be so favorable that shipping will be re- 
sumed at the beginning of the export season with a 
possibility that prices will remain the same as at 
the close of sales last year. 


Export of Timber, 1920. 

Timber exports for 1920 were not so large as had 
been predicted, only about 705,799 standards being 
exported (45,243 in December) as compared with a 
total export of 689,236 standards in 1919. 

Shipping, on the other hand, has been good, only 
30,000 standards having been left over for the next 
shipping season, whereas 180,000 standards were 
left over from the 1919 sales. Transportation 
facilities have improved considerably and freight 
rates have decreased greatly, especially during the 
latter part of the year. 


German Market for Lumber 


HameBourG, GERMANY, April 2.—J. F. Miiller & 
Sohn Aktiengesellschaft, wood brokers of this city, 
makes the following statement in its lumber market 
report of this date: 

Material improvement in market conditions has 
been hampered by the political atmosphere which 
is hindering the return of normal economical con- 
nections in quite a large part of the world. Ameri- 
can wood goods suffer from this situation as buyers 
are very reluctant to make any purchases. 

Arrivals of African and Central and South 
American hardwoods during the last month were 
rather active, while from the United States only 
some hardwood logs, no lumber and only small 
quantities of pitch pine were imported. The de- 
mand for black walnut and yellow poplar logs suit- 
able for veneer cutting exists still to a certain ex- 
tent, tho the most urgent requirements have been 
filled out of recent arrivals. American shippers 
would materially facilitate business with Germany 
in according more liberal terms of payment and not 
to insist on credits to be opened in the United 
States, but to present documents thru German banks 
or American institutes having branch offices in 
Germany. 


British Lumber Market Unstable 


Orrawa, OntT., April 18.—According to advices 
received in Ottawa the lumber trade in the United 
Kingdom is experiencing serious trouble and future 
trading conditions are unstable. Owing to dump- 
ing of lumber of poor quality by some of the new 
Central Europe States, Scandinavia and Canada are 
hard hit and can not hope to compete under pres- 
ent conditions. Norway has a huge stock of lum- 
ber that she must sell if her mills are to keep run- 
ning. Values of spruce are falling, recent figures 
being: Halifax, 2x6, unassorted, £20; St. John, 
2x6, £23 10s; Quebec, seconds, 3x6, £27 10s and 
3x9, £48 10s. 


The West Coast Export Situation 

San Francisco, Cauig., April 16.—The principal 
feature of the export situation is the improvement 
in the demand for Japanese squares. The Douglas 
Fir Exploitation & Export Co.’s sales during the 
week amounted to about 6,000,000 feet for export 
to China, Japan and Australia. Inquiries for ties 
are coming in. Ocean freight rates to the Orient 
have showed an advancing tendency and some of 
the liges have made advances recently. A cargo 
has been taken for South Africa. 

The Redwood Export Co., this city, has few in- 
quiries for full cargo shipments of lumber but is 
making some parcel shipments right along. The 5- 


masted schooner Henry K. Hall has completed load- 
ing a cargo of 1,119,000 feet of redwood for Sydney 
at Eureka. Some good sized inquiries have been 
received from the west coast of South America for 
redwood ties. The steamer Arabien has loaded a 
quantity of redwood for Australia. 


Aart 


Lumber Trade Conditions in Sweden 


The Guaranty Trust Co. of New York in its sur- 
vey of international trade issued April 15 contains 
the following dispatch from its Scandinavian corre- 
spondent regarding prevailing conditions in the 
Swedish lumber trade: 


The present situation in the lumber market is 
unprecedented. Since the beginning of the year the 
quantity sold is only 35,000 standards, or about 10 
percent of that last year, and it is expected that 
the demand will not improve soon, as the general 
attitude in France and Belgium, as well as in Eng- 
land, is that lower prices may be expected. It is 
doubtful whether the Swedish shippers will be in a 
position to reduce their prices to any considerable 
extent, owing to the development in the labor mar- 
ket, as so far it has been impossible to induce the 
laborers to acceot any reduction in wages whatso- 
ever. Lumber activities are being reduced, and 
should there be no improvement in the near future, 
additional measures will have to be taken. 


Reviews Trade Conditions Abroad 


BALTIMORE, Mp., April 18.—Harvey M. Dickson, 
secretary of the National Lumber Exporters’ Asso- 
ciation, who always keeps his finger on the pulse 
of the foreign trade, sees no improvement in con- 
ditions and appears to be decidedly dubious as to 
the outlook for the next few months, altho he con- 








TYPICAL TRANSYLVANIAN FOREST SCENE 





cedes the possibility of an upturn if there should 
be any modification or abatement of the conditions 
on the other side of the Atlantic which keep the 
business back, because, according to the informa- 
tion in his possession, the stocks of lumber avail- 
able there are small. He is emphatic in his warn- 
ing against continued price cutting because. it 
serves no other purpose than to lessen the returns 
to the shipper. Discussing the export business 
Saturday, he had this to say: 


Conditions prevailing in the foreign markets are 
apparently getting worse week by week. Two 
weeks ago there were slight indications of some 
improvement in the demand for American hard- 
woods in the United Kingdom markets, but the 
threatened strike of the coal miners, transport 
workers and workers in other lines of industry has 
overshadowed everything in the United Kingdom 
during the last week. Latest reports from the 
United Kingdom state that a general strike de- 
clared by the “Triple Alliance” has probably been 
prevented thru the action of the British Govern- 
ment. The coal miners’ strike, however, is still 
on and there is a feeling of general unrest in all 
labor organizations thruout the United Kingdom. 
Until the labor situation changes, exporters can 
not possibly expect any increase in the demand for 
American hardwoods. 

Reports from all the United Kingdom and con- 
tinental markets are about as pessimistic as they 
could well be, and exporters are finding that low 
quotations are having very little effect and that 
practically no firm orders are resulting even when 
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low quotations are made. The stocks of high 
gaée American hardwoods in all of the United 

ingdom markets are comparatively light, but 
still buyers are holding off, not so much on account 
of prices but on account of the trade conditions 
prevailing. It is reported that some extremely 
low prices have been quoted during the last two 
weeks, but it is an exception to the general rule 
when these low prices result in the placing of new 
business. 

One of the foreign lumber journals, commenting 
on some of the low prices being quoted by Amer- 
ican shippers, aptly sums the matter up in the 
following paragraph: 

“With importers in their present frame of mind,. 
that they will not buy, w will shippers and 
agents go on cutting prices This is a double 
edged policy. In the first place it is so depressing 
the market that importers are scared, and in the 
second place, these shippers and agents are only 
——— the prices against themselves.” 

t would be well for exporters of American 
woods to take heed, as certainly nothing is to be 
gained at this time by quoting low prices. Foreign 
buyers are gradually beginning to realize that the 
low prices being quoted by exporters are below the 
cost of production, and that this condition of 
affairs can not be maintained very long. They 
realize that the low quotations are in most in- 
stances made by exporters who feel compelled to 
raise money and are therefore willing to sacrifice 
their profits and in some instances stand a loss 
on production cost. 

United Kingdom dock reports show fewer ar- 
rivals of American woods than in any like period 
in the history of the export trade, but the light 
arrivals will more than suffice to meet any possible 
demand. The late auction sales of American hard- 
woods in London were very unsatisfactory, and the 
prices ruling were so far below the cost of produc- 
tion that one wonders why American exporters will 
permit their stock to be sold at auction. Even 
with the low prices at which lumber was sold at 
these auction sales, many parcels were left unsold, 
there being no bidders. Rates of exchange have 
improved considerably and ocean freights have 
been reduced materially, but even with the improved 
exchange rate and the lower ocean rates it is im- 
possible to figure how some shippers can possibly 
make low quotations such as are being made at 
this time. It is believed by those best informed 
that the bottom of low prices has been reached, 
and no doubt there would be considerable Amer- 
ican lumber changing hands in the United King- 
dom were it not for the deplorable labor conditions 
prevailing. 

Stocks of high grade American hardwoods are 
light in all the foreign markets, and they are also 
light at all mill points on this side, and with any- 
thing like a normal demand for high grade woods 
in the United Kingdom the prices of these woods 
are bound to advance. 

For the last several months conference lines 
ocean rates from North Atlantic ports to the 
United Kingdom ports have been 15 cents per 100 
—* higher than the conference rates thru the 

ulf and South Atlantic _—. On April 7 a 
meeting of the conference lines serving the North 
Atlantic ports was held in New York and ocean 
rates were reduced 15 cents per 100 pounds, put- 
ting these rates on a parity with the Gulf and 
South Atlantic ports. The conference rate out of 
the North Atlantic, South Atlantic and Gulf ports 
is now 60 cents on heavy woods and 75 cents on 
light woods. Independent steamers, not members 
of the conference, are quoting rates as low as 45 
cents on heavy woods and 60 cents on light woods 
out of the Gulf and South Atlantic ports, and rates 
somewhat lower than the established conference 
rate may also be obtained thru the North Atlantic 
ports. The opinion prevails among steamship 
operators that the present conference rates will 
be maintained for an indefinite period. 


Export Activities at Beaumont 


BEAUMONT, Tex., April 20.—The British steamer 
Glenelg arrived in port Monday and is taking on 
a cargo of timbers for the United Kingdom. The 
vessel is being loaded by the Long-Bell Lumber Co. 
and will carry 1,000,000 feet. 

J. A. Miller left Sunday for Tampico, Mexico, 
where he will represent the Crande Lumber Ce 

Word has been received that L. L. Chipman, 
manager of the Long-Bell Lumber Co., is now in 
Europe visiting the Long-Bell agencies in Holland, 
France and Italy. 


Returns From Tour of Mexico 


Str. Louis, Mo., April 19.—The party represent- 
ing the St. Louis Chamber of Commerce which vis- 
ited Mexico to study conditions and in an effort 
to bring about closer relations between the neigh- 
boring republics, returned yesterday delighted with 
the trip and impressed with the possibilities of 


business with Mexico. The lumbermen in the 
party were: T. C. Whitmarsh, general manager 
of the W. T. Ferguson Lumber Co. ; F. EB. Sheldon, 
of the T. H. Garrett Lumber Co.; Joseph O’Neil, 
jr., vice president of the O’Neil Lumber Co.; R. E. 
Gruner, of the Philip Gruner & Bros. Lumber Co., 
and C. E. Thomas and BE. R. Thomas, of the 
Thomas & Proetz Lumber Co. 

Mr. Whitmarsh found much to admire in Presi- 
dent Obregon, and believes that he will bring about 
a full restoration of commerce in Mexico. ‘“Obre- 
gon is extremely democratic and seems close to the 
hearts of the great body of Mexicans,” he said. 


“He struck us as being a man after our own 
hearts. He is full of energy, and possesses great 
executive ability, which has been demonstrated in 
the way in which he has brought order out of 
chaos in Mexico. All that is necessary now is full 
recognition by the United States, and Obregon 
ought to have it. 

“There is very little need for lumber for con- 
struction purposes in Mexico except in the cities, 
and there is but very little building going on there 
now. While in Mexico City I was told of the great 
development of the oil fields of Tampico. There 
vast quantities of southern pine are being used 
and more is needed. But the great difficulty is 
the lack of transportation facilities. Thousands 
of carloads of commodities, including lumber, are 
tied up at Laredo, because there is not sufficient 
locomotive power to move it. Until this need is 
met the exportation of lumber and commodities to 
Mexico will suffer.” 


Orange Is Busy Shipping Center 


ORANGE, Tpx., April 18.—With two big steam- 
ships and three 4-masted schooners loading in the 
municipal slip at once last Saturday it looked as 
if Orange was doing some export business. The 
Ward Liner -Lake Govan, under charter to the 
Orange Forwarding Co., cleared Saturday after- 
noon with 2,300 tons of general cargo for Vera 
Cruz and Tampico. The Dutch steamer Ubbergen 
began loading Saturday with a million foot cargo 
for Tampico. Behind her in the slip lies the big 
schooner Pat Harrison, which is taking on 700,000 
feet, and back of the Harrison lies the 4-master 
Copperfield, loading 600,000 feet. Both go to Tam- 
pico. The 4-master Friend Ship, is loading a 
500,000-foot cargo for New York, while at the 
Lutcher & Moore upper mill dock the British 
schooner Integral is taking on 400,000 feet. 

With fair loading weather from now until the 
end of the month it is likely that April will prove 
the biggest lumber exporting month in the history 
of the local port. 


Will Visit Three Continents 

CINCINNATI, OHIO, April 18.—A cablegram has 
been received telling of the safe arrival at Liver- 
pool of A. J. Boehm, representative of the Kosse 
Shoe & Schleyer Co., who has started on a six 
months’ trade trip which will take him half way 
round the world. Mr. Boehm will look over the 
trade in the British Isles and then will sail for 
Cape Town, South Africa. After spending some 
time in the British possessions of the Dark Conti- 
nent, Mr. Boehm will take ship for South America 
with the intention of calling on the trade in Ar- 
gentina and Brazil. He will then stop at several 
of the Central American capitals on his return to 
the States. Mr. Boehm’s trip is in the nature of a 
missionary journey, tho the firm already has estab- 
lished connections in all the countries included in 
his itinerary. The trip is being taken in the in- 
terest of the export of walnut and mahogany lum- 
ber and veneers. 


Review of the Vessel Market 


The steamer market was somewhat firmer, influ- 
enced by an increased demand for tonnage for grain 
and coal cargoes and chartering for grain was 
fairly active during the week, with rates showing 
material advances in seme cases, say Lunham & 
Moore, New York ocean freight brokers, in their 
bulletin for April 16. There are also a limited 
number of miscellaneous orders in the market for 
prompt and forward loading. The supply of avail- 
able tonnage is ample for prevailing needs, but 
owners are not urging their boats upon the market 
at prevailing rates. 

The demand for sailing vessel tonnage con- 
tinues slow, and what little business offers is 
almost wholly for West India and coasting account. 
Tonnage is in plentiful supply and rates, in conse- 
quence, show no improvement over those of the 
recent past. Only a limited amount of chartering 
was reported. 


FORESTRY PROGRESS IN WISCONSIN 


Mapison, Wis., April 19.—Forestry will soon 
take first place in the field of State legislative 
activity, it is stated. A torestry bill will be 
introduced soon, a conference being scheduled 
to map out a policy of fire protection, agree on 
the sum to be devoted to reforestation and de- 
termine the method of distributing young trees. 

The legislature thus far has adopted the Titus 
constitutional amendment authorizing State ex- 
penditures for forestry with scarcely any dis- 
sent. The Burke bill authorizing the State to 
acquire forestry lands reverting to counties on 
tax sales, has but one more reading in the as- 
sembly. 
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Market for 


Oak 
Flooring 


Home builders are ready to 
buy when you show them 
full value for their money. 
Hundreds of dealers find a 
ready market for “Longlife” 
Oak Flooring because it is 
unsurpassed for quality, 
beauty or durability. 


Give your customers the best and 
they’llalways come back formore. 
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Gum 
Free From Stain 


Every board of our Kraetzer- 
Cured Sap or Quarter Sawn 
unselected Gum is bright with 
a slight pinkish tinge closely 
resembling cherry, and uniform 
throughout. Costs only a little 
more in the beginning but the 
final cost is less and the satisfac- 
tion greater. 

Send us a trial order and 
be convinced. 


The Kraetzer-Cured 
sanomus- Lumber Co. 


Greenwood, Miss. c 1 Office— 
Se GREZNWOOD, MISS. 
OUR and Plain Red and White Oak, 


Ashi THERE I$ NONE BETTER. 
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Eastman-Gardiner 
Hardwood Co. 
LAUREL, MISS. 





B.C. Godwin, Pres. J. R. Sandefur, Secy.-Treas. 


Warren-Godwin Lumber Co. 
Specializing in Yellow Pine 


Dimension, Siding, Finish, 
Shiplap, Flooring and Ceiling 
STRAIGHT OR MIXED CARS. 
Sales Office: JACKSON, MISS. 
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Crating 


Manufactured from 
Gum, Poplar or Oak 


Inquiries solicited from all consumers, 


Merl Lumber Go.,M®2124%. 








Baldwin __ Hardwood 


LumberCo. || Lumber 


316 Railway Exchange, PO PL AR 


CHICAGO 
Sales Office and Yards, 
A SPECIALTY 


LAUREL, MISS. 
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Manufacturers of 
BAND SAWN 


l Stain County 
Lumber Go. 


Brookhaven, Mississippi 


Yellow Pine Lumber 


Specializing in Mixed Car Shipments 








Sales Agents BROOKHAVEN, MISS. 


J.F.Vernon Lumber Co. 
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LOUISVILLE, KY. 


April 19.—Optimistic views are being expressed 
on every side in Louisville. Hardwood operators 
report numerous inquiries and much better busi- 
ness, altho much of the inquiry is for firsts and 
seconds, which are hardly to be had at any price, 
while low grades and common are salable princi- 
pally at low figures. It is held that many con- 
sumers are busier, and that they apparently realize 
that the market is near rock bottom and are buy- 
ing more freely. Contract business is not being 
offered, or wanted for that matter. 

Pine is more active, there being a much better 
local demand. A number of interesting announce- 
ments have been made the last few days concerning 
residence work, apartment house building etc., and 
building permits are growing more rapidly. There 
have also been some announcements relative to 
new concerns establishing here. 

The Louisville Hardwood Club is much opposed 
to the proposed tariff on importation of Canadian 
lumber, and has endorsed explanatory resolutions 
condemning the proposal, holding that it would be 
detrimental to all best interests of the country. 


INDIANAPOLIS, IND. 


April 18.—Demand on the part of the retail 
trade for hardwoods continues to increase, but in 
the industries little is seen which would make for a 
better condition. The condition among the indus- 
tries is better than it was a month ago, but it is 
far from satisfactory. Officials of factories say 
they can not forecast when business is likely to 
pick up in sufficient quantities to make note of, 
but they predict that it will be the middle of the 
summer before they get back to anything like a 
production basis. There are sporadic cases where 
some industry has been fortunate in securing a lot 
of orders enabling it to open on a large scale, but 
these cases are the exception. The demand from 
the retail trade last week was particularly brisk 
because of the desire of the contractors to get as 
much done as possible before the men left their 
jobs in the wage controversy. This week is ex- 
pected to fall below the usual demand because 
of the men being on their annual ‘‘vacation.’’ 
Prices are firm and the tendency among the higher 
grades is toward an increase. 


COLUMBUS, OHIO 


April 18.—A slight improvement in the tone in 
the Ohio lumber trade has developed. This is 
noted both in hardwoods and southern pine, altho 
the most pronounced in the former classification. 
Retailers, who have short stocks, are more inclined 
to place orders, altho buying is still restricted to 
immediate needs. In hardwoods trade with fac- 
tories is increasing materially. Automobile con- 
cerns are buying and the same is true of furniture 
factories. Box factories are good purchasers of 
low grade oak, basswood and poplar. Southern 
pine is still hampered by unstable prices, but 
strength is appearing in flooring, boards and di- 
mension. 

R. W. Horton, of the W. M. Ritter Lumber Co., 
speaking of conditions in the hardwood trade, said, 
“There is some increase in demand for all items, 
but more especially for flooring. Factories, it is 
estimated, are operating on a 50 percent basis 
and some are in the market for hardwood stocks, 
but the plan is to use reserves first. Prices are 
still rather irregular, owing to cheap quotations 
being made.” 

B. Fred Snider, a well known lumber traveler, 
is rapidly recovering in a Columbus hospital. He 
expects to be out by May 1. 

E. E. Krause, secretary American Column & 
Lumber Co., reports a noticeable improvement in 
the hardwood market, evidenced by more earnest in- 
quiries, quite a few of which are turning into 
orders. Prices of hardwoods appear to be stiffen- 
ing appreciably, or at least there are not so many 
low prices quoted. E. M. Stark, vice president 
and treasurer of the company, has returned from 
a business trip in the East and reports a better 
feeling in all sections. 

J. M. Andrew, head of the newly organized An- 
drew Lumber Co., was called to Portsmouth, Ohio, 
on business recently. The new concern, which has 
offices in the James Building, has shown up very 
well during the sixty days it has been in busi- 
ness. 

The Columbus office of the Sanford-Bodge Lum- 
ber Co. closed with the winding up of the busi- 
ness, has been taken over by G. W. Foster, who 
had been the manager of tbe Columbus office 
for two years. He has organized the Foster Lum- 


ber Co. and will do a commission business in south- 
ern pine. 

The Henry McCleary Timber Co., of McCleary, 
Wash., has selected Columbus as a distributing 
point for the middlewestern States and to that end 
has opened a warehouse and offices here. J. F. 
Miles, formerly of Columbus, is in charge. 


BAY CITY, MICH. 


April 18.—A marked increase in orders received 
during the last week is reported by manufacturers 
in this section. Shipments so far in April com- 
pare favorably with those of the same period last 
month and exceed production by a good margin 
for the first time in several months. Stocks of 
FAS have been reduced to suck an extent that 
some shippers will not accept orders for this grade 
without a percentage of the lower grades. 

The demand for maple flooring continues to im- 
prove and orders for high grades predominate in 
this material also. Stocks of clear in all widths 
are very low and manufacturers feel that an in- 
crease in prices on this grade is certain if the 
demand continues. 

W. D. Young & Co. resumed the operation of 
their hardwood flooring plant today after an idle- 
ness of two months. 

Ross & Wentworth have practically completed 
sawing their supply of hardwood logs for the 
season. They will continue operations for several 
months sawing hemlock and pine. 

The Richardson Lumber Co., of Bay City and 
Alpena, Mich., has embarked in the retail yard 
business. It has already acquired six yards lo- 
cated in southeastern Michigan, which are 
operating as the R. & A. Lumber Co. 


BUFFALO, N. Y. 


April 20.—The number of building permits here 
is on the increase and is much greater this month 
than during the preceding months of the year. 
Last week the number was 169, with sixty-eight 
frame dwellings, the latter being also more 
numerous. The total costs were $402,500, which 
is above the average. 

M. M. Wall bas gone to the Adirondacks for 
a vacation and a business trip to the Buffalo 
Hardwood Lumber Co.’s sawmill. 

A. A. Mason will remove his office to 823 White 
Building on May 1, occupying the quarters of the 
c. C, Slaght Lumber Co., which will now be at 
that company’s mill at Morris, Pa. 

The office of C. W. Bodge will be located at 818 
Prudential Building after May 1, being moved 
from the seventh floor. 

The lumber business of Wesley Ranger, Attica, 
N. Y., has been incorporated under that name. 

A. J. Chestnut was last week elected one of the 
five directors of the Ellicott Club, out of a list 
of ten candidates. 


MEMPHIS, TENN. 


April 19.—Inquiry among prominent manufac- 
turers of hardwood lumber here discloses the fact 
that not more than 5 to 10 percent of the entire 
stock of lumber on sticks in Memphis and the 
Memphis territory consists of firsts and seconds. 
It has been clear for some time that there was a 
relative scarcity of the higher grades but it is 
now regarded as certain that there is also an 
intrinsic scarcity of this class of lumber. Fur- 
thermore, most of current production is engaged 
on logs which have been more or less damaged and 
the percentage of higher grades in the lumber now 
being cut is sharply below normal. In the mean- 
time, prices on the higher grades are advancing 
and some members of the trade are making quota- 
tions which mean nothing more nor less than 
withdrawal of this portion of their stock from 
the market. There is particular scarcity of the 
higher grades of plain red and white oak as well 
as plain and quarter sawn red gum... Stocks of No. 
1 common too, are being reduced and offerings in 
some items are rather light, notably plain oak 
and plain and quartered red gum. The scarcity 
of the higher grades is already bringing about 
gradual substitution of selects and No. 1 common 
and it is expected that this process will become 
more pronounced as the season progresses. 

Manufacturers are making far more strenuous 
efforts to move their common lumber than. their 
firsts and seconds because they are, in most 
cases, unwilling to accept current quotations for 
the limited amount of high grade stock on hand. 

Flooring manufacturers are buying Nos. 1 and 2 
common oak in better volume as they are operating 
their plants on a distinctly larger scale than a 
short time ago. Most other consumers are buying 
from hand to mouth but members of the trade 
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here report that business is increasing steadily, 
tho slowly. They point out that the gain is cumu- 
lative as business during April has been larger 
than during March. 

Production is making extremely limited head- 
way because of terrific rains which have occurred 
thruout the valley territory during the last few 
days. Some manufacturers engaged on old logs 
have had to shut down their plants because they 
were unable to get to their timber, while those 
working on fresh timber are able to accomplish 
nothing in the way of logging operations. Cold- 
water River and other streams in the Yazoo and 
Mississippi deltas are on a wild rampage and in- 
dications are that it will be some time before 
there can be resumption of movement of logs to 
mills, even where these have been cut and pre- 
pared for shipment. The Tennessee and other 
tributaries of the Mississippi are rising rapidly 
and flood conditions in the latter would follow 
any further serious precipitation in the upper 
reaches of this stream. 

It is generally conceded that no serious effort 
will be made under sixty to ninety days to get 
out timber on the part of the vast majority of 
manufacturers in this territory and it is empha- 
sized that present stocks will, in all probability, 
have to furnish the needs of the trade for the 
greater portion of the current year. 

James E. Stark & Co. (Inc.) who resumed opera- 
tion some time ago at their mill at Dyersburg, 
Tenn., have started up their band mill and veneer 
plant at Memphis. The management, however, 
states that these operations have been resumed 
only for the purpose of taking care of timber that 
has already been cut or that must be removed 
during 1921. 

Russe & Burgess (Inc.) have a run of about ten 
days ahead of their mill in North Memphis and 
they announce that, when this has been com- 
pleted, they will close down indefinitely. W. H. 
Russe, head of this firm, will sail from Liverpool 
within the next few days and will arrive in this 
country about May 1, according to G. A. Farbor, 
foreign representative of this firm, with head- 
quarters in London, who is in Memphis during 
the absence of Mr. Russe. 

The McLean Hardwood Lumber -Co. and the 
Green River Lumber Co. announce that they have 
not only “closed down” their band mills in Mem- 
phis but they have also “nailed them up.” This 
means that they have suspended operations for 
an indefinite period. 

M. B. Cooper, assistant to R. M. Carrier, presi- 
dent of the Carrier Lumber & Manufacturing Co., 
Sardis, Miss.. who is in Memphis today to attend 
the meeting of the directors of the Southern Hard- 
wood Traffic Association, says that the rains of 
the last few days have played havoc with that 
company’s operating plans because of flood con- 
ditions produced in Coldwater and other streams. 


CINCINNATI, OHIO 


April 19.—Considerable discussion of the pro- 
posed duty on lumber coming into the United States 
from Canada has been had of late among Cincinnati 
lumber interests, and much opposition has been 
expressed privately to the proposed tariffs. It is 
pointed out that Canada buys $2 worth of lumber 
from the United States to every $1 that she sells 
us, and the opponents of the tariff hold that it 
will lead to retaliatory action by the Canadian 
Government. The matter is to be presented at the 
next meeting of the Lumbermen’s Club of Cincin- 
nati, at which it is expected formal protest will 
be entered and resolutions sent to the congressional 
representatives from Ohio. 

The entertainment committee for the entertain- 
ment of the Appalachian Logging Congress, consist- 
ing of J. J. Linehan, of the Mowbray & Robinson 
Co.: J. C. West, of the J. C. West Lumber Co., and 
W. H. Hopkins, of the New River Lumber Co., has 
prepared quite a program for the visiting lumber- 
men. The committee is keeping its plans secret 
with the idea that the pleasure of the occasion will 
be increased by the program being a surprise when 
presented. 

J.C. West; W. H. Hopkins; E. M. Bonner, of the 
Atlas Lumber Co., and H. M. Spielman, of the 
Thompson Hardwood Lumber Co., have returned 
from a week’s vacation spent at French Lick 
Springs, Ind., where they put in some early efforts 
at golf, thus stealing a march on the other Cincin- 
nati golfers in gaining form for the numerous con- 
tests arranged for the summer season. 


Max Kosse, of the Kosse, Shoe & Schleyer Co., 
and Mrs. Kosse have returned from a month’s vaca- 
tion spent at Bermuda. 

President Newell H. Hargrave has obtained the 
services of twenty-one members of the Lumber- 
men’s Club to aid in the drive for the community 
chest of Cincinnati, the mutual pool in which all 
funds for charitable institutions in Cincinnati 
are raised each year. 








Fred W. Mowbray, of the Mowbray & Robinson 
Co.,. is fast regaining his health and is expected 
pack at his desk about May 1. Mr. Mowbray spent 
the winter months in Arizona. 

E. J. Thoman, of the Thoman Flinn Lumber Co. ; 
J. Watt Graham, of the Graham Lumber Co.; 
W. M. Hopkins, of the New River Lumber Co., all 
of Cincinnati, and Ed. M. Vestal, of Knoxville, 
Tenn., have been appointed delegates from the 
National Hardwood Lumber Association to the 
Appalachian Logging Congress which will be held 
in Cincinnati April 28-30. The letters appointing 
them were received yesterday from F. F. Fish, 
secretary of the National association. 

Vv. B. Kirkpatrick, of the Kirkpatrick Lumber 
Co., is recovering from an operation performed 
upon his nose, necessitated by an old football in- 
jury received in his college days. Mr. Kirkpatrick 
likewise lost his tonsils in the operation. He is 
getting along nicely and will be back at his desk 
next week. 

Pachoud Bros., wreckers and salvagers, have 
bought the Billy Sunday Tabernacle at Cincinnati, 
erected this year to care for the revival now 
being held. Possession is to be given May 7. There 
is estimated to be 200,000 feet of lumber that can 
be salvaged. The Pachoud bid was for $3,865. 


MILWAUKEE, WIS. 


April 19.—Building operations received a set- 
back late last week when this section was visited 
by a heavy snowfall. The snow is disappearing 
rapidly, however, so that outdoor work can be 
resumed within a few days. While permits con- 
tinue to show an increase over last year, value is 
slightly less. The larger figures of 1920 are at- 
tributed to several big projects, while this year 
more smaller structures requiring more lumber are 
being planned. Since Jan. 1 there have been 
issued 6,624 permits, valued at $5,102,317; com- 
pared with 5,835 permits for $5,282,811 for the 
same period last year. 


MARINETTE, WIS. 


April 18.—There was no special change in lum- 
ber conditions in this vicinity during the week. 
The mills are in operation and a slight increase in 
demand for the manufactured product is felt. 

The reports of building booms in the surround- 
ing places serve to stimulate the market and indi- 
cate that there is a tendency to improvement. In 
Escanaba, Mich., less than a hundred miles from 
here, there is quite a boom in building, thirty 
houses being under construction at present. The 
most intensive building movement ever experienced 
in the city is expected for this summer. At Two 
Rivers, Wis., the building boom is starting very 
promisingly and the summer will see it in full 
force. Many new buildings are contemplated. The 
new high school building is the largest contract so 
far let. At Little Suamico a building boom is going 
on and with characteristic thrift and foresight 
barns are being built first, this being a farming 
community. 


STUDIES REFORESTATION MATTERS 


New Orteans, La., April 18.—The Missis- 
sippi Conservation & Reclamation Commission, 
created by the State legislature at a recent sec- 
tion, spent several days of last week in con- 
ference at Gulfport, Miss., for the purpose of 
considering recommendations to be submitted at 
the next legislative session. One day was given 
to conference with landowners and lumbermen of 
south Mississippi. The following day the com- 
missioners visited outlying timber and cut-over 
land sections, and a third day was devoted to 
the MecMillian place, near McHenry, where some 
reforestation has been in progress of late years. 
The commission is studying reforestation and 
prevention of forest fires. Its meeting was at- 
tended by J. C. Peters, chiet of the eastern 
division of the Federal Forest Service. 

From Gulfport Mr. Peters came to Louisiana 
and last Saturday was the guest here of State 
Forester R. D. Forbes, leaving today to ap- 
pear before the constitutional convention at 
Baton Rouge. He predicted that Louisiana’s 
allotment of Federal aid for forest-fire preven- 
tion would be doubled, and strongly approved of 
the State forest policy proposed in ordinances 
now pending before the constitutional conven- 
tion, one of which looks to the purchase of cut- 
over lands by the State, for reforestation. 








AvustTRALIA has 155 species of eucalyptus, and 
many of them have been planted in California, 
but only two or three have been successful. 
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We Want Your Inquiries for 


White, Red and Mixed 


Oak Timbers 


Up to 20 Feet Long 


Our new modern 
band mill started 
operations Decem- 
ber Ist and has 
operated continu- 
ously during the 
winter months. 
Whatever your 
needs may be let 
us serve you. 


Quality First—Service Always 


H. G. Bohissen Mfg. Co. 


Otic. Ewing, (Angelina Co.) Texas 


Telegraph and Telephone, Lufkin, Texas. 








OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight con- 
tracts and effecting quickest dispatch from seaboard. We 








handle all classes of cargo and have Special Department 
handling Export Lumber Shipments. = 
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SOUTHERN HARDWOODS 
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Cypress, Elm 
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holds customers for us 


BONE DRY 
STOCK Is 
now ready 
for shipment 


Bomer-Blanks | 


BLANKS, = Lumber Co., Inc. 











TACOMA, WASH. 


April 16.—J. T. Gregory, president Tidewater 
Mill Co., declared this week that conditions in the 
California market show marked improvement, 
orders are increasing, and that prices have ad- 
vanced $2 a thousand. Mr. Gregory recently re- 
turned from a trip to California. He says the 
improvement he has noted has all taken place with- 
in the last few days. 

Many Tacoma lumber manufacturers are plan- 
ning to attend the next meeting of the West Coast 
Lumbermen’s Association to be held in Portland the 
latter part of the month. Proposed changes in the 
new grading rules, which will be brought before the 
meeting, have been prepared by a number of the 
local lumbermen, who are anxious to secure the sup- 
port of their colleagues. 

Tacoma lumbermen are urging on President Hard- 
ing the appointment of O. O. Calderhead, rate ex- 
pert for the State public service commission, to the 
Interstate Commerce Commission. Telegrams have 
been sent by many of the local manufacturers to 
the President and to the Washington congressional 
delegation supporting Mr. Calderhead, and the Lum- 
bermen’s Club will probably support the move- 
ment. It is planned to ask the support of the 
West Coast Lumbermen’s Association for Mr. 
Calderhead. 

Mr. and Mrs. George H. Osgood have returned 
from their wedding trip and are making their home 
in Tacoma, where Mr. Osgood will be in charge of 
the gluing department of the Wheeler, Osgood Co.’s 
door factory. Mrs. Osgood was Miss Erna Mierow. 
They were married March 30. 

John Buffelen, president Buffelen Lumber & 
Manufacturing Co., is in the East on a business 


trip. 
EVERETT, WASH. 


April 16.—Virtually no change in conditions here 
were noted this week, but operators profess to see 
signs of changes in the marketing situation that 
encourage them. There exists some degree of ex- 
pectancy that congress may bring about some bet- 
terment of the railroad situation, and the ten- 
dency toward reduction of operating costs by the 
railroads is taken as an augury of lower freight 
rates, 

Production in the local field is estimated at about 
40 percent of normal, in both lumber and shingle 
branches. The lumber mills operating are engaged 
largely in production of squares in response to 
foreign demand, and this activity is setting some 
money in circulation thru the enlarged employ- 
ment of men in the loading of ships. 

The first fire loss of the year in logging camps 
was reported from Sultan this week. Two miles 
from that town, during a spell of dry weather, 
flames originating in land clearing ran thru the 
inactive plant of the Wallace Falls Lumber & Manu- 
facturing Co., destroying buildings and equipment, 

The plant of the Alpine Lumber Co., at Alpine, 
was closed this week for repairs. Operation will 
be resumed, probably, in about two weeks. 


BELLINGHAM, WASH. 


April 16.—Declaring that no company can af- 
ford to operate sawmills and buy logs in the open 
market, Vice President J. J. Donovan reports that 
the output at the company’s Marysville camp will 
be doubled so as to furnish as nearly as possible all 
the logs necessary to operate its cargo plant. For 
this purpose it has bought a 36-ton Heisler loco- 
motive. He added that his company is sacrificing 
stumpage in order to keep its mills running and 
that it would continue to run for several months. 
The company has four camps operating. 

The steamship Ryder Hanify loaded at the Puget 
Sound Sawmills & Shingle Co.’s docks this week 
394,000 feet of ties for San Pedro. The company 
will next load a vessel with 350,000 feet of boards 
and car siding for the Atlantic coast. The Bloedel 
Donovan Lumber Mills expect the arrival of a 
earrier within a few days, but the April water 
movement is sure to be light. 

The Morrison Mill Co.’s Bellingham plant is now 
operating at full capacity after several weeks at 
part capacity and its Blaine plant is running at 
part capacity. 

Half a dozen lumbermen and loggers of Belling- 
ham are helping this week in the Y. M. C. A.’s 
annual drive for funds. This city has been asked 
for $25,000. The lumbermen and loggers aiding 
are: George F. Ambrose; William McCush, of the 
Christie Timber Co.; Archie Morrison, manager 
Morrison Mill Co.; Charles F. Nolte, president 
Mogul Logging Co.; J. D. Rockey, president Silver 
Beach Shingle Co., and Fred J. Wood, president 
E. K. Wood Lumber Co. 


; 


Opposition to the United States Reclamation As- 
sociation’s request for support of its move to ob- 
tain a, Federal revolving fund of $250,000,000 for 
reclamation of arid land was shown by the trustees 
of the Bellingham Chamber of Commerce this week 
because the association has, it was said, ignored 
logged-off lands. Endorsement was refused on that 
account. 

After an operation in a Portland hospital, George 
Nolte, of the Mogul Logging Co., is improving and 
is expected to arrive home within a week or two. 


KALISPELL, MONT. 


April 16.—Montana’s mills are starting opera- 
tions to some extent at least. The J. Neils Lum- 
ber Co., of Libby, started one shift on April 11. 
Walter Neils, manager, stated that as a consider- 
able supply of logs is now on hand the woods work 
and logging would not be resumed to any extent 
for perhaps another month. There are approxi- 
mately one hundred men on the payroll, and after 
the mill operates about a hundred more will be 
put to work. The Kalispell Lumber Co., of Kali- 
spell, will no doubt begin operations very shortly. 
The Baird-Harper Lumber Co., of Warland, Mont., 
also has started operating one shift. 

Emil Johnson, architect, of Marquette, Mich., has 
begun loading out fourteen carloads of choice 
spruce, larch and pine from Radnor, Mont., for 
shipment to a point seventeen miles from Mar- 
quette, where L. G. Kaufman, New York banker, 
will build a $500,000 log cabin. Mr. Johnson was 
accompanied here by W. M. Rice, also of Marquette. 
The logs they are taking number eighteen hundred 
and lengths range from 12-foot to 60-foot. They 
were all acquired in timber holdings near the Mon- 
tana line and most of them were contracted thru 
the C. F. Ewing Co., also of this place. 

Cc. B. March, of the M. & H. Lumber Co., 
Kalispell, has just returned from a business trip 
to the east side of the mountains, visiting the oil 
fields of Lewistown, Winnett etc. 


SAN FRANCISCO, CALIF. 


April 16.—San Francisco wholesalers have 
booked considerable business during the last two 
weeks and-some of the orders have been large. 
The yards are replenishing their depleted stocks in 
preparation for the building season. Most of the 
large buyers by laying in stocks are showing confi- 
dence that the market has reached bottom. They 
are buying redwood at good prices in grades suit- 
able for construction purposes. They are taking 
advantage of the low prices on Douglas fir, but 
there is a firmer tone to the market generally. The 
wholesalers who have an established trade expect 
to have a steady demand, until July at any rate. 

San Francisco, Oakland and Los Angeles yards 
are doing a fair business. San Joaquin Valley 
yards are doing pretty well. Business is quiet in 
the Sacramento Valley and quite active in Los 
Angeles territory. 

The transportation situation has improved with 
the reduced eastbound rates to Chicago and other 
territory in effect April 18. Reduced rates via the 
Southern Pacific to Galveston and thence by water 
to the Atlantic coast will be effective May 15. 

With a private car party of more than twenty 
directors, stockholders and other guests, F. B. 
Hutchens, general manager Fruit Growers’ Supply 
Co., passed thru San Francisco on his way to 
Susanville to be present at the starting up of the 
new white and sugar pine sawmill, which was set 
for April 16. D.S. Painter, of the company’s San 
Francisco office, and other representatives were 
also present. S. M. Bump is resident manager 
and John Perry is mill superintendent. The elec- 
trically operated mill will be capable of cutting 
about 350,000 feet a day with one shift, or 700,000 
feet with two. The box factory machinery is being 
installed, but it will take sixty days to obtain a 
stock of dry lumber for its’ operation. 

James A. Cheyne, president Pennsylvania Door 
& Sash Co., of Pittsburgh, Pa., has arrived here for 
a conference with F. O. McGavic, who represents 
the company on the Pacific coast, with offices here. 
The company has a large tract of timber in Lake 
County, Oregon, and has secured a mill site at 
Lakeview. Its intention is to operate there after 
market conditions become favorable. Mr. Cheyne 
takes an optimistic view of the lumber situation. 
Stocks of manufactured material in some of the 
warehouses are moving and the building outlook is 
more favorable. " 

The Sugar Pine Lumber Co., a new concern in 


' which A. H. Fleming, president Madera Sugar pine 


Co., E. H. Cox, A. W. Heavenrich and others are 
interested, is taking steps looking toward operations 
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on the large tract of white and sugar pine timber 
in Madera County, which was recently purchased 
from the White and Friant interests. The site for 
the sawmill has not been announced-yet, but sur- 
veys are being made for a railroad to tap the 
timber. 

The Minarets & Western Railway Co. has filed 
articles of incorporation with an authorized capital 
stock of $1,000,000. The directors are A. A 
Heavenrich and J. P. Hemphill, of Madera, and 
D. Binford, of San Francisco. The new road will 
extend from Friant, in Fresno County, to North 
Fork, in Madera County, a distance of about forty 
miles. The mill will have a capacity of 65,000,000 
feet annually. 

M. L. Euphrat, manager Wendling Nathan Co., 
this city, says the volume of Douglas fir business 
has increased and that the company is doing quite 
a little shipping. The price situation, however, is 
unsatisfactory, with quite a wide range. Some of 
the small mills, just starting up, have offered lum- 
ber at ridiculously low prices. It is hard to find 
a full assortment at most of the mills. The 
Brighton Mill Co., of Brighton, Ore., has resumed 
operations. The Plumas Lumber Co.’s white pine 
sawmill at Cromberg will start up for the season 
about May 1, with very little stock remaining on 
hand. 

R. EB. Danaher, general manager Michigan-Cali- 
fornia Lumber Co., this city, states that the saw- 
mill at Pino Grande will. start up about May 1. 
It is the intention to make a normal cut of 25,- 
000,000 feet, of which 80 percent will be sugar 
pine. He thinks the California pine market has 
reached bottom on the lower grades and that the 
mills could not afford to operate at further reduc- 
tions. The box factory at Camino is in opera- 
tion. 

The Pacific Lumber Co., this city, is operating 
Mill “B” at Scotia and making about 50 percent 
of a normal cut of redwood. Mill “A,” which is be- 
ing equipped for electrical operation thruout, will 
be ready within sixty days. The cut can then be 
increased to obtain a better assortment of stock. 
Dry clears are scarce. The market has improved 
since the first of the year. 

Charles R. McCormick & Co., this city, are still 
making good sales of Douglas fir and shipping 
steadily to the California market. They report 
the tone of the market a little healthier, with 
some improvement in the eastern demand. Build- 
ing activities in California are increasing and the 
yards are stocking up. Two of the company’s 
sawmills at St. Helens, Ore., are in operation. 

The Weed Lumber Co.’s planing mill, box factory 
and sash and door factory at Weed are in opera- 
tion. There is a good demand for white pine doors. 
No date has been set for starting up the sawmill, 
which has been overhauled and made ready for 
operation. Crews of men are working at the camps 
getting ready for active logging. Stocks at the 
plant have been gradually reduced. 

The Diamond Match Co., which is preparing for 
a good season’s operations at Stirling City, plans 
to begin logging during the week. Substantial 
reductions in wages has been announced in the 
woods and at the sawmill and factories. 

The White Pine Lumber Co., of Klamath Falls, 
has joined the California White & Sugar Pine 
Manufacturers’ Association. Capt. Marion Nine 
is vice president and general manager of the com- 
pany, which will start up its new circular mill 
this season. White pine lumber will be manufac- 
tured for the eastern market. 

F. H. Lambert, general manager McCloud River 
Lumber Co., is here from McCloud. Stocks of white 
and sugar pine are gradually diminishing. The 
sawmills will start up for the new season around 
May 1 and operate with one shift. 

K. H. Koehler, assistant manager Eastern & 
Western Lumber Co., of Portland, has left here 
for the north Coast, after having paid a visit to 
the company’s yard in Salt Lake City. _L. A. Morri- 
son, the San Francisco sales manager, reports quite 
a little California business in Douglas fir but that 
low prices prevail. Good shipments are being made, 
but brokers are having some trouble in placing 
mixed cars on account of stocks at mills being 
badly broken. 

Nathan Paine, of the Paine Lumber Co., was 
here during the week, accompanied by Mr. Morgan, 
of the Morgan Sash & Door Co. Both companies 
have plants in Oshkosh, Wis. Mr. Paine expects to 
see some improvement in the market for California 
white pine, particularly No. 2 shop. 

Carl A. Kupfer is now California representative 
of the North Coast Dry Kiln Co., of Seattle. He is 
a wood utilization and dry kiln specialist. He 
had some valuable experience during the late war 
in connection with dry kiln work and wood tests 
for the Government. 

A. C, Dixon, general manager Booth-Kelly Lum- 
ber Co., of Eugene, Ore., and L. L. Lewis, the sales 
manager, are going over the San Joaquin Valley 
territory, accompanied by J. R. Neylan, San Fran- 
cisco sales agent. They will attend the convention 


of the Western Retail Lumbermen’s Association in 
Fresno on April 25, 26 and 27. 

R. W. Brown, who was formerly connected with 
the lumber sales department of Sudden & Christen- 
son, this city, attended the Tuesday luncheon meet- 
ing of the Douglas Fir Club and told of his recent 
trip to China and Japan. He is a past president 
of the club. ; 

J. H. Emmert, president Pacific Lumber Co., this 
city, is in China on a three months’ tour of the 
Orient, accompanied by his wife and daughter. 
They left here on the steamer Golden State on its 
first voyage. 

William H. Wood, president Hart-Wood Lumber 
Co., this city, will leave for New York next week 
and will spend a month in the Hast. His com- 
pany has mills at Raymond, Wash., and operates 
a fleet of six steamers. 

. A. Beckstrom, Arizona representative of 
Charles R. McCormick & Co., with headquarters at 
Phoenix, has arrived here to spend a few months 
in the local office. He reports lumber business in 
Arizona not very brisk, but the dealers are opti- 
mistic. 

Among the lumbermen visitors to the city are: 
Thorpe Babcock, manager Northwestern Lumber 
Co., of Hoquiam, Wash.; Victor H. Elfendahl, of 
Skinner & Eddy, Seattle; I. M. Johnson, president 
Plumas Lumber Co., Cromberg; E. J. Clark, vice 
president of a Kansas City lumber company. 


SEATTLE, WASH. 


April 16.—A week ago fir dimension was obtain- 
able at $8 off list. Today the price is $7. This 
is an isolated instance in the comprehensive fir 
list, but it tends to show that the market is pick- 
ing up. At any rate, buying is a little more diffi- 
eult. There is a better feeling and a little more 
business, particularly in Wisconsin and South Da- 
kota, and signs of an awakening in Iowa, in which 
State southern pine is strongly competitive with 
fir. Wholesalers face a “fierce” situation, for mixed 
orders predominate, and they are extremely hard 
to fill. If a particular mill is short one item the 
chances are that the order will be turned down 
without any argument. A sample experience was 
in evidence this week when a wholesaler attempted 
to place an order including vertical grain floor- 
ing, 6-inch slash grain flooring and 6-inch drop 
siding. One mill turned down the order because 
of a shortage of slash grain and drop siding, altho 
there was a heavy stock of vertical grain; and an- 
other mill almost immediately adjoining rejected it 
because of a shortage of vertical grain, altho hav- 
ing plenty of sash grain and drop siding. The 
wholesaler was not able to do business with either 
of them, or with both together. 

According to the west Coast review, fir produc- 
tion has shifted from a total of 44 percent below 
normal to 39 below, for last week. Actual produc- 
tion at 119 association mills was 52,330,268 feet. 
New business totaled 57,306,837 feet and shipments 
62,674,712 feet. In the rail trade orders accepted 
included 1,492 cars as against 1,386 cars of orders 
shipped, the unshipped balance being 3,690 cars, 
or approximately 10,000 cars below normal. Local 
business continues active, with new work totaling 
2,603,585 feet, and deliveries 4,530,088 feet. New 
coastwise business totaled 6,982,252 feet, as against 
coastwise shipments of 11,674,450 feet, the un- 
shipped balance being 56,325,192 feet. In the ex- 
port trade new business totaled 2,961,000 feet and 
shipments 4,920,174 feet, with the unshipped bal- 
ance totaling 20,444,892 feet. 

J. Curtis Robinson, traffic manager of the North- 
western Fruit Exchange, gave a talk before the 
publicity bureau of the Seattle Chamber of Com- 
merce Monday, submitting instructive figures as 
to the lumber needed in handling the northwestern 
fruit crop. He said the Wenatchee district this 
season would require 12,000,000 apple boxes, or 
60,000,000 feet of lumber, equal to 2,000 cars 
of 30,000 feet each, or forty trains of fifty cars 
each; also 2,000,000 boxes for pears, peaches, 
apricots, prunes and other soft fruits. He be- 
lieved Yakima would require 12,000,000 boxes, and 
that the Spokane and Walla Walla districts would 
harvest a yield must larger than that of 1920, 
when production was 65 percent of normal. 

J. D. Butler, of the Heybrook Lumber Co., who 
underwent a serious operation several days ago, is 
progressing satisfactorily and will be able to go 
from the hospital to his home some time next 
week, 

John Dower, of the Dower Lumber Co., Wadena, 
Minn., who has been in Yakima, Wash., for the last 
thirty days looking after his line-yard trade, passed 
thru Seattle this week on his way to Wadena. Mr. 
Dower reports that his yards have been doing more 
business in Yakima territory than a year ago. He 
also looks for an encouraging trade in Minnesota. 

W. A. Shumm, traffic manager of the Pacific 
Coast Shippers’ Association, will return early next 
week from San Francisco, where he appeared before 
the conference committee with arguments for a re- 
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Sell Long 
Wearing Quality 


Equal in durability and beauty to any 
hardwood floor, our 


R Longleaf F Yellow Pine 
ift I looring 
is a good seller where builders de- 
mand big values. It makes a perfect 


floor for hard use. 


Also yard and shed stocks, 
timbers and R. R. Material. 


anfla Lumber Co. 
Holt, Florida 
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We Furnish Everything in 
ROUGH AND DRESSED 
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Our wood is more even in color and 
texture and runs uniform in qual- 
ity, millwork and grades. 


Burton Saat 
Perry, Fla. 
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duction in the rates on forest products by way of 
the Panama Canal. Mr. Shumm will report to the 
next luncheon of Seattle wholesalers on the results 
of this trip to San Francisco. 


ABERDEEN—HOQUIAM, WASH. 


April 16.—The building mark set by Hoquiam in 
March has been already passed with but half April 
gone. The record passed by $4,250 the mark set 
in the corresponding month of last year. 

The ‘name on every piece” slogan made famous 
by a well known American candy is being adopted 
by the National Lumber & Manufacturing Co., of 
Hoquiam. All lumber leaving the mills bears the 
insignia ‘National, Hoquiam, Wash.” Six self- 
feeding markers with rubber dies are to be used, 
and steel dies will mark rough lumber. The sta- 
tionery and price lists of the concern will carry 
the same phrasing. Fred T. Dean, office manager 
of the mill, is responsible for the innovation. 

One million and five hundred thousand feet of 
lumber has been booked by the National for the 
Atlantic seaboard ports. © Officials report brisk 
trade from California and offshore ports. A mil- 
lion feet was loaded by the Williams liner Willhilo 
last week for the Atlantic coast. A. L. Paine, 
manager of the company, accompanied by Mrs. 
Paine, returned by automobile from a six weeks’ 
motor trip thru California. 


A new service between Grays Harbor and other 
north Pacific ports and Cuba was inaugurated 
when the steamer Eldorado, of the Caribean-Gulf 
line, entered the local harbor on Wednesday to take 
on a cargo of lumber at the Bay City Lumber Co.’s 
plant. Four vessels operated by the Swane-Hoyt 
shipping interests of San Francisco will be used 
on the run and trips will be made as quickly as 
cargoes can be received. 

The Woodlawn shingle mill, of Hoquiam, started 
operation April 13 with thirty men after a shut- 
down of several weeks. Tho local shingle mill 
operators report the shingle market still unsteady, 
they believe indications are good for normal trade 
in the near future. 

A. §. Hoonan, secretary of the Western Lumber 
Co., announces that the mill will resume with a 
full crew of 120 men on April 18. It closed down 
Feb. 1. 

With the National Lumber & Manufacturing 
Co. and the Eureka Cedar Lumber & Shingle Co. 
working two shifts, conditions in Grays harbor 
are nearly normal in the lumber industry, where 
nearly 3,000 men are now employed. 

According to figures compiled here lumber ship- 
ments from Grays Harbor by rail and water, 
totaled 44,681,167 board feet during March. Of 
the total, 771 freight cars from Hoquiam and 
Aberdeen carried 19,659,167 feet to various points 
thruout the country. Aberdeen mills shipped 402 
ears with 10,050,000 feet of lumber and the 
Hoquiam plants loaded 9,609,167 feet into 369 
cars. Water. shipments clearing Grays Harbor 
amounted to 25,022,000 feet. 


SPOKANE, WASH. 


April 16.—The lumber market continues spotty, 
demand being light. The most encouraging factor 
is the prevalence of inquiries for 2 by 4’s, which 
indicate a shortage of this size in other markets 
presumably because of increasing house construc- 
tion. 

The annual meeting of the Edward Rutledge 
Timber Co., of Coeur d’Alene, Idaho, was held 
last Tuesday. R. M. Weyerhaeuser, of Cloquet, 
was reélected president; Huntington Taylor, of 
Coeur d’Alene, Idaho, vice president and general 
manager; C. A. Weyerhaeuser, of Little Falls, 
Minn., treasurer, and William Merrigan, secretary. 

The four Weyerhaeuser brothers, C. A. Weyer- 
haeuser, R. M. Weyerhaeuser, F. E. Weyerhaeuser, 
of St. Paul, Minn., and J. P. Weyerhaeuser, of 
Tacoma, Wash., were in Spokane for several days 
during the week and attended the monthly con- 
ference of the Weyerhaeuser Sales Co. directors 
in the Old National Bank Building. C. E. Me- 
Gibbon, of Minneapolis, manager of the Northland 
Pine Co., a Weyerhaeuser concern, was also 
present. 

The Weyerhaeusers, with the exception of J. P. 
Weyerhaeuser, were on their way east from Cali- 
fornia. The occasion of their visit was the annual 
meeting of the Edward Rutledge Timber Co. above 
mentioned. They looked in the best of health and 
were as usual, democratic, cordial and unassum- 
ingly American. 

As to general conditions they had little to say. 
“There is little to be said,” C. A. Weyerhaeuser 
declared, speaking for the others. ‘The lumber 
business is quiet at the present time but we are 
hopeful of a slow and steady improvement. I am 
genuinely sorry to learn of the death of Mr. Fred 


H. Gilman. I remember when he used to come to 
my office in Chicago thirty years ago when I was 
just starting in business.” 

The National Builders’ Bureau reélected A. L. 
Porter president at the annual meeting held last 
week. Mr. Porter is secretary of the Western 
Retail Lumbermen’s Association. F. H. Beckman, 
who has been secretary-treasurer and manager, 
was made vice president and general manager. 


. M. W. Taylor was elected secretary and P. H. 


Pugsley, treasurer in his stead. W. L. Hoyer and 
W. M. Bayne were elected to the second and the 
third vice presidencies. 


W. M. Marshall, who has been credit manager 
of the Weyerhaeuser Sales Co. since his return 
from overseas service two years ago, resigned 
effective April 15. Mr. Marshall is starting the 
Marshall Letter Co. 


The week of May 22-28 inclusive is to be forest 
protection week in Idaho. Gov. D. W. Davis is 
now preparing a_ proclamation. Arrangements 
are being made thru the governor’s office to effect 
coéperation between the Forest Service and State 
and private agencies for an educational campaign 
to show the public the hazards and losses in forest 
fires and how they may be avoided, 


PORTLAND, ORE. 


April 16.—F. C. Knapp, president of the Penin- 
sula Lumber Co., this city, will be a member 
of the national committee that is to meet at 
Atlantic City April 27 to 29 under the auspices 
of the Chamber of Commerce of the United States 
to study the forestry situation with a view to sug- 
gesting a national forest policy. . 


The H. P. Dutton Lumber Co. will resume opera- 
tion at its Westlake mill about May 1. Mr. Dutton 
says that the fir market has a firmer tone, in- 
quiries being more plentiful, while the spruce 
market is better than it has been at any other 
time since the first of the year. The demand for 
spruce clears and shop stock is. particularly 
strong, he reports. 

The Shevlin-Hixon Co. at Bend, Ore., has applied 
to the State Engineer Perry E. Cupper for a per- 
mit to appropriate water from Paulina Creek, 
tributary ,to the east fork of the Deschutes River, 
for storage in a reservoir to be erected by the 
company’ at a cost of $12,000. The reservoir, 
which is to inundate 62.9 acres, will not be built 
on the channel of the stream but is to be filled by 
canals. <A 36-inch sluice pipe will provide an out- 
let. Construction is to be started as soon as the 
machinery can be brought to the site. 


F. W. Roblin, of the Saari-Roblin Lumber Co., 
found a pleasant surprise on his desk one morning 
this week in the nature of a handful of telegrams 
from distant parts of the country placing orders 
for material on which figures had been quoted a 
few days before. “It looks as if spring has ar- 
rived at last,’’ said Mr. Roblin smilingly. 


Norman F. Coleman, president of the Loyal 
Legion of Loggers & Lumbermen, has just returned 
to headquarters from a two weeks’ trip thru the 
Inland Empire. While he found only 60 percent 
of the plants in that section operating, and fur- 
ther recovery prospectively slow and gradual, his 
net impression is one of optimism, chiefly on ac- 
count of the courageous manner in which the 
managers of the district are facing the difficult 
situation, and the codperative attitude of the men 
which he found largely prevailing. The mills re- 
port large stocks of pine and larch on hand with 
sales about zero. 


In order to help reduce the cost of living the 
Eureka Lumber Co., of Hoquiam, Wash., is buying 
supplies for its men in carload lots, turning them 
over at cost, and going 50-50 on freight and deliv- 
ery charges, according to a report received at the 
Portland headquarters of the Loyal Legion of 
Loggers & Lumbermen from its Grays Harbor rep- 
resentative. 


HOUSTON, TEX. 


April 18.—The lumber situation locally remains 
practically unchanged. The volume of business 
in southern pine holds up to the record of the 
last several weeks, prices showing only slight 
fluctuations. A combination of scarcity of stock 
and improved demand has been responsible for a 
slight increase in the price of 1x8 No. 2 shiplap; 
2x4-18 and 20, and 2x12-24 and 26, in all grades, 
and of 1x12 No. 1 in all lengths. 

Conversation with retail dealers from all parts 
of Texas who were here last week for the lum- 
bermen’s convention, reveals that they are fairly 
well stocked in preparation for the business they 
all expect. With few exceptions they say that 
they have unloaded the lumber they bought at high 
prices, have taken such losses as were due them 
on the falling market, and now have stock in the 
yards that can be sold at a profit. 
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WARREN, ARK. 


April 18.—The market during the week saw no 
radical fluctuations. Altho there has been a grad- 
ual decline in the prices of uppers, common items 
have been holding their own and some have shown 
a slight increase. There seems no logical reason 
why uppers should continue to go off, considering 
the stock available. Stocks of upper finish are very 
light. Orders booked this week numbered a few 
less than those of last week, and the average price 
was somewhat lower, due to a larger volume of com- 
mon moving. Demand seems to come in waves, for 
one week orders will be plentiful and next there 
will be practically no business. There seems, how: 
ever, to be an undercurrent of stronger demand. 
The bulk of the business continues to come from 
the small dealer, altho there is some straight car 
business being placed. Some line-yard concerns 
are buying quite a bit of material. The indus- 
trials are buying very conservatively. The rail- 
roads have not been purchasers of lumber in sev- 
eral months. 

Rain has made logging quite difficult, and some 
mills have lost a little time on account of not being 
able to get logs. Labor is plentiful and the men 
who are holding jobs are very nearly as efficient as 
in prewar days. Some mills are making their sec- 
ond cut in wages, which means a 20 percent reduc- 
tion in the last six months. 

The hardwood situation does not show much im- 
provement. There is a little buying but no strength- 
ening of prices. Industrials are buying cautiously 
and slowly. The heavy rains this week have cut 
the production of the hardwood mills quite a 


bit. 
MOBILE, ALA. 


April 18.—There seems to be a slight revival of 
interest in the lumber business in the Mobile dis- 
trict, but so far it has not resulted in any ap- 
preciable increase in sales or change in prices. 
It is estimated that fully 50 percent of the mills 
are down, with no prospect of their immediate 
resumption. A few mills are working full time 
cutting cross ties for Europe and the north At- 
lantic section of the United States, while resump- 
tion of building activities in Mobile and other 
cities along the east Gulf coast is expected to 
create a better demand for building materials with- 
in a short time. 

The export business is held down to some extent 
by the low freight rates the exporters are willing 
to pay, ranging around $11 to Cuba, Porto Rico and 
other West Indian countries and to Mexico. Ship 
operators claim they are unable to operate on that 
basis and lumber exporters say they can not afford 
to pay a higher rate. The United Fruit Co. has 
purchased 2,000,000 feet of pine lumber for early 
delivery in Cuba, it was reported in lumber circles 
a day or two ago. The original inquiry was for 
6,000,000 feet, but this was scaled to one-third be- 
fore the purchase was made. The lumber was sold 
by a mill interest at Pascagoula, Miss., and the 
shipments will be made thru that port. 


ORANGE, TEX. 


April 18.—A fair interior trade this summer and 
a good trade this fall are what local sales managers 
look forward to, according to E. V. Folsom, sales 
manager of The Lutcher & Moore Lumber Co., who 
has just returned from the Texas lumbermen’s con- 
vention at Houston. “Everyone feels that a re- 
vival of business is inevitable,” said Mr. Folsom to 
the AMERICAN LUMBERMAN representative, “and the 
general feeling at the convention was one of 
optimism. No one looks forward to any big boom, 
but all believe that business will continue to im- 
prove from this time forward. Reports from cities 
all over the interior of the country show a steady 
increase in building permits, especially for homes, 
and this means a steadily increasing demand for 
lumber, especially dimension and finish. Our dis- 
trict representatives report a steadily growing senti- 
ment on the part of yard men to stock up in expec- 
tation of coming demand and we look forward to a 
satisfactory business this summer and fall.” 

Orange’s export trade is best evidenced by the 
fact that one steamer, the Lake Govan, cleared 
Saturday afternoon for Tampico and Vera Cruz 
with 2,300 tons of general cargo and lumber, and 
three big 4-masters and one 3-masted schooner are 
now loading here, besides the Dutch steamship 
Ubbergen, which is taking on 1,000,000 feet for 
Tampico. Three of the schooners will take a total 
of 1,650,000 feet to Mexico, while the fourth will 
carry 500,000 feet to New ‘York. All of these ves- 
sels were secured for this port by Tippen & Boyd 
and their lumber cargoes are being furnished by 
Lutcher & Moore. They are being loaded by the 
C. H. Austin Stevedoring Co. 

General Sales Manager E. V. Folsom, of The 
Lutcher & Moore Lumber Co., had as his guests here 
Friday a party of northern Texas lumbermen and 
their wives who had been in attendance at the 


- item. 


Honston convention. They were in charge of W. L. 
Anderson, northern Texas representative of Lutcher 
& Moore, and included in the party were: Mr. and 
Mrs. E. V. Muntower, Mr. and Mrs. S. M. Milstead 
and P. J. Reynolds, of Fort Worth; Walter Barle- 
more, of San Angelo, and R. O. Pearson, of Colo- 
rado. The party made a tour of inspection of the 
Lutcher & Moore plants, called in a body on Mrs. 
Frances Ann Lutcher and in the afternoon enjoyed 
high tea in the general offices of the company. 


BEAUMONT, TEX. 


April 20.—The demand for yard stocks continues 
to hold up to a point where shipments are about 
the new normal. While there has been no change 
in prices, manufacturers consider the market in 
good shape, with no signs of weakening on any 
No. 2 dimension and shiplap are showing 
some strength. Two-inch is active and firm, with 
a marked scarcity in No. 2, 6-, 8- and 10-inch. 
Stocks of these items at the mills have reached a 
point where an advance would not be unexpected. 
On some of the items a few mills have advanced 
their quotations, but sufficient time has not elapsed 
to learn the results. 

Building in this section is becoming more active, 
and it is, noticeable from the demand for yard 
stocks that as winter passes away the activity is 
gradually creeping northward. 

Conditions in the hardwood trade are gradually 
improving, there having been practically no change 
in the market for several weeks. Hardwood has 
persisted in a downward tendency so long that 
manufacturers look upon the present stabilization 
as a distinct turn for the better. 

First and second grades are getting very scarce 
and it is hoped that this condition will add strength 
to common grades. Two of the heaviest rains for 
years, having a total precipitation of 9 inches, 
flooded the hardwood districts and made logging in 
many sections impossible. They will have some 
effect upon production for the next week or ten 


days. 
BIRMINGHAM, ALA. 


April 18.—With increased building operations, 
both in Birmingham and other sections of the 
South, the wholesale and retail lumber situation 
of the Birmingham district is vastly improved. 
Thruout the last several weeks the improvement has 
not been sensational, but each week showed some 
betterment. Lumbermen say every indication points 
to the probable record in the building of homes for 
April. March broke all records of recent years. 
As usual, during the last week the business of local 
retail yards was better than that of wholesalers, 
probably because Birmingham is still among the 
leading cities of the country in the matter of home 
building. Wholesale dealers are most optimistic, 
however. 

Improvement in the lumber mill situation in 
many towns of Alabama is shown in recent reports. 
Especially is this true of Alexander City. This 
small town is almost entirely engaged in lumber 
manufacturing. Among its mills are: Webb Lum- 
ber Co., Nolen Lumber Co., Herzfield Lumber Co., 
J. M. Stevenson Lumber Co., Black Lumber Co., 
Sorrell Lumber Co. and the Columbia Manufactur- 
ing Co. Reopening of the mills is now taking 
place there and every preparation is being made 
for the coming of the better times expected at an 


early date. 
NORFOLK, VA. 


April 18.—Demand for rough North Carolina pine 
continues to be spasmodic. While the aggregate 
sales for the week did not show an increase over 
those of last week, prices appear to be hardening, 
as evidenced by recent sales at prices the same as 
those of the week previous. There has been a fall- 
ing off in inquiries, but this is not very discourag- 
ing to millmen, for it appears that quite a few of 
the inquiries that were being sent out were “‘feel- 
ers,” and others had prices tacked on to them 
which the standard kiln dried mills would not for a 
moment consider. The buyers continue to buy hand 
to mouth and to place orders for single carlots, 
always to be shipped immediately. While southern 
pine men and southwestern operators are more 
“bullish” in their talk, they are not in their prices. 
Their competition with North Carolina pine right 
now is not as destructive as it was a short time 
ago, and where quick shipment is essential the 
North Carolina pine people will generally be given 
preference. Several mills say they will close down 
soon indefinitely and others are talking more 
strongly along this line, for demand for certain 
items, particularly of low grades, is not equal to 
production. 

The sales of 4/4 edge No. 2 and better and No. 3 
rough during the week were light. Reports from 
New England say that because of the building strike 
a damper has been put on building. Most mills 
are holding steady on price. There is still a good 
inquiry for No. 2 and better stock widths in all 
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‘EUGENE OREGON 


ANE County, Oregon (of which Eugene is the county 
seat) is credited with having sufficient standing tim - 
ber to equal the annual cut of all the saw mills in the 
United States; an eloquent reason for the establish- 

ment of our headquarters in Eugene, in close proximity to 
ourmany mill-connections, from whom we make ship- 
ments via all Transcontinental routes upon basis ;of Port- 
land (common Coast) freight rates. 
Lumbermen visiting the Portland district are invited 
to call at our Eugene offices to get acquainted; Eu- 
gene is but a five-hour (and pleas- 
ant) ride from Portland. 
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thicknesses, and in North Carolina pine these are 
very scarce. Demand for other planing mill items 
is small. 

There has been no change in the demand for 4/4 
edge box or other low grade items, altho occasional 
small sales are being made at prices on a par with 
those realized in previous sales. Everything 
bought is wanted right away and most low grade 
stock is going into building construction, the box 
makers being out of the market as a rule. There 
is a better demand for stock widths of culls and red 
heart and mills appear to have little trouble getting 
their prices in the South altho underbid in the 
North and East. Complaint is heard of competition 
from west Coast products by box makers in this 
section, who report also low prices quoted on edge 
box without having bought anything. Box bark 
strips are slightly more active, with prices more 
steady. 

There has been a fairly active demand for floor- 
ing, thin ceiling and roofers during the last week 
in solid and mixed carlots. It would appear that 
prices on dressed stock have stiffened for the time 
being, notwithstanding outside competition, the 
planing mill men being rather desperate in their 
statement that prices can not go any lower, and 
they continue to operate and break even. While 
building is far from normal as yet, prospects are 
brighter, altho doubt as to labor and slowness in 
decline of other building materials are holding up 
development to a large extent. 


SHREVEPORT, LA. 


April 18.—While the outlook generally appears 
to be somewhat brighter, a permanent improve- 
ment in the southern pine market is not looked 
for until freight rates have been lowered and 
financial conditions are more nearly normal. How- 
ever, building is showing more activity. 

The dealers have been taking about all the No. 
1 dimension that the mills have in sight. The 
demand for rough finish, principally from nortfiern 
factories, has improved, indicating that stocks are 
becoming very scarce. The actual demand for 
No. 1 dimension has not been very heavy, but a 
small increase has been able to take about all the 
dry stocks off the sticks and a number of large 
concerns are reported as having practically none 
in shipping condition. Call for No. 2 dimension 
is also showing some increase, also the call for 
boards and shiplap. 

Logging has been interfered with a great deal 
owing to the heavy rains of last week. There was 
considerable wind in this territory, but no heavy 
damage to timber has been reported. 


NEW ORLEANS, LA. 


April 18.—March imports at New Orleans 
showed a total valuation below that of March 
1920 and 1919, but ahead of any previous year 
with these two exceptions. Customhouses statis- 
ticians say that had coffee, sugar and hemp main- 
tained the prices prevailing at this season last 
year, the March, 1921, valuations would have ex- 
ceeded the total for March of last year, which 
holds the port record for the month. Among the 
principal import items listed mahogany figures 
as usual, the receipts totalling 1,625,000 feet 
valued at $182,084. 

Max Lowy, president of the Kern Co., this city, 
‘will sail from New York next Wednesday for 
Liverpool. Accompanied by his wife and son, he 
expects to spend several months in Europe, making 
a tour of the battle fields and looking after the 
business interests of his company. 

Carl L. Faust, of the Faust Bros. Lumber Co., 
Jackson, Miss., is planning a two months’ tour of 
Europe and expects to sail next month. He will 
be accompanied by his wife. Mr. Faust was re- 
cently elected president of the fourteenth Rotary 
district and is also president of the Jackson 
Rotary Club. While abroad he will represent both 
organizations at the International Rotary Conven- 
tion in Scotland. 

Secretary-Manager J. E. Rhodes, of the Southern 
Pine Association, left Wednesday for Kansas City 
to consult association officers and members on 
association business. From Kansas City, he will 
go to Atlantic City to attend the annual meeting 
of the Chamber of Commerce of the United States. 

E. C. Finkbine, head of the Finkbine Lumber 
Co., stopped off at Jackson, Miss., last week, en 
route to California, for a visit with W. E. Guild, 
treasurer and general manager of the company. 
Mr. Finkbine refuses to let current market con- 
ditions worry him. ‘‘We have been in this game 
fifty years,’ he told an interviewer at Jackson, 
“and we've seen times much worse than this. The 
depression can’t last long.” 

R. B. Dacey has purchased the interest of his 
partner, William Gorenflo, in R. B. Dacey & Co., 
doing a sawmill and general lumber business on 
Back Bay, at Biloxi, Miss., and will continue the 
business under the same firm name and style, 


according to an announcement made last week at 
Biloxi. 

It was announced here last week on the author- 
ity of R. M. Parker, president of the company, 
that the Brooklyn Cooperage Co. has completed 
the purchase of a 1400-acre hardwood tract in St. 
Landry Parish and has in contemplation the erec- 
tion of a large cooperage plant in Louisiana to 
supplement its operations in Missouri and Arkan- 
sas. It is understood that the company’s timber 
holdings in Louisiana now total about 26,000 
acres. It has a plant at Red Cross, La., manu- 
facturing syrup containers for the Chalmette re- 
finery of the American Sugar Refining Co., with 
which it is affiliated. In addition to expanding 
its Louisiana timber holdings, the company is 
said to have also purchased standing timber in 
South Carolina recently. 


LAUREL, MISS. 


April 18.—From a standpoint of price, there has 
been very little change in the southern pine mar- 
ket, but feeling among manufacturers is somewhat 
improved, as the volume of interior shipments is 
steadily increasing. The greater activity indi- 
eates that the public is gradually beginning to 
realize that lumber is cheap around the present 
level. 

Exporting to Cuba is quiet, but demand from 
the United Kingdom and South America has im- 
proved perceptibly during the last ten days, so 
that on the whole there is an improvement. 

During the last week petitions were circulated 
thruout the State by the Mississippi Association 
of Insurance Agents, requesting Gov. Russell to 
call a special session of the legislature to unravel 
the insurance muddle. When this has been ac- 
complished building in Mississippi will undoubt- 
edly pick up. In fact several projects which were 
abandoned because of inability to get insurance, 
have already been reinstated. The Commercial 
National Bank and Trust Co, will soon begin con- 
struction of a new banking house at a cost of 
approximately $100,000. Several homes are to be 
built in the immediate future. 


HATTIESBURG, MISS. 


April 18.—lIt is becoming harder all the time 
to buy mixed carlots of shed or yard stock. Two 
by 4’s are particularly scarce. Special cutting or- 
ders are still coming, but not yet in sufficient 
volume to enable all the mills to start up. The 
mills could take on more business if they could 
meet the low prices offered, but with some of them 
now losing money they are not going to reduce 
their prices further. It is likely that some of the 
mills that have been running right along will close 
down indefinitely within the next few weeks in 
order to give their plants a general overhauling. 
The heavy rains during the last few days will 
further reduce production in this section, as a 
number of the mills have considerable tram road 
washed out. The mills feel optimistic over the 
outlook, as every indication points to an early 
increase of the demand for lumber. 

The plant of the J. J. Newman Lumber Co. here 
is closed and will be down for several days be- 
cause of high water, and the sawmill plant of the 
same company at Sumrall is down because of the 
same condition, as both plants were in the path 
of the high water caused by the heavy rainfall 
last Friday night. 


LAKE CHARLES, LA. 


April 18.—As a whole the dealers are optimistic, 
but are satisfied if business will hold its own. One 
prominent retailer stated recently that all his 
company hoped for was a year without loss. Mill 
prices have remained firm, and the demand is 
apparently stabilizing itself. Building permits 
show that there are more homes and buildings be- 
ing constructed than at any time since last sum- 
mer. A great many who delayed making needed 
repairs on’ their places are now going ahead. 
There has also been a material improvement in the 
rice industry and an easier feeling exists in other 


lines. 
NEW YORK, N. Y. 


April 19.—When a lumber salesman can go out 
and in a single day dispose of $80,000 worth of 
lumber, it would seem that business is picking 
up. This accomplishment was announced by a 
representative of a big New York firm yesterday 
and he also confided that the entire “load’’ was 
disposed of to three, big firms in the Newtown 
Creek section of Brooklyn. The salesman ad- 
mitted that prices were cut a bit, but he also added 
that there was room enough left for a satisfactory 
profit and that a few such deals would make up 
for a lot of ‘dull weeks.” 

With prices about as they were a month ago, 
there have been many reports of improved busi- 
ness in the New York district, and everywhere 
one goes he will hear of a better outlook and will 
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be told that the long awaited building boom is 
taking shape. In Westchester County there has 
been a lull in building within the last week, due 
to strikes, and while the walkouts continue the 
situation is improving gradually. Here the build- 
ers and the workers are in a deadlock and it seems 
that there is little chance of labor enforcing its 
demands. 

There is one thing in the local situation that has 
become evident, that the home builder has been 
taught he has nothing to expect at present in the 
line of further recessions in the cost of materials. 
Lumber particularly is at its lowest level, unless 
every sign is misleading, and with anything like 
normal demand prices will bound upward. If the 
home builder delays, it is possible that he may 
find himself bidding for building material delivery 
instead of for commodity itself. Now the pur- 
chaser may go about his preparations with the 
certainty that delivery will be made at once. 


NORTH TONAWANDA, N. Y. 


April 18.—The season of receipts by vessel is 
due to open the latter part of the week. The 
steamer Simon Langell is scheduled to bring the 
first cargo of lumber down the lakes for delivery 
at the Tonawandas, coming from the Georgian Bay 
district with a consignment of white pine for 
White, Gratwick & Mitchell. 

At a meeting of representatives of the Lumber- 
men’s Association and the two locals of the Long- 
shoremen’s Union last week the lumber handlers 
agreed to a reduction of 12% percent in the charges 
that prevailed for unloading lumber from boats 
here. 

Franklin A. Hofheins, of the Transfer Lumber & 
Shingle Co., was among the delegates from the 
Rotary Club of the Tonawandas who attended the 
annual district conference at Ottawa. 

LeGrand S. DeGraff, of A. Weston & Son, has 
returned froma stay of several months aboard his 
yacht at Miami, Fla. 


BOSTON, MASS. 


April 20.—Some improvement is shown in both 
demand and inquiry, tho the market is still quiet. 
Prices all along the line continue about the same. 
None of the woods are really weak. Some show in- 
creased firmness. In some uncertainty as to prices 
continues a deterrent to trade, notably in southern 
lumber. 

The continued tightness of money and the con- 
tinuance of the building strike here are preventing 
a resumption of building, so a large field of demand 
for lumber here is still inactive. As all attempts 
to arbitrate the strike have failed, the employers’ 
associations of the city gave out a notice that on 
April 15 they would resume work, hiring anybody 
who wanted to work on the open shop basis at a 
90-cent an hour rate, and would make no agree- 
ments with union labor for the remainder of 
1921. But as yet this action has not produced 
any building boom—far from it. 

The Downes Lumber Co., of Boston, which op- 
erates a wholesale and retail business, as the low- 
est bidder has won a contract to furnish the city 
during the year about 750,000 feet of rough mer- 
chantable spruce. 


PITTSBURGH, PA. 


April 19.—The lumber market exhibits a little 
better tone than was apparent a week ago and 
wholesalers generally report a small improvement 
in demand. The question of wage for skilled 
mechanics in the building trades remains unset- 
tled, however, and building operations are scat- 
tered and not in very great volume. Industry gen- 
erally is resuming activity slowly and this move- 
ment is reflected in the lumber market. No price 
changes of consequence were reported by the 
leading lumbermen during the last week. 


PHILADELPHIA, PA. = 


April 18.—The lumber business here is still gain- 
ing, altho very slightly, and a few wholesalers seen 
today report a falling off in the volume of business 
during the last week. Generally, quotations are 
reported about as for the last two or three weeks, 
but one dealer finds them lower, and several have 
been able to get a little better prices. Probably the 
volume of lumber being sold here by the whole- 
salers is not much larger, but the retailers are 
surely doing more, altho building is not getting 
started as a week ago it was expected to. This is be- 
cause the wage question has not been settled, and 
even the building work for which permits have 
been issued is not going ahead. There is an in- 
creasing amount of work being figured on, how- 
ever, and it is supposed that this will proceed as 
soon as wages are adjusted. Planing mills are 
still busy, and there is some activity in repair and 
alteration work, while some builders are going 
as far as getting their millwork ready for the work 
they expect to do soon. The trim makers are only 


fairly busy, and the furniture manufacturers are 
progressing slowly. Box makers are still dull, 
altho there has been some revival of activity in 
battery and bottlers’ boxes and specials. 


MINNEAPOLIS, MINN. 


April 20.—Minneapolis building permits for 
March numbered 935 as compared with 500 last 
year, but the total estimated cost was only $1,360,- 
540, as against $1,504,090 last year. 

Alex W. Stewart, who resigned recently as sales 
representative of the White River Lumber Co. here, 
after more than ten years’ service, has returned 
from the west Coast and has opened sales offices 
here for the Hammond Lumber Co., with mills at 
Astoria and Mill City, Ore. He was on a visit to 
the mills and to the. main offices of the company 
which he now represents. Mr. Stewart was on the 
Coast at the time of the death of Fred H. Gilman, 
Pacific coast representative of the AMPRICAN LuMm- 
BERMAN. “Every lumberman I met felt a sense of 
personal loss in the death of Mr. Gilman,’’ said Mr. 
Stewart. “It was a great shock to his many 
friends.” 

Roy Herrick, managing the Wisconsin territory 
for the Jamison Lumber & Shingle Co., is in tempo- 
rary charge of its Minneapolis office, while Ed L. 
Crook, sales manager here, is on a business trip to 
Michigan. 

Thomas BE. Dunn, general manager of the Wil- 
liam H. White & McCulloch Lumber Co., with head- 
quarters at Fargo, N. D., was here the other day 
after a visit to Clinton, Iowa, where he was present 
to help celebrate the sixtieth anniversary of the 
marriage of his father and mother. 


DULUTH, MINN. 


April 20.—Further improvement in the demand 
was reported during last week. The trade is, there- 
fore, sanguine that the corner has been turned and 
that a gradual revival will develop from now on. 
More mixed carlots have been shipped during the 
last few days than in months. That is taken as an 
indication that retail yards find it necessary to do 
some sorting up to take care of current trade. Mod- 
erate inquiry is being received from the East, and 
a few orders for small lots have so far resulted. 

More building permits were issued in Duluth dur- 
ing the last ten days than in any similar period in 
two seasons. A satisfactory feature was that the 
great bulk of the permits were for small house 
building jobs and improvements to homes. Con- 
crete evidence that building costs have decreased in 
this city and district was shown in the letting last 
Saturday of a contract for a modern frame and 
stucco house at $20,000, or nearly $5,000 less than 
the lowest figures received on the same plans last 
November. 

The big steam sawmill of the Cloquet Lumber 
Co., at Cloquet, Minn., has started on its season’s 
run and an average lumber output is expected to 
be made. The new Northern sawmill will be 
started up shortly, as it is being rushed to com- 
pletion. That plant will be one of the largest in 
the country, and it will employ hundreds of men. 
It will be capable of running day and night the 
year round, as it is equipped with a hot pond. 

The W. T. Bailey Lumber Co. is arranging to 
start up its mill at Virginia with a full crew with- 
in the next few days. Officials of the company 
asserted that an abundance of labor is offering at 
heavy cuts under last season’s scale. Common 
labor is to be had at $3.50 a day and sawyers at 
$7.50. Last year common laborers were being paid 
around $5.50 and sawyers $10 a day. 


KANSAS CITY, MO. 


April 19.—If the rush of buyers into newly 
opened additions indicates anything, there will be a 
very large volume of building by individuals here in 
the next year. Heretofore, the great volume of 
residence building in Kansas City has been by 
development companies, who sold houses on the 
instalment plan, in most cases on very small initial 
payments. Last year these development companies 
did very little, for two reasons: Costs were high 
and it was difficult to finance such developments 
because of the danger of a drop in prices. As a 
result the housing shortage was acute. Under 
present conditions—money being hard to get, dis- 
counts on second paper ranging up to 30 percent, 
and labor costs still remaining high—the individual 
builder can do as well building for himself as he 
can by buying from the development companies. 
The result of this is seen in the rapidity with which 
new additions are being sold out. Recently an 
addition of eight square blocks, intersected by a 
boulevard, but otherwise wholly unimproved, and 
with poor transportation facilities, was sold out in 
three days, at prices ranging from $20.25 to $42 a 
front foot. Owing to the great increase in the 
building and loan funds available here, it is easier 
for the individual to finance his home than it is 
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for the development company to finance large 
operations. 

Meantime the labor question continues to cut a 
big figure in building operations. It is estimated 
that new construction of one kind and another 
aggregating $15,000,000 is being held up because 
of uncertainty. The next ten days will see a 
decision one way or the other, which means that the 
workers must take a cut of 20 percent or the con- 
tractors will go on an open shop basis. 

Employees of the American Sash & Door Co. 
voted last week on the daylight saving plan, but 
the proposition was voted down 126 to 24. 

Paul Kendall, advertising manager Long-Bell 
Lumber Co., was in Poplar Bluff last week attend- 
ing the convention of the southeast Missouri retail- 
ers. He talked to the convention on advertising. 

George B. Watson has opened the Contractor’s 
Material & Lumber Co. at Fifteenth Street and 
Cypress Avenue. 

Walter Weygant, formerly of the Central Coal & 
Coke Co., has joined C. B. Baxter & Co. as manager 
of the city sales and southern pine department. 
Clyde B. Baxter handles the west Coast department. 


LOS ANGELES, CALIF. 


April 16.—There is a slight but distinct appear- 
ance of improvement in the general situation. The 


wharves are clear of unsold stock and the market, 
tho still weak in spots, on the whole shows im- 


BUSINESS CHANGES 


ARKANSAS. Blytheville—E. C. Robinson 
Lumber Co. succeeds Blytheville Lumber Co. 

Fayetteville—W. J. Reynolds sells interest in 
J. H. Phipps Lumber Co. and purchases inter- 
est in Thompson-Ross Lumber Co. 

CALIFORNIA. Burrel, Hardwick & River- 
dale—Summit Lake Lumber Co. succeeded by 
Deacon Lumber Co. 

Upland—Eyman Lumber Co. sold to J. W. 
Heinecke. 

INDIANA. Shelbyville—Interest of Martin A. 
Cutsinger and the late John Thompson in Dia- 
mond Veneer plant sold to Grafton Johnson, 
of Greenwood, Ind. 

MICHIGAN. Grand Ledge—Holaday Lumber 
Co. succeeded by Marshall-Wright Lumber Co., 
of Ionia. 

MISSISSIPPI. Leland—Leland Stave Co. 
changing name to Leland Stave & Lumber 
Co., increasing capital from $20,000 to $50,000. 

MISSOURI. Braymer—Davis Bros. & Child 
Mercantile Co. succeeded by Dascomb Daniels 
Lumber Co., headquarters, Kansas City. 

Lockwood—C. Shepard & Son succeeded 
by Byrne-Renfro Lumber Co. 

Sweet Springs—Forest Lumber Co. 
Sweet Springs Lumber Co. 

NEBRASKA. Harvard and Inland—J. H. 
Yost Lumber Co. sold to Yost Bros. 

NEW YORK. Corona—Dora Ginsberg suc- 
ceeded by D. Ginsberg & Sons (Inc.); capital, 
$150,000. 

New York—News Print Service Bureau mov- 
ing offices from 18 East 4ist St. to Room 607 
Canadian Pacific Building, 342 Madison Avenue. 

New York—Willapa Lumber Co. removing of- 
fices from 96 Wall Street to Grand Central Ter- 
minal Building. 

NORTH DAKOTA. Whitman—Michigan Mer- 
cantile Co. succeeds Lamb Lumber & Imple- 
ment Co. 

Williston—R. C. Sanborn Lumber Co. pur- 
chased lumber yard of Bruegger Mercantile 
Co. 


OHIO. East Liverpool—Claude Nease Lum- 
ber Co.; interest bought by Winland Bros., 
building contractors. 

Lewisburg—J. C. Parsons, of Eldorado, pur- 
chased sawmill of George Horn estate and will 
operate. 

Wauseon—Gordon Lumber Co., of Oak Har- 
bor, Ohio, purchased yard and business of Wau- 
seon Lumber Co. 

OKLAHOMA. Wilson—W. B. Throop Lum- 
ber Co. sold to Chickasaw Lumber Co. 

PENNSYLVANIA. Litzenberg (Foglesville 
P. O.)—Lewis S. Lichtenwalner sold to Kuhns 
& Reichard. 

WASHINGTON. Castle Rock—F. Jordan pur- 
chased box factory of Wood Products Co. and 
will operate. 

Espanola—W. O. Weyen succeeded by R. D. 
Thiemans. 

Kelso—Employees of McLane Lumber & Shin- 
gle Co. are considering formation of codpera- 
tive company to purchase and operate plant. 

Seattle—Columbia Lumber Co. changing name 
to Kneisly Lumber Co. 

WISCONSIN. Appleton—R. W. Getschow, 
Conrad Verbeick and H. C. Getschow have pur- 
chased interests of John L. Hettinger and Ed- 
ward C. Schmidt in Ideal Lumber & Coal Co., 
operating a retail lumber yard. 


succeeds 


provement. Recent northern quotations indicate 
this also, flooring, for example, running $2 a thou- 
sand over the recent level. 

The inbound movement for the first half of this 
month is much heavier than that of March. To 
date, about thirty-five boats have been reported, 
with about 36,000,000 feet capacity. The receipts 
at the port for February were 25,037,734 feet of 
lumber, 4,837,600 lath, 4,236,800 shingles, 77,832 
ties, 105,936 lineal feet of poles and piles. Re- 
ceipts at San Diego for March were 5,040,000 feet 
of lumber and 3,965,000 feet of ties. 

The extraordinary activity in building recently 
reported continues and demand, of course, is good. 
Up to the night of April 13 building permits issued 
numbered 1,275, with total valuation of $2,710,435. 
The dwelling permits were about 500 for the first 
thirteen days of April. Labor conditions are fair, 
the only recent appearance of unrest having been 
a half-hearted painters’ strike that seems to have 
been abandoned before it was really started. 


THE 2,000,000 employees of the railroads, 
who absorb 70 cents out of each dollar received 
by the roads, appear to forget sometimes that 
there are between 20,000,000 and 30,000,000 se- 
curity owners who are suffering from the ab- 
normal situation which the policy of the unions 
has created. 


Juneau—R. B. Hartzheim, formerly of Hartz- 
heim Bros., has purchased an interest in Juneau 
Lumber Co. and assumed active duties with 
the firm. 

Mapleton—Werner Lumber Co. sold to H. W. 
Brown Lumber Co. 

Neenah—Defnet & Jagerson Supply Co. 
changed name to Jagerson Fuel Co.; will con- 
duct wholesale wood fuel, shaving and sawdust 
business. Eli Defnet, formerly secretary and 
treasurer, sold interest. 


INCORPORATIONS 


ILLINOIS. Chicago—Midwest Hardwood Co., 
aes West Monroe St., incorporated; capital, $10,- 


INDIANA. Fort Wayne—Paxton Fisher Lum- 
ber Co., incorporated. 

Indianapolis—Indianapolis Wire Bound Box 
Co., increasing capital from $10,000 to $100,000. 

KENTUCKY. Livermore—Livermore Chair 
Co., increasing capital from $20,000 to $75,000. 

Livermore—Green River Chair Co. increasing 
capital from $100,000 to $150,000. 

a aa Chair Co., 
capital, $300,0 

Na ol Table & Chair Co., incorpo- 
rated; capital, $10,000. 

LOUISIANA. Boyce—O. E. Grant Lumber 
Co., incorporated. 

Centreville—Teche Stave Factory, 
rated; capital, $10,000. 

Monroe—Major Stave Co., incorporated; cap- 
ital, $100,000. 

MARYLAND. Hagerstown—M. P. 
corporated; capital, $200,000. 

MASSACHUSETTS. Bourne—Sagamore Lum- 
ber & Coal Co., incorporated. 

MISSOURI. St. Louis—Howell Lumber Co., 
incorporated; capital, $200,000. 

St. -Louis—Schoenlau-Steiner Trunk Top & 
Veneer Co., increasing capital from $60,000 to 
$120,000 

NEW JERSEY. East Orange—Mount-Gear- 
hart, incorporated; capital, $100,000. 

NEW YORK. New York—Larkin Lumber Co. 
increasing capital to $100,000. 


OHIO. Chillicothe—Harmount & Woolf Tie 
<Co., increasing capital from $75,000 to $150,000. 

Perrysburg—Charles L. Koch Co. increasing 
capital from $45,000 to $80,500. 

Toledo—Robert Hixon Lumber Co. 
capital from $200,000 to $500,000. 


OKLAHOMA. Chickasha—Stephenson Browne 
Lumber Co., incorporated; capital, $200,000 

Okmulgee—J. W. & D. O. Metz, incorporated; 
capital, $50,000; retail lumber. 

Pawhuska—Echo Planing Mill, 
capital, $30,000. 

Richland—Kamn Lumber Co., 
capital, $10,000. 

OREGON. Klamath Falls—Big Lake Box Co., 
increasing capital to $300,000. 

PENNSYLVANIA. Allentown—Ritter & Smith 
Co., incorporated. 

RHODE ISLAND. Providence—Comb Ladder 
Co., incorporated; capital, $100,000. 

TEXAS. Athens—Williford Lumber Co., in- 
corporated; capital, $40,000. 

Austin—R. 4 — Lumber Co., 
rated; capital, $25,000 

Dalias—Dallas Lumber Co., incorporated; cap- 
ital, $30,000; retail. 


incorporated; 


incorpo- 


Moller, in- 


increasing 


incorporated; 


incorporated; 


incorpo- 
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Fort ac Hoey ~~ yg Lumber Co., incorpo- 
rated; capital, $5,0 

Somerville~Chambers Lumber Co., incorpo- 
rated. 

VIRGINIA, Bristol—Liberty Lumber & Man- 
beer ae g Co., increasing capital from $15,000 
ts) 

Radford—Radford Veneer Corporation, in- 
creasing capital from $15,000 to $150,000. 

WASHINGTON. Everett—William Hulbert 
Mill Pee increasing capital from $200,000 to 


$300,0 

fon yt ed Logging Co., 
capitel, $15,0 

Seattle—J. 2 W. Lumber Co., incorporated; 
capital, $8,000. 

Seattle—Offut Lumber Co., incorporated. 

Spokane—Eggers Pole & Supply Co., incorpo- 
rated; capital, $15,000. 

Tonga—Tonga Lumber Co., incorporated. 

WEST VIRGINIA. Charleston—English-Ott 
Lumber Co., increasing capital from $175,000 to 
$225,000. 

Huntington—Southern Coal & Timber Corpo- 
ration, incorporated; capital, $50,000. 

Westmoreland—Cline-Morgan Lumber Co., in- 
corporated; capital, $50,000. 

WISCONSIN. Sheboygan—C. B. Freyberg 
Lumber Co., increasing capital to $100,000. 

Sheboygan—South Side Wood Supply Co., in- 
corporated; capital, $50,000. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—Canadian Sawmills Co., 
incorporated; capital, $250,000. Will handle man- 
ufacturing end of Fesserton Timber Co.’s busi- 
ness; purchased plant of Pierce Lumber Co. at 
Timmins, Ont., and erecting mill at Krugers- 
dorf to cut about 30,000 feet a day. 


NEW VENTURES 


ALABAMA. Gadsden—M. H. Smith and J. M. 
Smith enter lumber business operating the old 
yard of the Griffin & Smith Coal Co. 

ARIZONA. Florence—Gila Valley Lumber & 
Hardware Co., new concern. 

ARKANSAS. Eldorado—Slagle-Johnson Lum- 
ber Co., recently began; headquarters, Monroe, 


incorporated; 


a. 

Kensett—Wisner Lumber Co., new concern, 
handling paints and lumber. 

CALIFORNIA. San _ Francisco — Griswold- 
Sand Lumber Co., headquarters, Portland. 

COLORADO. Pueblo—Pueblo Builders Lum- 
ber & Supply Co., recently began. 

DELAWARE, Bridgeville—John G. Town- 
send, new .lumber dealer here. 

ILLINOIS. Chicago — Thornton-Vanlanding- 
ham-Cook Lumber Co., recently began retail 
business. 

INDIANA. Indiana Harbor—Citizens Coal & 
Lumber Co., recently began; retail. 

KANSAS. Frankfort—G. T. Catren & Len 
Hussey will open lumber business. 

LOUISIANA. Alexandria—Hill-Hayes Lumber 
Co., new concern; capitalized at $25,000. 

New Orleans—Southern Hardwood Lumber 
Co., recently began. 

MARYLAND. Glen Burnie—J. F. Johnson, re- 
cently began. 

MINNESOTA, Minneapolis—Ike Torgersen, 
recently began wholesale lumber business. 

MISSOURI. St. Louis—Eber J. Wilder, re- 
cently began; 1171 Arcade Bldg., wholesale 
lumber. 

NEW JERSEY. Mount Freedom—Rev. B. E. 
Whitmore will open lumber yard. 

NEW MEXICO. aarti J. Bigbee re- 
cently began; sawmill 

OHIO. Ironton—T. G. Roberts opening lum- 
ber business. 

OKLAHOMA. 
recently began. 

OREGON. Eugene—C. H. Day enters lum- 
ber business with offices in First National Bank 
Building. 

Eugene—D. H. Mummey Lumber Co., re- 
cently began; wholesale and commission lum- 
ber business. 

Portland—Eastern Lumber Buyers’ Agency, 
recently began. 

PENNSYLVANIA, Connellsville—Union Build- 
ing & Lumber Co., recently began. 

Middletown—Newport Planing Mill Co., re- 
cently began; headquarters, Newport. 

SOUTH CAROLINA. Sumter—Creech Lum- 
ber Co., recently began; manufacture and whole- 
sale lumber. 

SOUTH DAKOTA. Sioux Falls—H. C. Newell 
Lumber Co., recently began. 

TENNESSEE. Knoxville—Sam R. Sells will 
open lumber business. 

TEXAS. Amarillo—J. W. Lee Lumber Co., 
new lumber business. 

Orange—Jerome Swinford recently began; 
commission lumber. 

WASHINGTON. Olympia—Olympia Fir Lum- 
ber Co., recently began; sawmill. 

Seattle—Cameron & Pratt, recently began; 
planing mill. 

WISCONSIN. River Falls—A. O. Myhre, who 
recently purchased the Brown Safety Ladder 
Co., has installed new eee os and estab- 
lished a sash and door manufacturing business 
under name of Pioneer Manufacturing Co. 


Hobart—Kiowa Lumber Co., 


Sturgeon Bay—Elmer Anderson has formed 
the Anderson Boat Works which will manu- 
facture wooden boats. He succeeds the Peterson 
Boat Works. 


NEW MILLS and EQUIPMENT 


INDIANA. Petersburg—Wilkinson Lumber 
Co., erecting addition to building. 

OHIO. Dayton—Rinderknecht Lumber Co. 
erecting two-story brick warehouse and office 
structure about 120 by 64 feet. 

Columbus—Henry McCleary Timber Co., of 
McCleary, Wash., sash and door manufacturer, 
to erect warehouse, 200 by 300 feet, as distrib- 
uting center for product. 

TEXAS. Hallsville—E. C. Sloan & Son build- 
ing saw and planing mill with capacity of 40,- 
000 feet daily; also shingle mill and commissary. 

WISCONSIN. Stevens Point—Clifford Lumber 
Co. building office and warehouse, 60 by 40 feet. 


CASUALTIES 


ARKANSAS. Corning—J. W. Black Lumber 
Co.’s plant destroyed by fire; loss, $25,000; in- 
surance, $15,000. Will be rebuilt. 

CALIFORNIA. Dinuba—Alta Lumber Co., 
loss by fire, $25,000. 

1OWA. Mingo—Smith-Barber Co., loss by fire, 
$35,000. 

LOUISIANA. Echo—Merceron Lumber & 
Shingle Co., loss by fire. 


MISSISSIPPI. Laurel—Gilchrist Fordney Co., 
loss by fire in dry kilns, $10,000; covered by in- 
surance; being rebuilt. 

NEBRASKA. Hoskins—Farmers’ Lumber Co., 
loss by fire, $35,000. 

NEW YORK. Port Chester—Byram Wood- 
working Co., loss by fire. 

NORTH. CAROLINA. Wallace—Camp Manu- 
facturing Co., loss by fire, $75,000; covered by 
insurance; dry kilns and 500,000 feet of lumber 
and other stock destroyed; rebuilding begun. 

OHIO. Bellaire—Dubois & McCoy lumber 
yards damaged by fire; loss, $100,000; partly 
covered by insurance. 

Cincinnati—Samuel H. Taft Lumber & Dis- 
tributing Co.; loss by fire, $20,000 

PENNSYLVANIA. Bastress—Mill belonging 
to William F. Coleman, of Williamsport, de- 
stroyed by fire. 4 

TEXAS. Alpine—Alamo Lumber Co., loss by 
fire, $50,000. 

WISCONSIN. Janesville—Solie Lumber Co., 
loss by fire. 


$25,000. 
Milwaukee—American Tool Chest Co., damaged 
by fire; loss, $35,000. 


TROUBLE AND LITIGATION 


Tacoma, WASH., April 16.—On the application 
of the Bank of California, Frank D. Oakley, Ta- 
coma attorney, was appointed receiver for the 
Danaher Lumber Co., of this city. The bank ac- 
companied its petition for the appointment of a 
receiver with a list of notes held against the com- 
pany. The suit is a friendly one and was not con- 
tested by the company. At the hearing it was 
stated by representatives of the bank that the 
company’s liabilities will amount to about $300,- 
000, while the assets are estimated at $1,000,000. 
The action followed upon the recent death of C. D. 
Danaher, president of the company. 


Schnorr Box Co., loss by fire, 


SHREVEPORT, LA., April 18.—Bankruptcy pro- 
ceedings were filed in the oS gee court here against 
the Unit Leasing Co., of this city, with the Huie- 
Hodge Lumber Co. as the chief complainant, claim- 
ing that the defendant company owed it notes 
totaling $40,000, and for lumber and supplies to 
an amount exceeding $1,000. 


HYMENEAL 


JONES-GREGORY. The marriage of Ruth 
D. Gregory and Edward R. Jones, of Shreve- 
port, La., took place on Tuesday, April 12, at 
St. Mark's Episcopal Church in that city, Rev. 
J. M. Owens officiating. The young couple left 
for a trip to California, and upon their return 
will reside in Shrevepoft. The groom is presi- 
dent of the Victoria Lumber Co., of that city, 
and also head of the local Chamber of Com- 
merce. 





FREIDELL-SAARI. Miss Salina Saari, daugh- 
ter of Mr. and Mrs. Andrew Saari, of Eveleth, 
Minn., and niece of John Saari, of the Saari- 
Roblin Lumber Co., of Portland, Ore., was mar- 
ried on April 15 to Dr. Hugh Freidell, of -Santa 
Barbara, Calif. The wedding took place at the 
home of Mr. and Mrs. John Saari in Portland, 
the bride being accompanied to that city by 
her mother. Dr. and Mrs. Freidell will make 
their home in Santa Barbara. 


BARBER-GALBRAITH. Miss Ethel Mildred 
Galbraith, daughter of Dr. and Mrs. J. Lindsay 
Galbraith, of Philadelphia, was married on 
April 14 to Lloyd Paxton Barber of the W. N. 
Lawton Lumber Co., of that city. After a 
honeymoon trip in the south, they will make 
their home in Philadelphia. 





Douglas 


F-l-R 


—like our other woods— 
is gaining broader distribu- 
tion in Eastern markets be- 
cause of its adaptability to 
varied uses and uniform 
quality and millwork. Fol- 
lowing are a few of the 
uses for which we recom- 


mend Douglas Fir: 


TIMBERS, JOIST, 
DIMENSION, 
R.R. MATERIAL. 


FINISH, FLOORING, 
CEILING, SIDING, 
AND YARD STOCK. 


Other Woods We Can Ship 


Sitka Spruce 
Western Hemlock 
Red Cedar 
WeStern Pine 


Idaho White Pine 


I: 
ES 
{ Red Cedar Shingles 


California Sugar Pine 


California White Pine 








EASTERN OFFICES: 


NEW YORK CITY. 
CANTON, OHIO. 
CHICAGO, ILL. 
MINNEAPOLIS, MINN. 
EVELETH, MINN. 











We want an opportunity 
to quote on your needs. 


Saari-Roblin 


Lumber Co. 


ORTLAND, 
ORE., U.S.A. 


JOHN SAARI, Pres. & Treas. J —_ SAARI, Vice-Pres. 
F.W. ROBLIN, S 


Northwestern 
Bank Bldg., 
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Established 1891 


Carstens & Earles 


(INCORPORATED) 


Pioneer Shippers of 


D ouglas Fir (Oregon Pine) 
Western Spruce 


Western Hemlock 
Red Cedar 


Spars—Timbers- 
Lumber all Grades 
Box Shooks 

Red Cedar Shingles 


always in transit. 


Wire Our Expense. 





Seattle, Washington 
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Mixed Cars— FIR 


from the Pacific Coast will Sidiae, Geiline, 
save you money. Let us a 
prove it. — 
Our MATCHLESS BRAND | HEMLOCK 
CLEARS always satisfy. Hoards, Shiplan: 


John D.Collins Fuit., CEDAR 
EATe, Lumber Co. y ae 

















C.C. Bronson LumberCo. 


West Coast Forest Products 


Western Hemlock 


A SPECIALTY 
Red Cedar Siding & Shingles 


723-24 White Building, SEATTLE, WASH. 











The Atlas Lumber Co. 


SEATTLE, WASH. 
Manufacturers 
FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. 
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Pacific Creo-Wood Pipe 


Trade Mark—Registered 


Korrugo Wood Blocks 


Patented and Trade Mark 
Registered. 


Pacific Creosoting Co. 


Northern Life Building, 


. SEATTLE, U.S.A, 











DO YOU WANT EMPLOYMENT? 
We can help you obtain a situation if you would insert 
an advertisement in the ‘‘Wanted-Employment Col- 
umn,’’ these ads are read by men seeking employees. 
Send your advertisement to the AMERICAN LUMBER- 
MAN, 481 8, Dearborn St., Chicago, Ill. 





W. W. Graham, of the Coast: Lumber Co., Seat- 
tle, Wash., who has spent about a month in Chi- 
cago on business matters, returned last Thursday 
to the Coast. 


The Lima Locomotive Works (Inc.) announces 
that on Saturday, April 23, it will remove its 
executive and sales offices from 30 Church Street, 
New York City, to 17 Bast 42nd Street, the same 
city. 

Floyd Johnson, formerly for three years with 
the Parker-Kellogg Lumber Co., Minneapolis, 
Minn., is now connected with the Chicago office 
of the Tremont Lumber Co., Rochelle, La., as 
assistant to R. C. Clark. 


F. E. Mathias, of the F, E. Mathias Lumber 
Co., Elkhart, Ind., made one of his periodical busi- 
ness visits to Chicago this week. Mr. Mathias re- 
ports very excellent building prospects in Elkhart, 
and thruout the surrounding territory. 


W. D. Parlour, of the box and shook department 
of the Great Southern Lumber Co., Bogalusa, La., 
spent a few days in Chicago recently, conferring 
with the Coale-Dixon Lumber Co., which is the 
representative for the Great Southern Lumber Co. 
in the Chicago territory. 


S. M. and W. E. Nickey, of the Green River 
Lumber Co. and Nickey Bros. (Inc.), Memphis, 
Tenn., spent last Saturday in Chicago, on their 
way to Vancouver, B. C., where they will spend 
about two weeks looking after their business inter- 
ests in that Province. They are heavily interested 
in the Capilano Timber Co., of North Vancouver. 


Charles Lovett, of the Thunder Lake Lumber 
Co., Rhinelander, Wis.; N. J. G. Van Keulen, 
secretary-treasurer of the Van Keulen & Winches- 
ter Lumber Co., Grand Rapids, Mich., and M. F. 
Coe, of the Forster Lumber Co., Milwaukee, Wis., 
were among the northern lumbermen who were in 
Chicago during the latter part of last week, look- 
ing into market conditions here. 


E. M. Yerks, of Yerks & Co., Yonkers, N. Y., and 
Mrs. Yerks spent a couple of days in Chicago this 
week, on their way to Seattle, Wash., where 
Mr. Yerks is going to spend about three weeks col- 
lecting first hand information regarding west Coast 
conditions. Yerks & Co, recently have enlarged and 
reconstructed their wharf at the yard at Yonkers, 
so that they are now able to unload ocean going 
vessels. 


L. R. Putman, directing manager American 
Wholesale Lumber Association, returned this week 
from a trip to St. Louis, Mo., and the south- 
eastern section of that State. He also attended 
the convention of the Southeast Missouri Retail 
Lumber Dealers’ Association at Poplar Bluff last 
Thursday and Friday, which he addressed. Russell 
T. Gheen, field man for the association, this week 
is in Ohio on field work. / 


Ralph M. Singer, in charge of the box shook and 
crating department of Dant & Russell (Inc.), 
Portland, Ore., stopped off in Chicago early this 
week on an eastern trip taken for the purpose of 
looking into market conditions. Mr. Singer said 
that the domestic market for Douglas fir remains 
quiet but that the export business is becoming 
more active. His concern has sold quite a bit of 
lumber for shipment to the Orient. 


J. A. Loggie, of the Whatcom Falls Mill Co., 
Bellingham, Wash., stopped off in Chicago during 
the week on his return to the Coast from the East, 
where he has spent some time looking into market 
conditions. He said that his mill has been closed 
down for some months, but that it will be started 
up again as soon as he gets back, as he believes 
that the market for Douglas fir is due for a 
marked improvement. He believes that tho the 
spring might be slow, good business will develop 
this summer and fall. 


W. J. Whyte, of the Gregertsen Bros. Lumber 
Co., left this week for the South, where he will 


spend about ten days at the cypress mills, collect- 


ing first hand information regarding mill condi- 
tions. The Gregertsen company next week expects 
to put its new planing mill at Cairo, Ill. into 
operation, all of the seven planers having been 
installed and now awaiting only the motors. The 
eapacity of the mill will be five cars of dressed 
lumber, and a shed has been constructed to hold 
1,000,000 feet of dressed stock. 


A. R. Burton, sales manager Diamond Lumber 
Co., Green Bay, Wis., spent a few days in Chicago 
this week. Mr, Burton said that his concern, like 
most of the other northern hardwood manufac- 


turers, is not taking orders for FAS stock, as its 
yard is practically wiped clean of uppers. W. 
Thom, sales manager for the Langdale Lumber 
Co., Antigo, Wis., also was in the city during the 
week. He was returning from a sales trip to 
Michigan, where, he said, he found business so dull 
and prospects so poor that he does not expect it 
worth while to revisit the State until July. 


Recent visitors to the west Coast were S. C. 
Ormsbee, of the Wayne Lumber Co., large manu- 
facturer of northern hardwoods at 110 West For- 
tieth Street, New York City, and his wife, who 
made an extended business and pleasure trip that 
included visits to California, Oregon, Colorado 
and other interesting points in the West. Mr. 
Ormsbee looked over logging operations in Cali- 
fornia and Oregon and visited his western cus- 
tomers and those in Chicago, having stopped 
off here en route. Mr. Ormsbee reports that busi- 
ness is greatly improved and that his concern has 
received more orders within the last few weeks 
than during any other like period since the busi- 
ness depression began to be felt. 


Ernest Dolge, of Ernest Dolge (Inc.), Tacoma, 
Wash., passed thru Chicago this week on his 
return to the Coast after an extended business trip 
to the East, on which he visited New York City, 
Baltimore, Philadelphia and. other trade centers. 
Mr. Dolge makes a specialty of clear cutting, large 
and long sizes both for the export and domestic 
trade, and his trip was taken for the purpose of 
ascertaining to what extent industrial consumers 
would be likely to require material of this kind. 
Mr. Dolge returned to the Coast in a decidedly 
optimistic frame of mind, convinced that even if 
spring is not productive of any large volume of 
business, summer and fall will be very active; and 
he believes that next year will be a “hummer” for 
the lumber trade. 


A. C. Quixley, of the Quixley Lumber Co., and 
Mrs. Quixley left last Tuesday for an eastern 
trip. They expected to visit Buffalo and New 
York City, and afterward Atlantic City, N. J., 
where Mr. Quixley will attend the annual con- 
vention of the Chamber of Commerce of the United 
States, to be held next Wednesday to Friday. A. 
C. Ebenreiter, vice president of the Quixley con- 
cern, returned during the week from a business 
trip to Detroit. He reports that the automobile 
plants are running only 30 percent of normal, the 
Ford shops being the only ones that are busy. The 
plants are pretty well stocked with lumber and are 
doing very little buying. The same applies to the 
makers of auto bodies. Mr. Ebenreiter found 
the auto people undecided as to when they would 
resume operations on a larger scale, and does not 
believe that they will be on the market to any 
extent for another ninety days. 


Charles Wolflin, of the Wolflin-West Side Lumber 
Co., Evansville, Ind., was in Chicago this week ac- 
companied by his wife and their son Carl. Mr. 
Wolflin reports considerable building in progress in 
Evansville and vicinity and says that his yard has 
done a greater volume of business up to this time 
this year than it did during the same period of 
1920. Mr. Wolflin is a dealer who endeavors to 
keep his stocks in normal supply all the time and 
to this end buys right along just as he needs the 
material. In thus following the market up and 
down he finds that his prices year in and year out 
average as low as if he had endeavored to pur- 
chase largely on the low market and withheld buy- 
ing during the period of high prices. Mr. Wolflin 
thinks this is going to be a mighty good year in his 
territory. He is experiencing considerable difficulty 
just at this time in placing orders with mills for 
mixed cars as mill stocks have become badly as- 
sorted and few of the manufacturers seem to be in 
position to take care of orders that call for as- 
sortments of materials in one car. 





MOVES HEADQUARTERS TO CHICAGO 


Word has been received that the general offices 
of the Aberdeen Lumber Co., manufacturer and 
wholesaler of southern lumber, will on April 
30 be moved from Pittsburgh, Pa., to Chicago, 
where they will be located at 1221 Lumber BEx- 
change Building. 

The Aberdeen Lumber Co. began operations in 
Pittsburgh in 1909 on a very small scale, but thru 
its strict policy of selling only lumber manufac- 
tured at its own contract mills, and shipping noth- 
ing but clean, straight grades, its business has in- 
creased and prospered, until today it controls the 
entire output of five large band mills in Louisiana 
and Arkansas with a nermal manufacturing ca- 
pacity of 50,000,000 feet a year. 
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The pdusiness of the Aberdeen Lumber Co. has 
grown so considerably of late as to make it im- 
perative that the general offices of the concern be 
located closer to its trade, and as Chicago rep- 
resents the more central point for the distribution 
of the products it handles, and at the same time 
is closer to its sources of supply, it was thought 
that the efficiency of the general management as 
well as of the sales department would be greatly 
increased by transferring headquarters to the mid- 
dle West metropolis. 

J. N. Woollett is the president of the Aberdeen 
Lumber Co.; W. L. McKay, secretary, and H. L. 
Trimble, treasurer. 





ISSUE ‘‘LUMBERMEN’S LOG’’ FOR 1921 


The “Lumbermen’s Log” for 1921, the handbook 
of the Lumbermen’s Association of Chicago, has 
just come off the press and is now being circulated 
among the membership. Besides containing full 
membership lists, the ‘Log’ also contains the 
annual reports of the various officers of the associa- 
tion for 1920, as presented at the annual meeting 
on Jan. 17 of this year; the charter of the organiza- 
tion, the by-laws and rules of order. As a reference 
book the “Log” is very valuable to the lumbermen 
in this territory. 
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EXHIBIT ATTRACTS ATTENTION 


The Visible Builder Co. this week had on exhibit 
at the rooms of the Lumbermen’s Association of 
Chicago a device for retail lumbermen called the 
“Visible Builder,’ which shows the prospective 
builder at a glance the features of a dozen or more 
approved types of construction of side walls, roof 
and floor. This device is made up of a uumber of 
sections which can be easily and quickly removed 
from the rack upon which they are mounted, and 
any section may easily be transferred to some 
other section, thus providing a means whereby the 
prospective home builder may make close com- 
parisons before making a choice. The rack may be 
made shorter or longer to suit the service room in 
which the retailer should have this device in- 
stalled. Panels can be made up to suit the needs 
of any customer, and the exhibit can also be used 
to show the difference between good and poor con- 
struction. 

S. F. D. Meffley, secretary-manager of the Lum- 
bermen’s Association of Chicago, during the week 
circulated among the membership a request for a 
complete list of the officers of the various concerns 
and of the material handled by them. He explains 
that the association is in daily receipt of requests 
for information regarding the different building 
materials handled by members of the association, 
also for names of companies handling these ma- 
terials, together with the names of officers of these 
companies. 


BIG SOUTHERN PINE CONTRACT 


Selling the character of stock that the southern 
mills desire to move without further loss, Marsh 
& Truman Lumber Co., of Chicago and Hatties- 
burg, this week closed a 1,000,000-foot order for 
shipment into the Buffalo (N. Y.) territory. By 
putting into actual practice the idea of efficient 
distribution, based on minimum cost, this southern 
pine order was secured for shipment during April 
and May, and late Monday was wired from Chicago 
to B. A. Cragin, jr., manager of the Hattiesburg 
office of the Marsh & Truman Lumber Co. 

The award of this large sized order for factory 
timbers, roofing and flooring, entirely in southern 
pine, altho apparently based on a low price, shows 
the determination to move stock and get the lum- 
ber business back on a normal basis. The final 
award was made after a week of extended negotia- 
tions, covering a considerable part of the East, 
and resulted in sending down to the South order 
for such stock as the mills are now very anxious 
to move. 

It will be remembered by many of the AMERICAN 
LUMBERMAN readers that for many years A. 
Fletcher Marsh was actively interested in traffic 
problems. During the war as an officer of the 
Construction Division, United States Army, Capt. 
Marsh was located in the South, where he co- 
operated with the southern pine mills in securing 
cars to load Government lumber. His system of 
solid trainloads of lumber moving to the North- 
east was one of great importance in expediting 
delivery of this lumber. 

Knowledge of the southern mill conditions, 
coupled with a recognition of the fact that factory 
flooring and roofing would not be moving rapidly 
for some time, determined Marsh & Truman Lum- 
ber Co. to take this important step, based on dis- 
tributing this large sized order even at a mini- 
mum handling charge. 

It is understood that in addition to having 
dressed longleaf timbers from 12 inches down to 
4 inches, the order as sent to Hattiesburg con- 
tained considerable 4x6- and 8x8-inch material, 
both D&M shortleaf; also some dimension and 
boards. 








NEW CONCERN IS INCORPORATED 


The Forest Products Corporation has recently 
been incorporated under the laws of Illinois, with 
a paid up capital of $188,000, to succeed Jones, 
Coates & Bailey, of which Frank J. Coates was 
president, and two other 
firms. The new concern 
will take over the yards 
and mills of Jones, 
Coates & Bailey, and will 
conduct aé_ retail and 
wholesale lumber  busi- 
ness from the offices at 
Hooker and Halsted 





R. M. KELSO, 
President of the Forest 
Products Corporation, 
Chicago 





streets. It will also en- 
gage in the manufacture 
of packing boxes, shook 
and wood frame fiber 
boxes at its splendidly 
equipped box factory. 

R. M. Kelso is the 
president of the Forest 
Products Corporation, and 
is a lumberman of long and successful experience. 
He began his lumber career with the Chicago 
Lumbering Co. of Michigan, at Manistique, Mich., 
in 1898. For thirteen years he was connected 
with the Edward Hines Lumber Co., and for the 
last five years has served as the eastern repre- 
sentative of the International Lumber Co., Inter- 
national Falls, Minn. 


A CORRECTION 

In the account of a meeting of the Philadelphia 
Lumbermen’s Exchange printed on page 75 of the 
April 16 issue of the AMERICAN LUMBERMAN it 
was stated that the Arrow Lumber Co., of Hunt- 
ington, W. Va., had been elected to membership 
in the exchange. The address given for this con- 
cern was in error, the company being located at 
Parkersburg, W. Va., not at Huntington. The 
Arrow Lumber Co. is one of the prominent hard- 
wood concerns of West Virginia, and its election to 
membership in the Philadelphia Lumbermen’s Ex- 
change is evidence that its officers believe in keeping 
in contact with the live ones in the industry. 








ASSISTANT SECRETARY OF NATIONAL 


For the purpose of facilitating the work of the 
National Lumber Manufacturers’ Association, par- 
ticularly during his absence from the Washington 
office, Dr. Wilson Compton, secretary-manager of 
the association, has appointed Franklin H. Smith 





FRANKLIN H. SMITH, WASHINGTON, D. C.; 


Assistant Secretary National Lumber Manufac- 
turers’ Association 


as assistant secretary. Mr. Smith became a mem- 
ber of the National staff as statistician-economist 
about a year ago and has actively participated in 
the various phases of association work during the 
period of his connection. He has a wide acquaint- 
ance among the personnel of the industry and an 
intensive knowledge of the economics of lumber 


manufacturing and has developed several valuable 
lines of statistical work for the association within 
the last ten months. i 

As the title of assistant secretary suggests, Mr. 
Smith will assist in the administration of the 
affairs of the National association without, how- 
ever, relinquishing his activities along economic 
lines. His personality and knowledge of the indus- 
try should make him of greater value to the asso- 
ciation in his new position. 





HOO-HOO PLAN CONCATENATION 


A meeting of Chicago members of the Concate- 
nated Order of Hoo-Hoo was scheduled to be held 
Friday, April 22, at the rooms of the Lumbermen’s 
Association of Chicago, for the purpose of formu- 
lating plans for a concatenation to be held in this 
city May 17. The call for the meeting was made 
by F. M. Baker, of the Hardwood Mills Lumber Co., 
vicegerent. 





COMMITTEE CHAIRMEN NAMED 


The local members of the American Wholesale 
Lumber Association gathered at a luncheon at the 
Union League Club the latter part of the last week 
to discuss preparations for the association’s an- 
nual, to be held’at the Congress Hotel, this city, 
May 18 and 19. The work consisted mainly of the 
appointment of the chairmen of committees in 
whose hands the responsibility for the success of 
the convention will rest. 

D. W. Ferry, of the McLeod Lumber Co., was 
appointed chairman of the “On to Chicago” com- 
mittee, which will make it its business to see that 
every member and as many eligible nonmembers 
as possible put in an appearance in Chicago dur- 
ing the convention. A. J. Barker, of the Acme 
Lumber & Shingle Co., was selected chairman of 
the hotels committee, charged with securing ac- 
commodations for the attendance; Fred Burnaby, 
of the Burnaby Bros. Lumber Co., heads the golf 
committee which will see to it that all the golf 
fans find employment for the clubs they are in- 
vited to bring along, and H. S. Hayden, of the Hay- 
den & Westcott Lumber Co., is chairman of the 
committee on club privileges. These chairmen have 
been instructed to select their own committee mem- 
bers. 

A reception committee was also appointed, com- 
posed of Frank Burnaby, chairman; Fred de An- 
guera, of the Anguera Lumber & Tie Co., and M. G. 
Truman, of the Marsh & Truman Lumber Co. 
Other members will later be added to this com- 
mittee. 





NUMBER OF PLIES IN PLYWOOD 


In making up plywood for a particular use 
the question frequently arises: Should three 
plies or more than three be used to obtain the 
required thickness? Some data from tests by 
the Forest Products Laboratory may be of assist- 
ance in answering this question. 


An increase in the number of plies results in 
a decrease in the tensile and bending strength 
parallel to the grain of the faces, and an in- 
crease in the corresponding strength at right 
angles to the grain of the faces. 


If the same bending or tensile strength is de- 
sired in two directions, parallel and perpendi- 
cular to the grain of the faces, the greater the 
number of plies the more nearly the desired re- 
sult is obtained.. It must be borne in mind, 
however, that plywood with a large number of 
plies, while stronger at right angles to the grain 
of the faces, can not be so strong parallel to 
the grain of the faces as 3-ply wood, and hence 
a 3-ply panel is preferable where greater 
strength is desired in one direction than in the 
other. 


Where great resistance to splitting is neces- 
sary, as in plywood that is fastened along the 
edges with screws and bolts and is subjected to 
forces thru the fastenings, a large number of 
plies affords a better fastening. 

It is common experience that a glued joint 
is more likely to fail when thick laminations 
are glued with the grain crossed than when thin 
laminations are glued. The same weakness ex- 
ists in plywood when thick plies are glued to- 
gether. When plyweod is subject to moisture 
changes, stresses in the glued joint due to 
shrinkage are greater for the thick plies than 
for the thin plies. Hence in plywood construct- 
ed with many thin plies the glued joints will 
not be so likely to fail as in plywood constructed 
with a smaller number of thick plies. 
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Latest Reports on Current Lumber Prices 








A greater volume of hardwood business has been placed during the week and the market has continued to strengthen. 


WISCONSIN HARDWOODS AND HEMLOCK 


Some items of No. 3 hard- 


woods, however, have softened slightly, the remainder of the hardwood list being unchanged. Shipments of hemlock exceed production and prices remain 
firm. The following are current quotations f. o. b. cars at. manufacturing points: 
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10/4 1 : .00 95.00@100.00 65.00@70.00 ..... - - 
"00@140.00 1 110.00 75.00@80.00 1... 2x 4 $28. 50@30.50 $29. O41. 50 $31.00@33.00 $33.50@35.50 $35.50@87.50 
= a gi HIE IOP . er “oe ex g ai. 27.60@39. .50 28. -50@30. 50 30.00@32.00  32.50@34.50  34.50@36.50 
4/4 100.00@110.00  80.00@ $5.00 60.00@ 65.00 35.00@38.00 36.0028.00 | x19 —28.00¢980.00 29.00@81.00 30-0082.50 3-00@%6.00  35.00037.00 
6/4  110:00@120.00 90:00@ 95.00 70:00@ 75.00 40.00@45.00 27.00@29.00 2x12 28.50@30.50  29.50@31.50  31.00@33.00  33.50@35.50  35.50@37.50 
8/4 115.00@125.00  95.00@100.00  75.00@ 80.00 45.00@50.00 27.00@29.00 Merchantable, $1 less than No. 1. 
10/4  135.00@145.00 115.00@120.00  95.00@100.00 65.00@70.00 .....@..... No. 2, $2 less than No. 1. 
12/4 —145.00@155.00 125.00@130.00 105.00@110.00 75.00@80.00 .....@..... No. 1 HeMtock Boarps, $18— 
Rock ELM— ? 10-14" 16° ‘Je aae 
4/4  90.00@100.00 ...... eee 65.00@ 70.00 35.00@40.00 25.00@27.00 
5/4 _95.00@105.00 ...... esses 70.00@ 75.00 40.00@45.00 26.00@28.00 | 1x 6 *So'soQsa'ey att vo@s2. Oo $82.00@94.00 $34. soase, 6.50 $31.00@33.00 
6/4  100.00@110.00 ...... WP ecinsins 75.00@ 78.00 45.00@50.00 26.00@28.00 | 4x 3 30.50@32.50 31.50@33.50 33.00@35.00 - ay He 50 32:00 34.00 
8/4 125.00@135.00 ...... ae 95.00@100.00 50.00@55.00 26.00@28. 00 1x10 31.00@33.00 32.00@34.00 33.50@35.50 35:50@37.60 32.50@34.50 
10/4 140.00@150.00 ...... Q@...00 110.00@115.00 70.00@75.00 ..... = 1x12 31.50@33.50 + 32.50@34.50 34.00@36.00 36.00@38.00  33.00@35.00 
12/4 150.00@160.00 ...... @.. 120.00@125.00 80.00@85.00 ax eee Merchantable se a deen ite 9 
Harp MAPLE— No. 2, $2 less than No. 1. — 
4/4 100.00@110.00  80.00@ 85.00 55.00@ 60.00 35.00@38.00 21.00@23.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 105.00@115.00  85.00@ 90.00  60.00@ 65.00 38.00@41.00 . 22.00@24.00 2x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $18.00@21.00. 
6/4  110.00@120.00 90.00@ 95.00  65.00@ 70.00 40.00@45.00 22.00@24.00 1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $19.50@22.50. 
8/4 115.00@125.00  95.00@100.00  70.00@ 75.00 45.00@50.00 22.00@24.00 Add for select No. 3 hemlock, $4 a thousand. 
Values appear to be established on a firmer basis and the increase in demand for the lower grades is very gratifying. Prices quoted range as follows, f. 0. b. 
shipping points: , 
FAS Selects No. 1 com, No. 2 com, No. 8 com, FAS Selects No. 1 com. No. 2 com. No. 3 com, 
greene ) er Tein 00 100.00@105.00 75.00@ 80.00 48.00@50.00 
4/4 $105.00@110.00 $ 80.00@ 85.00 $ 55.00@ 60.00 $35.00@37.00 $26.00@28.00 . . . . . R 
5/4 110.00@115.00  85.00@ 90.00  60.00@ 65.00 38.00@40.00 28.00@30.00 a oy pe dy bo poyet iy gee Boge oe. seee-ee 
6/4 115.00@120.00 90.00@ 95.00  65.00@ 70.00 41.00@43.00 28.00@30.00 / ; @ .00@125. -00@100. -00@75. 
8/4 125.00@130.00 100.00@105.00  75.00@ 80.00 50.00@52.00 16/4 170.00@175.00 140.00@145.00 115.00@120.00 80.00@85.00 
10/4 135.00@140.00 110.00@115.00  85.00@ 90.00 60.00@65.00 Harp MapLE— 
. a4 Hesegisess S200g S09 Grae seas Smet Hoare 
J y , : t k } : " t 1.00@23.00 
a4 ‘.ob@ 80.00" GE OO 70.00 50.00@ 55.00 $3:00@35:00 21:00—23.00 | 6/4 120.00@125.00 _90.00@ 95.00 65.00@ 70.00 41,00@43.00 21.00 28.00 
5/4 90.00@ 95.00 .70.00@ 75.00 55.00@ 60.00 36.00@38.00 22.00@24.00 PA tgs sored a4 H+ ters ro pet 4 ony a4 popes oped * axer ee 
6/4 95. 00100. 00 75.00@ 80.00 60.00@ 65.00 39.00@41.00 22.00@24.00 oor Lopey tyr y ge y poe bry . ges Bogen pops 4p ay yrt + 00 
8/4 110.00@115.00  90.00@ 95.00 75.00@ 80.00 45.00@50.00 22.00@24.00 ias4 1e0o0e 188.00 io ert ttt re 196: 000p110.09 4000086 00 @27.00 
BircH— 16/4 170.00@175.00 140.00@145.00 115.00@120.00 90.00@95.00 
4/4 115.00@120.00 85.00@ 90.00 60.00@ 65.00 38.00@40.00 21.00@23.00 | bay primp WHITE MaPLE— 
5/4 120.00@125.00  90.00@ 95.00  65.00@ 70.00 41.00@43.00 22.00@24.00 3 sananaeeene pda 
6/4 125.00@130.00  95.00@100.00  70.00@ 75.00 44.00@46.00 22.00@24.00 wr 2 bg @ oped ogee t ae 
8/4 135.00@140.00 105.00@110.00  80.00@ 85.00 50.00@52.00 ~ S _ os tay 4 125.00@ 135.00 
10/4 145.00@150.00 115.00@120.00 90.00@ 95.00 60.00@65.00 A ; Seite 00 145.00@155.00 
12/4 155.00@160.00 125.00@130.00 100.00@105.00 70.00@75.00 8/4 165.00@175. .00@155. 
16/4 175.00@180.00 145.00@150.00 120.00@125.00 80.00@85.00 Sorr MaPLE— 
Sorr ELM— 4/4 100.00@105.00 75.00@ 80.00 55.00@ 60.00 35.00@37.00 21.00@23.00 
ve 110.00@115.00  80.00@ 85.00 55.00@ 60.00 35.00@87.00 25.00@27.00 5/4 105.00@110.00  80.00@ 85.00  60.00@ 65.00 38.00@40.00 22.00@24.00 
115.00@120.00  85.00@ 90.00  60.00@ 65.00 38.00@40.00 27.00@29.00 6/4 110.00@115.00  85.00@ 90.00  65.00@ 70.00 41.00@43.00 22.00@24.00 
4 120.00@125.00  90.00@ 95.00 65.00@ 70.00 41.00@43.00 27.00@29.00 8/4 120.00@125.00  95.00@100.00  75.00@ 80.00 48.00@50.00 22.00@24.00 
“ae Va., April 18.—The following prices for North Carolina pine have been obtained f. o. b. [Special telegram to AMERICAN LUMBERMAN] 
- iinet int . rep nal Portland, Ore., April 19.—The following are the 
EpGE RovuGH— 0.2 etter No. : or red hear ; ‘ 
NT oak ca.ccaanetiacsekesawrndl $42.00@46.00  $31.00@33.00 — $21.50@22.50 —$17.50@18.50 | * % > mill prices on western pine products: 
BOR soci cia EseweG Cesaar smoeeke 46.50 @50 37.00 @ 40.00 SPOONER BIOO occ cue bosac ai me 
a Ae ee 49.50@53.50 40.00 @43.00 BE BOMPREDO ek ccs scc es 
SN) ERIE OCS: 53.00 @57.00 MOEEERIIO. Bice ae ss |. aisdoshieicas 1x 4”, 10, 12, 14, 18 & 20’........ $28.00 $19.00 
IGH 4/4— eaves as Y " 
i “od yl : d5sb hates eRe awwowsl ae 48.00@52.00 34.00@87.00 22.00 @23.00 18.50@19.50 | 1x 6”, 10, 12, 14,18 & 20’........ 29.00 22.50 
BOP cn cchis Sh aachtarannenuniweniene 50.00 @54.00 37.00 @40.00 23.50@24.50 19.50 @20.50 . : EO Ssesse -- 31.00 24.50 
BE 3S cn sta bce ab GIES sin ate @ See 54.00@58.00 42.00 @45.00 24.00@25.00 20.50@21.50 1x 8° 10 to 20° Bidens wen asic 39.50 28.50 
x > 1 BU cosccccetcccsoes 4 0 
BarK STRIPS, hong EMEE Bios 440000 $32.00@34.00 -Bark Strip ParTITION, Nos. 1 & 2. .$37.00@40.00 2509", FOB BO! S860 s cere ae nee 35.00 25.00 
Shit te CAG Re kate eal Soe 16.00 @17.00 CuLy RED HearT................- 15.00@16.00 12 and Bente seu eateres> oe ef res 
We tahetter |. eee ewawerercneons i ; 
LaTH, No. 1 $ 4 Heo ROOFERS, e. osie-0 als oy Hey teed 00 D48, $. ssraceueb sige re: pe! Selects 
> 0 ( ”.”””t”:”:C EE ee er. ° - | i ge oem bee. 86 of, @ e 
Factory, 2”. . 23.00@26. 00 10”...... 23.50@24. 50 10”... ..00000. 56.00 @60.00 Bédbetter “0” “Dp” 
Er 21.50 @23.50 | a 24.00 @25.00 Pl $6 bce <-ca~ 60.00 @64.00 1x 4, 6 & 8”, 10’ & longer. $87. 7.00 $82.00 $71.00 
x SNE sis cco brs oe ees Mae i 
- ooRING, HxaM% and 9” sate wre Goasoo0 No. 8 No. 4 Saeed ane nad diene 137.00 92.00 80.00 
LOORING, x an ee ee ee oe ee le D eve ee eee ee 1x13” and wider.......... a * i 
p , BY ANd 8”... . eee eee eee eee ee eens 45. eat bay 7 on4 re tes ,4 $22.50 25.00 5/4 & 0/4 x a 6 whine, 46: 
CEILING, %” 5 CARLA tach ip tose ait hos Aik, Sia sce i Ra ed as - Ooaae. vd a Hig FHA +4 yee ftw pig 95.00 90.00 78.00 
PARTITION, 8"... . 2. .cccccccceccscsccrcseceees 46,00@49.00 35.50@39.00 23.50@26.00 | 8/4 and aT: os tee 97.00 92.00 80.00 
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The following are the average prices taken from sales reported on the dates indicated in the sections named: 
— —- H —* eee City, Alexandria, Birmingham, Hattiesburg, Kansas City, 
a. % 8. 0. La. Ala. Miss. Mo, 
Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr, 
16 9 16 9 16 9 16 9 16 9 16 9 - 16 > 16 i 
Flooring Boards, S1S or S2S 
1x3” EG A pains wees «72.50 73.50 72.50 62.00 64.00 No. a 1x6 to 12”... cite. “ones 32.50 33.50 28.00 29.50 ode cous 
68.86 60.00 64.00 aie Say 60.27 61.05 1x8”, 14 and 16 — esas vees eke s eos S260 23.02 23.82 
spd Fi ee 60.50 64.25 catnggaten ait Other lengths. 22.75 27.46 30.00 31.50 27.25 30.50 21.17 21.97 
45.66 54.00 50.00 teen iG ix1@”, 14 aid 16°. .... .---- Be ie ae Cie 20.93 22.91 
pee pairs. ae 38.50 32.00 Other lengths. 24.38 24.40 32.00 .... 28.00 30.75 23.43 19.64 
35.00 eran salts eee Ay tela sry oe — = =o sii sees cece sina boys a eae 
ies Sead ire heen 23.75 26.50 ited a eied er lengths. . cece beer . 32. 2. 0.94 
FG po OR 53. 33.80 43.00 41.33 38.25 41.00 33.27 32.81 | No. 2 (all 10 to 20’): 
B aa re te eae oe ete yee teed | 3a@te 12"... 55. cea kas 15.77 16.25 es 
- Ae ies caees 25.39 29.60 x8 14.76 15.50 16.25 15.54 14.15 
: 28.00 32.18 28.75 31.75 weegtaia) ek es 1a 17.25 17.00 15.05 16 35 
I err cease PEGG 17.75 17.00 14.91 14.34 k 1 5 21 
1x4” EG A ees Mea 66.00 66.00 66.00 66.00 52.00 46.46 
52.55 67.00 45.00 ae. aaa 47.54 48.54 8.75 10.00 10.00 s nin 
54.64 Drag”  Necadaba 53.00 54.75 pote cee 10.00 10.50 8.55 9.75 
56.05 ad 47.00 45.75 34.37 10.25 10.75 9.21 9.72 
osee 400 Ue! oeas See fe eo “ 11.25 10.75 9.63 9.61 
dal kaa es 24.00 22.00 cman ‘kes No. 4, all widths an 
FG 1 30.29 31.04 32.81 30.50 31.50 29.16 31.13 KOnGUN 6 55 newex Sale. lee Pe eee 4.75 5.10 6.25 4.00 
B 31.76 vosp |6SRGO Se ons 29.21 30.50 Shiplap 
27.75 tee eee sete tae «+. 26.00 | No, 1, 1x8",14&16’ .... .... aeeaid xed ase. ee See 
pred rae ae ae 24.03 25.06 ; i her lets. 24.67 24.84 25.00 27.39 Gexn Se 23.63 21.14 
eget ‘ = . : ee “35 x10” wees eces cece ses eoes eee . . 
15.29 wy?! a 7 1c 15.32 14.58 a 10 ene Igts. 22.79 24.15 27.00 26.00 ane: Yates, ee ee 
- Sey 7 ; ‘ ? ates. -dvcus Eee to 20’): 
1x6 ae sth 24.50 24.00 sete tees CG cuducaas 15.77 15.71 14.68 15.48 1625 1650 16.02 15.53 
5.00 15.08 15.00 15.50 tee teee SSO Wi dcass 15.78 15.53 15.50 15.20 16.00 17.50 15.62 14.67 
meme OS 8.75 8.50 eee Sr (ail lengths): 
paral “Sot 9.06 9.55 10.19 9.61 11.25 10.75 9.89 10.23 
Ceiling =, ea 11.66 9.33 -.e. 9.77 11.00 11.00 9.09 9.80 
x4" B&better.. 32.50 32.42 34.82 32.25 82.75 31.75 80.80 28.32 Grooved Roofing 
1... tree ae 27.00 26.50 25.90 24.44 | No. 1, 1x10”: 
x4" 7. te cece. 38.78 sag 8166 8146 14.00 15.25 18.84 18.40 : Other Igts. .... 27.87 te) eee Rigs tate 25.06 24.75 
x4” etter.. 25.2 .2 00 31.45 30.00 30.75 28.46 29.84 
Th Bees. 25.86 25.64 25.00 30.00 25.50 27.75 22.51 24.70 ‘ Cimensten, S161 - a 
No. apes 15.29 14.49 14.07 14.00 14.00 13.75 15.32 13.55 | No. 1, 2x4", = = eo = = Erp Pop = _ = = 
eee ie LE ae Me ete 25 At ES ’ 20.5 . . 2 
%x4” Bapeiter. ae see meee. uae 30.00 29.75 34.30 31.70 21.23 21.54 22.50 19.50 20.75 21.61 21.46 
, eee eee Wai <a aces 1600 Pee? eas 22.15 22.29 - 20.50 21.00 23.09 22.15 
we are: ve 18.00 22.37 22.21 19.25 18.75 
2x6”, 17.04 16.75 19.25 18.00 17.87 17.15 
Partition mae tae oc HO} IRE foo tear 1988 
% ‘. le e 
1x4 & 6” B&better he 43.41 meee 37.85 35.00 38.50 34.25 35.11 34.15 . = ry ao ee 22.00 boy bye 18.80 17.05 
INO. Toecsss Beale are 33.00 ee 26.25 30.50 28.00 wa aun 8 2 ‘ . 
No. Reeves ARSE) sbe cess SKOO 20.00 16.50 wees 16.65 2x8”, 19.17 20.50 20.00 19.01 18.44 
i Ce vedas eae A ROE 12.50 12.25 ee bis ote 9.70 18.39 20.00 18.75 18.50 18.49 18.39 
1x6 Baberter eS ey ak tile ces 85.25 36.62 21.08 19.99 22.00 19.00 20.50 16.93 18.97 
ING: Biiees eeks Seen Sr dass ie a et 80.25 ose 21.15 21.19 20.50 20.00 21.50 20.63 
21.40 21.71 19.50 18.75 ke 
Bevel Siding 2x10”, 18.50 19.75 20.75 19.25 19.22 19.08 
9 
1x6” B&better. . 25.42 26.50 22.50 28.97 25.84 i 30 or 3148 26.50 30.28 30:80 18:39 20, er 
Ree 22.21 .... 20.57 25.00 18.75 17.25 wr. 20.75 22°67 24.25 pe: 21.00 1925 2319 21.50 
, oe abeas. 1200 (22: 1200 14.00 13.00 9.00 II2 Yolo 21.64 23.00 Oe ree 
5x6" No. 2...... pees = baer Soa ep 15.25 11.00 sede 2x12”, 20.00 24.48 22.25 24.00 20.36 21.39 
f 22.90 22.46 19.25 21.75 22.86 22.21 
Drop Siding 22.91 23.61 21.25 21.75 20.76 22.84 
¢ 5 29 2 
1x4 or 6” B&better.. 29.16 29.26 31.25 32.50 28.75 29.75 29.52 29.30 i 38:97 24:58 ne ae le 
No. 1...... 26.46 25.14 25.11 29.46 25.50 26.75 24.39 24.61 | No.2, 2x4” 16.38 13.93 18.00 15.75 16.21 16.93 
it ee 15.15 16.66 16. 00 16.08 17.00 16.75 10.73 UF = =—"—<—~— S'S 15.91 14.71 16.25 15.00 15.76 15.14 
Gr se weed eeeea Coes 9.75 7.00 wae ewes 5 , ’ 7 
. : 5.92 17.09 ee 18.50 16.00 17.40 17.00 
17.64 18.46 ’ 20.00 17.75 17.25 17.80 17.36 
Finish 18.31 17.95 -.-- 18.00 18.25 15.00 cafe 
eo xy igen 38.50 34.57 36.75 39.00 — 1z00 1261 14.00 11.) 1430 1428 1268 13.00 
Cs err Pa ae 88.50 34.5 36.78 ; wate). iden’ 3. . 14. ee 14.50 14.25 12.6 ’ 
1x6” be Mee hans pee 36.00 34.14 41.00 35.00 35.00 40.81 37.08 15.20 13.59 15.25 17.00 15.75 14.25 13.71 14.52 
1x5 and i0"..000! 1222 3883112] 400 4200? G0St B08 aa. oS . ae oe 
1x12” ..... Base.» tie ae eee tee. 649.00 48.00 39.25 44.77 37.08 2x8”, 15.00 13.69 eae ee 2 Oe 17.25 16.5 13.19 15.05 
1% x4 to eee Sees woos, GR00 wear Tad. 49.75 44.25 51.25 50.00 14.83 14.00 TEOO 5.555 16.00 15.25 14.19 14.10 
4x6"... esse. sponte eg woe loses 45.76 .... Wear uta 14.24 16.20 vance” SQe 15.00 16.00 17.64 16.14 
Byani 1 Sado Be er Re ee ee wees 46.50 ie ES 17.72 16.62 , eiaa 17.25 16.50 17.25 15.92 
14 and 2x4 to 12” .... ei rete pegs 51.76 53.00 alias 10 17.57 16.76 Sey onan 15.25 16.00 stag eee 
- maton nea ‘ ae awaa ; Spal hammipae x10”, 15.13 14.83 eveu Ae 18.00 18.50 wee. 14.90 
Babetter Surfaced: 46.00 38.00 38.50 38.25 ig trea 18 Pe 6.50 .... Inve i¢-2 1804 12:76 
De ceiews he wma saree . 3 a: 25 wicten cues 8. 5 ey wf 28 x 7 
WOO oa gan cca 35.00 34.81 ELE 38.00 39.00 88.18 37.74 16.29 7 of = eae i835 1850 i8 00 17.90 
BA © oe ve ksn co 41.50 38.33 44.00 44.00 38.50 32.75 38.75 38.68 1 15.80 18.59 15.50 16.50 
2 RRS Eas Cons bigte 43.00 38.48 45.00 45.00 41.00 39.75 i see 2x12” 17.75 18.50 16.70 
1x5 and 10”...... 42.78 41.10 47.00 45.50 45.00 43.00 45.28 44.07 1 15.00 16.25 16.75 18.22 18.50 
BUM Nueeras, ovie.e 47.00 40.99 52.00 .... 45.00 43.75 45.70 ceceee S057 18.44 ieth wean 17.00 17.50 20.48 17.92 
1% x4 to 12” .... 45.00 49.45 new arr 45.75 48.75 55.40 52.69 18 & 20’ 19.50 18.67 aie anes 18.00 18.50 20.30 19.25 
S/axe’ BERN RE Ae tne tree eae isa 55.00 eae 4 . 10’ to 20’ 19.50 20.00 Seve) Sas 18.00 18.75 fate |. Saar 
ERE AS RROD AE esheets | ee eee Linde ot en 
5/4x5” & 10”..... we Sane wa, 57-00 53.00 53.50 reas ates Deets 8.00 BS ees 
B/D os occ 0x are 43.00 64.00 55.25 56.00 erate Sag 2 “ie... 675 |... Se eae ie im Dae otek ated 
1% and 2x4 to 12” 47.00 .... Seed. aees 52. 38 47.50 46.03 .:.. 2x4 to 12” ; ; 8.75 8.70 9.49 
46.00 38.80 ome. eten PRs oe 32.39 41.23 a 7a Se ee cee ie oe ; 
Perego he ees ties 46.75 errs emery eran Longleaf Timbers 
52.7 2.8 save, casas NO. qa. a 
52.00 ss BS be = and under: 
‘ = FFE: GATOS 8” 21.50 21.25 21.46 20.11 
5 25.00 24.25 23.75 23.57 
3700122. Lll 880d Beas 82.00 26.25 25.00 20.88 26.90 
coke eres wes 35.50 36.50 +e be hae at ate riety. 32.00 
ry =. 75 “ Shortleaf Timbers 
8.00 38.50 2.00 
1% ad 2x4 to 12” cant wake 17. 16.25 
19. 22.00 
Casing and Base 24. 21.00 
B&better: 24. 24.00 
4 and 6" Se Re 46.94 47.75 45.00 .... 47.25 49.25 46.67 47.50 ea Thee Seek Maakk 29. 27.00 
8 ¢ ee ee 5 5 50 52.5 7. ; 
8 anc 46.50 49.41 45.00 40,00 49.50 52.50 47.17 47.34 Plaster Lath 
Jambs Woe 2 BY OP 2.400. 8.07 3.18 8.22 3.20 3.22 3.21 3.00 3.05 
py? gee ’ We Rs At icees 1.12 1.25 1.80 1.66 1.43 1.53 1.29 1.40 
1. us } EEE & vaca ens werd eer sade side eee bees Byrkit Lath 
me a cas el a a Bh i ee 10.60 11.32 duis eaee joss Jae 
B UMIO cece cs 10.00 10.39 .36 45 
<a Fencing, S1S 12° and longer.... .... 18.46 as os 12.20 12.81 
o. x4”, , meee Sask ee pe aye — made 22.05 24.68 
Other igts. 24.89 2427 0 111) 111) 27.75 81.60 22:15 28.04 | (an 1x4 ana 6”): sealants 
1x6”, 16’ REE NT ee aes SPHED ITS 28.92 28.65 | Bebetter. 9 and 18° 32.00 32.25 
Other lgts. 21.29 25.69 29.00 31.50 27.75 30.75 23.29 22.70 10 and 20’ eke .. 636.25 
No. 2 (all lengths) : Random... 29.75 arts 
1x4”... . 9.89 10.06 11.00 9.00 12.75 13.25 10.79 10.08 | No. 1, 9 and 18’... eee se 
14.11 13.92 14.25 14.72 15,50 16.75 13.93 13.97 10 and 20’... 25.25 31.00 
Se catanaeset eae 
6.71 7.45 irate tecke 9.50 7.75 7.88 8.35 Tea” a eS ea ae vaektbead pee 24.75 
1x6" See 7.54 9.44 9.60 9.33 9.50 9.25 9.35 8.68 5’ & multiples ....  .... eeue, eeae 23.00 faa 
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Car Material 
No. 1, Random..... re eae areas PEST see SRG 


8” & under, 20’ & 
No. 2, Random...... 


é PRON Pt 13.40 18.85 under ........66. 
Car Decking 
No. 1, 2”, 9, 10, 18 
2 eer eh nee re re ere cose 25.00 eae ‘exe Sq.E., Ra 3 20’ . 
Car Sills ZZ tO BE’ cccccsve 
No. 1 Sq. E&S S48, 
Up to 9”, 34 to 36’.. .... oven oocse SOO eeve pores 
Heart, S48: ' 6x8”, 8’, 90% heart 
oe ee Ras Badin cee. ‘sale ceoe 28.00 toes feware No. 1 Sq.E&S.... 


Alewvandria 
Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. Apr. 
16 9 16 9 16 9 16 9 16 


Apr. Apr. Apr. Apr. 
9 16 9 16 
Car Framing 


Stringers 


Ties 


Birmingham Hattiesburg Kansas Oity 
a mG 


22.50 cece cece 


28.50 
24.80 





Jacksonville, Fla., April 18.—Following is a recapitulation of prices obtained in this territory during the two weeks ended April 16: 


Week ended— Apr.16 Apr.9 Week ended— Apr.16 Apr.9 Week ended— Apr.16 Apr.9 

















Week ended— Apr.16 Apr.9 
Flooring Ceiling No. 2 common— 
Boards eat f .00 
1x4 ge renee yee — 728% Babetter pSbwlsnsd 28.00 Bébetter— i D4s cies 1792 18.00 
dj — ee J 2 ee \ Ee) Sepa re ee ee ee 20.00 
No. 2 com..... 14.63 15.33 No. 2 com..... 12.00 : = . ery teeeeeee £606 oe - 4 Das ache 17.20 19.05 
No. 3 and cull 6.94 11.50 No. 3 com..... 5.00... ae ree 45.39 44.00 CaS ieee 1712 1 
5/4x3 B&better MR 66 <sas 45.00 Siding a ns 43.00 42.00 1x 8 aed eee ged : 
No. 1 com sap .... 34.00 | 196 Novelty— 1x 8 D48 1.12121: 45.00 39.50 1x10 D4S_ ........ pay 
1x3 B&better rift 58.86 1x10 D48 44.14 46.25 1x10 id Stake 15.53 15.43 
B&better flat.. 38.33 41.56 gg: gal seo SMES) 6 6(9xts De... 46.43 51.25| , 1x12 D28 ......-. 18.60 
tter flat.. 38. 56 0,1 com..... a ao 6 ic th Ok Gee : 5/4x 4 D48 ........ 20.00 
No. 1 com..... 26.86 bitic No 2 com..... 16.00 17.53 5/4 D48 “*** 40,00 tas Other grades— 
No. 2 com..... 14.80 esd No. 3 com..... nee 12.50 /4x 5 D4S .....--- . 1x 8 No. 8 co 
1x6 _ 2 com..... «e+. 18.11] Bevel— einad No. 1 common— shiplap ......... 0.18 
jo. S com..... 9.50 ve ae No. 1 com..... 16.25 snetahs 1x 6 to To com. = 10.22 
Ceiling No. 2 com..... 10.25 cues a : — cpeiente 20.00 $0 $0 - No. 3&cull 10.25 
X 2 DED ce ereevese eeee UY | j§j. BPRS ceoccccccece eoes le 
1x4 B&better ..... wee. 85.00 | 7206 Square edge— 1x 4 rough ....... 20.00 .... | Mill run, air dried, one 
No. 1 com..... ss. 29.00 No. 1 ........ 20.00 .... PO MIE: 3 6:5. /9:036 010 30.93 31.00 bark edge...... 24.50 
No. 2 com..:.. 15.00 .... NO. 2 w.ccccee 7.64 town eS een ae 30.50 ne Pine Shingles 
fx3%4B&better ...... 87.67  .... Roofers 1x 8 shiplap ...... 25.00...» 4x18 No.2........ 1.60 
No. 1 com 28.27 25.27 1x10 shiplap evcees 26.18 26.00 
. ceeee 28, - 1x6 No. 2 com..... ..-. 19.00 Ee | 41.00 42.00 Pine Lath 
No. 2 com. .... 13.00 15.75 No. 3 com..... 8.00 scale 1x 6 to 12 rough.. 25.80 eee Re eae 2.77 


Duluth, Minn., April 19.—The following list gives temporary prices in effect for prompt orders 
for quick shipment: 


CoMMON BoaRDsS— 10’ 12’ 









14 4 16’ 18’ 20’ 
ie ae eee $64.00 $64.00 ape 67.00 J 
pe Se eee 70.00 72.00 : = “aan +700 
No. 2 ye 111952 0 os 00 $54 Go@s6 00 0 Qs 
0. 2, ‘ - $52. r : . $52. Oost. 00- $57.00@59.00 59.00@61.00 
10”. --+ 55.00@57.00 55.00@57.00 52.00@54.00 57. 0389.00 #900 61.00 
12”. ... 62.00@64.00 62.00 @64.00 57.00@59.00 64.00@66.00 67.00.@69.00 
No. 2, 8” .+. 35.00@37.00 35.00@37.00 35.00@37.00 35.00@37.00 35.00@37.00 
10”... «++ 35.50@37.50 35.50@37.50 35.50 @87.50 35.50@37.50 35.50@37.50 
OG 5 i's0se5093.00 eee = “ tee re Pre 00@38.00 36.00@38.00 37.00@39.00 37.00@39.00 
For all white pine, Nos. d $1. 
No. 4, 6 to 20’, 8”, $30; 10" $30. Sor ix $31; 13”and wider, $33. 
For Si or 28, add ‘$1; for SiIS&E, add $1. 50; for resawed, add $2. 
No. 1 Piece geno $1S1E— 
14° 16° 8’ 20° 
2x4. -- $30. 006 31. 00 ny 9.00@ 31.00 -00 $30.00@31.00 $31.00@32.00 ny ooass. 00 $33.00@34.00 
2x6. .. 29.00@30.00 29.00@30.00 30.00@31.00 32.50 31.50@32.50 
2x8. . 30.00@31.00 3. 00@32. 00 30.00@31.00 31.00@32.00 32. 30 33.50 32.50@33.50 
2x10 «. 34.00@35.00 34.00@35.00 32.00@33.00 33.00@34.00 34.50@35.50 34.50@35.50 
2x12 . 36. foes. 00 36.00@37.00 34.00@35.00 35.00@36.00 36.00@37.00 36.00@37.00 
ol oe $41.00 $39.00 $40.00 $41.00 $41.00 


No. 2 piece poner $3 less than No. 1; pine, rough, deduct $1; D&M or S2S, add $2. 
FENCING, RouGH— 


4A : é ef 14’ ‘ 18 & io E 
CP INGs 1 secva ses ene $55 $59.00 $61.00 "Sel. 00 $64. oni 
Ze ccaceceves oes ware, 00 $47.00@49.00 $49.50@51.50 $49.50@51.50 $52. vo@s4 $53 DOS. 00 
S.ccccccceee 1.00* 31.00@32.00  43.00@44.00  43.00@44.00 34. 00@ 36. 00 34. 00@36. 00 
BY DOS. A cesvisn seve 7 00 $54.00 $57.00 $57.00 $63 $57 
Desewsieseers 37.00@39.00  40.00@42.00  45.00@47.00 45.00@47.00 51.00¢ 253.00 47°00 49.00 
S.wcccceccee 23.00@25.00 25.00@27.00 27.50@29.50 27.50@29.50  31.00@33.00  31.00@33.00 


For all white pine, Nos. 1, 2 and 3, add $1. 
S1 or 2S, add $1; for S1S1E, add $1.50; for S4S, add $2. 
ue 5/8- or 3/4- ceiling, or beveled well tubing, add $2. *(Except 6”, No. 3, 6’, price $29.00@ 
Drop siding or partition, add $3. *(Except 6”, No. 3, 6’, add only $1.) 7 
Well tubing, D&M and beveled, add $4. *(Except 6”, No. 3, 6’, add only $2.) _ 
SHIPLAP AND D&M— 


10’ 12’ 4 & 16’ 18’ 20’ 
No. 1, oe --» $64.00 $66.00 $66.00 7366. 00 $69.00 $69.00 
ee . 67.00 72.00 74.00 69.00 74.00 74.00 
74.00 79.00 79.00 74.00 84.00 84.00 
No. 2, e 53.00 $54.00@56.00 $56.00@58.00 $54.00@56.00 $59.00@61.00 $61.00@63.00 
. 54. 56.00 57.00@59.00 57.00@59.00 54.00@56.00 59.00@61.00  61.00@63.00 
oe --- 59.00@61.00 64.00@66.00  64.00@66.00 59.00@61.00 66.00@68.00  69.00@71.00 
No. 3, 8 art cs 37.00@39.00  37.00@39.00  37.00@39.00 37. ia bey sH 37.00@39.00 
37.50 37.50@39.50  37.50@39.50  37.50@39.50  37.50@39.5 37.50@39.50 








38.00  38.00@40.00  38.00@40.00  38.00@40.00 3900 41,00 39.00@41.00 
For all white pine. Nos. 1, 2 and 8, add $1. . 
Drop siding, grooved roofing and O. G. shiplap, $1 extra. 


OAK FLOORING 


Cincinnati, Ohio, April 16.—The — are the average prices, Cincinnati base, obtained for 
oak flooring during the week ended April 














x14" 3§x2” 38x24” 36x1%” 3x2” 
CRE MURTEOTOG. WIGS. cscdcsbecsssc seeee | waves StepO: Cj“ ees Cl eas 
Clear quartered red............. eS: > ames | . 9 alee Ue ieee Spee. $$$ Seeee 
Select quartered white and red..... ..... ss aaee 100.75 73.86 $75.00 
Clear plain white er $97.00 B 75.00 5.51 
ee eee eee rer $86.82 90.50 89.30 72.04 70.95 
ES CSR a ee 0 0tit Cf we 66.91 50.00 51.45 
CEN, Oct ta isicswcteecs eveec  —. , s6bes 64.41 51.14 50.31 
Ee NLS sake siesce sds S>eNbas. - 004-00 40.78 25.81 27.25 
Seti. MEIN GS 25c ce vatTES Ge NSS cede) Seeae! |” «dewalt Poem. SNe wet cle ateewe 





{Special telegram to AMBPRICAN LUMBERMAN ] 
Seattle, Wash., April 19.—The following prices 
paid for yard item, f.o. b. mill, were reported 


today: 
Pre- 
High Low vailing 
Price Price Price 
te 
ix 4° Ne.2 ar ne -$57.00 $52.00 $52.00 
Oe A 25.00 18.00 23.00 
No. 2&better 8. G.. 27.00 18.00 eae 
eS a: Saree 18.00 13.00 16.00 
ix 6” No, Behetter S. G.. 27.00 24.00 27.00 
NO.. BS. Ge ne cccc 24.00 18.00 bees 
Stepping 
No. 2&better clear. $5.00 54.00 
Finish 
SE RI eb oct kv dacns 53.00 45.00 


Casing and base... 53.00 48.00 


Ceiling 
54x 4” 2&better ..... 24.00 18.00 23. - 
DRA ae 15.50 12.50 
lx 4” he. 2&better ...... 25.00 19.00 
Drop outs 
ix 6° a owned eeeewe 19.00 23.00 


Sere 32:00 13.00 18.50 


tS ON Be 666s ceases 
ixi2” 


1 
‘10.50 12.50 


Sn bia oieibiere & Seekers 16. 00 12.00 13.00 


yeu, oo, S&E 


Se 4”, 18 SB TG oc tc 00% 5.00 9.75 11.50 
Aah and Small Timbers 

4x 4”, 12 to 16’ S4S..... 17.50 14.50 16.50 

3x12” TF to: 10° “Babs. us 19.50 16.00 18.00 
Timbers, 32’ and Under 


Ox 6", BES oo. cc ccescees 22.00 18.00 


Portland, Ore., April 19.—The following are the 
Douglas fir prices prevailing here today: 


Vertical Grain Flooring 


TEE” INO. CE MOR ea ctcactce se een nets se ene $52.00 
a : _ ie De PRC CRS FAK cob aN ee Cone 49.00 
Lb ie ware ei as poke Reel Oaks © 23.00 
1x3 a Ligat” ‘No. 2 clear and better...... 53.50 
NO; EON se ricacececcceses 25.00 
Slash Grain Flooring 
1x4” No. 2 clear and better......c.cccessees 21.00 
ee | Sree oO oer ie 16.00 
1x6” No. 2 clear and better...........sseeee 24.00 
BUD, © IONE ib iccncccestmsedsenteeanceces 21.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 65.00 
Finish 
Wo, 2) Clear GHG DOUCET cc oc < sine s vs cee cesivees 50.00 
Ceiling 
56x4” No. 2 clear and better............00. 23.00 
pe OS Serre ee ee ere 14.50 
1x4” No. 2 clear and better.............005 21.00 
DIG; BS 6 bi eaavs fe ke cave ccocecees 16.00 
Drop Siding and Rustic 
1x6” No. 2 cear DA. WECCOR. v6.6.6. doe iceccis 21.00 
PHO: B: GlORG sos ces eee Guvccess sonsenees 15.00 
Miscellaneous Items 
Dimension, Off Rall TF SC. «ic cvcecccccideoss 7.00 
BOGPGS, OF FAM TS Nabe o on tise sch eee s crete 6.00 
Small timbers, off Rail B list.............. 5.00 
6x6” and larger timbers, off Rail B list..... 5.00 


Logs 


Fir, $20; $16; $12. 











P 
Cc 


fed bed bee 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., April 16.—The following 
prices were realized on fir, western hemlock and 
cedar preducts for the week ending April 15: 
DOUGLAS FIR 

Vertical Grain Flooring 


No.2 No.3 No.2 No.8 
O€Btr. C&Btr. OeBtr. C&Btr. 
PA = ro $43.00 1%4x8....$56.50 $46.50 
; aa 43.00 1%x4.... 53.50 45.50 
See 52:50 45.00 1% x6.... 55.50 45.50 
Slash Grain Flooring 
BM sivicws $24.00 $23.00 14%4x3....$39.50 $29.00 
cl ae 23.00 21.00 1%x4.... 35.00 29.00 
pee 25.00 23.00 1%4x6.... 38.50 31.00 
Vertical Grain Flooring 
B36, 356 ane Se 6 to 1287. cc evvees $50.00 $40.00 
Sob Soe SU BRE cic cccscldevces 52.00 42.00 


Finish, No. 2 Clear and Better, S2S or S4S 


1x ‘ ECT hy SEE CCC eR $39.00 $33.00 
MEO Epc cacckersaurceendeceweawees 40.00 34.00 
= 5, CEE cvs cer moesv caueecs 41.00 35.00 
aaa aie wee aa ghd viecee Uaek ae OG 43.00 37.00 

1, Sey Ge BON GE oe vevetecdicute 42.00 36.00 
SELENEROREGREE SEDC HEeCKGCEeS 43.00 37.00 

336 SE FEE GAGE vic vesdevwsccca 0.00 44.00 

Ceiling, ChEB and C&EV, and Partition 
. ae es 00 $15.00 84x6..... =. a $18.50 
eae 00° 17.00 Gane... 21.50 
oe 30. 50 15.50 So eee oa 00 19.00 
ee 23.00 20.00 BGs «ves 26.00 23.50 
Drop Siding, Rustic 
oe $19.00 $16.50 >. Sere $23.00 $20.50 
See 21.00 18.50 oS ee 30.00 27.00 
Battens 
3” MME Galcstve $ .75 Ps. ¢ Gweses $ .95 
Pee ae HR ODN Givi saves 1.00 
aon 
Po Ee ey ere $ 2.50 


Common Boards and te 
FF 





Common Dimension, S1S1E, 12” 


pb 1 No.2 No.1 No.2 
om. com. com. com 
2x8 & 2x4. sil, 2 $ > | ee eee $15.00 $12.00 
2x6 & 2x8. 8.00 po Se 16.00 13.00 
ee 12: 80 9.00 2x18..... 18.00 15.00 
: | ee 12.60 §.00  2520..... 20.00 17.00 
Common Dimension, 2x4, S1S1E 
. OE $10.50 $ 7.50 ee 65.6 a $13.50 $10.50 
Oe veewes ot a) a | 14.50 11.50 
ae pawtie Oe OR ices 16.50 13.50 
Common Planks and Small Timbers, S1S1E, 12’ 
38x 3, WE ies ied cites Gwekacawee $18.00 $15.00 
= as ee i, ON Oe Vigc Fk be wee eles 17.50 14.50 
i ER eee Ce Ree 60k a6 sates Kae 19.00 16.00 
3x10, Pee er ree 20.00 17.00 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com, com, com, com, 
6x 6....$22.00 $25.00 18x18....$26.00 $29.00 
10x10.... 23.00 26.00 20x20.... 27.50 30.50 
14x14.... 23.50 26.50 22x22.... 29.50 32.50 
16x16.... 25.00 27.00 24x24.... 32.00 35.00 
Common Timbers, 12x12 
34 to 40. . $25.00 om. 00 72to 80.$51.00 $54.00 
42 to 50.. 31.00 34.00 82 to 90. 64.00 67.00 
52 to 60.. 37. 00 40. 00 92 to 100. 73.00 76.00 
62 to 70.. 43.00 46.00 
Railroad Material 
6x8 ties, rough.. $18.00 7x9 ties, rough.. $19.00 
7x8 ties, rough.. 20.00 ' 
_ WESTERN HEMLOCK 
sis - Shiplap 
peo 1 os No.1 No.2 
com, com, 
1x : & 3. $16, "00 $13.0 00 4 Y%x2 & 3.$18.00 $15.00 
Ce Sore 14.00 11.00 1% &1% 17.00 14.00 
i ee 14.50 11.50 1%&1% 
1x 8 & 10. 15.5 4 12.50 SRR 6.00 13.00 
ps) ee 16.0 13.00 1%4%&1% 
> eee 6.50 13.50 
1%&1% 
332. « 17.50 14.50 
RED CEDAR 
Common Boards and Shiplap 
oo Se $12.50 *, .. 50 a) Ae $14.00 $11.00 
> rer 13.00 00 at ee 14.50 11.50 
‘Se 14.00 i 00 
Flume Stock 
No.1 Sel. No.1 Sel. 
com. com, com. com. 
ce $18.00 $23.00 <0, Seer $20.00 $15.00 
ct PA 19.00 24.00 SRE s e's Se 20.00 25.00 





ARKANSAS SOFT PINE 


The following are f. o. b. mill prices for Arkansas 
soft pine, from actual sales made between April 9 
and April 15, inclusive : 





Flooring 
= grain— 1a3 124 
padueKewenes chen wenaes se =a 
Babetior Hagar stdweesadvedes $69.00 
Cade cecnuceaduwonswee wed ss aa. 50 
MertEMiwihideawedteceticauee 38.00 44.00 
Flat grain— 
DGNE phkecekeucecagakuens 33.00 32.00 
PL, Aras Mnndgecndcaedeanne 27.75 26.00 
IUD cesetsucencecdsecesenss 7.00 18.00 
Ceiling and Pevtitten 
4%” 4%” ” 
Ceiling Octling Ceiling Partition 
Sobotine $32.00 $35.00 $38.00 34.25 
eee 27. 28.25 29.00 26.75 
No. 2 quests * 18.00 se 20.00 
Finish—Dressed 
Bébetter mp 
i $44.50 $38.50 
«oe Se 39.50 
40.00 
40.00 
ss 
ss 
Casing and Base 
@ © OWE SO WR. cc ccvctesccccceccccs $57.50 
S amd 10” BADGE. cc ccciccccccccccceses 63.50 
Fencing and Boards 
No.1 No. 2 No. 3 
Me cuscuxwepecneeen $24.00 $11.75 $11.50 
Oo Sivdvacenaeneeens 26. 16.50 11.00 
PP OC PRE Pe Cee 26.00 17.25 11.75 
Da” wxvctmuseveunaeen 27.5 17.75 12.50 
Be ékns- cen ceneewmaa 28.75 19.50 14.25 
Dimension, S&E 
No. No. 2 
oe toasézo’ 12,1416’ 10,18420’ 
$22.25 $24.00 2x 4” $17.00 $18.00 
19.00 21, 2x 6” 15.25 16.25 
19.00 21.00 2x 8” 18.50 20.25 
18.50 22.00 2x10” 17.25 20.50 
21.50 24.00 2x12” 18.75 20.75 
S2S&CM—Shiplap 
No.1 No. 2 No. $ 
De (HG0dennevenceues $25.00 $14.25 $11.75 
Oe Socuicccveceunes 24.75 18.00 11.75 
IM Vdvecécuccuncened 28.00 18.25 11.75 
Lath 
No.1 No. 2 
PPO” ee cnciccgacwaneweecueus $4.00 $1.65 
Moldings 


1. at errr 
Ea ee EE 6 646 ca we ueeanesqe 


37 percent off 
32 percent off 





*No sales reported ; price brought forward. 
**None sold. 


RED CEDAR SHINGLES 


Seattle, Wash., April 16.—Eastern prices, new 
pack, f. o. b. mill, are: 


RITE-GRADE INSPECTED 


4 Bundles 5 Bundles 
Extra stars, 6-2.....c00. 1.80@1.85 $2.25@2.30 
Extra stars, 5-2......... 1.90@1.95 2.40@2.45 
TEREER CHORES ccc cccccccce 2.30@2.35 2.80@2.90 
IOP ds owe kee 60:3 2.90@3.00 3.60@3.70 
DD Ketoceusecseses 2.80 @2.90 ee 
PUEEIIE enc ccoewwecus 3.70@3.80 eQbeces 

STANDARD STocK, FIRST eeieen 
Extra stars, 6-2......... $1.75@1.80 $2.20@2.25 
Wxtra. stare, 5-2.....cees 1.85@1.95 2.35@2.40 
TERCES CHORES cece ccccece 2.25@2.30 2.75@2.80 
Perfects, 5-2.....cccccce 2.75 @2.85 3.50@3.60 
 cvncckmbecce eats 2.70@2.80 eer 
Perfections ....ccccccece 3.60 @3.65 «@ecce 
Stranparp Stock, SEcoND GRADES 

Common stars, 6-2.....,. $ .60 $ .7 
Common stars, 5-2....... 5 8 
Common clears ..-----:-: 1.10@1.20 1.30@1.40 
Common eurekas ........ 1.25@1.35 ne awe 
Common perfections ..... 1.70@1.90 ae 


BRITISH COLUMBIA STOCK 
(United States Exchange) 


po 9 0 > Gi rrrrwerr rrr $2.75 @2.90 ‘ 
DEE 6c devacwsccaue 3.10@3.45 ay ase 
POPTOCTIONS. occ ccccccccee 3.90 @3.95 tine eae 
-. Ql eee 1.70@1.80 2.20@2.30 
pT ere ee 1.55@1.70 2.20@2.40 
XX perfections ......... 1.50@1.70 2.20@2.40 
WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 19.—The following are 
western spruce prices prevailing here today: 


WOM EMERG dd ccic cc vcccdcducedicateces $71.00 

errr ee errr re Te 58.00 

Bevel siding, Cecuvaeuscceneeadene. sees 32.00 

DeKée Dede ede EEO eeROKS 33.00 

PRU 6c cocawsowtegtoaecddewencenestodes 5.00 

Factory stock, Ty “ge 1% Re eGneeewee Ue ema 2 oe 
° Wigvenddvnsceneee x 

Sewedenteuucededdadeurs 32.00 

3 Pic idee eadavedsotes 35.00 

Common rough dimension.........+++++++- 20.00 

Box lumber, ay Boe Ken Te cae ken rane 16.08 


air dri 
Logs, $25, $20 and Sts. 





CALIFORNIA 








alifornia White Pine } 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for F. 
and Pattern ftom 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange 
Tel. Harison 1295 CHICAGO, ILL. 


£ q 











Peppers Cotton 
Lumber Co. 


MACDOEL, CALIF. 


— F i 


a White PINE 2 and Se 


a 
Two Million Feet 


CALIFORNIA rare 
6-4 and 8-4 No.1, Pine 


2 and 3 Shop. 
Rough or Surfaced---Air Dried Ready for Shipment. 
Macomber Savidge Lumber Co. 


Hobart Bldgé., j 


Port Orford Cedar 


(Lawson Cypress) 

















San Francisco, Calif. 


Nes, 





Battery Separators 


Has Proved its Superiority 


As the largest producers of dry 
untreated stock for this pur- 
ose, and the first Pacific Coast 
anufacturer of this product, 
we invite your inquiries. 


We Supply 
Dimension Cut-Up Stock 


in Port Orford Cedar ard 
Douglas Fir, cut to dimension 
and bundled, shipped Green 
or DRY in the rough—1xl to 
1x6—10” and longer, 

Another product—Pine Crat- 
ing Stock — Bundled to size 
and length. 


Western Lumber Mfg. Co. 


2930 Avalon Berkeley, Calif. 


Avenue, 
Plants :—Marshfield, a 
Fort Bragg, Calif. 
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‘SOUTHERN HARDWOODS 


Cincinnati, Ohio, April. 19.—The following are average prices, Cincinnati base, quoted on hard- 


woods today: 
4/4 5/446/4 8/4 
QUARTERED WHITE OaK— 






FAS ..... arc? tet etre teed ete tty 
Selects 110@115 115@120 120@125 
No. 1 com..... 75@ 80 95@100 100@105 
No. 2 com..... 45@ 55 65@ 70 T0@ 75 


Sound wormy.. 40@ 45 50@ 55 60@ 65 
QUARTERED Rep OAakK— 


| ee 115@120 eR: SS oe 
No. 1 com..... 65@ 7 eae cs «ee ebws 
No. 2 com..... i a. ee ee 
PLAIN WHITE AND RED OAK— 
| See i 110@115 120@125 123@128 
Oe Ee 75 80 85@ 90 90@ 95 
IO. 2 DOM. 0.0.06 5@ 60 60@ 70 65@ 75 
No. 2 com..... 35 40 40@ 45 40@ 50 


—— 
Sr 15@120 125@130 130@135 
Sans, & selects.. ‘soa 8 85@ 90 90 
No. 1 com..... 60@ 65 65@ 70 70 
No. > ae 40@ 45 43@ 48 45@ 30 
~— and w 
No. 1, 18 rg 23 170@180 175@185 180@190 
on 


3 to 17”... 120@125 oe | ee 
Picea 
UL eee 110@115 at pred 120@125 
No. 1 com..... 50@ 60 60@ 70 
No. 2 com..... 35@ 40 40@ 45 45@ 50 
BircH— 
GS 5, buh sve .6:68 115@120 125@130 135@140 
No. 1 com..... 65@ 70 70 75 80@ 85 
No. 2 com..... 40@ 45 45@ 50 50@ 55 
BercH— 
ee He 95 100@110 105@115 
No. 1 com..... 55@ 60 60@ 65 60@ 70 
No. 2 com..... 35@ 40 40@ 45 40@ 45 
CHESTNUT— 
eee a 115@120 125@130 pegs’ 
No. 1 com..... 60@ 65 T0@ 75 7T5@ 80 
No. 3 com..... 23@ 28 30@ 32 32 35 
Sound wormy.. 88@ 40 42 44 43 45 





A Short 
Cut to 
Figuring 
Building 
Costs 





f.umber Dealers welcome this system that 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thoroly 
— it out before it was finally printed in book 
orm. 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can he appli to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members, 


The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, indexed, 
size 5% x 82 inches, 148 pages, 
148 pages, price $6, postpaid. 
American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














5 5/446 8 
ae 4/4 1486/4 /4 


er 110@120 125@135 135@145 

No. 1 com..... 60@ 65 70@ 75 T5@ 80 

No. 2 com..... 382@ 35 40@ 42 42@ 45 
Hickory— 

OL Ee Ors -»--@... 140@145 145@160 

NO. 1 COM. ....% a Boe 75@ 80 85@ 90 

No. 2 com..... ae Oo 45 50@ 55 
MAPLE— 

a eee 100@105 115@125 125@135 

No. 1 com..... 55@ 60 85@ 90 5@100 

No. 2 com..... 35@ 40 50@ 60 6 70 
WaLnutT— 

UY PE eras 240@250 250@260 265@275 

nO, 2-0. +2. 155@160 165@175 175@185 

No. 2 com..... 60@ 65 65@ 70 T0@ 75 
GumM— 

Qtrd. red FAS..... 100 105 110 

Qtrd. No. 1 com.... 55 63 63 

Plain red FAS..... 79 89 91 

Plain red No. 1 com. 45 50 55 

Sap boxboards, 13 to 

cL: Ae IS OS ee 65 és ee 

Sap FAS, 6 & wider 44 48 53 

Sap No. 1 com..... 30 34 38 

Sap No. 2 com..... 23 26 28 
CoTTton woop— 

FAS, 6 & wider..... 55 63 

Oa Oe rer 42 54 

TED; BS OOOMR 6s o's sses 35 39 

Boxboards— 

| ae br Sa 87 
DOO ae 6ssaieres %2 


WALNUT 


Chicago, April 20.—The following average 
prices, Chicago basis, were received for walnut 
for the week ended April 16: 

FAS— 
5/8 8/16’ Re fos oS aama nu wewecea eee eo ro 
4/4 8/16’ 6/9%” ss 








4/4 8/16’ tena 289.00 
4/4 6/7’ 6” &up . 234.00 
=k es, Os SR 287.00 
4/4 4/5’ 6”&up 200.00 


4/4 6’&up 16”"&up mis 
4/4 12’&up 8” ..... > 317.00 





4/4 12’&up 12” 327.00 
4/4. 8/9" G/9G" .., 244,00 
4/4 10’&up 5/9” 289.00 
5/4 8/16’ 6/9%” 269.90 
5/4 8/16’ 10”&up . 299.00 
5/4 6/7’ 6”’&u 244.00 
5/4 12’&up 10”&up 332.00 
6/4 879° 6/10" ..60%. 254.00 
6/4 8/16’ 6/9%” 274.68 
S/4- SIG! C/O” a viesee 285.00 
S/S C/T" C7 GUD oss oi00c 0 255.00 
8/4 12’&up — ss 347.00 
10/4 8/16’ 6/9%” .. 310.00 
12/4 8/16’ 6/9%” .. . 317.00 
OPS: BPE BVO vkshsiwicnecnapeeeasbwesen 328.00 
SELECTS— 
$219.53 Sf es $226.33 
228.50 . eee 229.00 
OUTS sicxiecay 233.50 8/4 242.38 
260. 4 BOVE :esare.sie:4esiece ee 270.00 
280.0 
ROD DPE 6 i0-Ss0e eR $183.25 
187.00 er eee 195.00 
212.00 
Min Sn wid Were petal ka kw weiss kas ore $ 66.00 


CYPRESS 


Cincinnati, Ohio, April 19.—The following are 
the average prices, Cincinnati base, quoted for 
cypress today: 


RED CYPRESS— 4/4 5/486 /4 8/4 
SS ese. $105 $110 $120 
2 ee ee 90 100 100 

MPa he Wiarnertiare ales 57 67 70 
No. 1 com. ran. widths. 43 46 49 
No. 2 com. ran. widths. 33 35 35 

YELLOW CyPRESS— 

Das, nuh atehikiate ett is 95 105 110 
OMOUI 6 gc :sletnis ono a koe 79 82 

ees ee 50 63 65 
No. 1 ran. widths...... 38 42 45 
No. 2 ran. widths...... 30 32 32 


For Editorial Review of Current Market Con. 
ditions See Page 43 


NORTHERN PINE 


Chicago, April 20.—Reports indicate some in- 
crease in business from sash and door plants 
during the last week, due largely to the good 
prospects for building in the smaller towns in 
this territory. Compared with the last two 
years, there is a very considerable amount of 
building going on locally also, but much of the 
work in sight is being held up on account of 
the uncertainty regarding what labor will do 
on the wage question. Then, too, the sash and 
door manufacturers are threatened with labor 








troubles right in their own shops around May 
1, and this contributes to their hesitancy to 
buy at the present. Generally speaking, the 
northern pine market has shown no great change 
since the last report. 


Minneapolis, Minn., April 18.—Country yard 
trade is still quiet, as most dealers postpone 
ordering until demand has depleted their stocks 
to the absolute buying point. But in spite of 
this trade is showing improvement and signs 
indicate a steady increase. City trade is bet- 
ter. Low grade stock is in very fair demand. 
New price lists made to meet the reduction in 
freight rates from the Inland Empire show con- 
siderable variation as between mills. 


Buffalo, N. Y., April 20.—Trade in northern 
pine is not showing much activity, tho whole- 
salers report an increased inquiry over a few 
weeks ago. Prices are regarded as rather out 
of line as compared with competitive woods, 
but there is not much disposition on the part 
of the mills to change them. Prices on crat- 
ing lumber are uncertain and not so strong 
as those of other items, since the demand in 
this line is quite backward. 


North Tonawanda, N. Y., April 18.—With the 
present general readjustment of prices, dealers 
express the opinion that building will show a 
greater activity than for several years. Dealers 
state that buying has already been stimulated. 


EASTERN SPRUCE 


Boston, Mass., April 20.—The business in 
dimension continues dull for this time of year. 
One reason is the continuance of the strike of 
the building operatives. Some dealers continue 
to quote $50 base but most sell it at $48. Other 
dimension prices are: 9-inch, $49 to $51; 10-inch, 
$50 to $52; 12-inch, $52 to $54. Random is sell- 
ing rather slowly and prices are not very firm. 
Prices are: 2x3, 2x4, 2x6, $35 to $38; 2x8, $40 
to $42; 2x10, $45 to $47; 2x12, $46 to $48. The 
lower prices refer to Provincial. In boards 
prices are weak and the business is slow. Cov- 
ering boards, 5 inches and up, sell at $38 to 
$39, and matched at $43 to $45. The matched 
sell slowly and there is a tendency to be con- 


ciliatory. 
WHITE CEDAR 


Minneapolis, Minn., April 18.—Some retail 
yards have been in the market for posts in the 
last week or two, but‘the demand is not wide- 
spread, and spring trade in this line has hardly 
shown up as well as was hoped. It is expected 
to show better from now on, however. Pole 
business is still very fair. 


HARDWOODS 


Chicago, April 20.—The hardwood market re- 
mains much as it was, except for the growing 
difficulty in securing certain upper grades. Fur- 
niture plants are buying a little more actively, 
but their requirements are still far below nor- 
mal. The situation as regards the other indus- 
tries is unchanged, altho there are rumors that 
auto body manufacturers are finding their busi- 
ness a little better and contemplate coming 
into the market. Before placing orders, buyers 
shop around considerably. Upper grades of 
northern stock are very scarce, and it is prac- 
tically impossible to place an order for straight 
cars of uppers. The consequence is that prices 
are very firm. Lowers still are plentiful and 
concessions are sometimes made, depending on 
what is on hand and how badly the mill wants 
to move it. The manufacturers describe the 
stock situation as very bad, ample so far as 
lowers are: concerned, but inadequate if normal 
business should develop. The same is very 
largely true at the southern mills. Stocks of 
FAS are generally withdrawn from the market 
on account of their scarcity and are being held 
for higher prices, 


Minneapolis, Minn., April 18.—While whole- 
sale demand still is very light, inquiries are 
coming in at a rate that promises better things 
soon. Prices are down to a point where north- 
ern hardwood is able to compete with south- 
ern stock, and the trade is responding some- 
what. Building activity promises to bring on 
a much better demand from the sash and door 
concerns soon, 





Kansas City, Mo., April 19.—Despite optimis- 
tic predictions that the bottom had been reached 
in the hardwood market, prices on numerous 
items still are being marked down. About the 
only exception noted here is No. 1 common quar- 
tered white oak, which is about $10 higher than 
it was a month ago. Other quartered oak items 
are firm. Gum still is about the weakest item 
in the list and No. 2 common sap is quoted down 
to $11 mill, and No. 1 to $17.50. Business here 
has picked up in the last week. Furniture fac- 
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tories are taking some stock and sending out 
inquiries for numerous items. The railroads 
are taking very little. Demand for finish has 
slowed up again. 








St. Louis, Mo., April 19.—A stiffening is ap- 
parent in the hardwood market. More inquiries 
are being sent out, and buyers are seemingly 
more inclined to pay a small premium for the 
sort of stock they want. The automobile busi- 
ness continues to look up, and some ash is 
beginning to move. It is expected that as soon 
as present stocks are used up there will be 
quite a rush for ash, elm and maple. The de- 
mand for oak flooring manifested itself last 
week in the placing of a large order, but noth- 
ing further has developed. 


New Orleans, La., April 18.—Gradual improve- 
ment of demand for certain grades continues 
and it is said that better prices are being real- 
ized by mills having these in stock. The ex- 
port call rules light. Production is increasing 
slightly. It is admitted that the improvement 
of call has considerable distance to go before it 
can be termed normal so far as the list as a 
whole is concerned. 


Ashland, Ky., April 18.—There is considerable 
inquiry for chestnut firsts and seconds at fair 
prices. There is very little demand for oak 
boards. Bill stuff, especially switch ties, is 
much sought after, and a profitable business is 
being booked. 





Boston, Mass., April 20.—Improvement con- 
tinues in the hardwoods trade. This applies 
chiefly of course to the manufacturing con- 
sumers. But really there has developed, some 
dealers say, a little inquiry if not demand in 
the interior trim line. There is a better de- 
mand from the hardwood yards and the furni- 
ture makers. -There is no export, railroad or 
chairmaker demand. Prices current are: Inch, 
quartered white oak, $160 to $175; plain oak, 
$105 to $115; poplar, $120 to $130; white ash, 
$120 to $130; basswood, $105 to $115; beech, 
$90 to $100; red birch, $150 to $160; birch, sap, 
$120 to $130; maple, $100 to $110. 


Baltimore, Md., April 18.—Every now and 
then the demand for hardwoods shows sporadic 
gains, but they are not as a rule maintained, 
the market dropping back to about the previous 
level. Stocks both at the mills and in the dis- 
tributive markets are not at all large. Prices 
are about holding their own, new reactions 
being prevented by curtailment. Exports re- 
main relatively small. 


Buffalo, N. Y., April 20.—Business in hard- 
woods continues to be on a small scale. Not 
much hardwood is going into building projects. 
Factory trade is considerably below normal, and 
prices are low because of competition. 


Columbus, Ohio, April 18.—A slight improve- 
ment in the hardwood trade is shown more espe- 
cially in the larger volume of inquiries. Deal- 
ers are more inclined to buy. Factories mak- 
ing boxes and vehicles, and especially automo- 
bile factories, are in the market. Furniture 
factories are also showing some disposition to 
come in. Other concerns still play a waiting 
game. Most of the buying is still limited to 
present needs. Prices show a wide range and 
the levels have again been reduced. Cheap 
prices are quoted and the result is irregularity. 
Prices of oak at the Ohio River are: 


No. No. No. 

FAS 1 com, 2 com. 38 com, 
Quartered ...$150 $85 $55 PP 
PIO oc doce 115 52 35 $25 


Cincinnati, Ohio, April 19.—Prices of hard- 
woods show adjustments upward on some items. 
High grades are scarce. The demand for lower 
grades is improving. The automobile trade has 
started buying to some extent. Retail yards 
are filling in. The furniture trade is ordering 
limited quantities. Railroads are inquiring for 
prices on car stocks. Demand for oak flooring 
is better, with reports from the building trade 
in many sections showing rapid improvement. 


POPLAR 


Ashland, Ky., April 18.—Inquiries for poplar, 


No. 1 common and better are fairly plentiful, 
some business being placed. Prices, however, 
are not very satisfactory, as the range continues 
to be very wide. 


“as the dullness in the building trade. 


HEMLOCK 


Chicago, April 30.—It is only occasionally that 
an order for hemlock is being booked nowa- 
days in this territory, and then it usually is 
from a factory requiring crating or box stock. 
Competition from southern pine in this market 
is too strong for hemlock, and altho the north- 
ern manufacturers are contemplating measures 
to meet this competition, their present market 
is confined largely to the East. 


Boston, Mass., April 20.—Roofers continue 
to keep hemlock boards dull. Very little busi- 
ness is passing. Eastern clipped hemlock boards, 
10, 12, 14, 16 feet, sell for $36 to $38, northern 
as low as $34, and random boards are away down 
in price. Nor is there any particular vim to the 
demand for heavy hemlock stock or dimension. 
Lack of construction work, and the depression 
of the market from the building strike, now 
on three months, are making the situation bad. 


Buffalo, N. Y., April 20.—The hemlock trade 
suffers from a good deal of competition from 
other woods, especially southern pine, as well 
Condi- 
tions are perhaps a little brighter than a month 
ago, but all the buying is being done in a small 
way and stocks of retailers are hanging on longer 
than expected. Prices are not much changed, 
but will hardly go up much with the lake trade 
soon to open. 


North Tonawanda, N. Y., April 18.—A read- 
justment of mill prices has made it possible 
for dealers to compete with southern pine. 
Dealers have purchased extensively at the new 
prices during the last week and plans are being 
made to get forward by vessel as much of the 
stock as possible this spring. Dealers believe 
that the new prices will tend to encourage 
building as nothing else can. Business is in- 
creasing right along. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., April 16.—There is a slight 
increase in orders at the fir mills. Ever since 
Jan. 1 the mills as a whole have been selling 
and shipping more stock than they have pro- 
duced, stocks becoming more and more de- 
pleted. There is no prospect of a general re- 
newal of manufacturing until there is a fair 
margin of profit between cost and market price 
—which does not exist today. 





San Francisco, Calif., April 15.—The Cali- 
fornia demand for Douglas fir has been increas- 
ing, if anything, but prices remain low.. How- 
ever, there is a firmer tone to the market, with 
so many of the mills closed down on the north 
Coast and production about 45 percent below 
normal. Local wholesalers find some difficulty 
in placing orders for mixed cars, owing to as- 
sortments at the mills being broken. There 
is a better supply of vertical grain flooring at 
the mills. No. 2 and No. 3 common are plentiful. 
San Francisco and Oakland yards are replen- 
ishing stocks and doing a fair business. 





Portland, Ore., April 16.—An improved demand 
for all kinds of lumber is reported here, a most 
encouraging feature being that the retail yards 
seem to have begun placing orders. The rail- 
roads, too, have come into the market with 
inquiries and this is giving cause for optimism. 
The demand for spruce uppers is quite active 
and the supply is relatively light because of 
the fact that the mills have been curtailing 
the output. 


Chicago, April 30.—The Douglas fir market is 
strengthening, not so much as a result of in- 
creased business as of the very low production 
on the Coast and the gradual decrease of stocks. 
There has been an advance of around $1 on 
practically all items, except on timbers, which 
continue weak on account of the virtual absence 
of railroad business and heavy construction busi- 
ness and of the dull export trade. Trade on the 
Chicago market continues to be hampered thru 
competition of southern pine. Upper grades 
and long joists can come into this territory 
and are having a steady sale, but dimension 
and boards can not stand the competition. 


Kansas City, Mo., April 19.—The condition 
in stocks of fir at the mills is making it harder 
for some of the representatives here to get 
business. Demand is largely for mixed cars of 
uppers, or for straight cars of timbers. Since 
production at the mills has been held down 
items most wanted are getting scarce and it is 








Easy Sales 
For Dealers 


When you sell 
lumber sell the 
paint to paint it 
with. 


We can give 
you along with 
good paint the 
additional _ selling 
feature of fire pro- 
tection in our 


FIRE RETARDENT PAINT 


This is the season for 
spring painting. Get 
your customers to buy 
their paint from you 
as well as their lumber. 


We can make you 
most attractive terms. 


The fire retardent 
character of our paint 
makes it easy to sell. 
The price is right, the 
quality unsurpassed. 


Write for dealer’s proposition. 


Pyro-Non Paint Co. 


Incorporated 
505 Driggs Avenue, BROOKLYN, NEW YORK 


REPRESENTATIVES 


Woodward-Wight Co., Ltd., - - New Orleans, La. 
Pyro-Non Products Co. ,440 New Guardian Bidg., Cleveland, O. 
Pyro-Non Paint Co., Inc., 208 North Wells St., Chicago, Ill. 
K. M. Supply Company, 123 West 8th St., Kansas City, Mo. 
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difficult to make up cars. The reduction in 
freight rates has stimulated business a little, 
but competition still is hard to overcome. 


Boston, Mass., April 20.—Business is prac- 
tically at a standstill. The lack of building, 
the strike of building operatives and the high 
rates by rail or water have for the present prac- 
tically put this lumber out of business here. 
Prices locally are: Flooring, vertical grain, 1x4, 
No. 1, $71.25 to $74; No. 2, $68.25 to $70.25. 


WESTERN PINES 


San Francisco, Calif., April 15.—There are 
many inquiries for white and sugar pine, altho 
bookings are comparatively light. Many offers 
are being received for upper grades that can not 
be filled owing to the sizes specified having been 
exhausted. No. 1 shop is getting very scarce. 
No. 2 shop is moving slowly. The mills will 
make a late start, this season, and very few 
will be in operation before May 1. This means 
that new dry lumber will not be ready for ship- 
ment until sixty to ninety days later. The extent 
of the season’s operations will depend upon 
market conditions and the principal mills are 
planning to run one shift. Some of the small 
mills are unable to operate owing to lack of 
financing and it is expected that the season’s 
cut will be at least 20 percent below normal. 


Chicago, April 20.—There seems to be a de- 
clining tendency to the market for western 
pines. Business in these woods has been very 
slow for some time on account of both the sash 
and door and the box business being “off.” 
Very recently, however, there has been some 
improvement in the sash and door trade, and 
the plants are buying a little more shop, altho 
not enough to strengthen the position of that 
item. Uppers are scarce and relatively stronger, 
but there is an abundance, compared with the 
present demand, of Nos. 4 and 5 


Kansas City, Mo., April 19.—Western pines 
continue to show weakness on most items and 
California pine has been slipping recently. New 
price lists are coming out and it is said they will 
show reductions on practically all items and 
C and D select, siding and moldings. The de- 
mand hereabouts has been mostly for shop lum- 
ber, tho the factories are not inclined to buy 
ahead very heavily at this time. 


Buffalo, N. Y., April 20.—The California woods 
are in slow demand at present, but it is said 
that with any revival of the planing mill trade 
it would be difficult to find all the lumber 
wanted, since many mills are delaying their 
sawing this spring. There is an ample sup- 
ply of low grade stock at the Coast, so that 
prices are weak, but clear sugar pine is much 
scarcer than most other woods. 


REDWOOD 


San Francisco, Calif., April 15.—The redwood 
market is in good shape, with a steady California 
demand following the recent spurt in business. 
Mills are increasing their cut. Prices are being 
well maintained. Eastern business is light. 
Cargo prices on the basic grades delivered San 
Francisco are as follows: Dry clear, 1x6 and 
1x12, 10 to 20 feet, $73; 2x6, 10-12 feet, $69; No. 
1 extra merchantable, 1x12, 10-14 feet, $49; 
16-20 feet, $50; 2x6, 10-14 feet, $41, 16-20 feet, 
$44, 6-inch clear siding, $40.50. 


Kansas City, Mo., April 19.—There appears 
to be slightly more interest in redwood than 
there has been for some time, with inquiry in 
a larger volume. Mixed cars are wanted mostly. 


NORTH CAROLINA PINE 


Buffalo, N. Y., April 20.—A large amount of 
North Carolina pine stock is available, so that 
prices remain depressed in most grades. It is 
easy to obtain 6-inch roofers at around $27 








Leading, 


a de endable 
eabee of Cinct Ninali “re Market 





Frank Haass ieihtiia Co. 


Manufacturers and Dealers in 


Hardwoods 


The Anchor Lumber Co. 
West. Va. Hardwoods 


All shipments direct from mill. 





J. W. Darling Lumber Co. 


Manufacturers and Wholesalers 


Pacific Coast Woods, Yellow 
Pine and Hardwoods. 


Doran & Co., Manufacturers 
Railroad Cr: 
Shortleaf Y.P. O ak Tice, Switch-Tie 


Dimension and Timbe: 


Saw and Planing Mill, Jackson County, rom 
Main Office, Cincinnat. 





Staves, Veneers, “— 


Hardwood Lumber **" 
W. F. Gammage, Cincinnati 


400 Neave Building. 


60,000" Daily Mills: Greensboro, Ga. 


GEORGIA 
SHORT-LEAF YELLOW PINE 
Flooring Boards Dimension Small Timbers 


The John Rempe Lumber Co. 


Manufacturers CINCINNATI, O. 





Plain and Qtd 


Red and White OAK 


Even Color and other 

Soft Texture Hardwoods 
MADE OAK 
RIGHT FLOORING 


Prompt Shipment. 


The Mowbray & Robinson Co., Inc. 


CINCINNATI, OHIO 


DISTRIBUTING EXPERTS IN 
Vetoes Hardwoods 
J. C. West Lumber Co. 


2413 Union Central Building 





‘Cherry Lumber Co. 


We manufacture on our own Band Mill 


Qtd. Oak, Black Walnut, Cherry 





The Hay Lumber Co. 


Manufacturers of Poplar 
Hardwood Lumber _ Bevel Siding 


P. O. St. Bernard Sta., Cincinnati, O. 








Southe: and 
Watt Viren .ardwoods 
WEST COAST PRODUCTS 


D: H. Moul Lumber Co. 


Provident Bank Building 








and on a large order mills are inclined to shade 
this price. Some difficulty is experienced in 
filling all the mixed car orders placed, since 
a shortage has developed at the mills in some 
sizes and grades. 


Boston, Mass., April 20.—Business continues 
quiet in North Carolina pine. Rough edge is 
now offered at $52 to $54, 4/4 under 12, without 
stirring up demand or inquiry to any extent. 
The reason is that there is no building. Roofers 
continue to go very well, selling as low as $25 
and as high as $31.50. 


Baltimore, Md., April 18.—The offerings, with 
business reduced, seem excessive. No further 
recessions have taken place. 


SOUTHERN PINE 


Chicago, April 20.—Local trade in southern 
pine has shown much improvement of late. 
Local stocks are estimated at about 30 percent 
below normal, and the yards are buying impor- 
tant quantities to bring them up to normal, 
taking advantage of the prevailing low prices, 
which they do not believe will be in effect much 
longer. The yards themselves report that they 
are doing a fairly good business, a compara- 
tively large amount of house building going 
on in the suburbs and some in the city also. 
The country yards, too, are on the market for 
a good deal of lumber and report excellent pros- 
pects for spring business. Southern pine prices 
in the meanwhile are showing greater strength. 
Long joists have advanced $2 and longleaf 2 
by 4 dimension has shown a like advance. There 
has also been some advance in No. 2 boards and 
shiplap, and the only sign of weakening in the 
whole list is in the upper grades of finish and 
flooring. Some items are very scarce; for in- 
stance, great trouble is reported in placing or- 
ders for 2 by 4-inch, 18-foot. 


Kansas City, Mo., April 19.—While the south- 
ern pine mills are getting the big end of the 
lumber business at present, sales managers are 
not at all satisfied, especially those who handle 
the business of the big companies. The general 
level of prices has declined slightly in the last 
week, and outside of dimension and finish, none 
of the items is very strong. It is said, how- 
ever, that generally the big mills are slightly 
lower than the smaller producers. Some of the 
mills marked down boards and flat grain flooring 
$2 last week, despite the fact that dimension 
and boards have been more sought after than 
other items. One sales manager remarked to- 
day that buyers were taking as little as they 
could get away with and in some instances less 
than that. There is lots of inquiry in the mar- 
ket, however, and wholesalers say they have 
been doing a satisfactory business. 


St. Louis, Mo., April 19.—An improvement in 
the demand for southern pine during the ‘last 
week has been pleasing to manufacturers and 
wholesalers, some reporting normal sales. The 
demand for transit cars has been especially 
good. These items were most in demand: 2x4 
No. 1 and 2S&BH, 2x8 Nos. 1 and 2 S&E, 4-inch 
No. 2 S2S, 6-inch No. 2 S2S, 6-inch S2S&CM, 
8-inch No. 2 shiplap. It is reported that 2x10 
and 2x12 No. 2 and better S&E are drugs on the 
market. 





New Orleans, La., April 18.—Some further 
improvement of demand is noted, with prices 
on active items firming up as mill assortments 
are broken. Reports indicate that last week’s 
bookings probably topped shipments, slightly, 
with production running third. Wind storms 
and heavy rains in parts of Mississippi and other 
producing territory slowed down operations 
somewhat. Some export dealers report improved 
inquiry, but the overseas business, particularly 
that with Europe, is still rated quiet. 





Boston, Mass., April 20.—Demand is only 
slightly improved, if at all. The reason is largely 
the continuance of the building strike. Retailers 
still buy hand to mouth. Prices are: Flooring, 
A rift, $65 to $80; B rift, $60 to $70; C rift, $48 
to $57; No. 2 common rift, $32 to $36; B&better 
flat, $43 to $47; partition B&better, }4-inch, $43 
to $47. No. 2 common 6-inch sells from $24 up. 
This is the only field of the trade that is active. 


Baltimore, Md., April 18.—There is nothing 
-in the market for Georgia pine which might 
serve as a cause for marked encouragement to 
producers or dealers. Some accumulation is 
being noted, tho in the main dealers continue 
to pursue the policy of entering into commit- 
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ments only for what is immediately wanted. 
Stocks here are light. 


Buffalo, N. Y., April 20.—More strength is 
shown in southern pine dimension stock owing 
to the production being higher than usual, but 
the demand hereabouts has not increased to any 
extent. It is generally admitted that it is hard 
to convince retailers that it is a good time to 
buy. Building here shows improvement and 
southern pine is being more extensively used 
than most any other wood. 


Cincinnati, Ohio, April 19.—There is a fair 
improvement reported in the southern pine 
market, the building demand being considerably 
better. Several fair sized inquiries from rail- 
roads have been received in the last few days. 
Retail stocks are low, and as the retail business 
is much improved it will soon be necessary to 
fill in. 


Columbus, Ohio, April 18.—There is an im- 
proved tone in the southern pine trade, shown 
by a larger number of inquiries, many of them 
live ones. Retail stocks are low. Indications 
point to more activity in building. More strength 
has developed in No. 2 boards, No. 1 dimen- 
sion and No. 1 flooring. Other items are quiet. 
There is still a wide range in quotations and 
some cheap prices are heard. Transit cars are 


fairly numerous. 
CYPRESS 


New Orleans, La., April 18.—The week’s trans- 
actions registered some gain both in bookings 
and shipments, with mixed car orders predomi- 
nant and indicating that the retailers are get- 
ting into the market for replenishments. Pro- 
duction continues about as it was. No further 
price adjustments are reported. 


Chicago, April 20.—Country trade in cypress 
continues to be quite active, but local distrib- 
uters report industrial trade to have slowed up 
following the recent advances of $5 on B se- 
lects and $10 on C. The reason the mills give 
for making this advance just after the cut 
about a month ago is that at the lower prices 
demand for uppers became so strong as to 
threaten the small stocks on hand with abso- 
lute depletion, and this they hoped to prevent 
by steering some of this demand to lowers, 
which at the same time were lowered in price 
by $2:50 to $5. The trouble with the industrial 
consumers seems to be, not hope for materially 
lower prices, but uncertainty regarding their 
own prospects for business. 


St. Louis, Mo., April 19.—The market for Gulf 
coast cypress is firm at recent quotations. Re- 
ports from the mills continue to tell of the 
serious shortage of finish, which is most in de- 
mand. The price of shop and selects (native 
eypress) has advanced $5 within the last week. 


Boston, Mass., April 20.—Cypress is not sell- 
ing well with the retailers but there is some 
little improvement in demand and inquiry from 
the manufacturing consumers. Prices are as 
follows: FAS, 4/4, $109 to $119; 8/4, $120 to 
$135; selects, 4/4, $89 to $99; 8/4, $100 to $113; 
shop, 4/4, $59 to $63; 5/4, 6/4, $69 to $75. 


Buffalo, N. Y., April 20.—The cypress trade 
has not shown any particular improvement of 
late, and it is difficult for wholesalers to obtain 
the higher prices asked by some mills for the 
better grades. Buyers generally are unwilling 
to buy ahead or take lumber unless they are 
offered an opportunity to buy cheap. 


Cincinnati, Ohio, April 19.—The cypress mar- 
ket is showing a little betterment, tho the im- 
provement is not sustained but is more or less 
erratic. There is some export business moving. 
Prices are fairly well maintained. : 


Columbus, Ohlo, April 18.—A stronger tone has 
developed in the cypress trade altho the volume 
of business is still restricted. Dealers’ stocks 
are low and badly broken. Prices are fairly 
steady. Dry stocks are scarce. 


SHINGLES AND LATH 


Seattle, Wash., April 16.—There is not a 
change thruout the shingle list, with the ex- 
ception of quotations on Eurekas, British Co- 
lumbia stock, which have advanced from $2.65@ 
3.10 to $3.10@3.45. The strong undertone of a 
week ago has been slightly modified, but ap- 
parently no one expects a drop. Orders are 
drifting’ in, the aggregate being close to 40 per- 
cent of normal. The cut is about 50 percent 
of normal. Log prices appear to be steady 
and unchanged. 


San Francisco, Calif., April 15.—The redwood 
shingle market is fairly active and stocks are 
cleaning up rapidly at the low price of $4 a 
thousand for No. 1. Manufacturers do not feel 
encouraged to operate at present prices. The 
cedar shingle market is rather quiet. Fir lath 
are strong at $5 to $6, San Francisco. 


Kansas City, Mo., April 19.—Some mills on 
the Coast which have a stock of old shingles 
on hand are offering them here under the pre- 
vailing market. The offerings are mostly stars 
and it is said some of them have been sold down 
to $2, mill. The prices quoted by other mills 
run generally about $2.25 for stars and $2.65 for 
clears. The demand for siding the last week has 
been light. Some of the mills are asking as high 
as $35 mill for clear siding, but others show a wil- 
lingness to take less. There also has been a 
lighter demand for lath in the last week and 
with a greater production prices have gone 
down to $3 for southern pine. 


St. Louis, Mo., April 19.—Shingles are being 
quoted at $2.60 for clears and $2.20 for stars 


(Pacific coast base) but very few are being 
sold in this territory. 


New Orleans, La., April 18.—Demand for lath 
is reported brisker as building activities in- 
crease. Cypress shingle demand holds its own, 
but the improvement of call for shingles is not 
so marked for the week as that for lath. No 
mention of any change in quotations was heard 
today, but priceS seem to be firmer in tone. 


Baltimore, Md., April 20.—In sympathy with 
developments in other sections of the country, 
cypress prices have gone off considerably here 
within the last few weeks. Firsts and seconds, 
4/4 stocks, are now being quoted at $90 to 
$100, with 5/4 and 6/4 at $105 and 8/4 at $110. 
Selects are listed at about $85, $95 and $98; 
shop stocks at $50, $60 and $62; No. 1 common 
about the same, and No. 2 common at $30, $35 
and $37. This is for red cypress. White cypress 
calls for reductions of $2 to $4 from the given 
figures. Cypress lath are sold at $8.50 to $9. 
The reason shop stocks are no higher than No. 
1 common, or rather’ that No. 1 common is as 
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high as shop stocks, is that the demand for shop 
stocks here is very small, while No. 1 common 
is in much larger request, with almost no call 
for No. 2 common. As far as the lower grades 
of cypress are concerned, when they are re- 
quired, stocks produced in the Carolinas are 
usually drawn upon, and they are of a lower 
grade. The drop is charged here to the rela- 
tively dry fall and winter, the absence of high 
water in the swamps enabling the mills to run 
practically all the time, while the demand re- 
mained restricted, as in other woods. This 
resulted in a piling up of stocks at producing 
points, which prompted the manufacturers to 
offer inducements. 


Boston, Mass., April 20.—Lath demand is slow 
and uncertain. Some business comes from 
western points. Prices are a little firmer in 
the wider and not so firm in the narrow. The 
15g-inch sell for $9 and the 1%4-inch for $8 and 
$8.50. Furring is dull and a very wide range 
exists. The 2-inch ranges from $39 to $45. There 
is a little more life to the shingle trade and 
both reds and whites are fairly firm. The 
whites sell: Extras, $6 to $7; clears, $5.50 to 
$6.50. 





Buffalo, N. Y., April 20.—The shingle demand 
is slow to start up and the continued weakness 
of prices causes many retailers to hold off. 
Extra clears are quoted at $4.59 and stars at 
$3.97, which is a decline of 12 cents on clears 
for the last week. Prices are regarded by 
wholesalers as low enough, but they are not dis- 
posed to add extensively to their stocks. 


Columbus, Ohio, April 18.—Shingle demand 
is showing slightly more activity, but business 
is still at a low ebb. Rural dealers are not in- 
clined to buy freely. Weakness characterizes 
prices. Red cedar clears sell at $4.50 in Colum- 
bus while stars are quoted at around $4. Re- 
tail stocks are low. The lath trade is quiet and 
prices are still irregular. 


Cincinnati, Ohio, April 19.—The lath market 
is somewhat more active but shingles continue 
dull. There is no change in quoted prices. 


BOXBOARDS 


San Francisco, Calif., April 15.—The Califor- 
nia pine box shook market is quiet, with a 
slight increase in the demand as the opening 
of the fruit season approaches. Many of the 
buyers have been holding off or purchasing in 
a limited way. There is not much surplus of 
orange shooks and the Valencia shipping season 
is opening. Spring vegetable shipments exceed 
expectations. The deciduous fruit outlook is 
encouraging on the whole, altho the recent frost 
damage to grapes and apricots will reduce the 
shook requirements somewhat. Shook manu- 
facturers generally produced very little during 
the winter and have been operating in a limited 
way this spring, so that in case of a rush of 
orders there may be a shortage. There is only 
about 100,000,600 feet of box lumber on hand 
at the mills in this section. The pine mills are 
in a position to cut their quotas of shooks dur- 
ing the year. 


COOPERAGE 


Buffalo, N. Y., April 20.—Slack cooperage ma- 
terial is easier in price than it was a month 
ago, staves being down about $1. Heading is 
holding relatively firm. A small inquiry has 
come in thus far for apple barrel stock, and the 
two recent cold snaps have caused caution in 
buying, as it is felt that the buds may have 
been damaged. Apple barrels are now quoted 
at 70 cents, while a year ago they were $1.50. 





CATALOG OF ENGINEERING SPECIALTIES 


The more experienced and the more skillful the 
engineer the more he will appreciate the value of 
Catalog 58 of engineering specialties just issued by 
the Lunkenheimer Co., manufacturer, of Cincinnati, 
Ohio. That concern, which was established in 1862, 
and which has branches in Boston, Chicago, New 
York, New Orleans, Pittsburgh, San Francisco, and 
in Australia and in London, thruout its existence 
has placed great emphasis upon quality; knowing 
full well that there is no real economy in sacrificing 
quality for price. 

Catalog No. 58 contains nearly six hundred pages 
literally packed full of the most valuable informa- 
tion about steam specialties manufactured by that 
concern, illustrations and tables being freely used 
wherever required to make clear to users the advan- 
tages and details of construction of the specialties 
shown. Engineers and others interested’ in high 
grade steam specialties will receive copies of the 
catalog on request. 
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JOSEPH H. ANDERSON, Wholesale lumber 
dealer of Petersburg, W. Va., died at Uniontown, 
Pa., on April 15, at the home of his daughter, 
Mrs. J. S. Crites. For years Mr. Anderson had 
been in the lumber business in Pittsburgh and 
Connellsville. He was born in Pittsburgh in 
1864. Mr. Anderson was a member of the 
Methodist Episcopal Church, of Petersburg, and 
of the Petersburg Masonic lodge. Surviving 
are a widow, two sons and one daughter. 





FRANK H. THATCHER, vice president of 
Laird, Norton & Co., of Winona, Minn., and a 
director of the Weyerhaeuser Timber Co. and 
the Potlatch Lumber Co., died at his home in 
Winona on April 15 at the age of 61. Mr. 
Thatcher was formerly a lawyer, in practice at 
Aurora, Ill., as partner of Albert J. Hopkins, 
former United States senator. He gave up law 
in 1900 to attend to the lumber interests of 
James L. Norton, pioneer lumberman of Wi- 
nona, whose daughter he married in 1891. The 
widow and one daughter survive. 





JOHN T. WILSON, for many years engaged 
in the retail lumber and coal business at Lar- 
will, Ind., died at his home in that place on 
Friday, April 15, at the age of 67. A widow 
and step son survive. 





JOHN EDWARD MOERNER, who for many 
years operated a sawmill and wood working 
plant at Shelbyville, Ind., died at his home there 
on Friday, April 15. A widow, one son and 
one daughter survive. 





ASCHEL W. WILKINS died April 14 at hi 
home in Seattle, Wash., at the age of 81. Mr. 
Wilkins had for fourteen years been secretary 
of the Pacific Fir Co., of which his son-in-law, 
the late W. G. Collins, was president. 





WILLARD W. WARREN. Funeral services 
for Willard W. Warren, the late manager of 
the Snoqualmie Falls Lumber Co., were con- 
ducted Thursday, April 14, at the parlors of the 
Bonney-Watson Co. The floral tributes, nu- 
merous and beautiful, testified to the high 
esteem in which Mr. Warren was held by his 
associates. The active pallbearers were the 
heads of departments of the Snoqualmie Falls 
Lumber Co. The honorary pallbearers were: 
J. P. Weyerhaeuser, George S. Long, W. L. 
McCormick, William Bener, J. H. Bloedel, M. A. 
Arnold, J. T. McVay, W. H. Irvine, J. L. Bridge, 
L. G. Borton, R. W. Vinnedge, R. F. Weeks, 
William A. Whitman and Guy Grandin. 





MRS. M..L. ALEXANDER, wife of the Con- 
servation Commissioner of Louisiana, died at 
the family residence in New Orleans, Thursday 
morning, April 14. The funeral was held in 
Alexandria, Friday, at the residence of her 
sister. Mrs. Alexander was the daughter of Dr. 
and Mrs. R. L. Luckett, of Rapides Parish, and 
had many friends thruout the State. In addition 
to her husband, who is widely and favorably 
known in lumber circles in the South, she is 
survived by two daughters and one son. 





JAMES McBURNEY, of North Bay, Ont., died 
on April 16 at the Toronto General Hospital at 
the age of 86. -_Mr. McBurney had been with 
the Callander Sawmills, at Callander, Ont., near 
North Bay, for twenty-one years, and erected 
the sawmill at that point that long ago. Prior 
to that he had been in business in Simcoe, Ont. 
Two daughters and two sons survive. 





MRS. ELMA GILKEY, wife of George F. Gil- 
key, of the Anson, Gilkey & Hurd Co. of Mer- 
rill, Wis., died at her home in Oshkosh, Wis., 
on April 14 at the age of 69. Mrs. Gilkey had 
been ill about three months. She had lived in 
Wisconsin all of her life, being the daughter of 
a pioneer settler in the town of Omro, Gilman 
Lowd, and had lived in Oshkosh since 1879 
when she was married to Mr. Gilkey. Besides 
her husband Mrs. Gilkey leaves two sons, George 
L. Gilkey, of the Anson, Gilkey & Hurd Co., 
of Merrill, and Fred F. Gilkey, of Oshkosh, and 
two daughters, Miss Mabel E. Gilkey, and Mrs. 
L. F. Stevenson, both of Oshkosh. 





TIMBER LAND SALES 


SPOKANE, WASH., April 16.—Announcement has 
just been made of the sale of 16,000 acres of tim- 
ber in the white pine belt of Clearwater County, 
‘Idaho, 70 miles east of Lewiston, to the Clear- 
water Timber Co. by F. W. Kettenbach, of Lewis- 
ton, and W. F. Kettenbach, of Portland, Ore., for 
a reported consideration of $300,000. The timber 
runs about fifty percent white pine and is said to 
be one of the largest stands of high grade white 
pine left. It is skirted by the Clearwater branch 
of the Northern Pacific. 
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COAST BUYER 
Lumberman with extensive successful buying experience, 
mill acquaintance entire territory, desirable mill connec- 
tions, desires to hear from lumber concern that can use 
services of live-wire buyer, in charge of office, on road, 


or both. Have car. A-1 references. 
Address P. 0. BOX 431, Tacoma, Wasb. 





WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You can 
key the advertisement. All answers mailed daily. 

AMERICAN’ LUMBERMAN, 
431 So. Dearborn St., Chicago. 





WRITE US 
When you want employment, employees, lumber, shin- 
gles, machinery (new or second-hand), timber, timber- 
land, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, etc. If you don’t want any- 
thing, you may have something to sell. A cheap and 
quick way to get what you want or to sell what you don’t 
want is to advertise in the Wanted and For Sale De- 
partment of the American Lumberman. Published every 
Saturday. Goes everywhere. Write us. 
AMERICAN LUMBERMAN, ; 
Manhattan Bldg., 431 S. Dearborn St., Chicago, 





WANTED—SALES MANAGER sad 
To establish and take full charge of wholesale depart- 
ment of a new corporation, recently organized in Chicago. 
Preference will be given man familiar with Northern, 
Southern and Western softwoods and hardwoods, in crat- 
ing and factory grades, and who has an established indus- 
trial trade. This is a high grade position with a big 
opportunity and it will take a high grade man to fill it. 
Replies confidential. 
Address “DPD. 27,’? care American Lumberman. 


WANTED—A NORTHERN WHOLESALER WANTS 
A high grade, all around Yellow Pine office man, who is 
well acquainted with the Southwestern mills, also well 
posted on the selling end to the retail yard and industrial 
trade. This is a good opportunity for the right man. 
Give full particulars about yourself, which will be held 
in confidence. Do not reply unless you are a high class 
man and able to get results. 
Address “D. 31,’’ care American Lumberman. 


WANTED—HIGH CLASS EXPERIENCED 
City retail yard manager in Northwest; capable of taking 
complete charge and running city yard doing about two 
million dollars yearly. Give full particulars in detail 
first letter. 

Address “DP. 34,’’ care American Lumberman. 


WANTED—YOUNG MAN OF WIDE EXPERIENCE 
In sales end of lumber business, by a Western manufac- 
turer. Must be prepared to invest $10,000 to $25,000. 
Highest references required. Company has large hold- 
ings and in best financial condition. 

Address “DPD. 35,’’ care American Lumberman. 


WANTED—MAN TO KEEP BOOKS 
One who understands bookkeeping and billing and 
credit accounts, and around retail lumber yard. 
, GLOBE WRECKING & LUMBER CO., 
1986 Broadway, Brooklyn, N. Y. 


FIVE MEN WANTED 
One in each State of Arkansas, Alabama, Mississippi, 
Louisiana and Texas; men who know the Yellow Pine 
transit business; well acquainted with the small mills 
to work up and obtain transit shipments for us. 
Address “—D. 25,’’ care American Lumberman. 


WANTED—TRAFFIC MANAGER 
Thoroughly competent young man wanted immediately 
by manufacturing and wholesale lumber concern in Min- 
nesota. Good opportunity for the right man. State 
fully experience you have had, past employment, ref- 
erences, salary you are willing to start at, etc. 

Address “D. 6, care American Lumberman, 














































